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ALVIN SILVER 


925/1000 Fine , 
THE APOLLO 


A New Pattern of Sterling Silver Flatware 





























ALVIN MFG. CO. 


Silversmiths 
NEW YORK 
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’ 
Our latest pattern of ster ing silver flatware is designed to meet the taste 





of the artistic, the discriminating and those of culture. It is ornamented with a 
raised wreath and shield on the handle of each piece which takes one back to 
the Greek period. It is finished in a combination of bright and French gray, 
the lower half being bright, tapering to the delicate French gray on the upper 
part of the handle 

The Apollo is made in the full line of fancy pieces, ounce goods and cutlery 


Write for our new price list 
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Fahys Cases are carried all 
over the world — owing to 
their superior qualities. 


JOSEPH FAHYS & CO. 


ESTABLISHED 1857 


BOSTON NEW YORK CHICAGO SAN FRANCISCO 
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THE JEWELERS’ CIRCULAR-WEEKLY 


We “Cut Out” Every Unnecessary 
Profit and Expense 
in the Selling of Diamonds 


The cost of diamonds 
to the retailer— 
much lower than 

jobbers’ prices: We 


“CUT 

OUT” 

jobbers’ profits 

and traveling sales- 

men's expenses and so 

can sell at these much 
lower prices. 


July 27, 1910. 





We are actual Diamond Cutters 
(cutting factory 1327 to 1329 Atlantic 
Avenue, Brooklyn, N. Y.), and we sell 
direct to the retail dealer, and by buy- 
ing of us you “‘cut off’ the jobbers’ 
profits and their salesmen’s expenses. 


J. R. WOOD @ SONS 


Diamond Cutters" 
Importers of Rubies, Emeralds and Sapphires 


170 BROADWAY oviitentane NEW YORK 
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170 BROADWAY okies NEW YORK | 


















Known to the Customers of 


J. R. WOOD @ SONS 


Dia mond Cutters — Wedding Ring Makers 
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1000 BAGS DAILY | 


It is estimated that there are fifty million women in the United States. Not over two million 
have mesh bags. We must supply the other forty-eight million with machine-made mesh bags. 














The reason why machine-made Mesh Bags 
are better than hand-made Mesh Bags is 


that we use much harder wire than is used on hand-made bags, and machines harden it still 
more in working, making wire stiff and strong, no rough joints to catch, and wear the dress. 
Stronger and better than soldered mesh. 


We also make the only ABSOLUTELY SOLDERLESS FRAME EVER MADE, other 


so-called solderless frames have joints or some parts soldered. 





We are the sole manufacturers of machine-made mesh with solderless frames. 


WHITING & DAVIS CO. 




















7 Maiden Lane 103 State Stree 
ee PLAINVILLE, MASS. ~ 
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Flat Belcher ring as received with How the same ring looks when stone How we splice settings and solder How ring looks with new claws and 
claws badly worn. is reset without new claws. Stone in new claws; seams do not show stone securely reset. Entire ring is 
is not secure and point is below and rings are as perfect as when finished like new. 


inside of ring. originally made. 








When we tell you that we have received as many as 75 diamond 
rings in one day for new gold or platinum claws and settings, you will 












































not think us extravagant for using a full page in THE JEWELERS’ 
CIRCULAR to exploit this feature of our business, but will wonder if 
you are getting your share of claw work. 

99 out of every 100 owners of diamond rings willingly pay $1.50 
to $5 for new gold or platinum claws or settings on their rings, but 
would not buy new mountings for $5 to $25. 

It is worth while to familiarize yourself and your employees with 
this work, as it is one of the important little things that help to make 


your business profitable. 


WENDELL & COMPANY 


The firm that did much to change the repair end of the Retail Jewelry Business from a source of 
worry and dissatisfaction to one of pleasure and profit. 
256 Madison Street 
Chicago 





47 John Street TWO WONDERFUL SHOPS 
New York 
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low same ring lvoks with new claws Oval Belcher ring as received with How same ring looks with new claws 
and stone securely reset. Entire ring claws badly worn. Stone cannot be and stone securely reset. Entire ring 
i reset, as it would be too low to look _ is finished like new. 

well and the point would come below 


Tiffany ring as received with worn 
off claws. Stone cannot be reset, as 
it would be too low to look well and is finished like new, 


the point would come below the : 
inner circle of rin the inner circle of ri 


g. ng. 

(See cut No. 2 of flat belcher.) (See cut No. 2 of fat belcher.) 
THE PRICES QUOTED ABOVE FOR NEW CLAWS AND SETTINGS ARE SUBJECT TO OUR 
WE CAN PUT NEW GOULD OR PLATINUM CLAWS AND SETTINGS ON MOUNTINGS TAKEN IN TRADE AND REFINISH THEM SO 


THEY WILL BE AS GOOD AS NEW. 
WE RETIP CLAWS AND MAKE NEW GOLD OR PLATINUM SETTINGS FOR CLUSTER MOUNTINGS SO THEY ARE AS GOOD AS 


WHEN ORIGINALLY MADE, AT PRICES THAT MAKE IT ADVANTAGEOUS FOR THE OWNERS .TO HAVE THIS WORK DONE. 


CATALOGUE DISCOUNT. 


Carrying no diamonds in stock, entering and tagging each piece of diamond jewelry as received, then giving to each 
workman but one ring at a time, which is returned before he receives another, prevent any possibility of diamonds 


being exchanged while in our possession. 
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Trinket 
Novelties 





CHATELAINES - 
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THERE IS AN IRRESISTIBLE CHARM TO THE MUSICALLY JINGLING CHATELAINE SETS 


Our house should be looked to for the above goods because — quality 


of WORKMANSHIP and PRICES considered — ours .is the best line 


R. BLACKINTON & COMPANY 


Goldsmiths, Silversmiths and Jewelers 


FACTORY AND OFFICE: 
North Attlebcro, Mass. TRADE =$H}- MARK 


New York Salesroom: 
15-17-19 Maiden Lane 
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American Beauties 





A 10-KARAT LINE THAT IS 10-KARAT 







































with suggestions from 
the Orient. 





The accompanying 
cut illustrates only a 
small number of the 
many beautiful and 
artistic designs 


Originated 


by 


The Keller Jewelry 
Mfg. Co. 


and manufactured in 


‘ A 10-K. Line that 
is 10-K. 











Each scarf pin is 
fully guaranteed in 
quality by our trade- 
mark which is stamp- 
ed on every one. 





Our large assortment of 


Link Buttons 
Brooches 
Scarf Pins 
Lockets 
Pendants 
Baby Pins 
Handy Pins 





Waist Sets 
Crosses 
Combs 
Fobs 
Tie Clasps 
Neck Chains 
Lorgnette Chains 


qree0 osecom sis0024j so | Will Interest You 











LOOK FOR THIS 


TRADE-MARK 
FACTORY: 


The Keller Jewelry Mfg. Co. 


64 NASSAU STREET, NEW YORK 









251 N. J.R. R. Ave., Newark, N. J. 
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Weighed in the balance of 


exacting watch buyers and | 
never found wanting. | 


Dueber - Hampden 
Watches 
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ARE YOU GETTING WHAT 
BELONGS TO YOU? 











DO YOU REALIZE 
That THOUSANDS OF DOLLARS are Sent Every Year to the Large Mail 
Order Houses Distributing Catalogs in Your Vicinity ? 


This business belongs to you, but modern methods must be adopted to secure 
it. OUR CATALOG SYSTEM is the only medium that will meet this competition. 


The letter below (el/s what it will do for you. 





STORE OF G. W. MEYER JEWELRY CO., CHATTANOOGA, TENN. 
The Arnstine Bros. Company, Chattanooga, Tenn., February 28th, 1910. 
Cleve'and, Ohio. 

Gentlemen :—In answer to yours of the 25th,'in which you ask for our opinion of the Catalogs and Circulars you made for 
us, and of the goods illustrated, which we bought from you, will say we are well satisfied. Each year for the past two years we 
have used 3,900 Catalogs and 15,000 Circulars, and we expect to continue that style of advertising. 

The Catalogs and Circulars are better and far more effective than (hose furnished by other concerns; in fact they are nicer 
than any of the Catalogs put out by the mail order houses. Several of our large competitors are also sending out Catalogs, but 
they appear to be very crude affairs compared with your product. Ours is a Catalog im its truest sense and an excellent business 


bringer. Yours truly, G. W. MEYER JEWELRY CO. 





If you are interested in a proposition that wili double your Holiday Sales, 
write us today for full particulars 


We Solicit Inquiries from Legitimate Jewelers 
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ak Originators of The Exclusive Catalox Method for Retail Jewelers 
CLEVELAND O 
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OSTBY & BARTON CO 
PROVIDENCE RI 3 
9 MAIDEN LANE 103 STATE ST 


RS =e NEW YORK CHICAGO 
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PLAIN TALKS 


Wadsworth Watch Cases 














Il.— DESIGN 





HE ARTIST and the Engraver have ample scope 
p a for the exercise of their choicest skill upon the 

———] circular panels formed by the circumference of 
GF | a watch case. 

This branch of decorative art has reached a 
high degree of excellence in this country, as will be evi- 
dent if you will carefully examine the superior designs 
which distinguish WADSWORTH WATCH CASES. 

Perhaps you have never given to this matter of watch 
case design quite the degree of attention that it deserves. 











Consumers are becoming more keenly appreciative of such 


artistic and technical excellences. Attention is called not 
only to the rare beauty of these designs, but also to the 
notably fine technique of their execution. Other things 
being equal, it’s the design that sells the case. 


“They Sell on Merit Alone’’ 








The Wadsworth Watch Case ©. 


S4N FRANCISCO 


NEW YORK CHICAGO 
717 Market Street 


17 Maiden Lane Columbus Building 


FACTORY: Dayton, Ky. 


13 
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MR. RETAILER | 


It will be to your interest to handle 











Star Watch Cases 
















Always the And the © 

latest and most value | 
up-to-date for your 

designs money | 





Wachter Ball Bearing Solid Gold Bow 


(Patented) 


Gives Absolute Security 








Manufactured by 


Star Watch Case Company 


NEW YORK OFFICE . CHICAGO OFFICE 
37-39 Maiden ‘Lane Ludington, Mich. jor Heywort h Bldg. 
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“We never follow the Fashions, the Fashions Follow Us’’ 





REG. IN U. S. PAT. OFF. 
Alwavs in Red 


WORTHY 
EFFORTS 








q It is no exaggeration to state that this coming EIGHTH 
ANNUAL EXHIBITION, to be held in our offices 
from August 29th to September 3rd, inclusive, will be 
the most noteworthy display of beautiful Diamond 


Mounted Jewelry ever shown in America, possibly in 








the world. 


q It will be an imposing sight as our new offices and 


showrooms are adapted for these purposes. 


q Our purpose is high—our facilities without counter- 
part—trained craftsmen are zealous in interpreting our 
standard—and the successful results have proven that 


the product is worthy of the effort. 








POWERS ayn MAYER 


8-14 West 38TH STREET (Murray Hill Building), Apjorninc FirtH AVENUE 


NEW YORK 
LONDON PARIS AMSTERDAM 
Audrey House, Ely Place 51 Rue de Chateaudun Sarbhati Straat 32 


CABLE ADDRESS “ON TOP,” LONDON 
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ROLLER 
REPLACER No. 1 


This tool was designed espe- 
cially for replacing Table Rollers 
in a quick and safe manner. 

Heretofore this was accom- 
plished on the staking tool or 
other sets of punches, but it is 
well known that this is not sat- 
isfactory. This tool permits com- 


driven in place without danger 
of cracking the roller or injuring 
the pivots, and in half the time 
usually taken for this work. 

It is nicely finished in nickel 
plate and damaskeened. 





Teck on ae ae ae (jold Solution (rold Solution (rold Solution 


Pure 24 Kt. Gold 








aro” 








MADE FROM MADE FROM 


Pure 24 Kt. Gold 





TRENGTI:- 





Price, each, $2.00 





| ROSE | 





ENER 8 


Pure 24 Kt. Gold 
| ROMAN ||| | GREEN ||| 
GOLD 






























PATAPPLDFOR PaT-appep ror” 
No. 62. No. 68. 


ECHARCO WATCHMAKERS’ LOUPES 


Echarco Loupes are a boon for the watchmaker and can be used with 
or without spectacles or eyeglasses. If used in connection with spectacles, 
the frame is hung over the lens, if used with eyeglasses, slide the frame 
behind the lens of eyeglass. 

Made with single and double lenses. 


PRICES 
No 62 Single Lens, ine MOEUS 8 eee cence ine see teeees each $ = 
CA DO EO ocisseeessoveccssvessacnsentes * 50 
I ks, siws enka nnabbeesaenid 75 
Frames are of best material, nickel plated, and lenses are of finely 


‘ished stock. 


DIAMOND AND STONE SETTING TOOL No. 85 (Pat. Applied for) 





She ee 


PAT. APPLIED FOR 


These tools, invented by a stone setter of many years’ experience, will do 
the work they are intended for with absolute perfection, whether in the 
hands of an experienced or inexperienced workman. In eight seconds after 
adjustment in lathe will cut a smooth seat for any stone from jy, to 2 carats. 
Tools are made of polished and hardened steel and are indestructible. Will 
fit in chucks Nos. 30 and 44. The greatest labor-saving device ever invented 
in the line of stone seting cutters. Put up in neat block and box 


Automatic machinery and increased output enables the manu- 
facturer to reduce the price, but the quality is maintained. 
Price, Per BEF. .......ee ccc ccce scree ee ences: cence sense seeees Sedesws $4.00 



































SOLUTION 
a 


DO YOUR OWN PLATING 


You can do Factory Finishing with 


“CARO” GOLD SOLUTION 


Made From PURE 24K. GOLD. 
The simplest, cheapest and most effective COLD SOLUTION on the market 


Pays Agee aor cent. profits to the | Pure “CARO Gold ANODE.” 
live jeweler who uses it. , : i 

It is radically different from any Will work in any rae ld 
other solution, viz.: is LEAR— | An anode made of pure 24K. go 
i | with gold top. By having this gotd 
top the whole anode can be used 
without injuring the solution. 
PRICE OF ANODE COMPLETE, 

$1.00. 


showing pur:ty. 
Contains NO COPPER—which | 
insures rich yellow coloring. | 
Contains NO ARSENIC—which | 
prevents fading and changeableness. 
SIMVPLE—direction on each bottle. . 
“CARO STRENGTHENER.” 


PRICE: 
Roman, 12 oz. bottle.......... $1.50 | Refreshes weakened old  solu- 
Rose, 12 oz. bottle............ 1.50 | tions, Makes them work like new. 
isreem, BS om. betile. ......cice 1.50 | Price of 1 oz. bottle, $0.85. 








wy - 





“FACILITY” JEWEL CHUCK 
(TRADE-MARK.) 


The “FACILITY” Jewel Chucks enable the operator to adjust the jewel 
setting to the exact depth for turning either outside diameter or shoulder 
of the jewel setting. They are made to fit No. 88 wire chuck of the 
Whitcomb, Webster Whitcomb, Hopkins, Moseley, Boley and other imita- 
tion lathes. They will fit the No. 24 wire chuck of the Rivet lathe. 
Besides they are so constructed that the exact depth can be regulated by 
means of the adjusting screw “B,” which passes ecusis the entire len 
of the chuck, and is adjustable. from either end by the screwdriver slot 
“b,” without rémoving the sub-chuck from the lathe. This adjusting screw 
which regulates the depth, is made of hollow wire and enlarged sufficiently 
on the face to allow the opening of or polishing the holes when necessary. 

They are now put up in two assortments, sets of six and sets of seven. 

Sets of six contain all sizes from O to 18 size, while sets of seven 
include an extra small chuck suitable for OOO size Hampden and Jewel 
Series Waltham Jewels. A descriptive printed list is sent with each set. 


PRICES . 
I NE BE og 6 54 00.0 6Sa CASH AORES AD DED RSTEEEEWOAEREEARD EY CERN $3.99 
OE rey err are Trees Pert pre ere 3.50 
ee Rr re each .60 





For Sale by all Jobbers in United States and Canada 


Hammel, Riglander & Co. 


‘47-49 Maiden Lane, New York 








© tne tb Sete ahaa R te ll ee Ni Bd 

















July 27, 1910. THE JEWELERS’ CIRCULAR-WEEKLY 


17 











a mR NR Fe Le 


St ee 








ed. 6: 
CYA AAS 
S) BPP 


ERS 
PEPE 


eee 
A VV YW, ) 
0°94 


¥ 


be & 


1 
(OIE a 


: 


NN te 


Fa 


(# 
Das 


8 CARAY) 
Bese 
af Vi VW. 
ALLS 
XK KR 
PEOOS) 
OYYy 


Uk We y ; i al S & ‘ 
(ba ban AZ a a , -) 
(# a x xX x an Zan <a e ( 
> yy, Ke 
a bg by 
nd OH, or, 


hes 


Ke 





No. F 487/242 No. F 408,C3 


Our Fall line is now complete and ready for inspection. We 
have always shown a large line of attractive and up-to-date goods, 
but our 1910 line surpasses all previous efforts. Our aim is to 
give “The Best in the World for the Money” and this is 
fully realized in our 1910 line. 


Look for this mark The D. F.B.Co. which represents the 
highest standard in a medium priced line. 


We sell the Jobbing Trade only 


ST. LOUIS O! FICE 


NEW YORK OFFICE 
Victoria Building 


ms eet The D. F. Briggs Company 


CHICAGO OFFICE ATTLEBORO, MASS. 62 Hatton Garden 


Heyworth Building 
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CHICAGO 
1203 Heyworth Bidg. 
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Fontneau & Cook Co. 


SS 


L 180 


ATTLEBORO, MASS. 


L 134 


L192 





L 190 


NEW YORK 
15 Maiden Lane 
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It Looks the Same as, and Wears Better Than, 
Sterling Silver 


we ~ | - 67114/18 


6714/12 





4176% 
These goods are produced in Silveroin, which is the best white metal on the market, as a basic metal, 
plated heavily with Sterling Silver. The fittings are the same as are used in Sterling Silver goods, and the 
individual pieces and sets cannot be distinguished from the genuine Sterling Silver. Every feature of 
Sterling Silver Goods is embodied in their construction and finish, except intrinsic value. The best sub- 
stitute possible for Sterling. Our complete line of German Silver Mesh Bags, plain and fancy patterns 
merits your inspection. We also carry a complete line of leather fobs, made from the best imported and 


domestic hides, fitted with gold filled trimmings, the edges are hand creased. Finish and Quality consid- 


ered, they haven't an equal. Our salesmen are now showing these goods to the trade. Write for 


prices and discounts. 


Bristol Jewelry Company 


Attleboro, Massachusetts 





Trade-Mark 
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GN Y silversmith can decorate 
a spoon superfluously to 
dazzle the beholder into a 
momentary liking for the effect. But 
1 


to produce an agreeable and pleasing 
pattern simply by proportion, outline 
and little ornamentation is a matter 
that requires study, experience and 
taste. When such a pattern is de- 
signed its popularity is sure to be con- 
tinuous and increasing. So it is with 
ye Mount Vernon, simple in orna- 
mentation and outline, and perfect in 
workmanship, it stands pre-eminent in 
the silver world. 
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ROGERS, LUNT & BOWLEN CO. 


Silversmiths TRADE — Greenfield, Mass. 
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‘Owad some Power the gifhie die us ere 1S your opportunity to do 
i’ see oursels as ithers see us!” thevery thing that Bobbie 
EET a \. Burns so ardently desired: 
LL | >, This MIRROR, BRUSH and (OMB 
ys \, are from one of our new 
é/ lines of Toilet ware,the 
Height of artistic Excel- 
y j lence in Sterling Silver 
if | J Plain but rich in design, 
q heavy in.weight and 
thin likea - 
F watch: And the 
F Price! You will. 
if om een ). 











mit 








PROFILE 








INT 





ro WALLINGFORD C0 CONNUSA ~~ Pe. 


NEWYORK ~ SAN FRANCISCO - 











J QI9MAIDENLANE = AI-HALL& SON inc. —_—‘195 STATE ST. HAIR BRUSH & A 
Iso POST ST. 

TORONTO 

[ sates. (WRITE FOR PRICES S Piao 



































NR RON A a 








eine * 





July 27, 1910. THE JEWELERS’ CIRCULAR-WEEKLY 23 


y $ You Can Make More Profit 


9 


e 

AQ 

Yo) Welcome words, indeed, in these days of the keenest competition that the 
And we prove the truth of this statement by offering 








trade has ever known. 
you the kind of silverware that will sell readily at prices that mean an important 


saving on every article you buy. 


The Beverly, shown here, is a new set just added to our line. 
it is a glowing example of the quality of our goods. No expense 
has been spared in cutting this set, and although the design is 
plain the dies are the most costly we have ever used. The result 


is a superiority of executon that establishes a new standard for 


toilet sets of this character. 


Your particular attention is called to a noteworthy improve- 
ment in the construction of the thin models so much in vogue 
this year. The Beverly is an extreme in this shape, but has 
been so carefully reinforced at every point where strength is 
required that the practicability of this popular form is assured. 
You will especially appreciate how much this added strength in 


the handles enhances the durability of the pieces. 


The Beverly is made of sterling silver 925/1000 fine and is 
warranted to stand the deepest engraving. Every brush is 
celluloid faced and fitted with extra quality white bristles. We 
are confident that the Beverly in design and workmanship will 


pass your most critical examination and in addition you can 


Save 15 Per Cent. 


The sum usually added to the manufacturing cost to cover the 
railroad fares and hotel bills of salesmen. Owing to our direct- : 
by-mail selling plan all these heavy expenses are eliminated. \ 
The extremely low price quoted for the Beverly is a splendid 








THE BEVERLY (3545) 


instance of the advantage to you of our modern method of 
Trifle less than one-half size 


marketing. 
Our catalogue shows other articles of our line attractively priced. We want you to have a copy. Write 


for it to-day —a postal will do. We will send it to you by return mail. It will prove its worth. 


CHOOS More Goods for the Same MONEY 
the Same Goods for Less 





Woodside Sterling Company 


170 Broadway New York 
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\) HE SAXON—a new and dis- 
\YAf; —tinctive Sterling pattern with 
Vey the ‘Wallace’ .stamp. 

Its marked beauty and origi- 
nality of design are certain to win the 
Beco appreciation of those whose artistic 
er taste always finds expression in their 
selection of distinctive tableware. 







eee at iy 








Complete service now ready 
The SAXON Pattern will be widely 


exploited to consumers in the Fall. 
High-class mediums, reaching practi- 
cally every prospective silver- buyer in 
the country, will tell about the SAXON 
pattern. 


Send for price list and sample booklets for 
local distribution, containing your own imprint. 


dm R. WALLACE & SONS MFG. CO. 
Wallingford, Conn. 


YORK CHICAGO SAN FRANCISCO LONDON 
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We present our Latest Pattern in Flat Ware 


THE FAIROAKS 


Embodying, as it does, the finest elements of the 
Colonial Designs, which are so popular at the present 
time, combined with the well known 


“ROCKFORD QUALITY” FINISH 


makes it a most desirable, as well as a profitable line 
for every Retail Jeweler to carry. 
Sold to the Retail Jewelry Trade exclusively. 


Stand by those who stand by you. 


OCKFORD SILVER PLATE CO. 
es &Gr38 2 © 


©\ ROCKFORD, ILLINOIS “° 
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THE WILLIAMS BROS. MFG. CO. 


GLASTONBURY, CONN. 














PRINCESS PATTERN 


Made in 


TRIPLE PLATE ONLY 


This is our latest creation — Write for exclusive sale of it in your town 
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For Retailers 
who want to 
give their trade 
the best 
10-K. Jewelry 
ever created 








Brooches 
Scarf Pins 
Handy Pins 
Bar Pins 
Veil Pins 
Cuff Buttons 
Hat Pins 
Crosses 

Tie Clasps ~.- 
Pendants 
Sash Buckles 
Fobs 

Lockets 























Ot aoe O) 1 Se PN  d O ee 
NEWARK N.J. 
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Woven Wire vs. Silk for Fobs 


BARROWS WOVEN WIRE FOBS 
WITH “NEW PROCESS” CHAINS 
AND ATTACHING DEVICE 








RACTICALLY there is little difference in flexi- 
bility between woven wire and silk as applied 
to Fobs. As to durability all the arguments 

are in favor of woven wire. In construction, finish 
and design Barrows Woven Wire Fobs merit the 
special attention of the trade. 

Each Fob is supplied with a Barrows “New 
Process” Safety Chain and Attaching Device. 
There is little use in having a chain at all unless 
it is a good one. Our “New Process” assures the 
perfection of chains from link to link and from end 
to end. Good selling arguments for both Fobs 


am GOB. « 
The H. F. Barrows Company 


NEW YORK 
PP Rt NORTH ATTLEBORO, MASS. 





















































~ TheKind ThatSell 
D1) 
aft / 
The goods that make the most profitable sellers are the 
ones whose quality you can depend upon. Look for the 
a : 









\ . 
* ~. 
XQ NN 


F. & B. Trade Mark on Rolled Gold Plated Jewelry and 
Sterling Silver Toilet Ware. You can then be sure of quality 
and style at prices usually asked for the commonplace kind. 


— 





144,164 ‘a 
ee ROLLED GOLD PLATE 
¥ LOCKETS SCARF PINS 
Rg CHARMS HAT PINS 
g NECK CHAINS BROOCH PINS 
Jf. VANITY CHAINS VEIL PINS 
LORGNETTE CHAINS COLLAR PINS 
CROSSES BRACELETS 
PENDANTS LINK BUTTONS 
= = STERLING SILVER 
TOILET and MANICURE GOODS PICTURE FRAMES 
VANITY TRINKETS JEWEL CASES 
VASES NOVELTIES 





@ THEODORE W. FOSTER @ BRO. CO. 


Manufacturing Jewelers and Silversmiths 





a! 100 RICHMOND STREET, PROVIDENCE, RHODE ISLAND 
NEW YORK: 13 Maiden Lane 
CHICAGO: Heyworth Bldg. CANADA: Kingston, Ont. 
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You can increase 


your sales during the warm 
weather by offering 


STERNAUWARE 


that promotes comfort and 
embodies immediate conven- 
ience besides enabling one to 
serve food in both an easy 
and a novel way. 


Write for the 











GREEN-COVERED BOOK A STERNAU CHAFING-DISH 
Hl , so] enables one to serve in a very short time, with- 
illustrating many articles out the dirt and labor incidental to the use of 


a coal range, a hot luncheon for the guests 
arriving or departing. 


adapted for the jewelry trade. 


distills delicious coffee free from that bitter 
taste peculiar to coffee made in the ordinary 








“—_ by boiling. - nape ge coffee on the 
table, too—a gg oe . . S. STERNAU & CO. 
/ — MAKERS OF 
STERNAUWARE 
COMPRISING 


Fancy Teakettles, Chafing-dishes and 
their Accessories, Coffee-machines, 
Trays, etc. 


Office and Factory: 195 Plymouth St. 
BROOKLYN, N. Y. 
Note :—OUR NEW SHOWROOMS are at 
305 Broadway 
4 N.W. cor. Duane St., N. Y. City 
































Harrison's 
. Newest 


Match Box Cane 








(EXACT SIZE) 


We are encouraged to bring out this smaller size 
Match Box Cane on account of the splendid reception 
given to the larger one we introduced this Spring. 


See our new Fall Line for the latest things in Canes, 
also in Ladies’ and Gentlemen’s Umbrellas. 


W. W. HARRISON CO. 


Makers of Established 


Umbrellas and Walking Sticks 1876 
Of the Better Sort 


149 Broadway, New York 





Trade-Mark 
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Our Hardened Gold, 
Mirror Finish Chains, 
Lockets, Charms, and 
Bracelets are in a 
Class by Themselves 








Our Salesmen will have the newest 





things that ever happened on their 





August trip. 








2733/18/L815 


Factory: ATTLEBORO, MASS. 


NEW YORK OFFICE 
3 Maiden Lane 














cas Be <I Ue 








NEW YORK OFFICE 
3 Maiden Lane 


Watch the Allison Mfg. Co.’s Line 


New goods every week. Our sword hilt and dagger 
hat pins have met with great success. We are the 
originators, watch the “Me Too’s” copy them. We 
have copyrighted a number of the designs of the above 
mentioned articles and shall protect our rights. We 
propose to protect all of our original designs in the 
future. @ We also have the finest line of popular 
priced link buttons for ladies and gentlemen ever 
placed upon the market. 


ALLISON MFG. CO. 








| 
| 
| 
, 
| 
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The Marathon 
Line 
Still Leads 


















3% 


Bracelets shown are™ Fobs, 


the ‘Split Belcher Bracelets, | | 
Top’? made in a La Vallieres, | 
i Neck, Vest je 

t variety of ’ ’ f 
pre 4 Coat and o 


signet, brilliant 
and stone set 
designs. All 
sizes. 


Lorgnette Chains, y 
Pendants and Lockets 


Only Highest Grade Stock and 
Superior Workmanship used in | 


Sold to the Wholesale Trade Only the manufacture of i 


Factory, Attleboro, Mass. New York Office, 9 Maiden Lane 













Ask your jobber for samples of new } 
styles just out. 


BATES & BACON Amuson, mass.| ff 


NEW YORK: 9 Maiden Lane CHICAGO: 103 State Street 
Makers of High-Grade GOLD-FILLED CHAINS, LOGKETS AND BRACELETS 4 
We make a complete line of Emblem Outing Chain. Order of your jobber your wants 








SUMMER OUTING CHAINS 


MIS’ 
SIGNET 
BUTTONS 
TO ENGRAVE 
ELECTRIC . 


‘SOLDERED. : 
LINKS? ‘. 


oO 
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Zam si ~ _ . ie —__* _ >, 
Our salesmen have departed for the road with lines of Jewelry, 
Watches and Diamonds, such as are seldom shown. Mr. Henry Freund | 

has returned from Europe after making extensive purchases, and we 


have been busy in his absence assembling our complete stocks. He, as 
well as the other members of our traveling force will show such an | 


SSS 














assortment of ‘‘Sellers” that it will be well worth your while to wait 
with your purchasing until one of them calls on you. 

Our goods move quickly and our Trade-Mark “THE ROSE” 
insures satisfaction to you and your customers. 


HENRY FREUND @ BRO.), «setters of Setters” 


ELK, EAGLE AND MOOSE GOODS A SPECIALTY 71 Nassau Street, NEW YORK 


Hutchison & Huestis Ring Makers 


FOR THE JOBBING TRADE 







































Up-to-date SIGNET RINGS 

































































STONE RINGS HOPE SERPENT RINGS 
Made in aan Sapphires 
= sais wedi 2 Reconstructed 
OPAL MATRIX RUBIES 
BLOODSTONE DIAMOND 
SARDONYX QR y 4 MOUNTINGS 
JADE, Etc. 
NEW YORK : CHICAGO : 
15 Maiden Lane, Ira B. Hudson Columbus Building, Harry H. Miller 
FACTORY: 185 Eddy Street, PROVIDENCE, R. I. 
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WARM WEATHER 
with Discarded Vests 


variety, 


finish 








Through Job 











Chicago New York 





FOBS 


are the correct thing 


We have them in large 


and all Gold — 10-Kt. 


only, with our standard 


Ask for 
Goods with 


We Distribute 


POTTER @ 
BUFFINTON CO. 


7 Eddy Street 
PROVIDENCE, R. I. 


San Francisco 
103 State Street 65 Nassau Street 704 Market Street j 


a, 


both Ribbon 


this 
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Toy Umbrellas 


A 







To Advertise 


Great Voor 
Novelty Umbrella 
Department 


.\ 
What Every Jeweler Needs 


To enliven dog days trade, to catch the window 
shopper, to get the children to bring in their parents 
—for these and a score more reasons you should have 
a stock of Toy Umbrellas. We suggest that you 
offer to give one Toy Umbrella, free, with every sale 
of a K & H Umbrella amounting to $6.00 or over. 
This is a good Summer stimulant to lagging um- 
brella trade. 

Try it. Order to-day. Don’t wait, as last year 
on similar styles we were not able to fill late orders. 
Our stock is ample now and we can fill all orders by 
return express. 

These Toy Umbrellas are in every respect like a 
“full-grown” urnbrella—steel frame, strong hardwood 
rod, fine sateen cover, nickel ferrule, assorted handles 
and colors. Size, 12 inches from tip to tip. Write 
for sample dozen and price. 


THE K & H DETACHABLE HANDLE 


is the only device of its kind that is absolutely secure. 
K & H Umbrellas come with or without it. 














If you have not yet seen our Fall and Holiday 
Line, write us so we can have our man call. Or we 
will send samples if you prefer. Many new styles 
that will interest you. Don’t miss them. 


KREIS & HUBBARD 


Manufacturers of 


THE JEWELER’S LINE 
Jackson & Franklin Sts., CHICAGO 


1908 Silversmiths Bldg. 
New York Salesroom | 15 Maiden Lane 


SEATTLE SALESROOM: 456 New York Block 
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ea Mleroy BELSCRIPT 
pe Jy, ‘Made While You Wait” 

¢ Made ina Minute < 
mavewreo SE B88 MONOGRAM 
FOBS 


are as great an advance over the 
old way of making monogram 
fobs as the railroad is over the 
stage coech. Itis the sure, rapid, 
easy and profitable way, and 
such should be adopted by you. 


== <n 
ara rd ace d 
\/ we Yel - 


Sx Sh] or Write for 
RIVU} sows DISPLAY PAD 
OF 
BELSCRIPT 
FOBS 


as here illustrated. 


To be had on memo- 
randum for your 
inspection at our 
expense. 


45-51 Rose Street 


JOSEPH L. HERZOG & CO. Makers of LK Rings “P35 


Successors to LOUIS KAUFMAN & CO. Trade-Mark Registered. NEW YORK 











“The Case That Courts Comparison”’ 


Mr. Retailer: 
ANNOUNCEMENT! 

We have accomplished the impossible! We are now 
delivering to the WATCH JOBBERS, our first lot of NEW 
THIN MODEL 12s Gold Cases in different styles and shapes, 
(a model heretofore considered impossible). 

The demand for these cases will certainly over- 
tax our capacity. If you secure samples early, 


your Jobber can make reservations for SEPT. 
DELIVERY, if you give him the opportunity. 


SOLIDARITY WATCH CASE CO. 


“Established over a Quarter of a Ceatury” 


54 Maiden Lane 3 New York 


D. E, D. McMURRAY, President LOUIS J. MONTAGNON, Secretary-Treasurer JOHN W. SHERWOOD, Vice-President 
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A NEW MOVEMENT 


American Made One that you can make a profit on 


4 f 


6, 16 or 18 Size 


$1.90 

















THE LA SALLE 


In three sizes, 6, 16 and 18 size. Open Face are Pendant Setting. 
Hunting are Lever Set. The biggest value in the movement line 
that has ever been offered the retail jeweler in an American-made low- 

riced movement. Our new La Salle is a %-plate, highly damas- 

foened and superiorly finished, is a genuine 11 jewel movement, has 
two exposed winding wheels, polished and gilded, four pairs of 
top jewels and settings, patent whip lash regulator. The jewel 
cups are gilded, and we absolutely guarantee this to be the greatest 
value at our price ever offered the trade. Order samples and if 
you don’t think so, return them to us at our expense. 


Each $1.90 


HOLSMAN & ALTER 


Wholesalers and Jobbers of 
Everything in 


WATCHES, JEWELRY, Etc. 


176-178-180 East Madison St. 
CHICAGO, ILLINOIS 


P. 8.—Write for our Catalogue; mailed to Retail Jewelers only 
on application 


Inexpensive Sautoirs 


Diamond & Pearl Plaques 


Medallions 














| WE MAKE ONLY 
» White Metal Goods 


We make a complete line which includes Shirt Waist Sets, 
Beauty, Baby, Neck, Hat, Belt and Dutch Collar Pins, and Fobs, 
in Roman or Silver Finish, plain and en- 
graved patterns. Also Bangle Bracelets in 3 
sizes, and Necklaces in 2 sizes, both are prov- 
ing to be popular sellers. Prices, illustrations 
and samples will be sent free upon request. 


Enterprise Jewelry Co. 


Box 653 ATTLEBORO, MASS. 























Workshop Notes 


for Jewelers and Watchmakers 





Cloth :: Postpaid, $2.50 





Published by 


The Jewelers’ Circular Pub. Co. 
11 John St., New York 





























WILLUM L. SEXTON & COMPUAY 


FORTI-NINE JOHN’ STREET 
NEW YORK 


TELEPHONE—JOHN 763 





, 
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LA PIERRE MFG. CO. 


Silversmiths 


FACTORY AND OFFICE NEW ARK N J SALESROOM 
50-58 Columbia Street 9 ° « 1 West 34th Street, New York City 


























THE RENAISSANCE 


Our latest pattern in Toilet Ware from the period of the Italian The pieces are all of thin model, good weight, 925/1000 fine, 
Renaissance, exquisitely delicate, beautiful and refined. and put together in a thoroughly workmanlike manner— the brushes 


: , “ P ay and all other fittings are of excellent quality. 
The character of decoration, modeled to resemble an “applied This is our Medium Price Toilet Set- made in all the different 


design, lends itself most delightfully to the soft gray finish so de- articles — 35 pieces. 
sirable in the best selling Toilet Sets of to-day. Mail Orders filled promptly. 
SEND FOR PRICE LIST 































Wwe have been making Rings over fifty years, and know how to make 
them right. No one can produce the same quality of Rings any 
cheaper than we do, and we guarantee every Ring we make. 


M. B. BRYANT & Co., “hee vou 
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EVERY CAREFUL DRESSER 


Needs a Set of 
KHREMENTZ BODHKIN-CLUTCH 


Studs and Vest Buttons 
ee @ | e @® @®@ 


Four Popular Sizes in 


, a Nirementz Quality Rolled Plate _ = a 
BodKin-Clutch Studs | 


ee @. @ @ @ 


They go in like a needle. 

Hold like an anchor. 

Cannot mar the stiffest shirt front. 

The ideal dress studs. 

Made in Rolled Plate and 14-K. 

Also with mother of pearl set with precious stones. 

You want to Sell this Line if You want to be Up-to-Date. 


A new Krementz Bodkin Back Stud or Vest Button will be given without charge 
in exchange for every one that is broken from any cause. 


AREMENTZ @ COMPANY 
NEWARK, N. J. 


20 Maiden Lane, New York 722 Shreve Bldg. 
Selling Agents to Jobbing Trade 
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A POINT OF TASTE IN LORGNETTES 





HE NATURAL uses of Lorgnettes rendering 


— them more or less prominent objects, it is omnaes 
desirable that they be not too obtrusive or too 
extreme in style. Yet they should be worthy 
intrinsically and artistically. These canons of 

MARK taste are exemplified in the Platinum and Dia- —— 


mond Lorgnettes made by this house. 











49-51 FRANKLIN STREET 
NEWARK, N. J. 


DURAND & CO. 








ee 2 


OSMUN-PARKER MFG. CO. 


MAKERS OF 


Fine Pear! and Diamond Good: 






298 Mulberry Sivees 
NEWARK, N. /. 





BELINE & GLASSER 
Silversmiths ana Goldsmiths 


Makers_of High Grade 14K. 


Gold Mesh Bags 


Vanity Cases, Cigarette Cases, Etc. 


Also Sterling Silver Mesh Bags 


1352 Bryant Avenue 
Cor. Jennings Street 
Bronx - New York City 
(Subway to Freeman St. Station) 
Telephone - - 3127 Tremont Trade-Mark 





» 


























Gold Chains 


We make every conceivable 
kind of a Gold Chain, incor 
porating the best material and 
workmanship. 





Economy in manufacture and 
merchandizing—we have no 
traveling men—makes it pos- 
sible to offer the Retailer a 
good, substantial line of attrac 
tive Chains at prices that allow 
a generous profit. 


THE NEW CHAIN 


Write for a sample of our new 
solderlesc; flexible and inde- 
structible Bead Neck. No 
stringing or wiring. 15-inch 
lengths, and 10K. only. 


IT’S A SELLER 
Alois Kohn & Co. 


16-18 Maiden Lane 





NEW YORK 


THE GOLD 





1850 1910 








CHAIN HOUSE 














The Bowden Rings 


ARE COMPLETE IN VARIETY, CORRECT IN 
WE 


QUALITY AND PERFECT IN FINISH. 
MAKE EVERY VARIETY OF FINGER RINGS 


J.B. BOWDEN & CO., 


15, 17, 19 Maiden Lane, 24 Pioor, 


NEW YORK. 
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G. R. HOWE ESTABLISHED 181 BY A. CARTER F. R. HORTON 
W. T. CARTER F. W. STANBROUGH 
W. T. GOUGH H. L. FARROW 


CARTER, HOWE & CO. 


MANUFACTURERS OF ARTISTIC—SALABLE—RELIABLE 


GOLD JEWELRY 


INCLUDING THE MOST COMPLETE ASSORTMENT OF 


VANITY CASES, PORTEMONNAIE, MESH BAGS AND PURSES IN 
GOLD AND SILVER 


PLAIN, ENGRAVED, ENGINE TURNED AND ETCHED DESIGNS 
SAUTOIR CHAINS IN 14K. GOLD AND FANCY ENAMELS 


9-11-13 Maiden Lane, NEW YORK Factory: NEWARK, NEW JERSEY 





TRADE-MARE 














OSMERS, DOUGHERTY CO. =) 


MANUFACTURING JEWELERS 


291-293 Seventh Avenue, bet. 26th and 27th Sts. (‘Phone 913 Madison) NEW YORK 





. 





SEED PEARL 
Necklaces, Collars, Bracelets, Ropes, Bayaderes, Sautoirs, Brooches, Pendants, etc., 
also loose in all sizes and qualities. 





ORDER AND REPAIR WORK of all kinds executed by skilled workmen 







































































TO THE JOBBERS 


A Line of Sellers—10K. and 14K. Gold Jewelry 
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Chic Handy Pins 


An Extensive Line 











vow MANY new patterns produced by this house render 
aa) its line of Handy Pins one of the most comprehensive 


thoroughly stock up on such goods. 


and attractive on the market. An opportunity to 


Finest engine turned and engraved decorations—some- 
times combined. Richest effects in enamels, pearls, sapphires, 
etc. Superior English and Roman finishes. Designs whose 
beauty appeals unfailingly to feminine taste. These Handy 
Pins are sold singly or in sets at moderate prices. It will pay 


you to order early. 





Day, Clark & Co. oni; 


23 Maiden Lane, NEW YORK 











Pearl Psyche Bow 


SMARTEST SPRING AND SUMMER NOVELTY 





(PATENT APPLIED FOR) 


Send for Some on Approval 
They are Money Makers 


Prices, $20.00 to $150.00 


HOWARD & COCKSHAW 


218 and 220"Fourth Avenue New York City 


SHAPED DIAMONDS 


Ludwig Nissen & Co. 


182 and 184 BROADWAY 
NEW YORK 





PEARL 
NECKLACES 


AND 


DIAMOND 
COLLARETTES 


Mounted Diamond 
Jewelry of Every 
description <:: : 


Largest assortment 
of all kinds of very 
fine, fancy and rare 
gems, including 
Pearls, Diamonds, 
Emeralds and 
Sapphires 


PARTICULARLY 
FANCY COLORED 
AND FANCY 





Ludwig Nissen & Co. 


182 and 184 BROADWAY 
NEW YORK 
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Ziruth-Unbreakable Chains 


GOLD AND PLATINUM 


Factory and Office: Murray and 


HENRY ZIRUTH, Sole Manufacturer isin’ streets, newarc ns 


SALESROOMS: , 16-17-19 Maiden Lane, New York 103 State St., Chicago, III. 704 Market St., San Francisco, Cal. 












































@ Seldom any new piece of jewelry for men. 
These Vest Chains are made for full and semi- 14 A % J " H E D G E S & CO. 
dress. They come in white, green, red, blue, K 


black, lavender and a variety of enamels. The 
Trade-Mark 14 John Street s¢ NEW YORK 


very latest chain fad for well-dressed men. 


MAKERS OF 14 K. JEWELRY 











THERE’S A REASON 


For our continually increasing business. This last season we did a larger business than ever 
before in our existence. We have been in the field forty-two years and are still youngsters. 


THE R EASON for our success is that our lines are always **Up to the Minute.”’ 
This we will prove to you in a few days when one of our nine 
representatives calls on you with a complete line of 


WADSWORTH FAHYS ILLINOIS CASES 


Also Complete Line of ELCGIN, WALTHAM, HAMILTON, COLONIAL and LORD ELCIN, 
not forgetting our SPECIAL 25-YEAR ELITE 


me | 1, OLLENDORFF CO. 


the —— ESTABLISHED NEARLY HALF A CENTURY 
NEW YORK PITTSBURG 
15-17-19 Maiden Lane Sixth and Liberty Streets 
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I. N. LEVINSON, President Established 1865 H. S. MORRIS, Sec’y and Treas. 


14-K and Platinum Bag 
MESH BAGS BUCKLES | 
MESH PURSES _SASH PINS 
VANITY CASES neauiuee 
CARD CASES ecw 
CIGARETTE CASES 
PUFF BOXES and OTHER NOVELTIES 


TRADE MARK 





Gold Bags, Engraved, Pierced and Engine-turned. 
New Effects in Shirred and Herringbone Mesh. 
- Vanity Cases, in all Sizes and Various Compartments. 


S. COTTLE COMPANY 


Builders of High-Grade Gold and Silver Novelties in Original Designs 


Branch Offices: CHICAGO: M Me © tM TEYMANN, 1103 Hapwosth Bldg. 3 | East | 7th St., NEW YORK 





( SAN FRANCISCO: Mr A. E. LEE, Shreve Bldg. 

















HANDY PINS 


ALL SHAPES AND SIZES-—-PLAIN, ENGRAVED AND 
ENGINE TURNED 


FIRST CLASS GOODS AT A PRICE 
WE INVITE COMPARISON 


FRANK KREMENTZ CO. 


530 Mulberry St.. NEWARK, N. J. 


























Fancy Platforms and Blocks for Window Display Silverware Chests in all combinations 











Jewelry Boxes of many qualities and styles Flannel Rolls and Bags for Silverware 
Boxes for Silverware, Manicure and Toilet Sets ; We Re-cover Window Platforms & Trays 


Trays for Show Cases and Travelers’ Use of every description Tags, Cards, Cotton, Findings, Etc. 
PAPER BOXES 


Estimates and Samples cheerfully furnished 


39 Maiden Lane, New York WOLF SHEIM & SACHS ‘i'tromes 











THE CROHN PATENT SAFETY CUARD 





"‘\. SNOW &WESTCOTT CO. | AMETHYST and TOPAZ 
© 21 MAIDEN LANE, NEW YORK BROOCHES and SCARF 


Established 1834 PINS rales wholesale jewelers and material houses. Sample 









For Searf Pins, Studs and Lace 
Pins. The most practicaland only 











MARE by mail, 25c.; in 10k. gold, $1.00; 14k., $1.25. M.ORO 





aker and Inventor, 48and 50 Maiden Lane, New York 
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/ENOS RICHARDSON & CO. 


23 Maiden Lane 33 33 $$ NEW YORK, N. Y. 




























14-K. Gold Sterling Silver 













Jewelry eaeadll aR 


Cuff Buttons 


p; 
Hendy: Fm Hat Pins 


Chains 


10-K. and 14-K. Sahay: ane Safety Pins 
Neck Chains Brooches Bib Hold 
Sautoirs Cuff Buttons eatii 










Tie Clasps 
Coat Chains 


Fancy Vest Chains Shirt Studs 


14-K. Gold Fobs . ‘ 
Platinum ‘ = 
ame | a 
“R S 99 Enamel Tie ape “an 
a 10-K. and 14K. Veil Pins 


Cigar Lorgnette Chains Hat Pins 
Cutters With and Without Sok Pine 
St 
STERLING SILVER ie Belt Pins 
14-K. GOLD : 
Coat Chains Match Boxes 


Plain :: Engraved :: Engine-Turned Gold and Platinum 











NP fate ee + 











EMBOSSED DESIGNS on JEWEL CASES 


Practical Size — With or Without Ring Block 








HE EXAMPLE illustrated, though one of the smaller 
jewel cases, is yet sufficiently large to be practical for 
the ordinary run of jewelry and trinkets. May be had with 
Ring Block. Richly lined in silks or satins of popular bou- 
doir shades. Strong and substantial in construction. Hand- 
somely finished in Butler Silver, Butler Brass, Rose Gold, 











Green Gold, etc. Note embossing of Flower and Ribbon SIZE 2x4 INCHES 
design. Priced so low as to allow a very liberai margin PRICE: 
of profit. $12.00 PER DOZEN 
Kn @ O CO TRADE Manufacturers of Britannia Novelties, Hollow 
e . e9 Ware, Copper and Fancy Metal Goods 


(20 
OFFICE AND FACTORY : NEW SALESROOMS 


366-388 Butler Street, Brooklyn, N. Y. MARK. 561-563 Broadway, New York 
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for Bags, Cases, Purses, Cigar, Cigarette and 
Tobacco Pouches, also Toilet Articles, made in 
14K. Gold, Sterling Silver and Gold-Plate, to the trade. 


Monograms 











WALDRON & CARROLL, 34 Warren St., New York City 





JULIVS WODISKA 


Maker of High Grade 


Diamond Mountings 
DESIGNS AND ESTIMATES FOR SPECIAL 











Diamonds ee fone and Improved 
40 John Street NEW YORK 

















NEW ART RINGS IN PLATINUM, LATEST PARISIAN DESIGNS 


WILLIAM COOPER COOPER & FORMAN ARTHUR W. FORMAN 


MAKERS OF DIAMOND JEWELRY OFFICE AND FACTORY—3 MAIDEN LANE—NEW YORK 

















For Use To-Day 


Our complete shop under the charge of experienced 
men can repair or MAKE ANY JEWELRY at the 
SHORTEST POSSIBLE NOTICE. EVERYTHING in 
the jewelry line repaired and refinished. Stones of all 


kinds. Gun Metal finishing. It Must Be Good if done by 


Halley & Company 
51-53 Maiden Lane, New York 





ENGRAVING: the GOOD KIND. 























S 


Geo. O. Street 
& Sons 


ESTABLISHED 1837 





MAKERS OF 


FINE GOLD GOODS 


Signet and Seal Rings 
Link Buttons and Studs 
Fobs and Seals 
Scarf Pins 


35 MAIDEN LANE 
NEW YORK 

















S) 











Western Jewelers 


For Quick and Careful Service. 
Send Your Watch Material and 
Tool Orders to 


E. L. Deacon Jewelry Co. 


DENVER, COLO. 
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The Leading House for 


BALTIMORE REPGUSSE WORK 


Trade-Mark 





Sterling 
925/1000 


HEER-SCHOFIELD CO. 


BALTIMORE, MD. 


Superior Quality Sterling Silver 
Hollow=Ware 
Flat=-Ware 
Toilet=-Ware 
Umbrellas 
Buckles 
Match=-Work 
Ecclesiastical Work 
Repairing and 
Electro, Plating 


Prices Right 
Quality The Best 


TRADE ONLY 


Kastwood-Park Company 





MANUFACTURERS OF 


Sterling Silver 

Toilet Articles 
Pierced Wares 
Novelties 


Mesh Bags and 
Jewelry 











ARTISTI> CREATIONS 


(Po 


Trade-Mark 
REMARKABLE VALUES 











NEWARK, N. J. 


SALESROOM 
15-17-19 MAIDEN LANE (Silversmiths Building) 
NEW YORK 


70/1 Cup 70/2 Saucer 








Manufacturer of 


JET 
JEWELRY 


OF EVERY DESCRIPTION 
On Gold and Rolled Plate 


Brooches, Earrings, 
Neck and Lorgnette 
Chains, Bracelets, 
Crosses, Link Buttons, 
etc. 


New Pierceless oe! Everything in the 


P. . . 
oe era) «= Mourning Line 


J.B. HASKIN 


Successor to G. P. Granbery 
2 and 4 Maiden Lane, New York City 








COLLAPSING CUPS 























NEW YORK SALESROOM 


We make a large collection of Sanitary 
Drinking Cups in leather cases 





F. RUMPP & SONS | esrastisnep 


Fancy Leather Goods 1850 
PHILADELPHIA 











683 & 685 BROADWAY 























CROUCH & FITZGERALD 


Jewelry 
Trunks 
and Cases 
177 Broadway 
Bet. Cortlandt 
and Dey Sts. 


154 Fifth Avenue 
723 6th Ave. 


New York 














EVERYTHING IN LOCKETS AND CHAINS. 
The Bassett Jewelry Co., 


Providence, R. I. 




















46 THE JEWELERS’ CIRCULAR-WEEKLY é' July 27, 1910. 





ESTABLISHED GOLD MEDALS 
FEBRUARY I, 1878 CHICAGO 
OMAHA 
PARIS 
ST. LOUIS 
SEATTLE 





KUEHL CLOCK COMPANY 


SUCCESSORS TO 


GEO. KUEHL & COMPANY 


MANUFACTURERS AND IMPORTERS 


BLACK FOREST CLOCKS 


WORKS AT 
Schonach and Hornberg, Bad-Schwar.:wald, Germany 


OFFICE AND WAREHOUSE 


80-82 WABASH AVENUE 


No. 135. PHONO ALARM CLOCK. CHI Cc A G O 


Height 7 ins., dial 4 ins. q If you are looking for a style of clock you cannot find elsewhere, look in our 
There is no louder alarm made than our Phono Alarm Catalogue and you will find it. A Catalogue will be sent on application to 
and we can prove it. any legitimate jeweler and goods can be ordered through your jobber. 





od 























Original and Exclusive Designs in 
Gold Filled and Plated Jewelry 


@ This concern consists of 
some of North Attleboro’s 
most expert workmen. Its 
object is to give satisfaction to 
the jobbing trade, by furnish- 
ing goods not copied from 


“BURMAH” 


TOILET WARE 
THE NEW “ PARISIAN IVORY” 











two yp = — other lines. Our motto is The latest and best imitation of real Ivory 

The above illustration shows “Originality and a Square toilet goods yet produced, at ;', the price 
one of our new ideas. This Deal for the Jobber.” of genuine Ivory. Cut glass jars with 
buckle is fitted with a devies <2 ; Parisian Ivory tops, $3.75 to $12.00 per 
which admits of its being @ We court a critical examina- dozen; cut glass puff boxes, Parisian 


hed to the belt without 
See ee ee ee Ivory tops, $12.00 to $45.00 per dozen. 


tion and comparison of our 
































sewing, e 
line with others. It consists of A full line of photograph frames in all 
sizes, oblong, oval and round, at $15.00 
pea py lt a per dozen and up. Monograms engraved 
SCARF PINS BROOCHES in any color desired; also carved in 
=n Sen \ relief. —— for illustrated catalogue and 
ain ice an actory ™ — 2 ° 
New York Off samples. We repair ivory, tortoise shell, 
59 Page Street 9 Maiden St No. 2210 pearl goods, jet goods, fans, etc. Price 
Providence, R. I , . 
’ list for repairs sent on application, with 
display card. 
CHAS. A. HETZEL & SON CO 
CHAS. M. PRIOR | Designs for, and iene , 
anufacturers of Ivory Toilet Ware 
Designer Etching on and Tortoise Shell Combs 
24-26 EAST 2ist STREET Pictures Frames Factory and Salesroom, 112 West 3ist Street 
NEW YORK A SPECIALTY NEW YORK CITY 




















THE FRANK T. MAY CO. 
JEWELERS 31 East 17th Street 


Union Square 


NOVELTIES NEW YORK 


ARTISTIC AND ORIGINAL DESIGNS 
COMBINED WITH THE FINEST WORKMANSHIP 





: 
) 
, 
| 








) 
7 
| 
| 
| 
: 
| 
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People do not buy jewelry because 
they need it; they buy it because it 
catches their eye. 


OUR LINE OF 


Vanity Hat Pins 




















A 


Vanity Lockets 


CATCHES THE EYE 


If you have not already put them in 


your line 
Get Busy 
ADAMS & KAHN, Inc. 


:Factory 
No. 129 Eddy St. - PROVIDENCE R. I. 


New York Office, 99 Nassau St. 











L. D. Tel. 3989-R Market 


J. HOOKAYLO 


Manufacturer of? 


10 and'14 KARAT JEWELRY 


Special Repair Department 


52, 54 and 56 Broome St., NEWARK, N. J. 








Gems and Precious Stones 
Flexible cover, postpaid, 50c. Published by the 


Jewelers’ Circular Pub. Co., 11 John St., N. Y 








Let Us Send You a Locket—FREE 


Our object in making this offer is so you may know our locket line. See—test—wear 
an actual sample from it—prove to yourself the merits of said line; that our goods 


are right in quality, and profitable to sell. 


On receiving said 


ocket, examine it closely - note the design, workmanship, finish 


and color. Eat the metal off one of the sides with acid, and note the thickness of 
gold for wearing qualities. REMEMBER, this locket is out of our regular stock from 


which all a lockets, stamped in the shell, are made. 
co 


x BLISS BROS. COMPANY 


Makers of High Grade Rolled Plate Lockets, Bracelets, 





MR. RETAILER, TRY ONE! 
WE SELL THE JOBBING TRADE ONLY 





Pins, Link Buttons, Ribbon Fobs, Waist Sets and Hatpins 


ATTLEBORO 


- - MASSACHUSETTS 























Pendants and La Vallieres 


have been good sellers the past season and are better this 


Summer. 

Our line of Silver La Vallieres is the largest on the market, 
and acknowledged the best. It must be seen to be appreciated. 
As we were one of the first to put in this line of goods we have 
produced for this season just what is in demand. 


Look them over. 


Doran, Bagnall & Co. 
NORTH ATTLEBORO, MASS. 
Manufacturers of Ladies’ and Gentlemen's Chains, Bracelets, 
Rosaries, Crosses, Pendants and Charms. 


OFFICES: 194 Broadway, New York. 
42 E. Madison St., CHICAGO, ILL. 150 Post St., SAN FRANCISCO, CAL. 
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Ear Screws, 
Ear Drops, 


Rings, 
Brooches, 






























Scarf Pins, Picrceless Drops, 
Tie Pins, 
Handy Pins, — 
Caff Pins, Cameos in 
Veil Pins, Brooches, 
Collar Pins, om tm, 
Chain Sets, Scarf Pins 
Link Buttons, and 
Hair Barrettes, Stick Pins 
Heart Charms, 


E. L. 
SPENCER 
co. 


93 Chestnut Street 
PROVIDENCE, R. L 


MAKERS OF 


SOLID GOLD 
JEWELRY 





Trade-Mark 


NEW YORK OFFICE: FOR THE 
15-17-19 Maiden Lane JOBBING TRADE 
Sample Lines Only ONLY 








Our Neck Chains require no large advertising space 
to tell of them 


STANDARD REPUTATION 


Highest Quality Stock, Finish the Best 
Handle “PR. ST. CO.” CHAINS 


Every Chain Stamped 
and you will have satisfied customers 


PROVIDENCE STOCK CO. 


100 Stewart St., Providence 11 Maiden Lane, New York 131 Wabash Ave., Chicago 

















LATEST NOVELTY BELT BUCKLE 


No Holes : No Tongues : Self-Adjustable 


“ SLIDABUK ” 


Belts and Buckles for Ladies and Gentlemen 


very Buckle a piece of Jewelry 
The only Belt a Jeweler can Safely Recommend 








Front View, showing Monogram Cut Out 
and Belt, $5 00 


Price for Belt and Monogram engraved, $3 00 
Plain Face Buckle and Belt 


in Gold or Gun Metal - - 2 50 
Stamped Metal - - - - - 1 00 
Cut-Out Initials - - - - 100 

















Back View, showing the Strap under 
the Slide 


ae 59 Belts give great ease and 
SLIDABUK comfort to the wearer; you 
can let it out a little or pull it up tighter. It sat- 


ishes the most exacting. 


Send for Price List and Trade Discounts to 


Thomas J. Dunn Co. 


MANUFACTURERS 
103 Chambers Street $s NEW YORK 


THE WASHBURN 


SECURITY MAGIC NUT 


Automatic Holder for ear studs, scarf-pins, 
etc. 











for all sizes of scarf- 
pin wire. Guaranteed. 


EAR ad 
for unpierced ears. 


SAFETY CATCH 
For Brooches, etc. 
Can be applied to any 
work ens pin tongues 

are used 


Open, Closed. Open. Closed. 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty. 
Special Order Work and Repairing. 
Cc. IRVING WASHBURN, 45-49 John Street, N. Y 





Write Us For Selections 





1200-1202 Walnut Street 


This is the Proper Time | “”,: 


To Clean and Replenish Your Stock of 


Emblem Jewelry | ex" 


I. BEDICHIMER & CO. 


Established 1865 PHILADELPHIA, PA. 


WE ALSO MAKE 


UP-TO-DATE LINE 
OF 


CUFF PINS 


























7 
- 
: 
; 
; 
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Do Not Forget 


that we maintain 


Three Complete Stocks 
of 
The “Salable Line” 


for your convenience and accommodation. 


Let us Serve You. Satisfaction Guaranteed 


Irons & Russell Co., Manufacturers of Emblems 
Main Office and Factory: 95 Chestnut St., Providence, R. I. 


CHICAGO OFFICE: 131 Wabash Ave. NEW YORK OFFICE: 11 Maiden Lane 


























Few of Our Many Mirror Lockets with Putts 


TRADE 


S.K.Merrill %%°5 Gompany 
WEW YORK OFFICE UAIN OFFICE, Gs FACT ORY* 


15-17-19 MAIDEN LANE: ; Lacket —— M a kers PROVIDENCE, Ro. /. 
SOLD TO JOBBING TRADE ONLY 


Our IMMENSE LINE OF SCARF PINS 


ARE SELLERS AND PROFIT MAKERS 
Write for samples at once 













A profit is realized only when a sale is made. 

That is why our scarf pin designs are so popular, they quickly 
sell and at a good substantial profit. 

It will pay you to consider our line very seriously and see it at 
the earliest possible moment. 

We want you to become acquainted with what we produce before 
placing your Fall orders, for we believe it to be to your interest. 










Write us to have our salesman call. 


CHARLES E. HANCOCK CO. 


7 Beverly Street, Providence, R. I. 


Manufacturers of Fine Gold Jewelry Y.0086 


NEW YORK OFFICE: CHICACO OFFICE: 
13 Malden Lane 903 Heyworth Bidg. 
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SOLID 
GOLD 
GOODS 
OUR 
SPECIALTY 


Walking 
Sticks 


are now fashionable 
with all up-to-date 
young Americans. 






The Latest Practical 
Novelty 


The Lighter Cane 


Wonderful Seller 


ARTHUR W. WARE & CO. 


announce the opening of their new and handsome salesroom, 
and invite visiting buyers to call and see the largest and most 
popular collection in the world of exclusive 


Walking Sticks, Umbrella Handles 
Riding Crops and Whips 


We Are Creators of Fashions in These Goods 


41 EAST 20th ST. 






SEND FOR CATALOGUE 


24 Size 
Snake 
Wood 








Ground Floor, near Broadway 







3 Size 
gine 
Turned 
Sterling 
Mounting 
Snake Wood 
Stick 


NEW YORK 








Our Hand-Made Sterling 
Silver Jewelry 


Embodies the newest ideas of Euro- 
pean Art Jewelers. These goods, while 
of high grade, are moderate in price 
and only genuine semi-precious stones 
are used inthem. We present new 
and original designs in Brooches, 
Pendants, Scarf Pins, Shirt Waist and 
Dinner Rings, Necklaces, etc. 

Our line of Fans is recognized as 
the standard line of America. 





Call to see us or*send for selection, mentioning price. 


LEWY & COHEN 


Importers and Manufacturers 
114 Fifth Avenue, corner 17th Street - - 





NEW YORK 
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Where to Buy 


Diamonds Watches 

Jewelry Clocks 

Silverware Materials 
Tools 

















ABEL BROS. & CO. 


58 Nassau Street 
THOS. W. ADAMS & CO. 
15 Maiden Lane 
Cc. G. ALFORD & CO. 
1! John Street 
ALVIN MFG. CO. 
52 Maiden Lane 
AMERICAN GEM & 
PEARL CO. 1/4 Church Street 
THE ANSONIA CLOCK CO. 
99 John Street 
M. J. AVERBECK 
10-12 Maiden Lane 
J. B. BOWDEN & CO. 
15 Maiden Lane 
THE C. G. BRAXMAR CO. 
10-12 Maiden Lane 
CARTER, HOWE & CO. 
9-13 Maiden L&ne 
CROSS & BEGUELIN 
23 Maiden Lane 
WM. B. DURGIN CO. 
15 Maiden Lane 
HENRY FREUND & BRO. 
71-73 Nassau Street 
R., lL. & M. FRIEDLANDER 
30 Maiden Lane 
THE GORHAM CO. 


Fifth Avenue and 36th Street 
and 15 Maiden Lane 


L. HELLER & SON 
68 Nassau Street 
HEYMAN & KRAMER 
65 Nassau Street 
INTERNATIONAL SILVER 
co. 9-15 Maiden Lane 
JUNG & KLITZ 
1 Maiden Lane 
THE KELLER JEWELRY 
MFG. CO. 64 Nassau Street 
JULIUS KING OPTICAL CO. 
12 Maiden Lane 


JONAS KOCH 
37-39 Maiden Lane 


KREMENTZ & CO. 
1 Maiden Lane 


LARTER & SONS 
21-23 Maiden Lane 
THE MAUSER MFG. CO. 
298 Fifth Avenue 
ENOS RICHARDSON 
& CO. 21-23 Maiden Lane 
TOWLE MFG. CO. 
15 Maiden Lane 
CHAS. L. TROUT & CO. 
2 Maiden Lane 
R. WALLACE & SONS 
MFG. CO. I! W. 32nd Street 
WILLIAM J. WARD 
13 Maiden Lane 
HAYDEN W. WHEELER 
& CO. 2 Maiden Lane 
N. MH. WHITE & Co. 
21-23 Maiden Lane 
WHITING MFG. CO. 
15 Maiden Lane 


J. R. WOOD & SONS 
2 Maiden Lane 





ome to New York 


TO DO 
YOUR 


BUYING 


a) is the 
| greatest 
'manufac- 
turing center in 
theUnitedStates 
and the main 
gateway for 
European _prod- 
ucts, hence the 
greatest exhibit 
of the world’s 
products is to be 
found in New 
York. 

Besides, it af- 
fords greater and 
more varied social attractions to the visitor than any 
other city. New York’s hotels and restaurants are 
unexcelled and you can get more for your money, no 
matter what you pay, than in any other large city in 


the country. 

Then, there are other things. If you like the ocean, you can 
reach the surf from any part of the city in less than an hour. You 
need never lack for entertainment. New York’s theatres, parks, 
museums, etc., give you the choice of the most varied entertain- 
ments, always. There is no ‘‘closed season”’ in New York. It is 
the most complete Summer resort in the country and provides for 
each man precisely what he wants. Nowhere else can you com- 
bine business and pleasure in so satisfying a way. 


REDUCED FARES 


Special Summer Tourists’ Fares have been made 
from points in the Middle West, Southwest and 
Far West, in effect to September 30th, 1910. 





























METROPOLITAN LIFE INSURANCE CO. BUILDING 
The Highest Office Building in the Wo:ld 


For details write to The Merchants Association, 54 Lafayette St., New York, 
or to your local ticket agent 
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FOR HOT WEATHER 


Our Iced Tea Spoons 


are meeting with ready sales and 
have proven to be very season- 
able goods. If they are not in 
your stock, order a quantity for 


quick delivery. 


: Like all silver plated ware 
Per Dozen, $6.50 


stamped 


I8A7 ROGERS BROS.@ ,2,5, 





( Subject to ) 
Flatware Discount 








these spoons are the heaviest 


triple plate made. 


Illustrations Iced Tea Spoons are being 
Actual 


Size recognized as a necessary part 








of the hot weather equipment. 


Mid-Summer weather is in- 
creasing the demand. Why not 
be among those to profit by 
this fact > 


Se 






CHARTER OAK VINTAGE 


PRISCILLA 


MERIDEN BRITANNIA CO. 


(International Silver Co., Successor) 


MERIDEN, CONN. 


New York Chicago San Francisco 
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Magnificent Trophies for the Knights 
Templar Conclave at Chicago, Aug. 10. 


MONG the magnificent prizes _ that 
have been awarded in this country 
for skill probably none will outrank the 


remarkable trophies in sterling silver re 


cently completed by Reed & Barton as first 


prizes for the 3lst triennial grand encamp 
ment of Knights Templar in Chicago. 
These prizes for the 1910 Knight Tem 


plar conclave, which will be held in Au- 
gust, mark the utmost effort so far made 


by grand encampment committees to stim 


ulate interest in drill among the Knight 
Templar commanderies of the United 
States. They will be awarded to the com- 














UPPER PORTION OF TROPHY SHOWN ON FRONT 
COVER 


manderies whose proficiency in the drill is 
adjudged most perfect. One first prize 
goes to a commandery in Chicago, another 
to the most proficient commandery in IIli- 
nois outside of Chicago, another to the 
winning commandery outside Illinois. 

These three first prizes alone have a 
valuation of several thousands of dollars 
and they are flanked by costly second and 
third prizes, in addition to numerous gold 
and silver medals.for individuals. 

Most striking of these three magnificent 
trophies is the great sterling silver shield, 
58 inches x 30 inches, which will be award- 
ed as first prize to the successful contestant 


WEDNESDAY, JULY 27, 1910. No. 26. 
among the Cook County commanderies in der of exquisitely rich foliated scroll work. 
Illinois. It is designed to form a cru- The cross is decorated with roses modeled 
sader’s shield of massive silver on a heavy _ in relief, and upon the center of the cross 
base shield of fine mahogany. is the Knight Templar emblem in silver * 
The silver inner shield is embellished gilt and enamel. i | 


with relief decoration consisting of a bor- Crowning the shield is a large helmet, 


* 


. a 
; 


| 


' aN Re . - 
1 TH ®,. ‘ 
: >. ‘~N .) . “ 
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STERLING SILVER SHIELD TO BE AWARDED TO CHICAGO COM MANDERY. 
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KNOWING FH 





No trouble to sell the LARTER AUTOMATIC SHIRT STUDS if you show 


your customers how easily they are operated. 






Slide left hand underneath 
shirt bosom from the side. 
Hold stud by piston with 
thumb and forefinger of 
right hand and insert pointed 
end through the eyelet or 
buttonhole. 


Release right hand from 
stud and draw piston 
through eyelet or button- 
hole with left hand until 
back of stud is through both 
plies of shirt. 


FOR 
Coat shirts and all other style shirts 


Pacific Coast Representatives 
A. L HALL & SON 
Jewelers’ Building 150 Post Street 
San Francisco, Cal. 


LARTER & SONS 


21 & 23 Maiden Lane 
New York 


It’s as simple as 





Release left hand from 
piston and the automatic 
action forces back of stud 


firmly into position. No 
adjusting, pushing or pull- 
ing necessary. 


Trade-Mark 


» 


Reg. U. S. Patent Office 
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also in pure silver, with feather and crest 
and richly polished mantling, all treated 
boldly in full relief. Pendant from the 
helmet is a silver chain in which are linked 


the 14 shields of the Chicago comman- 
deries, typifying the closeness of their 
bond. 

The richness and magnificence of this 


splendid trophy can scarcely be adequately 


designated by mere description of feature. , 


In many respects it probably has never 
been excelled as a work of art in silver. 
More exquisite in detail, though not so 
striking in massive splendor, is the sterling 
first prize shown on the front cover of this 
issue, which will be awarded to the win- 
ning commandery outside of Illinois. This 
is an ingenious sterling combination cen- 
terpiece, 29 inches high. It is cleverly de- 
signed so that the upper portion may be 
removed and mounted upon the pedestal 


PART OF SET FOR KNIGHTS TEMPLAR 
as a low centerpiece, leaving the main body 
of the piece for use as a libation font or 
punch bowl. 

The body of the bowl, which is gold 
lined, is embellished on the front with the 
Knight Templar emblem treated in gilt sil- 
ver and enamel, with a laurel wreath, em- 
blem of victory. The bowl is supported 
on a sturdy stem, on which are modeled 
decorative fruit trees—the pomegranate, 
emblem of fruitfulness, alternating with the 
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apple, symbolical of the choice between 
good and evil. 

Standing guard before the trees are four 
knights in armor, supported on brackets 
formed from eagles. On the base are the 
14 shields of the Chicago commanderies, 
with sprays of oak and acorn, symbols of 
strength and hospitality, the four lion sup- 
ports typifying courage. 

Rising from the bowl the superstructure 
is modeled out into four between 
which are shields with the sword, the cross 
and the crown. The shields are four to 
correspond with the four knights below, 
and symbolize the trial and reward await- 
ing each. Surmounting the whole compo- 
sition is the equestrian group of St. George 
and the Dragon, symbolizing the triumph 
of good over evil. 

The remarkable completeness of detailed 
symbolism in this trophy sets it apart as 


bosses, 





COMMANDERY OUTSIDE OF COOK COUNTY, ILL. 


one of the silver masterpieces. It is an 
example of the highest perfection so far 
obtained in silver art. 

The wonderful delicacy and richness of 
treatment of this trophy tends to over- 
shadow somewhat the less elaborate but 
no less exquisite sterling libation set of 25 
pieces which will be awarded to the win- 
ning commandery in Illinois outside of 
Cook County. The set consists of ewer 
14% inches high, 12 goblets and 12 candle- 


sticks. On the front of the ewer is dis- 
played the Knight Templar emblem in 
enamel, with the helmet. On each side is 
a shield with sword and cross, all in relief. 
Helmet and mantling, which are striking 
examples of fine modeling, surmount the 
cover. The handle is enriched with sym- 
bolical grape decoration. 

The goblets and candlesticks are deco- 
rated with the emblem and helmet treated 
in relief, and the goblets are gold lined. 


Municipal and Private Pawnshops in Ham- 
burg, Germany. 


A REPORT from Consul-General Robert 

P, Skinner states that there are five 
municipal pawnshops and numerous pri- 
vate pawnbrokers licensed by the police de- 
nartment in Hamburg and that the business 
in every respect is legitimate and carried on 
freely and openly. He says: 

In the private pawnshops it is permissible 
to charge up to 30 per cent. per annum in- 
terest on loans. One of the largest shops 
charges 25 per cent.-on loans up to 100 
marks ($23.80) and 18 per cent. on larger 
amounts. Sometimes a lower rate of in- 
terest is agreed upon, but it is more gen- 
erally the custom to charge the full rate of 
30 per cent. 

Loans are made usually for six months, 
when the agreement expires if not pro- 
longed. Twelve months after the expira- 
tion of an agreement without renewal the 
pledge must be sold. The profits of such 
auction sales are retained by the pawn- 
brokers six weeks, and any surplus realized 
above the amount of loan and accrued in- 
terest may be claimed by the recipient of 
the loan within that time. Unclaimed bal- 
ances are turned over to the police de- 
partment, to be held in trust for the claim- 
ant for a time, and if not claimed, paid 
into the state treasury and applied to the 
maintenance of municipal pawnshops, 
which are not self-sustaining. 

RULES OF MUNICIPAL PAWNSHOPS. 

The private pawnshops of Hamburg are 
popular and seem to be preferred very fre- 
quently to the municipal shops, because the 
advances are usually higher. There is no 
economic necessity for the existence of the 
private shops. The municipal pawnshops 
of Hamburg are under the control of a 
special board, called the Lombard Verwal- 
tung. They are open daily from 9 A. Mm. to 
8 p. M., and on Saturday until 9 p. mM. The 
fees are one pfenning per mark per month; 
in other words, 12 per cent. per annum. 
Fractions of a month are counted as a full 
month. Interest is payable when the pledge 
is redeemed or the loan renewed. The 
loan is made for six months and if the 
article pawned is not redeemed within this 
period or a new loan contracted, it is for- 
feited and sold at public auction. From the 
proceeds of the sale 6 per cent. is deducted 
to cover administration costs. If after this 
deduction there remains a surplus over the 
amount of the loan and interest, the recip- 
ient of the loan is entitled to the same anv 
time three weeks after the sale. If no 
claim is made therefor within 12 months 
from the date of the auction, it is paid to 
the state treasury. Officers of pawnshops 
are sworn to secrecy and are required to 
treat the public courteously. 
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Interesting Facts About the Mother-of-Pearl Industry of the 
South Seas, Furnished by Our Consul at Tahiti. 








UR consul at Tahiti, Julius D. Dreher, 
furnishes to the Department of Com- 
merce and Labor the following informa 
tion concerning the mother-of-pear! indus- 
try in the South Seas, especially that of 
the Society Islands: 

Mother-of-pearl shells are found on the 
Pacific coasts of North and South America, 
in the islands of the Pacific Ocean, in the 
Philippines, on the coasts of Australia and 
in the adjacent islands, on the coasts of 
India and in the islands of the East In 
dian Archipelago, in the Persian Gulf, in 
the Red Sea, and in Zanzibar These 
shells, which form an important article of 
commerce, are largely used for making 
buttons and the handles of fruit, dessert 
and pocket knives; for inlaying furniture, 
musical instruments, Japanese and Chinese 
lacquer work, European lacquer and papier- 
maché work; in manufacturing a variety of 
Russia 


fancy articles In 
ornamenting 
for mak- 


small and 
mother-of-pearl is used for 
church vestments, and in Austria 
ing beautiful jewelry; in Italy high-relief 
cameos are carved on  mother-of-pear! 
shells, and in Turkey allegorical and orna- 
mental designs are engraved on large pol- 
ished shells which are known as Jerusalem 
shells. Natives of a number of tropical 
islands make ornaments of the shells and 
in the south Pacific they use mother-of- 
pearl fishhooks, which are so bright that 
no bait or other lure is necessary 

In the colony of Tahiti mother-oi-pearl 
shells are found chietly in the Tuamotu 
(or Low) Archipelago, which embraces 
the Tuamotu (or Paumotu) and the Gam 
bier Islands, and extends in a southeast- 
erly and northwesterly direction for 1,000 
miles, the greatest width of this belt of 
islands being 300 miles. With only a few 
exceptions the 82 islands composing this 
archipelago are now low-lying atolls of 
coral formation. 

While shells are produced in a 
ands, they are found of good quality and 


17 


the isl- 


in paying quantities in fewer than one 
fourth of the lagoons. The most produc- 
tive of the Tuamotu Islands are \Muikueru, 
Takume, Takaroa and Takapoto, of the 
first rank; Morokau and Ravehere, of the 
second rank; and Hao, Motutunga, Manihi 
and Raroia, of the third rank. Of the 
Gambier Islands, Mangareva, Akamaru and 


Akena produce shells which are large and 
heavy, but their ‘quality is not very good 
The time for the opening and closing of 
the diving season, which usually lasts from 
the fist of May to the first of November, 
and the names of the islands open for the 
season are published months in advance in 
the Official Journal ot Tahiti, together 
with the regulations to be observed and 
the penalties for their violation. The large 
islands are divided into three sections, only 
one of which is open during a season, and 
the small lagoons also are open only once 
every three years. This year there will be 
open 13 sections and lagoons, some of the 
latter being insignificant. 


Before the opening of the season Papeete 
merchants send to the islands schooners 
laden with supplies which are stored in 
portable houses built chiefly of currugated 
iron. The shells in the lagoons are re 
gaided as the property of any natives of 
the colony who will dive for them, but 
as almost all the good divers live in the 
luamotus they reap the protits of the diy 
ing season. The schooners transport the 
divers and their families from other islands 
to those open for taking the shells. These 
people carry with them pigs or hogs, bread 
and other things to give to the islanders 
among whom they are to live for some 
months. The merchants advance supplies 
to the divers and also furnish them lumber 
to make their boats, each of which is con- 
structed of three boards of California red- 
wood and provided with an outrigger to 
steady it in the lagoon. 

For an anchor a piece of lead fastened 
to a small rope is used. Ii an open island 
fails to yield satisfactorily the houses, sup- 
plies and people are removed to other isl- 
ands where better results may be obtained. 
During the season a favorite island pre- 
sents a lively scene with its encampment 
of as many as 1,000 men, women and chil- 
dren. The hours for diving are from 9 
to 2. The diver paddles his canoe out into 
the lagoon and anchors it, and, if he hap- 
pens to hit upon a good place, he may 
not move his boat during the five hours. 

basket to hold the shells 1s let down by 
a rope tied to the boat. On the end of 
another small rope, also tied to the canoe, 
is a piece of lead weighing from 15 to 20 
pounds. The diver, who wears only a nar- 
row loin cloth, places one foot upon the 
lead, with the rope between his toes, 
stretches the rope with one hand held 
against his chest, utters several loud yells 
to empty: his lungs, refills them quickly 
with pure air, and descends rapidly, feet 
foremost, to the bottom of the lagoon. His 
goggles exclude the water and enable him 
to see from 12 to 15 feet. He tears the 
shells from their support, usually a_ piece 
of dead cecral, to which they are firmly 
fastened. He may fill the basket with 30 
or 55 pounds of shells at once, and he may 
have to dive several times to fill it. When 
his time is up the diver ascends by means 
of the rope and immediately wipes him- 
self dry with a towel. He rests and warms 
himself in the sun from 10 to 15 minutes 
before going down again 

\ good diver will go down from 20 to 
25 times in the five diving hours. As the 
basket is filled it is drawn up and the 
The man’s 


shells are emptied into.the boat 
wife or some other member of his family, 
who accompanies him in the canoe, occupies 
herself by opening the shells, putting the 
contents in a bucket and washing the shells, 
from which she also removes the barbs. 
Having finished the diving for the day, the 
man assists the woman in her work. The 
matter in the bucket is crushed in the hands 
and then thrown overboard. 


THE JEWELERS’ CIRCULAR-WEEKLY 57 


This colony has the best divers in the 


world. They dive all the way from 6 to 
120 feet (rarely more) in their work and 
remain under water a minute and a half 
for the average man, two to two and one 
half minutes for a good diver, and three 
minutes for a few exceptional experts 
\mong the pearl divers of Ceylon the high 
est record is 110 seconds. Diving for shells 
is hard and wearing work 

ther industries, it exacts its 
At the beginning ot 


Like many 
toll of human life. 
each season the nose and ears of the diver 
bleed when he comes up out of the water, 
and sometimes he vomits blood. His eyes 
become affected and paralysis of the arms 
and legs is not uncommon, He 1s at his 
best between the ages of 20 and 25; after 
30 he begins to decline and is able to dive 
less and less as he grows older. Boys 
who wish to become divers for shells begin 
to practice soon after entering their teens. 
Between 15 and 17, when they have not yet 
learned the limit of their capacity, they 
occasionally stay down a little too long and 
give out before the boat is reached by the 
rope. It is said by those well informed 
that half a dozen men usually lose their 
lives in this manner during each season. 

More than 30 diving machines were im 
ported from the United States and used 
during the seasons of 1903 and 1904, but 
the authorities feared that the supply of 
shells might be depleted and the use of 
machines was interdicted before the mer 
chants realized any net profits from their 
use. Two years ago 10 machines were 
sent back to San Francisco, 10 others are 
stored in an old cotton-gin house in Pa 
peete, while the rest are in different places: 
in Tahiti. A number of efforts have been 
made to increase the quantity of shells by 
cultivation, just as oyster banks are set out 
in the United States, but these efforts have 
been unsuccessful. 

The finding of pearls in the mollusks 
adds a singular fascination to the hard 
work .of the toilers in the deep. Occa 
sionally the rare black pearl is found, but 
nearly all the pearls are of the usual color, 
and not many of them are of any consider 
able size. The pearl buyers show no little 
activity in going the round of the islands 
to make purchases, but no statistics are 
kept, and the dealers are reticent as to the 
extent of their business. It is estimated 
that about $20,000 is paid for the pearls 
found in a season. As the pearls, as well 
as the shells, are the perquisites of the 
divers, the best of the men are able to make 
from 5,000 to 7,000 francs ($965 to $1,351) 


during a season; ‘but the average diver 
probably realizes about 3,000 francs 
(579), chiefly from the sale of shells to the 
agents of Papeete merchants who are on 
the ground for that purpose 

Mother-of-pearl shells are the calcareous 
covering of the bivalve pearl oyster Melea 
grina margaritifera. This mollusk thrives 
best in lagoons where it is protected from 
heavy seas and shifting sand. It is neces 
sary for it to have some sort of support, 
such as dead coral, stones or wood, to which 
it may attach its shell by means of its 
byssus. 

The shelis produced in this colony are of 
the black-edged variety and are the best 
of the kind found in the world. As they 
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are all brought to ‘tahiti for exportation 
they are known in the markets of the 
world as Tahiti black-edged shells. The 
dark edge is from a half to three-fourths 
of an inch in width. The rest of the in- 
side is of a bright pearly appearance, with 
iridescent hues around a wide border in- 
cluding the dark edge, the play of these 
shifting rainbow colors being extremely 
beautiful as the shell is moved in the light. 
Many fine large specimens of these shells 
may be seen in Tahiti homes where they 
serve as ornaments. The smaller ones 
would make attractive dessert plates. ‘he 
outside of the shells is quite rough, but it 
also takes a fine polish and then reflects 
iridescent hues as effectively as the bright 
inside does. 

The largest shells come from Gambier 
Islands, which are only four in number, 
not counting insignificant islets. A French 
scrientist gives an account of a pair of 
these shells that measured 10 4/5 inches in 
width and 13 inches in length and weighed 
12 pounds; but shells of that size are ex- 
tremely rare. I have seen a pair only half 
an inch less in width and length, but they 
are not heavy shells. The divers are for- 
bidden to take and merchants to export 
shells that measure less than four inches 
wide in the clear; that is, not including the 
outer jagged edge which projects beyond 
the pearly part. Most of the shells exported 
average about six inches in width and 
weigh from 60 to 80 pounds to the 100 
single shells, though of course many are 
considerably wider and heavier. 

Local schooners bring tke shells in bags 
or in bulk to Papeete, the commercial cen- 
ter of the colony. The work of assorting 
the shells according to size and quality is 
done chiefly by native women who also 
help men to pack them in strong boxes with 
a capacity of about 225 pounds each. 
Nearly all Tahiti shells are shipped by way 
of New Zealand to London, which is the 
world’s greatest market for this article 
of commerce. A customs duty of $7.72 a 
ton is collected on shells when brought to 
Tahiti and an additional duty of $11.58 a 
ton when they are exported. 

Among the products exported from the 
colony mother-of-pearl shells rank second 
in value, copra holding first and vanilla 
third place. The quantity of shells ex- 
ported varies considerably from year to 
year, the average being about 475 tons a 
year, which is rather more than the de- 
mand for such shells at good prices. In 
1908 the exports amounted to 635 tons, 
valued here at $152,468 (a low valuation) ; 
last year the amount was 593 tons. A large 
exportation always results in lower prices, 
but the price of Tahiti black-edged shells 
has been depressed for some years because 
articles manufactured of such shells are 
not fashionable, which affords a good illus- 
tration of the manner in which fashion 
affects the business of even the remote 
islands of the South Seas. In 1902 the best 
Tahiti shells sold for $1,200 a long ton in 
London; at the auction sales in this city 
early in the current year the best brought 
$750 a ton. At the same time the best 
white shells from the Straits of Macassar 
sold for $1,400; the best Australian, $1,300; 
the best Manila, $1,050; and the best East 
Indian, $900 a ton. 
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Shells are generally assorted into six 
grades. he tine grade does not embrace 
any large proportion of the shells, prob 
ably not one-sixth, but the second grade 
sells for very nearly as much as the first. 
Lhen there are defective shells, wormy 
pickings and broken pieces, all oi which 
are soid at the London auctions, the lowest 
grades at about half the price commanded 
by the first grade. No statistics are avail 
able to show the world’s production of 
mother-of-pearl shells, but it runs well up 
into thousands of tons. 


HOW THE AMERICAN IMPORTS OF SHELLS 
FELL OFF. 

For a long time the United States re- 
ceived annually a large proportion of the 
exports of shells from Tahiti. In 1809 the 
proportion was 643 out of a total expor- 
tation of 656 tons; in 1900, 86 out of a 
total of 443 tons; the decrease continuing 
from that year until zero was reached in 
1908. Last year, however, the United 
States received 31,5 tons out of a total ex- 
portation of 593 tons. During the years 
of the large shipments to San Francisco 
the merchants of that city employed an ex- 
pert to grade the shells, and lists of the 
quantities of the several grades on hand 
were sent to buyers in eastern cities to give 
them an opportunity to put in bids for the 
auction sales. It is said that New York 
dealers now buy their supplies in London. 
Freight on shells from Papeete to San 
Francisco is $8 a metric ton, gross, and to 
London $21.36 a long ton, gross; fully 20 
per cent. of the weight paid for is for 
boxes. It requires from five to nine 
months to receive returns on shipments to 
London, and as Papeete merchants would 
prefer, other things being equal, to ship 
where they could realize on their shipments 
in the shortest time possible, it seems that 
American consumers of Tahiti shells should 
be able to make satisfactory arrangements 
to receive their supplies of these shells 
through San Francisco instead of by the 
roundabout way of London. 

[A photograph and samples of the 
pearl shells forwarded by the consul are 
on inspection at the Bureau of Manufac- 
tures, Washington, D. C.] 








South African Colonies Present Six 
Diamonds to the Queen of England. 


Lonpon, July 16.—Sir Richard Solomon, 
High Commissioner of the Union of South 
Africa, has had the honor, on behalf of 
the government and people of the Union 
of.South Africa, of presenting to her Maj- 
esty the Queen, in commemoration of the 
union of the South African colonies, six 
diamonds mounted as ornaments, and cut 
out of the well-known Cullinan stone, 
which was discovered early in 1905 in the 
Premier Diamond Mine, near Pretoria. 

Her Majesty graciously accepted the gift, 
and requested Sir Richard Solomon to con- 
vey to the government and people of the 
Union of South Africa the following 
message: 

I am deeply touched by the generous wish of the 
Government and people of the Union of South 
Africa to present to me these beautiful diamonds 
in memory of the inauguration of the Union. I 
gratefully accept the gift for myself and for those 
who come after me, as an addition to the crown 
jewels. 
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The diamonds will not only be lasting proof of 
the unique mineral resources of South Africa, but 
a cherished token of affection evinced towards me 
by its people» My only regret is.that circum- 
stances, alas, have made it impossible for me to 
receive this offering in South Africa itself, during 
that visit to which I had looked forward with keen 
interest and pleasur¢ 

{he ornaments have been mounted by 








TWO OF THE PENDANSIS PRESENT: D TO THE 
QUEEN OF ENGLAND BY SOUTH AFRICAN 
COLONIES. 


Carington & Co., Court jewelers, of 150 
Regent St., according to designs approved 
by her Majesty. The two largest of these 
diamonds, which are considered by experts 
to be of matchless quality, one weighing 92 
and the other 62 carats, have been mounted 
as a pendant; three, averaging about 10 
carats each, have been mounted as a small 
pendant, and the sixth diamond as a ring. 


F. L. Hebert, Chatham, N. Y., has in- 
stalled a new Marvin safe in h‘s establish- 
ment. It weighs about three tons and is 
equipped with all modern safe improve- 
ments. 

Fred Hanna, Fayette County, O., was 
fined $50 and costs by Justice Druggin 
recently pleading guilty to stealing 
two gold wv 1es in the Wilson store at 
Chauncy a short time ago. 
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Mystery in Substitution Trick Worked 
Upon Louisvil.e (Ky.) Jewelry 
House. 

LourtsvILig, Ky., July 20. 
developed in Louisville jewelry circles r¢ 
garding the theft of a diamond ring, valued 
at $400, from the store of Letzler, Lorch 
& Co., at 338 W. Jefferson St. It is be 
lieved that the theft was committed som: 
time Friday afternoon, July 15, although 
the loss was not discovered until the fol 
lowing day When Stanley G. Lorch, a 
member of the firm, took the tray of dia 
monds from the safe on Saturday morning 


\ mystery has 


a paste diamond was discovered in_ the 
place of the genuine stone. 
was at once reported to the police, but the 
thief has not been located. 

It is not known just how the theft was 
committed and considerable mystery at- 
taches to this part of the affair. On Friday 
morning a tray of diamond rings was sent 


The robbe r\ 


to a prospective customer for inspection, 
the diamond ring that was stolen being 
among them. The tray was returned to 
the store before noon and each article was 
checked off by Mr. Lorch, who says that 
it is a certainty that the rings was in its 
place at that time. If the paste diamond 
ring had then been in the place of the 
stolen gem, it would have at once been de 
tected by Mr. Lorch, who could have seen 
at a glance that the substitute was spurt 
ous. 

Saturday morning, July 16, the diamonds 
were taken from the safe to be cleaned 
and a paste substitute was quickly discov- 
ered, as all of the diamonds were immedi 
ately rechecked, 

During Friday afternoon the tray of 
rings was lying on a table by the side of 
the safe, and, while an employe of the firm 
is always supposed to be in the office, it 
is believed that during the short absence 
of the occupant of the office the thief dis 
covered his opportunity and got away with 
the ring. 


Jewelry, Clocks, Watches, Silverware 
and Kindred Lines Exported from 
New York. 

Wasuincton, D. C., July 20—The fol- 
lowing were the exports of jewelry, silver- 
ware, optical goods, clocks, watches and 
kindred lines from the Port of New York 
for the week just ended: 

Antwerp: 4 cases watches, $194; 14 cases Ger- 
man silver sheets, $1,614. 

Bergen: 2 cases clocks, $210. 

Bocas del Toro: 1 case watches, $120. 

Bombay: 2 cases plated ware, $125. 

Bremen: 2 cases watches, $2,509. 

Brisbane: 2 cases optical goods, $350. 

Buenos Aires: 20 cases plated ware, $2,629; 62 
cases clocks, $1,258. 

Cape Town: 9 cases plated ware, $932; 99 cases 
clocks, $2,044. 

Colombo: 7 cases clocks, $135. 

Colon: 5 cases clocks, $594. 

Demerara: 10 cases clocks, $145. 

Glasgow: 88 cases clocks, $1,865. 

Hamburg: 4 cases optical goods, $1,177; 2 cases 
plated ware, $551; 2 cases scopes and views, $180; 
1 case optical goods, $210. 

Havana: 18 cases clocks, $310; 3 cases optical 
goods, $210; 1 case optical goods, $202; 2 cases 
jewelry, $295. 

Hobart: 11 cases clocks, $330. 

Hong Kong: 253 cases clocks, $3,351. 

Iquique: 27 cases clocks, $390; 1 case watches, 
$105. 

Kingston: 5 cases jewelry, $134. 

Limon: 1 case plated ware, $264; 23 cases ciocks, 
$438. 





Liverpool: 14 cases clocks, $357; 2 cases jew 
elry, $900; 5 cases watches, 3550; 102 cases clocks, 
$2,009; 2 cases silverware, $349; 1 case j-welry, 
$400, 

London: 41 cases clocks, $1,952; 17 cases opti- 


cal goods, $6,376; 2 cases watches, $1,105; 83 cases 
clocks, $2,543; 24 cases clocks, $1,505. 

Madras: 9 cases clocks, $143. 

Montevideo: 
clocks, $134. 

Pto Plata: 10 cases watches and clocks, $167. 


6 cases plated ware, $170; 14 cases 


Rio de Janeiro: 5 cases silverware, $1,881; 17 
cases clocks, $215; 1 case watches, $256. 
Santiago: 13 cases clocks, $188. 


Savanilla: 6 cases clocks, $155. 


Shanghai: 66 cases clocks, $665. 


Sheffield: 33 cases jewelers’ sweepings, $245 
Southampton: 1 case precious stones, $148. 
Stuttgart: 1 cise optical goods, $985. 

Sydney: 5 cases optical goods, $1,830; 70 cases 
plated ware, $2,161; 23 cases clocks, $4,330; 4 
cases watches, $4,685; 5 cases thermometers, $155. 

Valparaiso: 17 cases plated ware, $443. 


Vera Cruz: 61 cases clocks, $1,352: 1 case silver 
ware, $264; 4 cases plated ware, $17 

Vienna: 1 case clocks, $120 

Wellington: 11 cases plated ware, $502; 138 cases 
clocks, $2,019; 15 cases watches, $1,566: 18 cases 
clezks, $445. 

Yokohama: 150 cases clocks, $137. 


ho 





Importations at the Port of New York. 


Weeks ended July 17, 1909, and July 16, 1910. 


China, Glass and Earthen Ware: 1909. 1910. 
ae one ree $118,347 $121,548 
Berthen war. é..é<sisscs 16,886 14,319 
Glass ware..... Dhar gies 34,016 39,469 
eee 651 391 

Instruments: 

Musical ........ racirtco alt 16,438 8,184 
ald tat isreara cub bai ba 10,259 18,016 
Puslesopmicn! 2... i <..0<0 10,744 5,189 

Jewelry, etc.: 

PE tie ha token asin diad's 25,455 42,335 
Precious stones........... 767,751 745,018 
pS SE. eee ere 18,688 31,576 
Metals, ete.: 
Se Se 1,522 217 
eS EP eT tor eer 45,590 45,789 
ee 1,536 642 
US ne oa esc 37,807 100,556 
EON de cen adam! Okvases 5 neta 
IE, ot isGiataddss! <2cacns 796 

Miscellaneous: 

\labaster ornaments...... 593 461 
5 Saya 19,244 22,344 
0 AS ee arene eee 14,580 3,764 
SE Scots oe ciles awneas 6,238 10,277 
PO Ne re 2,622 2,365 
a: eT ee eee 10,451 19,088 
OO eT ee ‘ ‘tens 
Ivory, manufactures of... 700 215 

irble, manufactures of.. 60,883 15,446 
DORE: ini cineca eticuids oa 16,909 2.031 


Death of Chas. A. Remme. 
‘CINCINNATI, O., July 24—Charles A. 
Remme, president of the Queen City Watch 
Case Co., Cincinnati, and prominent in Ma- 
sonic and Elk circles, died at his home in 
Newport, Ky., Wednesday, July 20, after 
an illness of several months. Deceased 
was 50 years old, and for the past 20 years 
ad been identified with the watch case 
Cincinnati. He was widely 
known as a business man and also very 





Nn 
business ol 
popular in musical circles, beng recognized 
as a tenor singer of noted ability, having 
in previous years been a member of sev- 
eral choirs of Cincinnati and Covington. 
A sister, Miss Lucy Remme, librarian at 
the Newport public library, is the only 
near relative surviving Mr, Remme. Fu- 
neral services were held at the Newport 
Masonic Temple Saturday at 2.30 Pp. M. 





Frank C. Maynard, Saratoga Springs, N. 
Y., was recently married to Miss Edith 
Fields, also of that city. Mr. and Mrs. 
Maynard are now on their wedding tour. 
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Death of Georges Agassiz. 

Word was received in this city last wees 
of the death of Georges Agassiz, on July 
15, at his home in Terreaux Lausanne. 
Switzerland, following an illness of some 
duration. Mr. Agassiz was at one time an 
important factor in the manufacture of 
Swiss watches and was the originator of 
the Agassiz watch 

Georges Agassiz was born Jan. 31, 1846, 
in Switzerland, where he spent his early 
life. His father was connected with the 
Longines watch factory in the manufacture 
of watches which gained a wide reputation 
After a course at a university Mr. Agassiz, 
the younger, made a trip to this country, 
about 1868, to study the conditions in the 
watch industry here and for pleasure. He 
remained here some time, making his head 
quarters with J. Eugene Robert, who was 
the American agent for the Longines 
house. Upon his return to Switzerland 
he established a factory for the manufac 
ture of high-grade Swiss watches and 
began the production of the Agassiz 
product. 

In 1874 he married Eugenie Eilshemius, 
daughter of the late Henry G. and Cecile 
Elise Eilshemius, of New York, who with 
a son and daughter, survives him. 

Mr. Agassiz was a nephew of the noted 
naturalist, Louis Agassiz, and took a deep 
interest in the nature sciences, spending 
much of his time in this way. A _ short 
time before his death he presented to the 
Museum of Lausanne a wonderful collec- 
tion of butterflies which he had gathered 
He was also fond of hunting and a lover of 
fine horses. He often visited the hunting 
preserve in the Jura mountains. Some time 
ago he sustained a stroke of apoplexy and 
since that time had been in poor health 

The deceased was a colonel in the Swiss 
army. 


Boston, Mass., July 23.—George W. Ha- 
zen, who was for more than half a century 
in business in Boston as an expert watch 
maker, passed away in the Roxbury dis 
trict July 13, at the advanced age of nearly 
79 years 

Mr. Hazen, on account of failing health, 
gave up active business about two years 
ago, although still retaining his place at 1 
City Hall Ave., with a manager in charge. 
Here he had been located for upward of 
30 years. He enjoyed the reputation in 
his prime of being the finest watch and 
chronometer workman in the United States, 
according to the testimony of many Boston 
watchmakers, among whom he was quite 
widely known and esteemed. 

He was born in Norwich, Conn., and was 
a cousin of the late General Hazen, former 
chief of the United States Weather Bureau 
A brother, Chester H. Hazen, was also in 
his day a well-known expert engraver and 
watchmaker. George W. Hazen learned 
his trade in this city of George E. Porter, 
an old-time jeweler of prominence. 

The business will be continued by his 
daughter, Mrs. Alice Hazen Claire, and 
J. M. Bacon, a well-known Boston watch 
maker, who has heretofore been located 
for some time in the Boston Journal build- 
ing. Henry Moulton, who was a workman 
for Mr. Hazen, remains in ther employ 
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New Pendants 


For latest styles in platinum, set with pearls and 
diamonds, send to us. Everything worth having we 
have, at right prices, and always something new. 


Loose Diamonds 


As long-established importers, we buy diamonds in 
the European markets to the best advantage, hence, no 
one can sell diamonds at lower prices. You are safe 
when you buy from us, because we never misrepresent 


quality. 


Hayden W. Wheeler & Co. 


Importers and Manufacturers 


2 MAIDEN LANE (Wi) NEW YORK 


AMSTERDAM Factory, BROOKLYN LONDON 





























SEND FOR SELECTION PACKAGE AND SAVE TIME 


If you are in the market for antique jewelry, precious, semi-precious matrix, reconstructed, or scientific stones; 


pearls, oriental and aboloni blisters, baroques, corals, stone and shell cameos, whether in large original lots o: single 
stones, you are sure of finding what you want at 


A. SCHORR’S, 15 Maiden Lane, New York 


Importer and cash buyer of pearls, diamonds and antique jewelry. Send me your old jewelry and I will make you an 


offer before you sell them elsewhere. 
References: 
NEW YORK JEWELERS BOARD OF TRAD” THE CHELSEA EXCHANGE BANK THE AMERICAN EXCH, NATIONAL BANK 
PASADENA NATIONAL BANK, PASADENA, CAL 











MEYEROWITZ BROS. 


IMPORTERS OF 


sreemune LITAMON DS iinet 
PRECIOUS and SEMI-PRECIOUS STONES 


ESTABLISHED 1896 170 Broadway, Cor. Maiden Lane, New York 




















[ ATINY Af AMERICAN PLATINUM WorKS. 
SES, wx. NEWARK, Ni. J. 
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Lone Star State Has Great Convention. 
Members of Texas Retail Jewelers’ Association Hold Fourth Annual Meeting at 
Waco, Transact Important Business and Elect Officers. 
Waco, Tex., July 20—As announced in ject, whereupon Mr. Pitman stated to the 
CIRCULAR- convention that he entirely agreed with 


the last issue of the JEWELERS’ 
WEEKLY, the convention of 
the Texas Retail Jewel rs’ Association 
called to order in the assembly hall of the 


fourth annual 
Was 


Waco Business Men’s Club Room at 10:50 
. M., Monday, by President R. T. Craw- 
ford, of this city, who introduced Howell 
Taylor, Esq., representative of Mayor 


Mistrot. Mr. Taylor delivered a very cor- 
dial address of welcome, the response be 
ing made by C. B. Pitman, Ennis, in the 
absence of James Mitchell, Fort Worth 
who was unavoidably detained. 

Secretary Albert L. Jones, Temple, read 
the minutes of the previous convention at 
Dallas, which were approved as read, and 
the following officers responded to rollcall: 
R. T. Crawford, Waco, president; C. B 
Pitman, Ennis, vice-president; B. R. Stock- 
ing, Belton, treasurer, and Albert L. Jones, 
Temple, secretary. 
AFTERNOON SESSION. 
session was called to or 


MONDAY 

The afternoon 
der at 3 p. M. by President Crawford, who 
announced the appointment of the follow- 
ing committee on resolutions: C. B. Pit- 
Ennis; Albert L. Jones, Temple; 


man, 
McCutchan, Corpus Christi, and H 


Joh 
Ryman, Calvert. 

J. Levinski, Waco, next 
convention upon the subject, “What's the 
Matter with the Jeweler?” He referred to 
the fact that, although the price of labor 
and all commodities of life had steadily 
increased, the charge for cleaning a watch 


addressed the 


was the same now as {ft had been for 
years: that the strong-armed blacksmith 


had boldly faced the inevitable and was 
now charging $1.25 for shoeing a horse 
where the former price was $1, but the 
jeweler, in spite of the high calling he 
represented and the great skill required, 
had been jax in protecting his margin of 
profit, which was being cut down to a 
very low limit by reason of unscrupulous 
competition and increased cost of every- 
thing entering into the conduct of the busi- 
ness, including salaries, stationery, mate- 
riai and wares. Mr. Levinski deprecated 
the practice of giving free engraving for 
peuple who made their purchases of articles 
frcin department stores. He said that if 
one wanted his initials embroidered on a 
shirt the haberdasher would not think of 
doing so free. Mr. Levinski said that one 
of the greatest troubles in the jewelry busi- 
est training and skill and the exercise of 
by those who had little conception of true 
iusiness ideas and the high calling of the 
trade; that the business called for the high- 
est training and skill and the exercise of 
inan's best faculties; that it called for much 
ingenvity end long training and was a busi- 
ress that should be so conducted as to com- 
mand respect, confidence and good-will of 
Mr. Levinski was loudly applauded. 

President Crawford at the conclusion 
ot the address announced that he would 
like to have an old-time experience meet- 
informal discussion of the sub- 


ing, with 


Mr. Levinski and only wished to add that 
he thought the legitimate jewelers should 
Giscountenance the practice of engraving 
cheap, shoddy stuff and tell their customers 
frankly that such a thing was wrong; that 
only solid and sterling ware should be en- 
In speaking of the evil caused 
department 

engraving 
when times 
said he al- 


eraved, 
by the purchasers at 
coming to the jewelers for 
along about Christmas time, 
the busiest, Mr. Pitman 


stores 


were 


63 


such a practice would rebound, in that said 
wholesaler would expect of the jeweler a 
cut price when anything in the jeweler’s 
Mr. Crawford stated that 
one or 


line was necded 
ali jewelers should 
more good trade journals and be alive to 
what was going on in the particular field 
He also urged the importance of thorough 
organization and that other State 
associations, as well as the national body, 


subscribe to 


stated 


were doing good work along legitimate 
lines 

Col. John 3 Shepherd, of the Keystone 
Watch Case Co., was introduced to the 


convention and stated he would address the 
inembers later on during one of the ses- 
sions, 
Ca 
Watch 


Higginbotham, of the South Band 


Co., gave a fine address on the 





SOME OLD AND NEW OFFICERS OF THE 


Seated—R. T. Crawford, retiring president. 


ways told such customers that if they 
would come around next spring he would 
gladiy do the work for them, and that 
this was a great educational feature. 

Mr. McCutchan, Corpus Christi, stated 
that he would not put any engraving on 
any article that cost under a dollar, and 
was in favor of the plan of educating the 
people to have only the highest class wares 
engraved. 

President Crawford strongly endorsed a 
later statement of Mr. McCutchan, of is- 
suing strong letters requesting non-members 
to affiliate and come closer together for the 
benefit of the trade, and spoke of one in- 
stance of what organization and effort 
would do in ridding a suffering community 
of a cheap-watch peddler, selling what pur- 
ported to be a watch with a 20-year case. 
where as a matter of fact it would not wear 
three years; he deprecated the idea of any 
jeweler going to a wholesaler of hardware, 
etc., through the back-door route and buy- 
ing any article—for instance, a lawn-mower 

at wholesale, thus cutting the retailer out 
of his legitimate profit, and stated that 


TEXAS RETAII 


ASSOCIATION. 


JEWELERS’ 
Standing—A. L. Jones, secretary; C. B. Pittman, forme: 
vice-president, and B. R. Stocking, treasurer. 


subject of “Repairing the Modern Ameri- 
can Watch,” illustrating his talk with a 
number of charts, His address was rather 
technical, but was very interesting to all 
the jewelers, and the speaker was roundly 
applauded at the conclusion thereof. As 
a prelude he gave a history of watch 
making from the earliest time up to the 
present. 

The afternoon session of the first day of 
the convention then adjourned for an auto- 
mobile ride over the city, followed by a 
plunge in the big pool at the Waco Natato- 
rium, Monday night the visitors were en 
tained by a theater party. 

TUESDAY MORNING SESSION 

The second day’s session was called to 
order at 9:30 a. m., Tuesday, by President 
Crawford, who introduced Col. Shepherd. 
The latter made a very interesting ad- 
dress, containing much good advice. He 
said that the jewelers were being “guar- 
anteed” to death, and asked why should 
the reputable jewelers be compelled to give 
somebody’s guarantee with everything sold, 
rather than stand behind every sale mad 
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Custom Become Law 


It has always been our custom to give a —— 
man exactly what he asKed for. Weare so ae? a ane 
preparing our goods in the matter of qual- ™ ger ——— vas “mee gee 
ity, uniformity, evenness of cut and ma- ete Ma bes ge a 
terial, as to make our lines the Standard cies cate te illite: Be sie 
lines of the market. Just compare for th Be ts ta lin 
example, our Pearls or Roses, or Opals, or business, so is the scientific white 
Synthetic Stones with others. Compare sapphire. Now the Hepe Synthetic 
them for prices as well. We figure lowest Sapphire is fast taking its place 
margin of profit compatible with quality. alongside of the other two, in Eu 


When you have an order, think of rope as well as in the United States. 


Why, I shouldn’t be surprised if the 


l“ annual output of these beautiful gems 
2} U4 ' (in the rough) will reach eight or 
ten million carats.” 


68 NASSAU STREET, NEW YORK 
PARIS PROVIDENCE IDAR 





























L. Tannenbaum & Company 


IMPORTERS AND CUTTERS OF 


DIAMONDS PRECIOUS STONES 


15-17-19 Maiden Lane 
NEW YORK 


LONDON OBERSTEIN PARIS 
































BRUHL BROS. & HENIUS CO. 


IMPORTERS AND CUTTERS OF 


— DT AMONDS thine 


PEARLS, PRECIOUS AND IMITATION STONES 


15-17-19 Maiden Lane, NEW YORK 


PROVIDENCE PARIS LONBONR AMSTERDA® 
82 Washington Street SY Rue de Chateaudun 3 Matton Garden 8 Tuipstran’ 
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in their own guarantee. He said that some 
so-called ‘“‘guarantees” were ridiculous and 
advocated the policy of jewelers carrying 
trictly high-grade goods and backing the 
goods up with their own word that every- 
thing was as represented. “Lay down a 
piece of goods on your counter,” he said, 
“and look your customer square in the 
eyes and tell him honestly that it is the 
very best, and the customer will believe 
you; do not rely on this and that guar- 
antee, for it is wrong; do business on 
your own personality, individuality and re- 
sponsibility. 

“T have never met a successful jeweler 
who was a junk dealer,” said the speaker. 
“You should do all in your power to 
overcome this ‘guarantee’ evil, establish 
your business so that your own word will 
be as good as a bond, and put the ped- 
dlers and junk dealers out of the run- 
ning.” 

Col. Shepherd spoke long and earnestly 
on the importance of the watch business 
to the jeweler and the necessity of culti- 
vating the demand for the highest grade 
watches among customers, and told how 
the cheap watch and the premium business 
were hurting the trade. He laid stress 
upon the advantage to be gained by proper 
use of the show window and told of one 
jeweler who said if 70 per cent, of the 
passers-by did not look at the displays he 
ielt that a mistake had been made; that 
this jeweler always arranged his displays 
very attractively, sometime’ employing 
unique methods and often changed the dis 
plays. 

After speaking of the advantage of the 
association to all jewelers and the great 
good that could only be hoped to be ac- 
complished by organization and co-opera- 
tion, he urged the injection of enthusiasm, 
personality and into the 
jewelry business, stating that he had never 
seen a man who was not wide- 
awake and had not thrown his own indi 
viduality into every feature of the business. 
The real successful man recognized his 
fellow-man in the broad spirit of human- 
ity. in the truest, noblest and gentlest sense, 
and was willing to “live and let live.” 

Dr. I. Block, Waco, was next introduced 
and spoke upon the subject of “The Rela- 
tior of the Optical Department to the Jew- 
elry Business,” and gave some good point- 
ers to those assembled in the matter of 
carrying only high-class optical goods. He 
said that those in the optical profession 
should learn to neutralize and to 
transpose the same, beginning transposing 
1 


progressiveness 


succeed 


lenses 
by neutralizing. 

R. H. Shuttles, Dallas, spoke upon the 
subject, “Relation between the Jobber and 
the Retailer,” stating that one of the first 
things to be considered was loyalty to the 
retailer; that it was right and profitable for 
the jobber to be loyal to the retailer. He 
said he had heard that the days of the 
jobber were numbered, but that this was 
not working out in practice, as the legiti- 
was a necessary adjunct to 


niste jobber 
the business and was an important and 
necessary factor. He strongly urged the 


great necessity of thorough organization, 
stating that it was the only way to accom 
plish things. He also referred to the mat- 
ter of profit, stating that it was one point 


the jewelers should look after most care- 
fully. 

Mr. Shuttles believed it would take an 
active and extensive campaign of educa- 
tion to get all the Texas jewelers suffi- 
ciently interested to become members, and 
tendered the use of the mails from his 
house to the Texas association in sending 
out catchy literature urging the non-mem 
bers to come in. He also tendered the aid 
free of charge of an expert advertising 
ian to prepare suitable letters and litera- 
ture designed to attract the attention of 
those who should come into the organiza- 
tion. 

W. H. Crescent 


Galloupe, with the 


Watch Case Works, was next called upon 
and responded with a very neat address, 
saying in substances that association work 
States is 


throughout the doing a power 





ARTHUR A, EVARiS, rekeésiDENT-ELECT. 

of good and the feeling of .ood-fellow- 
ship among jewelers has increased many- 
fold in the past four years. Continuing, 
he said: 

Not only has your organization given you an 
opportunity of learning what a good fellow your 
neighbor jeweler is, but that opportunity has been 
accepted, and to-day association members stand 
hand in hand ready to help one another. It has 
eliminated the feeling that you have a competitor, 
as your neighbor jeweler is now known as a 
business associate. If in this audience there is a 
jeweler who has not enrolled his name in this 
association let me impress upon him that the 
pleasure of having a business associate rather 
than a competitor is worth many times the cost 
of your annual dues. The secretary I am sure 
will be glad to accept your application and money. 
With a goodly number of the 20,000 jewelers of 
the United States banded together in your local 
and national associations you will become a 
power—a power so strong that in any conserva- 
tive and reasonable demand for a better business 
policy you will have the hearty support of every 
fair-dealing jobber and manufacturer, who now 
recogiizes your organization as an adequate means 
of adjusting abuses. 

Mr. Galloupe was roundly applauded at 
the conclusion of his interesting address. 

The closing hour of the morning session 
was given over to C. T. Higginbotham, who 
gave a detailed, technical talk on the sub- 


business 


ject of “Detached Lever Escapement,” 
which proved highly interesting to the 
members. This session then adjourned to 
9 

2. P. M. 


TUESDAY AFTERNOON SESSION. 

At the afternoon session the first order 
of business was the reading of the report 
of the secretary, which showed receipts 
and disbursements excellent, and also show 
ing a very small balance in the treasury. 
The report was accepted. 

L. H. Walters, of Hillsboro, read a very 
interesting paper on the subject, “Railroad 
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Watch Inspection and Its Relation to the 
Jeweler,” that brought forth smiles as well 
as comments of approval. He treated his 
subject in a popular but thorough way, 
and the points he brought out were appre 
ciated by all. The address appears in full 
in the Horological Department of this issue 
of THe JEWeLers’ CrRCULAR-WEEKLY. 

In the absence of Arthur A. Everts, his 
paper upon the subject, “What the Retail 
Jewelers Association May Accomplish,” 
was read to the convention. 

Owing to the fact that 
members desired to leave the city at an 
early hour, the selection of the next meet- 
ing place was taken up, with the result that 
Dallas was chosen, though a fight was also 
made to have Corpus Christi selected. 

President Crawford brought up the mat- 
ter of changing the time of meeting from 
July or August to May or June, and it was 
decided that the by-laws be so amended as 
to make the annual meetings occur in May 
or June. 

Vice-President C. B. Pittman, 
next addressed the convention upon “Prac- 
tical Stock-keeping,” and urged above all 
cleanliness in every particular; also a sys- 
tem throughout the store, so that goods of 
various kinds would be accessible upon 
short notice. He discountenanced the 
practice of holding cut-price sales and auc- 
tions, stating there were -better methods 
of disposing of stock likely to become out 
of date. 

Mr. Levinski brought up the matter of 
excessive freight charges he paid on jew- 
eler’s paper boxes, and the secretary was 
instructed to have the executive committee 
take the matter up with the railroad com- 
mission, with a view of securing a satis- 


some of the 


Ennis, 


factory rate, 

The following report of the committee 

on resolutions was adopted: 
THE RESOLUTIONS. 

We, your committee on _ resolutions, beg to 
submit the following: 

Whereas this association is composed of the very 
highest class of citizenship to be found in our 
great commonwealth, fighting and striving to up- 
hold the dignity and quality of the legitimate jew- 
elry business to its very highest standard of 
honor, and 

Whereas many of the standard manufacturers 
have drifted into other hands where honor and 
business ethics are unknown: Therefore be it 

Reso.tvep, That in the future we propose to 
favor only such manufacturers as respect their 
own wares enough to place them for sale in the 
hands of the jewelry trade whose honor and 
methods are not only beyond question, but en- 
tirely above suspicion. 

> * 


Whereas the average public knows very little 
of the quality of jewelry, and 
Whereas said public depends solely upon and 


looks to the retail jeweler for protection against 


frauds and for information as to quality: There- 
fore be it 

Resotvep, That we believe every line of any 
merit justly belongs to the legitimate jewelry 


trade, which we are willing to look upon with 
favor whenever the manufacturers are willing to 
place their lines only in the hands of those whom 
they expect to uphold the price. 
* * 

jewelers, often suffer 
through our ina- 
Therefore 


Whereas we, the retail 
inconvenience and _ loss 


identify articles in our line: 


great 
bility to 
be it 
REesoLvep, That we 
manufacturers in our line that they stamp every 
article manufactured by them with trade 
mark by which the jeweler may be able to iden- 
tify the maker of any article sold from his stock. 


* * * 


earnestly recommend to 


some 
heartily approve of the prac- 


That we 


Resolved, 
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GILBERT T. WOODHULL, WILLIAM J. McQUILILN, 
President DANIEL E. WOODHULL, Vice-President and Secretary 
Treasurer 


MOUNT @® WOODHULL, 


IMPORTERS OF DIAMONDS, 
OTHER PRECIOUS STONES, 
PEARLS, ETC. 


MAKERS OF 


FINE 26 Maiden Lane, 
DIAM ON. D (Southwest Corner Nassau Stre 
JEWELRY. NEW YORK 





VERYONE who has experienced the difficulties of buying in Europe 

knows that “Gemfinder” can save time as well as money. 

By refusing to accept anything from the seller he is independent; 
and, on account of his long experience in the European markets, knows 
what to avoid. 

Remember, you pay “GEMFINDER” his commission. 

He works for you, not for the seller. 


F. A. JEANNE 


“ GEMFINDER ” 
5, Square de l’Opera, PARIS, FRANCE 
LONDON: Chancery Lane Safe Deposit NEW YORK: Maiden Lane Safe Deposit Co. 
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Our Stock of Opals is complete. 
Mail orders promptly attended to. 


45 to 49 John St., N. Y. City Buy from the Cutters 











A. S. Van Wezel rer: Diamonds 
120-126 Walker Street, New York 


Corner Canal Street 


JOS. POLAK Telephone, 2386 Franklin 


Representative for United States 





Cutting Works in Antwerp, 29 Rue Grétry 











New York Herald, April 9th 


BIG AMERICAN PEARL FOUND. 


Pink Beauty Weighs 187 Grains and Is 
Valued at 820.000. 


An American pearl, weighing 187 grains, 
has arrived in the Maiden Lane district 
from the Western fisheries. It is almost 
round, and is reported by New York dealers 
to be the largest perfect fresh-water pear! 
ever seen in this city. It is of a beautiful 
pink color, and is valued at $20,000 by 
Maurice Brower, the dealer who purchased 
it. The pearl was found in the White 
River, Arkansas, and sold to a Western 
dealer, who brought it here. 





Maurice Brower 


Importer of 


Oriental 
Pearls 


and Exporter of 


American 
Pearls 


NEW YORK 
12-16 John Street 


PARIS 
54 Rue Lafayette 


Telephone 6233 Cortland 
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tice f the different watch companies in their 
efforts to market their products through the le- 
gitimate jewelry trade. 

* * * 

Resoived, That we cannot look with favor upon 
any line of goods which we find the factory sells 
to others cheaper than to the jewelry trade. 

+ * . 

Resolved, That we will, so tar as possible, re- 
frain from buying goods from manufacturers and 
jobbers who issue catalogues and send them to 
thers than legitimate jewelers. 

* .- * 

Resolved, That we will, so far as possible, re 
frain from buying silver-plated ware which we 
know to be sold through other than the legiti- 
mate jewelry trade, and especially such lines upon 
which we find the jeweler is discriminated against. 

. -« @ 

Resolved, That we, the Texas Retail Jewelers’ 
\ssociation, refuse, as far as possible, to market 
the merchandise of the manufacturers or jobbers 
who make a practice of selling to the consumer 
direct, or distribute their catalogues or prices to 
others than legitimate jewelers, 

* * 


. 
Resolved, That the manufacturers of ‘“‘price- 
protected’’ watches le esuested to stud cave 


fully the advisability of placing their watches on 
s-le with unreliable firms who handle only one or 
two movements of their lines, as experience proves 
that such unreliable dealers find it easy to cut 
the price to make the sale, not caring whether or 
not they are cut off from future supply, believing 
that dealers displaying a comprehensive line will 
be more inclined to protect the price, as they 
have more to lose by not doing so. 
* * o 

Resolved, That it is the sense of this associa- 
tion that a restrictive retail price list be estab- 
lished by watch case manufacturers on their 
product. ® 

* o * 

Resolved, That we condemn the contemplated 
plan of marketing all grades of watches complete. 
* 7 . 

Reso.ved, That we not favor manufacturers 
selling complete watches except in special high- 

grade movements. 
* * * 


Resolved, That we heartily favor the co-opera- 
tion of our members in upholding the stamping 
laws, and commend the manufacturing jewelers’ 
association for their interest in the matter. 

* * . 

Resolved, That we emphatically condemn the 
practice of certain railroads selling watches to 
their employees. 

* . 7 

Resolved, That we condemn the practice of 
manufacturers and jobbers sending out net prices 
in open mail, and we request that the trade jour- 
nals discontinue the practice of advertising -net 
prices in their journals. 

* * * 

Resolved, That we heartily commend those 
watch manufacturers who are marketing their 
product entirely through the legitimate jobber 
and retail jeweler. 

* * * 

Resolved, That we recommend to watch, jew- 
elry and kindred dealers the adoption of a new 
discount key, to be known as association key, to 
be used in all their catalogues and advertise- 
ments, the key to be disclosed only to the legiti- 
mate jewelry trade, and in every case to be sent 
under separate cover from the catalogue house 
and as sealed mail only. 

. * * 

Resolved, That we do not recormend complete 
watches in all grades being put on the market by 
watch companies, but we do recommend a fixed 
selling price on movements and cases separately. 

* * 


Resolved, That we condemn the practice of cer- 
certain jobbers and manufacturers of selling at 
retail to dealers in other lines who are not in 
the legitimate jewelry business, and we would 
recommend that this association adopt some system 
by which its members may be kept posted as to 
which manufacturers and jobbers are not loyal 
to the legitimate jewelry trade. 

” * * 


Resolved, That the members of this association 
be strongly urged to buy only such goods as are 
stamped by trade mark and quality. 

* * * 


Resolved, That  this-association establish a list 
of non-retailing jobbers and manufacturers for 
the use of its members only, and urge upon the 


members of this association to patronize only such 
iS appear on this list. 

Resolved, That we recommend to our national 
issociation that they have co1 piled, by States, the 


namés and addresses of all retail jewelers in the 
United States, that these lists be corrected and 
issued semi-annu: lly and sold to manufacturers o1 
jobbers at cost, with a request that the sending 
f catalogues and price lists of goods intended for 
ie legitimate jewelry trade be restricted to firms 


whose names appear on the latest official list pub 
shid by this association. 
Resolved, That whereas the present practice of 


denoting the quality of the gold-filled watch case 


by years is so vague and meaningless, we recom- 
mend that a more comprehensive pian be adopted 
by the manufacturers by which the acutal quantity 
nd auality of gold employ d in each mizht be more 
clearly demonstrated to the jeweler and not re- 
vealed to the customer. 

* * * 

Resolved, That we endorse the efforts of the 
fexas Optical Association in their desire to have 
our legislature pass a just optometry law, by 
which the public may be protected from the fraud 
of the fake transient opticians. 

* . . 

Resolved, That we extend our thanks to the 
mayor and the secretary of the Commercial Club 
of the city of Corpus Christi for their courteous 
invitation to meet in that city, and instruct our 
ecretary to so inform them in the proper form 
by letter. : 

* * o 

Resolved, That we do not favor the passcge of 
the parcels-post bill. 

* . * 

Resolved, That we, the members of the Texas 
Retail Jewelers’ Association, feel that it has been 
beneficial to us in our business and social rela- 
tions to be organized into an association, and 
therefore urge ali the jewelers of the state to be- 
come members of our association and the national 
< ssociation. 

. * * 

Resolved, That we hereby extend our sincere 
thanks to the entire executive force of our asso- 
ciation for their efforts and efficient work during 
the past 12 months. That the thanks of this asso- 
ciation be, and are hereby, tendered to the several 
mexbers of our craft, especially to C. T. Higgin- 
botham and Col. J. L. Sheperd, for their able 
addresses and discourses on matters of interest 
to our association. 

* * 

Reso!ved, That we tender our thanks to the city 
of Waco and to the proprietor of the Metropole 
Hotel and to the Waco Business Men’s Club, as 
well as to the ctizens in general for their splendid 
hospitality and the many courtesies extended us 
during our present meeting. 

Resolved, That we tender our thanks to the 
Keystone, Ture Jewevers’ CircULAR-WEEKLY, as 
well as our other papers, and to thé press for 
their many courtesies extended in .publishing the 
proceedings of our meetings. 

(Signed) C. P. PittMan. 
Joun T. McCutcHeon. 
H. M. RyMavn. 
Avspert L. Jones. 


The election of officers was iext an- 
nounced ard resulted as follows: Arthur 
A. Everts, Dallas, president; L. H. Walters, 
Hillsboro, vice-president ;, Albert L. Jones, 
Temple, secretary ~ (re-elected); B. R. 
Stocking, of Belton, treasurer (re-elected). 
Directors: R. T. Cradford, Waco; J. Le- 
vinski, Waco; John T. McCutcheon, Corpus 
Christi; C. B. Pittman, Ennis, and W. D. 
Armstrong, Brownwood, the latter to suc- 
ceed Mr, Everts, president-elect, who was 
on the beard. 

President-elect Everts was selected as 
delegate to the National Convention to 
meet in Detroit, with authority to select 
his own alternate in case it was impossible 
to attend. 

The convention then adjourned its final 
business session.’ To-day’s (Wednesday’s ) 
sessions were of an executive and _ social 
nature, 


THE JEWELERS’ CIRCULAR-WEEKLY 67 


Fittsburg, Pa., to Put in a Strong Bid 
to Obtain the National Jewelers’ 
Convention of 1911. 
PirrspurG, -Pa., July 25.—August Loch, 
who left Saturday night for Detroit to at 
tend the annual convention of the National 
Retail Jewelers’ \ssociation, carried witl 
him many invitations to that organization 
» hold its next annual convention = in 
Pittsburg. Mr. Loch took with him letters 
from Mayor William A. Magee of Piits 
burg, the Pittsburg Chamber of Commerce, 
H, J. Heinz Co., the Jewelers’ 24 Karat 
Club of Pittsburg, the Peansylvania Retail 
Jewelers’ Association ,and a general letter 
from the jobbers and wholesalers of the 
citv. Pittsburg wants the convention the 
“rst week in August, 1911, and will raise 
. fund of $1,000 to provide entertainment 


t 


for the guests. 

J. P. Archibald, president of the asso- 
ciation, was in Pittsburg last Tuesday and, 
in company with Mr. Loch, Steele F. Rob- 
erts, president of the 24 Karat Club, and 
others, visited the Hotel Schenley to look 
over the situation, which place will be 
made the headquarters of the convention 
should Pittsburg be chosen as the conven- 
tion city. Mr. Archibald is not taking any 
particular interest in the movement to have 
Pittsburg chosen. If the national associa- 
tion meets here, however, it is almost cer- 
tain that the Pennsylvania, West Virginia 
and Ohio associations also will meet at the 
same time. 

Mr. Roberts said that Pittsburg is pre- 
parcd to give the jewelers the best that the 
country affords. He says that there is not 
a city on earth which has as many inter- 
esting places in so short a space as the 
Oakland district—where the Schenley is 
situated. It is within a few minutes’ walk 
of Schenley Park, Carnegie Institute, 
Memorial Hall, University Club, Pittsburg 
Athletic Club, Twentieth Century Club, 
Forbes Field, where the national ball game 
is played; the Hippodrome and_ other 
places. The parks would be found ideal 
places for the women visitors. 

If the convention comes here, arrange- 
ments will be made to take the women vis- 
itors on automobile trips about the city and 
every comfort provided for their enter- 
tainment. In addition, the mills in opera- 
tion are worth miles going to see—they 
attract the people of the entire world. here. 

Mr. Lech will present all of these: facts 
in giving the jewelers an invitation to 
come to Pittsburg. St. Louis is making a 
fight fer the convention also, but as Pitts- 
bure js regarded as a central point it is 
believed -that this city would attract a$ large 
«number of persons as ever attended a 
“milar convention. 


J. H. Mosher has just moved into larger 
and more commodious quarters in Glendive, 
Mont., now occupying quarters jointly with 
Davis & Farnum, in the main part of the 
business section of that place. FE. H. 
Hagerty, who recently disposed of his busi- 
ness interests in Billings, Mont., is asso- 
ciated in business with Mr. Mosher as ex- 
pert watchmaker, engraver and, lapidary. A 
feature of the new, quartefs.is a first c'ass 
lapidaty shop which has been instafféd and 
equipped with every modern stone-cutting 
facility. 





— 


ee 


"; 


SE SS SE RE ee wee 











——% 


=< 


are. 
a 


reid 


eu) tir) 





68 THE JEWELERS’ CIRCULAR-WEEKLY 








Annual Outing and Shore Dinner of the Jewelers’ 24-Karat 
Club of New York, Enjoyed by Many Members and Guests. 








“| to absorb moisture 


['wenty-four Karat luck was in evidenc« vhich was guarantee 
gain Saturday and helped provide anothet like a sponge. Early Saturday morning, 
ne day for the ninth annual outing of th while everybody else was casting a weather 


York ye up the river and 


predicting rain, 


| W rs 24-Karat ( lub, of New 
City, thus adding one more link to a chain’ Charlie was on top of the Singer building 
ot Summer excursions extending back to scattering the powder to the four winds. 
1902. The hotel Port-au-Peck, at Pleasure [The result was all that could have been 
Bay, Long Branch, N. J., which has be- asked for, and it was no wonder that every- 
e the regular p of late years for body sang, “For he’s a jolly good fellow” 
e outings, was again the scene of th at the clambake. The story of how it all 
day s pleasure happened leaked out Saturday morning on 
History repeats itself to a certain extent he way down and Mr. Brinck says that 
on these big holidays, but there are always John Sherwood is to blame. 
new features which add to the good times rhe jewelers and their guests were on 
and make each succeeding Summer's event hand at the foot of Cedar St. in good sea- 
a red letter day among 24-Karat Club fes son, and, accompanied by the First Regi- 


inent Band of Newark, N. 


tivities 


This year the 150 or more jewelers 


J 2 le ft Pi r 


10 


were treated to a number of surprises, and m the’ fast Sandy Hock boat Monmouth 

the entire day, from start to finish, proved at 9.15 A. mM. The band played often and 

to be one filled with genuine enjoyment vell on the trip to Atlantic Highlands and 
In previous years “Charlie” Br.nck, who throughout the day added much to the sum 

is held responsible for providing a pleasant total of the enjoyment. 

day, has made special arrangements with \rriving at Atlantic Highlands, the pleas- 

the weather sharps who deal out local at ure seekers were directed to board two 


mospheric conditions. Sometimes he has 


special club cars attached to a Central Rail- 


fixed this detail by a personal visit to the road of New Jersey express and were soon 
weather bureau, but ths year when he speed ng along the Jersey coast. On the 
called “wise” boys told him that it rain Leo Wormser got into a_ friendly 
was a sure-thing bet that it would rain Sat- game of cards, but the facts as to the out- 
urday. They explained that crops were come were suppressed. Leo said that if 
badly in need of the rain and that, since Percy Savory had been in the game that 

to 


they had promised to furnish good weather, 


Sunday, for an old maids’ tea party in the — th 
Bronx, no other arrangements could be 


ade for Saturday. 
Although somewhat discouraged, Charli 


Pe rev, ] 


Nether the Wild West | show, 


more publicity would have been given 
result, but, taking the day as a whole, 
especially that part of it after the arrival 
e is satisfied with the outcome 


t 
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set to work to beat the prognost cators at Ranch,” at East Long Branch, where the 
their own game. He visited a famous party left the train for the last stage of 
chemist from whom he obtained at con the trip by special street cars, nor the fact 


“rain powder” tt g 


iderabie expense a secret 


that the Long Branch dog show was sched 
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uled for the same day, proved a temptation 
strong enough to deplete the ranks of thi 
jewelers, who, remembering past experi 
ences, knew that they would be satisfied 
with what was in store for them. The 
band and everybody else who could iind 
room boarded the first trolley, and when 
the cars were filled the signal was given, 
the band struck up a lively air, and th 
journey was soon completed 

When Pleasure Bay was reached th 
members of the club were welcomed by 
their popular president, David Ka‘ser, wh 
arrived at the scene of the day’s outing 
by automobile ahead of the rest of the 
party. He marshaled the band to the 
head of the column and, accompanied by 
Charlie Brinck and Secretary Stebbins, led 
the march across the Shrewsbury bridg: 
and up the road to the Hotel Port-au- 
Peck, where a large 24-Karat Club penant 
was floating beneath the Stars and Stripes 
from a big flagpole. The jewelers brok« 
ranks and prepared to make themselves 
comfortable for the forthcoming events of 
the day. 

Members of the Philadelphia Jewelers’ 
Club, with their baseball team, in charge 
f L. P. White, were waiting to begin bat- 
tle against the 24-Karat Club’s defenders of 
the cup, and everybody followed the play- 
ers to the nearby ball grounds, anxious to 
see the sport. 

The story of that ball game will fill pages 
in the history of the 24-Karat Club if a 
true report of it is ever compiled. The 
wonderful long-distance hits would have 
made the famous “Swat Milligan” green 
with envy and the hair-raising double plays 
and individual star performances eclipsed 
all previous records. The umpire barely 
escaped with his life and the official scorer 
used up a dozen pencils trying to keep an 
accurate tabulation of the game. He worked 
so hard that a sunshade had to be provided 
to save him from heat prostration. The 





MEMPERS AND GUESTS CF THE JEWELERS’ 24-KARAT CLUB AT 


THE 


SHORE DINNER. 
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anal result was 22 to 15 in favor of the 
»4-Karat Club. The game was scheduled 
to last seven innings, but President Ka.ser 
lecided that four and a half were all that 
was necessary, in view of the fact that the 


Philadelphia team were guests of the club 








PARADING UP TO 


and by that time had already changed 
pitchers three times in an attempt to ward 
oft defeat. 

Seriously speaking, however, there was 
some very creditable playing. Rutherford 
at third base for the visitors showed that 
he was no novice at the game, and his 
cood work was often applauded. He« 
shared honors with Catcher Kirkland and 
Baseman Bush. For New York’s 


Second 
steady 


team, Crippen and Allen played a 
game and received fairly good support. 
“Jack” Beacham distinguished himself by 
fine catches in center field 

“Clams and Fixings” was designated as 
Course II on the programme, and was open 
to all. The tables were spread on the lawn 
in front of the hotel ‘n two long rows be- 
neath the trees. When everybody had 
found his place card and was ready for 


the “eats,” a splendid shore dinner was 


served. The menu was as follows: 
MENt 
Celery. 
Hard and Soft Clams. 
Fish. 


Irish Potatoes. Cucumbers. 
Lobster. 
Chicken. 
Sweet Potatoes. 
Green Corn, 
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During the dinner “Boots,” a colored 
minstrel, appeared on the scene and fur- 
nished entertainment with his singing and 
banjo playing. President Kaiser proposed 


a toast to Charles Brinck and the health of 


President Kaiser was also toasted. 





THE GROUNDS. 


While the dinner was in progress a story- 
telling contest was started. There were a 
number of good stories told, but none that 
met with such general approval as_ that 








for this race, ard each was given a num- 
ber at the starting line. At a given signal 
they ran to a table where each selected an 
egg from a bowl of this delicious fruit. 
Next they hurried to a second table, where 
each procured a china egg cup. On they 
raced to a third table on whch were en- 
velopes marked with the respective numbers 
given the contestants at the starting line 
Having selected the correct envelopes, they 
ran to a row of chairs at some distance, 
and on opening the envelopes found two 
numbers on separate stickers. While seated 
each contestant endeavored to place on 
paster on the egg and the other on the 
china cup and then, putting the eggs in the 
cups, to bring both eggs and cups unbroken 
to the judges’ stand. The first to complete 
the task was W_lliam I. Rosenfeld, but un- 
fortunately he had picked up a defective 
gg “Matt” 
Stratton was the second to arrive, and, 
having complied with all the conditions of 
the race, the judges declared him the win 
ner and presented to him a unique loving 


egg cup, so. he was disqualified 


cup. 

The big event of the day, the 24-Karat 
Club contest, was reserved unt-l last. This 
event was open only to members of the 
club, with the president’s cup for the win- 





THE START OF THE NOVELTY RACE. 


told by George Briggs. The clever way 
in which he told and acted out how a rich 
young man refused to shake off a splendid 
“jag” which had cost him $20,000, was very 








PITCHING CARROTS FOR 


Tomatoes. 

Hot Corn Bread. 
Watermelon. 
Demi-Tasse. 

Ballentine’s Pale Export. 
Cigars. 
Cigarettes. 


THE PRESIDENT’S CUP. 


funny. A handsome loving cup was pre- 
sented to Mr. Br'ggs by “Matt” Stratton 
as spokesman for the committee of judges. 

The first event after dinner was the an- 
nual novelty contest. There were 11 entries 


ner. The contest was run off in different 
heats, six persons competing at one time. 
Fach man was provided with 24 fresh car- 
rots and 24 feet away were placed peach 
baskets, all in a line. The carrots were 
tossed, one at a time, at the baskets, each 
contestant trying to put as many carrots 
as possible into the basket ass gned to him. 
When all the carrots had been tossed those 
in the baskets were counted, and the con- 
testants who had succeeded in getting one 
or more into their baskets were allowed to 
try to throw these carrots into other bas 
kets 24 feet away at the finish line. 

The winners of the first heat were Percy 
Savory and “Jack” Beacham, each suc- 
ceed ng in getting one carrot into their sec- 
Leo Wormser was the only 
He got 


ond_ baskets. 
one to qualify in the second heat. 
one carrot into the second basket. In the 
third heat J. T. Montgomery and Charles 
Jung each landed one carrot in the last 
baskets. 

The excitement increased as preparations 
were completed for the final trial between 
ihe five who had survived the initial con- 
test. Each of the five expert tossers were 
provided with 24 carrots under the same 


conditions as had _ previously prevailed 
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WM. S. HEDCES & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS 
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653 NASSAU SIREET 


New YORK 








EISENMANN BROS. 
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Pearls and Precious Stones 


452 Fifth Avenue, New York 
cor. 4Oth St., Hnox Building. : 


3 Rue St. Georges, Paris. 
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EICHBERG @ CO. 


Established 1860. 
IMPORTERS AND CUTTERS OF 


Diamonds 


65 Nassau St., New York 














Theodore C. Mertz 





14-K., 18-K. and Platinum 


Broeches, Scarf Pins, Bracelets 
Lorgnette Chains 
Necklaces and Pendants 


and 


Special Order Work 





12 Johnson Street 
NEWARK, N. J. 
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& Co. 
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NOW AT 


1 Maiden Lane 
4th Floor 








A. 


GROENMAN 


sames Diamond 
Cutter 
= and Re- 
Pairing for the trade 
GQ: 73 NASSAU ST. 
ay oe 


Phone Cortland _— NEW YORK 








JACOB ROSENBERG 


Importer cf 


Diamonds 








6 Maiden Lane New York 























ir Ae le aml 


eer 


27, 1910 


ui - 


Some failed to throw any of the carrots 
into the baskets, wh_le others were more 
fortunate. The final test came when those 
who had landed carrots in the first baskets 
tried for the other baskets in the last 
chance. Leo Wormser got one carrot safely 
stored away, but Montgomery, with only 
two carrots to throw, made a perfect score 
by landing both im the basket. He was de- 
clared the winner and, with the congratula- 
tions of everybody, was presented with a 
beautiful lov-ng cup, the gift of President 
Kaiser. 

The contests over, the homeward trip 
was begun and the boat landed the tired 
pleasure seekers in New York at 8 o'clock. 
The return trip was fully as enjoyable as 
the outward voyage. 

The committees who had charge of the 
outing and are to be congratulated upon its 
success are: 

Outing committee: Will'am T. Gough, 
chairman; Edwin R. Crippen, George T. 
Stebbins, George R. Whitehead and L. H. 
Carpenter. 

The athletic committee, who worked with 
a will in looking after the details of the 
contests, were: J. Warren Alford, chair- 
man; Harry C. Larter, J. Allen Power, 
Prosper Clust and Jere Milleman. 

Those who attended the out’ng included: 
A. L. Brown, A. P. Nahmeus, R. S. Fer- 
guson, Chas, F. Brinck, Alfred W. Moyer, 
C. E. Roll, William Allison, Arthur Nich- 
ols, C. B, Brown, S. C. Welsh, Jr.; Oscar 
M. Lipton, M. Kahn, Alfred Lowenthal, 
Samuel H, Levy, Wm. L. Levy, Bennett 
Osborn, Jr.; Wm. H. Long, Wm. H. Rob- 
erts, William Moore, Fred. Block, Albert 
Winston, Henry Grasmuk, Milton Belgard, 
Milton M. Stone, John W. Sherwood, 
George Salzgeber, L. J. Montagnon, L. P. 
White, J. E. Cadwallader, H. E. Stevenson, 
Frank C. Osmers, David P. Barry, Audley 
W. White, Chas. R. Jung, D. M. Perry, 
N. B. Ettinger, Albert Wiggers, C. G. Mal- 
liot, Wm. E. Tefft, Jerome C. Adler, Fred- 
erick Klein, Wm. H. Kinna, Wm. H. 
Fowlie, G. Meiners, Wm. Schneider, El- 
wood M. Williams, Jacob Alburger, H. H. 
Klineberg, E. E. Guichtel, Louis Schwob, 
Henri Schwob, H. R. Benedict, F. X. Ziru- 
kilton, E. Stout, F. W. Stanbrough, Wm. 
P. Gilpin, Geo. F. Henris, Francis W. 
Judge, Homan Conradi, M. L. Girdany, J. 
M. Richard, J. Warren Alford, Robt. W. 
Adams, A. Bencke, Fred. L. Goddard, M. 
G. Levy, A. Patterson, Wm, I. Rosenfeld, 
P. H. Savory, Geo, R. Stebbins, Wm. H. 
Tarlton, David Belais, A. L. Woodland, 
H. A. Bliss, Geo. A. Briggs, J. D. Beacham, 
Chas. A. Haney, G. F. Gilmore, Leo Worm- 
ser, Ira B. Hudson, A. M. Leibman, T. Al- 
jan Power, E. H. Pelletreau, T. Edgar 
Willson, A. M. Clark, W. B. Curdy, L. H. 
Carpenter, Wm. C. Penfold, Geo. H. Ritch, 
George Frey, S. Mamluck, Chas. S. Hard- 
ing, Jack Kieferdorf, Theodore Beck, Gus. 
Schmitt, Robt. B. Allan, Dr. W. H. Col- 
burn, W. B. Bunker, Wm. G. Kirtland, 
Hardy Bush, Hardy Bush, Jr.; L. R. Ruth- 
erford, Wm. J. Anton, F. X. Zirukilton, 
Jr.; Frank Spiro, Louis L. Lawton, Fred. 
Lapham, Harry Higham, Matthias Strat- 
ton, Capt. Geo. Bauer, Fred. H. Buhler, 
Chas. L. Power, Wm. G. Blair, E. H. Eck- 
feldt, Jno. D. Battin, Victor Bargenen, Jere 
Milleman, Louis Weigel, Sidney Holt, John 


T. Thornton, E. O. Belais, D, des- Mendes, 
A. Greenspecht, David Kaiser, Geo. R. 
Wh:-tehead, Joe Mewier, Leopold Stern, 
Harry C. Larter, Geo. B. Beiderhase, J. T. 
Montgomery, Julius Armbuster, Ives L. 
Lake, J. L. Bennett, Henry Bodenheimer, 
Geo. Buhler, H. R. Crippen, E. Horton, 
FE. D. Hubbard, D. F, Connor, H. C. Senior, 
H. H. Butts, Wm. Strain, Richard Givan- 
den and G, D. Davidson. 


Snap Shots by the Scribe. 


July “23” made the rain “beat it.” 
* * 


Umpire Allison gave general satisfaction. 


* oo * 
“Lou” White thinks his team was overtrained. 
Everybody «issed Col. Shepherd and “Billy” 


Gough. 
* * * 


President. Kaiser refused to umpire the ball 
game this year. 
* * * 
Adolph Schwob was among the familiar faces 
missed this year. 
* * * 
William Penfold did justice to the clams and 
other good things. 
* * * 


}rother Kinna was a little late, but was there in 
time for the “eats.” 
. * . 
Robert W. Adams smoked his pipe and rooted 
for the 24-Karat team. 
* . * 
Neat programmes containing the menu and 
athletic contests were provided. 
* * * 


The souvenirs were unique pewter steins on 
the fronts of which appear 24-Karat emblems. 
* * - 
Leo and Percy were there with the coins. Who 
ever heard of anyone beating that combination. 
* * * 


Harry Larter counted the carrots himself and 
saw that everybody in the big event had a square 
deal. 

* * * 

John Sherwood had a hard time finding story 
tellers, but those he did get showed his good 
judgment. 

* * * 

Leopold Stern enjoyed all and with Moses Kahn 
and Samuel Levy ably represented the diarond 
trade at the outing. 

* . 

There is one manufacturing jeweler in Phila- 
delphia who appreciates a good band, and the band 
boys think he is the “best ever.” 

* . * 

The athletic committee always has something 
that can’t be beat on the programme. The two 
events this year were of exceptional merit. 

+ * > 


“Montz” ascribes his victorv in the 24-K-erat 
contest to early training on the farm, where he 
gave special attention to the growth of carrots. 

. * . 


“Billy” Rosenfeld’s many friends say he should 
have stayed longer at table 2 in the novelty race. 
He said the egg cup was broken when he got it 
but—rules are rules. 

7 * 

The baseball teams were composed of the follow- 
ing players: Philadelphia Jewelers’ Club—Bush, 
Jr., ss.; Lasham, 1b.; Rutherford, 3b.; Higham, 
r. f.; Bush, 2b.; Kirkland, c.; Zirukilton, c. f.; 
Anton, 1. f.; Spies, p. 24-Karat Club—Mamluck, 
2b.: H. Schwob, ss.; G. Schwob, 1b.; Allen, c.; 
Crippen, p.: Power, 3b.; Beacham, c. f.; Wood- 


land, r. f.; Whitehead, 1. f. 


Market Prices for Silver Bars. 


The following are the quotations of sil- 
ver bars in London and New York as re- 


ported last week: 
New York 
selling price, 
London. .999 Basis. 


Jaly 19... dctccaenctagieres 25 5-16d. $0.56% 
ge OP £5 1-4d, 56% 

4 Re eke ee Poe 25 1-4d. 5634 
Mo paiibewlvaaaaae 25 3-16d. 565% 

we TCE eee 25 1-8d, 56% 

, Pe BE Pee 25d. 561% 


THE JEWELERS’ CIRCULAR-WEEKLY 71 


R. K. Higgins Awaiting Trial for Lar- 
ceny Breaks Jail at Pottsville, 
But Is Captured at New York. 


PorTsviLLe, July 25.—Ray K. Higgins, a 


watchmaker, who was awaiting trial on a 
charge of grand larceny preferred by his 
employer, W. H. Mortimer, made a clever 
escape from the county jail last week by 
working a ruse on a new turnkey unused 
to the Ways and devices of old offenders. 

Having shaved off his mustache to avoid 
recognition, the prisoner attired himself in 


a black suit and derby and stuck an ym- 
b-ella under his arm, then walked up to 
the doorman. “Well, I’m through my visit 


now; will you please let me out?” he said. 
without a trace of nervousness. Believing 
he was a visitor the turnkey unlocked the 
Leavy iron door and left the way to free- 
dom open. Higgins leisurely walked out. 
His absence from the jail was not dis- 
covered for some time, when a search of his 
cell revealed the clothing he had left behind. 

Higgins first came to town about 10 
months ago to enter the employ of W. H. 
Mortimer as watchmaker, having been se- 
cured through the agency of an employ- 
ment bureau in New York. He was ac- 
companied by his wife. Neither became 
well known and told little about their past 
life. Higgins was considered a first class 
workman by his employer, who harbored 
no suspicions as to his honesty. About 
June 1 Higgins gave notice of his inten- 
tion of leaving and secured another man 
for his place. A few days after his de- 
parture a number of valuable watches were 
missed from the store. Suspicion fell 
upon Higgins, who was located in New 
York, where he had secured a position with 
a Maiden Lane firm. Chief of Police 
Davies brought him back to town and he 
was given a hearing June 25. He told 
several conflicting stories, but finally ad- 
mitted he pawned one watch and sold the 
other to an acquaintance in New York. 
Both of them were recovered. Other cost- 
ly articles of jewelry were reported miss- 
ing by Mr. Mortimer and it is supposed 
that Higgins also pilfered them. He was 
committed to the county prison in default 
of bail. 

It is not known how Higgins obtained 
the change of clothing which enabled him 
to fool the doorman. Mrs. Higgins made 
a quiet exit from town. 

The police say that Higgins has a prison 
record, having served time for similar 
thefts from other employers. 

A description of Higgins has been tele- 
graphed the police departments of all im- 
portant points. 


Higgins and his wife, Mattie, were ar- 
rested Monday at 325 Third Ave., New 
York, on warrants sworn out by Chief of 
Police Harry S. Davies, of Pottsville, Pa. 
After Higgins escaped from jail he and 
his wife retusned to New York, where they 
were both arrested, 

After his escape from the Pottsville jail 
detectives from the central office followed 
the trunks belonging to the man from 247 
Audubon Ave., New York, where the man 
was previously arrested, to the other ad- 
dress at 325 Third Ave. They then posed 
as expressmen and when Higgins cla‘med 
the trunks made the arrest. 
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PINK EMERALDS 


Rose Beryls 


A new stone possessing all the qualities 
and characteristics of the Emerald, of a 
beautiful pink color which gains greatly 
in beauty by artificial light and which 
is especially adapted to fine jewelry on 
account of its remarkable fire, brilliancy 
and color, and because the price is low 
considering the scarcity and effective- 
ness of this uncommon gem. 








BUY FROM THE CUTTERS 


AMERICAN GEM & PEARL COMPANY 


14 & 16 CHURCH STREET, NEW YORK 
London: 16 Holborn Viaduct Paris, 39 Rue de Chateaudun 











FROM MINES TO MARKET 
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AMATRICE 


Amatrice is the most remarkable, beautiful 
and individual matrix gem ever offered 
to jewelry wearers. 














OCCIDENTAL GEM CORPORATION 


220 Broadway St. Paul Building New York 
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Graduation Gifts 


The kest suggesticn and the test 
quality for your custcmers. You can 
sell a Mercantile where you cannot 
sell any other article, kecause both 
price and quality are right — then 
everytody wants a gocd Fountain 


Pen. 















Write for Catalogues 


Hikin-Lambert@o. 
Established 1864 
15-19 Maiden Lane NEW YORK 
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Semi-Annual Convention of the Travel- 
ers of the Gorham Mfg. Co., Held 
at Providence. 


PROVIDENCE, R. I., July 22.—Nearly 50 
of the travelers connected with the Gor- 
ham Mfg. Co. assembled at the works of 
the company at Elmwood, in this district, 
vesterday, in attendance at the semi-annual 
convention. The assembly represented all 
sections of te country and the convention 
proved unustally beneficial. 

The Gorham Mfg, Co. estab‘ished the 
custom several years ago of assembling the 
firm’s representatives on the road at the 
works twice a year, about the first part of 
January and again in July, for the purpose 
of talking over the problems tiat have 
confronted the different travelers, sugges 
tions for future development of the busi- 
ness and methods of meeting all questions 
and an exhibition and examination of the 
entire new line of goods for the coming 
season. 

Vice-President John S. Holbrook of the 
Gorham Co. presided at the several meet- 
ings that were held, and the convention, 
at its conc!usion, was pronounced as hav 
ing been one of the best and most success- 
ful ever held. Suggestions made by the 
travelers as the result of experjences dur- 
ing the past season were taken up, dis- 
cussed and acted upon. 

The convention opened at 9:30 yesterday 
morning and continued until 3 Pp. M., with 
an intermission at 1 p. M. of an hour, dur- 
ing which a luncheon was servec at the 
Casino. At 3 o’clock the convention ad 
journed and, accompanied by John F. P. 
Lawton, all boarded special electric cars 
and enjoyed a long ride to Narragansett 
Pier, which was reached about 5 o'clock. 
There a majority availed themselves of the 
opportunity for a dip in the sea, amid the 
shouts and plaudits of the entire crowd. 

\fter the swim the party reassembled at 
the Casino, where an excellent luncheon 
was served on the veranda, the menu in- 
cluding clam cocktail, potage ambassadeur, 
filet of sea bass casimir, chicken en cas 
serole Parisienne, asparagus Hollandaise, 
salade Casino, bombe Gorham, pet:ts fours 
and coffee. 

The return trip was male by moonlight, 
and it was voted that the outing had been 
the most successful in the history of the 
conventions. 

This morning the business sessions were 
resumed at the works and continued all 
day, with the intermission for luncheon. 
Late this afternoon the attendants disbanded 
to their respective fields of operation. Those 
who were present at the convention in- 
cluded: 

New York.—H. A. Bliss, E. J. Dingee, 
W. V. Ghis!in, J. D. Little, W. L. Stone, 
W. N. LeCato, Robert Loch, Charles Siez- 
man, A. F. Belcher, H. C. Berdan, J. S. 
Curren, H. B. Deans, W. C. Hass, F. C. 
Hecker, J. T. Kelley, John Laffey, H. C 
Lambord, A, McAvoy, W. F. Paxson, J. E. 
Pickop, R. H. Shepard, H. I. Wright, P. 
M. Pardee, C. R, Parker, FE. B. Midlen, 
R. S. Smoot, G, C. Hil!, E. A. Cordery, 
J. H. Listman, W. S. Willis, T. G. Jewett, 
J. A. Irons, R. L. Arnold, R. S. Atwood 
and H. A. Sawyer. 

Providence.—John S. Holbrook, John F. 
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Frank Aldrich, Fred. C. 
Lawton, W. FE, Keyer, William Codman, 
I’, M. Graham, C. N. Howard, FE. A. True- 
love, FE. J. White, R. I. Blanchard, F. 
Moran and W. S. Stone. 


Further Detais of the Bankruptcy of 
N. S. McGillivray & Co., Chicago. 
Cuicaco, July 2.—The involuntary peti 

tion in bankruptcy filed vesterday in the 

United States District Court against N. 

S. McGillivray & Co., jewelers in the Re- 

public building, as briefly announced in THE 

JEWELERS’ CirCULAR-WEEKLY, to-day was 

entered in the claims of three creditors 

Hirsch & Oppenheimer, $580; C. H. 

Knight-Thearle Co., $8, and J. Ziegler & 

Co., $74. The petition alleges that an act 

of bankruptcy was committed when $1,900 

was paid to Mr. McGillivray Ju'y 5. The 
usual formal allegations are also made. 
Prior to July 14 N. S. McGi'livray & Co. 
seemed to be doing a flourishing and pay- 
ing business—most of the selling being on 
the installment plan. After the above date 
all of the goods were stripped from the 
shelves and the business apparently wound 
up, and McGillivray, the president of the 
located by its cred- 


P. Lawton, E. 


concern, could not be 
itors, who claim that he sold considerable 
of the firm’s stock at a big discount. Then 
followed the involuntary petition in bank- 
ruptcy. 

W. IF. Zibe!l has been appointed receiver. 
Ile has beea able to get possession of the 
books, but no stock, and is getting in the 
outstanding accounts, which total about 
$14,000, some of which, however, are prob- 
ably not collectab'e. The liabilities are 
estimated at $25,000, the principal creditors 
being Rudolph Noel & Co., New York, 
$8,500; S. K. Huston, Chicago, $4,000; A. 
C. Bard, Chicago, $4,500 and H. J. Dietz, 
New York, $1,600. Most of the smaller 
claims, of which there are many, are for 
goods bought during the month of June, 
although there are some claims of long 
standing. 

Attorney Harold F, White, of Eastman, 
Kastman & White, attorneys for the cred- 
itors, hopes to get Mr. McGillivray in 
court the early part of next week and ex 
amine him as to the disposition of the as- 
sets of ‘the defunct company 

Mr. McGillivray, the president. and man 
ager of the business, has been in business 
about four years. He is about 33 years old, 
married and has one child. He was in the 
employ of Strelitz Bros. for several years 
prior to going into business for himself. 


His concern is a corporation. 








Consul Felix S, 5. Johnson suggests that 
commercial travelers visiting Watertown, 
N. Y., should make the trip of 47 miles 
over to Kingston, Can. The few hours 
spent in this way, he says, would enable 
them to place their goods in that active 
lake port. The consul adds that Canadian 
rmierchants prefer to buy American rather 
than foreign goods.» Times are prosper- 
cus and the crop prospects promising. 
The consul adds that he is willing at all 
times to co-operate with American manu- 
facturers, or their representatives, in ex- 
tending their trade in the Kingston dis- 
trict 
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Capture Bold Thieves Who Held Up 

Memphis Jewelers in Their Store 

—Stolen Rings Recovered. 

Mempuis, Tenn., July 20.—One of the 
holdest hold-ups in the criminal annals of 
Memphis, Tenn., was enacted last Wednes- 
day in broad daylight. Two men entered 
the store of the A. Graves Co., 93 S. Main 
St., and asked to see some diamond rings. 
A tray contain ng $5,000 worth of jewelry 
was put before the men and one of then, 
who later gave his name as Charles Rose, 
San Francisco, grabbed five of the rings 
and at the same time leveled a revolver at 
E. O. Turner, vice-president of the com- 
pany, who was waiting on them. Mr. Tur- 
ner seized Rose’s wrist, but was obliged to 
release it, and Rose, still pomting the re- 
volver, backed toward the door. W. G 
Trimble, bookkeeper for the company, see- 
ing the trouble, ran beh'nd Rose’s com- 
panion, who described himself later as C 
L. Tankley, ard struggled with him. In 
the meantime Rose had reached the door 
and disappeared on Main St. with two rings 
valued at $470, 

Mr. Trimb'e managed to hold Tankley 
until the arrival of a policeman, who ar- 
rested him. Later in the evening detectives 
found Rose in a house at 126 N. Main St. 
They arrested him and both diamond rings 
were recovered. Rose had sold one of 
them, the police say, valued at $185, for 
$2 and given the other to a woman to keep. 

On examination at police headquarters 
Rose denied any knowledge of the robbery 
and acted as if he were under the influence 
of some liquor or drug. However, Mr. 
Turner positively identified him as the man 
who had taken the rings. 

The robbery occurred at about 5 o'clock 
in the afternoon, while many people were 
passing and several customers in the store, 

Rose had been employed for several 
months as a waiter in Memphis, but was 
discharged last week. He originally came 
from California and served for a time with 
the United States troops in the Philippines. 
Little is known about Tankley, his com- 
panion in the hold-up. 








Cincinnati Wholesalers Hold Annual 
Picnic and Outing Under Difficulties. 
CINCINNATI, O., July 20.—The member» 

of the Cincinnati Wholesale Jewelers and 

Manufacturers’ Association held their an- 

nual outing last Saturday afternoon at 

Phoenix Grove, over 200 going, despite the 

bad weather conditions of nearly 24 hours; 

all were in the best of spirits, maxing the 
most of a 20-mile sail. Dancing, music 
and games of all sorts were indulged in. 

These were followed by a c‘1icken dinner, 

which was worth all the discomfort experi- 

enced by those who had braved the in- 
clement weather to attend. 

The committee which looked after the ar- 
rangements consisted of A. J. Thoma, 
chairman; Joseph Noterman, in charge of 
the grounds and dinner; Arno Dorst, in 
charge of the music; Edward Croninger, 
in charge of the boat, and Edward Rich- 
ter, in charge of thi sports 
The affeir was voted a Success, despite 
the bad weather. 








J. B. Looney has moved his stock inta 
a new store on Main St., Teague, Tex 
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CHEV. LOUIS BORRELLI G. B. VITELLI 


BORRELLI & VITELLI 


CORAL MANUFACTURING COMPANY 








Just received from our Paris branch a handsome 
new line of 
Sterling Silver Etruscan Coral La Vallieres with pendants 


Sterling Silver Etruscan Shell Cameo La Vallieres 
ALL THE VERY LATEST DES'IGNS 


Silver Thimbles set with Coral or Turquoise 
FROM $15 TO $'8 A DOZ -N 


LUCKY CORAL CHARMS 


ELEPHANTS — HUNCHBACKS — PIGS 
Selection Packages Sent on Memorandum 








4 9 "H il’ 
Torre del Greco, Italy 401 Broad way, New Yor 1 eee — e 
Tel. 5412 Franklin 
57 HATTON GARDEN, LONDON, ENGLAND 


L. af LEVY & CO. 























A. S. HIRSHBERG 


373 Washin ston St., Boston, Mass. 
Importer 


of Diamonds and Precious Stones 


Manufacturer 


of Diamond Jewelry 








My personal representative abroad, who 
buys exclusively for me; is S. Hochschuler, 
Longue Rue Ruysbroeck, 60. You pay 
one reasonable profit and secure the latest 
in style when you purchase your jewelry 
from me. When in Boston, call and in- 
spect the factory; every piece shown in 
— the line is made by me in my own shop. 











Send Your Next Order to the Above Address. You Won't Regret It 


~oteei | 590 Broadway 
/_ NEW YORK 


ROMEO 
SMOKER’S 
STAND 


Telescopic, adjustable 
in height from 22 to 
33 in., with remov- 


able 6 in. glass dish. 
Doz. $27.00 


Other good Styles, 
$15.00 per doz. up. 






h 


Smokers’ Articles, Tubular 
Gongs. Writing Sets and 
Desk Requisites, Gun Metal 
Chains, Mesh Bags, Cigar- 
ette Cases, Coin Holders, 
Vanity Cases, Knives, etc., 
e:c. Lalayette Opera and 
Field Glasses, Hand Painted 
China, Gold Etched Plates 
and Dinnerware, Electro- 
liers, etc. 


Extended full length 33 ine 
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vod, ANTI-TARNISH FLANNEL™:..., 


if you do, then see ours. We are the largest manufacturers 
of Anti-Tarnish Flannel, also carry Silks, Flannels, Moreens and 
other materials for trays and jewelry cases. 


DENZER & NATHAN 


COTTON FABRICS 
MONTAUK MILLS 104-106 Bleecker Street, NEW YORK 


CUFF PINS 
VEIL PINS 
BAR PINS 





We are specialists in the manufacture of 


PINS 
for aside from a few novelties, we make 
nothing else but PINS. 
Our line merits your attention, and we 
want to co-operate with you. 
Write for samples, we will send them 
free of charge. 


SILVERMAN BROS. 


150 Chestnut Street Providence, R. I. 











New Yo:k Office, 338 Broadway 











HERMAN KOHLBUSCH, Sr., 


ESTABLISHED 1559. 

Manufacturer of Fine Balances and Weights 
for every purpose where accuracy is required 
Office and Salesroom, 194 BROADWAY, NEW YORK. 
Send for Price List. Tel. 370 Cortland. 





ARREAUD & GRISER 


46 Jehn St., New York 


LAPIDARIES "reciovs 
EMS in Unique Cuttings 











Manipulation of Steel in Watch Work corse’. Wee pe aes Fontes 


BY JOHN J. BOWMAN 11 John St., New York. 








Gems and Precious Stones 


Flexible Cover, postpaid, $0.50. Published by the 


Jewelers’ Circular Pub. Co., 11 John St. New York. 
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Members of 14 Karat Club Hold An- 
nual Outing and Field Day at 
New Dorp, S. |. 

Despite the threatening weather the post- 
poned first annual outing of the 14 Karat 
Club was held Saturday at New Dorp, S. L., 
and while many members were absent, the 
affair was a decided success. The party left 
Maiden Lane about 1.30 p. Mm. and embarked 
on the Staten Island ferry. After a re- 
freshing sail the final pirt of the journey 
was taken by train 

When the train pulled into New Dorp a 
gentle rain was falling, but this did not in 
the least dampen the enthusiasm of the 
crowd. A large carryall conveyed the party 
to Boehm’s Casino and they were met 
there by Harry McMahon, who was clad to 
sut the weather conditions, in ‘a bathing 
suit. 

Then the various athletic contesis began. 
The 50-yard dash was won by Max Meyer, 
in what was cons‘dered remarkable time, 
taking into consideration the condition of 
the course. Next came the relay race and 
again “Mercury” Meyer was _ victorious, 
with Harry Cutting, George Schwartz and 
Dan Chorcost. For the chief event of the 
day, the base ball game, teams were drawn 
between the married and sing!e men, and 
Harry Cutting had the honor Df umpiring 
the game. The game was thrilling from the 
start. In the first inning the married men 
scored two :uns, but the bachelors soon 
eclipsed them and at the end of the fifth in- 
ning the score s‘ood 13 to 16 in favor of the 
bachelors. In the third inning Schwartz 
sent out a red-hot liner which passed with'n 
one-eighth of an inch of the umpire’s head. 
Cutting, however, saw it first and, prefer- 
ring to take no chances, dropped to the 
ground much in the same manner as an 
Arab in a sindstorm. After this incident 
everybody deemed it necessary to celebrate 
the narrow escape of Ump’re Cutting by 
partaking of various refreshments, which 
had arrived on the field. 

The game was called off after the fifth 
inning, and several of the party had a dip 
in the ocean to. cool off. 

Then came the shore dinner that every- 
body was we!l prepared for, and all did full 
justice to the spread. After the “big feed” 
the party again journeyed in the carryall to 
the New Dorp Station, then to St. George 
and from there to Manhattan by boat. Pas- 
sengers on the ferryboat were enterta’ned 
by several vocal selections, which they 
seemed to appzeciate immensely. 

Max Meyer, winner of the 50-yard dash, 
will be awarded a silver medal and the 
bronze medal will be given to Harry Mc- 
Mahon. 


Death of Mrs. Pauline M. Kuster. 

Burrato, July 23.—The funeral of Mrs. 
Pauline M. Kuster, who was in the jewelry 
business here for 41 years, was held from 
the family home, 402 Oak St., recently. 
She had been ill since Nov. 8, and death 
was due to a complication of diseases. 
Mrs. Kuster’s jewelry store is located at 
1 Genesee St. Casper A. Kuster, her hus- 
band. died in 1893, after which she took 
charge of the business. Previous to her 
last illness she was at the store daily and 
attended carefully to the wants of her cus- 
tomers. She was born in Wurtenberg, Ger- 
many, 73 years ago. 
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Her father and grandfather were in the 
jewelry business, and Mrs. Kuster, when a 
girl, had plenty of experience in the trade, 
her training including the repairing of 
clocks. Her husband, years ago, was in 
the jewelry business at Niagara Falls, and 
afterwards was located at Genesee and Oak 
Sts. For several years before her death 
Mrs. Kuster was assisted at her store by 
Joseph and Hugo A. Kuster, her sons, who 
now have charge of the business. 

Deceased is also survived by the follow- 
ing children: Mrs. John C. Duerr, Mrs. 
George Vennisheimer, Mrs. August Baetz- 
hold, Jr.. Mrs. W. P. Luedeke, Mrs. Carl 
Franz, Mrs. Frank Suess, Mr. Joseph M. 
Klauss, Another daughter was the late 
Mrs. Val Specht. 





Jewelers Claim Tax Imposed by British 
Co umbia Upon Outside Companies 
Doing Business in the Province 
Is Unfair. 

Toronto, Can., July 22—The tax imposed 
by the province of British Columbia upon 
outside companies doing business in that 
province under the British Columbia Com- 
panies Act, which came into operation July 
1, ‘s entailing considerable hardship and in- 
convenience upon Eastern manufacturers 
and jobbers, it is claimed. Under the pro- 
visons of this act outside companies in- 
corporated under Dominion or provincial 
charters, before they can do business in 
British Columbia by agents, brokers or 
travelers, are required to take out a license 

or register in the province. 

The tax imposed is graduated in p-opor- 
tion to the cap:talization of the company, 
being $25 on $10,000, or less; with an addi- 
tional $5 for each $5,000 of cap‘tal over that 
amount and up to $25,000, and $2.50 per 
$5,000 on all capital above $25,000. This 
speaks very unequally, it is claimed, as a 
company with a small capital may have a 
comparatively large business in British Co- 
lumbia, while a largely capitalized company 
may only do a sma‘l amount of trade in 
the province. 

The act only applies to incorporated com- 
panies, firms and individuals being exempted 
from its operations. The penalty for violat- 
ing its provisions is a fine of $50 per day 
against the company and $20 per day for 
the traveler or agent. Since its enforce- 
ment inspectors have prevented the repre- 
sentatives of several Toronto jewelry houses 
from doing business, threatening them with 
arrest. 

The companies interested complain that in 
addition to the heavy tax, which they re- 
gard as an imposition, they have been put 
to expense and inconvenience by the pro- 
longed delay in issuing licenses after they 
have been applied for and the red-tape 
formalities involved. 








Benjamin L. Dubb Files Voluntary Peti- 
tion in Bankruptcy at Schenectady, 
wm. ¥. 

Scuenectapy, N. Y., July 23.—Benjamin 
L. Dubb, a dealer in diamonds and jewelry, 
filed a petition in voluntary bankruptcy to- 
day, with liabilities of $3,782. I. Wolf, of 
New York, a creditor for $221, is secured 
by note indorsements and among the unse- 
cured creditors are: Louis Manheimer & 
Bros., $208: M. H. Shiman & Co., $165; 


=) 
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Wm. Demath & Co., $223; Kaufman Bros. 
& Brady, $161; Rudolf, Noel & Co., $2,586. 

There are no assets except some accounts 
due Dubb for the sale of diamonds on the 
instalment plan. 





Creditors File Invoiuntary Bankruptcy 
Petition Against E. Maltz & Co., 
Chicago. 

Cuicaco, July 23—Following a meeting 
of the creditors of Emanuel Maltz and 
Adolph J. Kutz, co-partners as E. Maltz & 
Co., which was held in the east, an invol- 
untary petition in bankruptcy has been 
filed against them to declare them both 
bankrupts. The petitioning creditors are 
the R. F. Simmons Co., ‘Attleboro, with a 
c'aim of $1,142; Wightman & Hough Co., 
Providence, $168, and Flint, Blood & Co., 
Providence, $165. 

The petition sets out a preference in 
favor of H. C. Lindol & Co., as well as 
others, and states that the assets are about 
$6,000 and the liabilities are over $10,000. 
John J. Bausch Celebrates His 80th 

Birthday at Rochester, N. Y. 

Rocnuester, N. Y., July 25.—John J. 
Bausch, president of the Bausch & Lomb 
Optical Co., celebrated his 80th birthday 
to-day. In honor of the event the Bausch 
& Lomb Co. contributed $10,000 to the fund 
established by the late Henry ‘Bausch for 
the aid and relief of deserving employes 
and their families as may be needed. All 
empioyes also received a holiday. 

Mr. Bausch was born in Germany in 
1830 and in early life he worked for his 
brother, who dealt in optical instruments. 
He settled in Rochester i1 1849 and became 
associated with Henry Lomb in 1853. They 
made the first spectacle lenses ever offered 
for sale in the United States. 

Mr. Bausch retired from active business 
affairs several years ago. 

Utica, N. Y., Jewelers and Opticians 
Hold Outing and Picnic. 

Utica, N. Y., July 22.—The jewelers and 
opticians of Utica had their annual outing 
at Trenton Falls yesterday, all stores clos- 
ing at 12 o'clock, the picnickers and 
their friends left the city at 11.50 o’clock. 

The ball game between the jewelers and 
the opticians resulted in a tie, each team 
willing to quit at the fourth inning, when 
the majority of the players were so badly 
used up that they could not play. There 
was a fine programme of sports, and prizes, 
donated by the jewelers, were awarded. 

A dinner was served at the Hotel Tren- 
ton. There were 115 in the party. 





Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York. 


Week Ended July 23, 1910. 
The U. S. Assay Office reports: 








Gold bars exchanged for gold coin..... $511,019.24 
Gold bars paid depositors..........++. 62,541.72 
A ee Oe er ere $573,560.96 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


tT SARs ey ee ee ree. rete $88,944.18 
gl A ET POP ee! OR et 114,006.86 

FY eka bbes-ae pak. 6 ee ee wee 82,683.29 

ee Oe er eee ee er ere ee 98,248.15 

ck Or re tn renee emer 81,673.85 

Pa Shin sande eden malkd Dd aie oa 6 ie 45,521.96 
a a a er 

















76 THE JEWELERS’ CIRCULAR-WEEKLY 








Fifth Annual Convention of American Natioral Retail 
Jewelers’ Association Opens in Detroit, Mich. 








July 26.—With delegates 


Detroit, Mich., 
part of the country 


present from every 
from Maine to the Pacific Coast, and from 
the Gulf to the Canadian border, the fifth 
annual convention of the American Na- 
tional Retail Jewelers’ Associat‘on opened 
this morning The meeting was called to 
order by President J. P. Archibald, of 
Blairsville, Pa., in the spacious convention 
hall of the Hotel Cadi!lac. 

Before the opening of the convent.on the 
delegates were busy register.ng and getting 
acquainted, causing a delay of some min- 
utes in getting under way 

Prayer was offered by 
Elliott, D. D. of Detroit, after which 
Mavor Philip Breitmeyer delivered an ad- 


Rey George 


dress of welcome. 
The mayor was in a particularly happy 
frame of mind, and with every indication of 
sincerity gave the delegates a cordial wel 
come to the city, “Where Life Is Worth 
[he mayor told the visitors that 


Living.” 
past 


the city had entertained during the 
three or four years more conventions than 
any city in the un‘on, and he assured them 
the same kindnesses which had brought the 
other conventions would be extended to the 
jewelers. 

“Most of you know Detroit's reputation,” 
to those of you 
Say that you are 
in a city of big things. In the first place 
Detroit is nearing the half million mark, 
Perhaps nothing 


he mayor stated, “but 
from a distance I want to 


wh'ch makes us a big city. 
has given Detroit a greater reputation than 
Detroit manufactures 
in the 


her automobiles. 
more automobiles than any city 
world, a statement which is not con- 
tradicted by anyone familiar with the in- 
dustry. Detroit’s machines can be found 
in almost every country upon the globe 
We make all kinds of autos, from the $500 
the $8,000 limousine. Detroit 


1 


runabout to 

makes more stoves than any city in the 
world, more adding machines, more freight 
cars and more pills than any city on earth 
‘his is truly a city of big things and I 
want you men and your wives to have a bg 
time here. Visit our factories, where we 
make everything from a pin to the giant 
lake freighters; see our river front, our 
beautiful parks, and ride on our beautiful 
excursion steamers Detroit claims the 
finest steamers on fresh water, and surely 
no city in the world is more advantageously 
situated to enjoy these steamers. More 
than a score of beautiful and interesting 
points can be visited, a'l within easy 
distance, and to those who may never have 


been in a foreign country we have Canada 


just across the river. This is-a splendid 
chance to go abroad for five cents. They 
have a great distillery over there, and 


visitors are always welcomed with the 


The mayor was heartily cheered as 


e visitors of 


losed, after again assuring th 
city’s welcome 
After the mayor's address, Charles W 
Warren, president of the Detroit Retail 


Jewelers’ Club, extended a greeting 


Joseph Mazer, of Oklahoma 


delegates. Mr. Warren's address was short, 
p:thy and_ pointed. With no effort at 
oratory, in a simple but convincing manner, 
he expressed his pleasure at welcoming to 
Detroit so miny rep-esentatives of one of 
the best callings in the country, a calling, 
the speaker said, which attracted to its 
ranks many of the brightest business men 
to be found any p'ace. 

“It is wth great pleasure the retail jew- 
clers of Detroit welcome you to our city,” 
Mr. Warren said. “We ace proud of our 
‘ity and trust that your reception here will 
ve such that you will carry home with you 
only the kindest feelings toward Detroit and 


( 
{ 
} 
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J. P. ARCHIBALD, PRESIDENT. 


her jewelers. We want you to have a good 
yn with the mayor in urging 


time, and | 
you to v'sit the places that have done so 
much to mike Detroit one of the show 
places of America. I thank the jewelers 
for coming here and | trust your coming 
will wake the local jewelers up to a realiza- 
tion of our own lack of organization. This 
meeting of so many of the leading jewelers 
in the country should spur the Detroit 
Jewelers’ Club to accomplish things and to 
be a credit to the Nat'onal association, of 
which we hope to become a part 

“T will not take time to enumerate 
Detroit’s advantages as a convention city, 
trusting that the city will speak so loudly 
for itself that you will want to com 
gain.” 

Mr. Warren closed his address by calling 
to the attention of the delegates the pro- 
gram of entertainment that had been ar- 

inged, w th particu'ar stress upon the boat 
ride to take place next Friday afternoon 

Mr. Warren’s greeting was replied to by 
] He thanked 
the mayor and Mr. Warren on behalf of 

| ‘ 


( a legates Spt ke many subjects 


His ddress, which was entitled “O 
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the Tail of the Comet,” was as follows: 


Mr. Mazer’s Appress. 


Mr. President, your Honor, Mr. Breitmeyer, 
Mr. Warren, ladies and gentlemen of the Ame: 
ican Nationa! Retail Jewelers’ Association, I have 
not been selected to respond to the excellent ad 
dress of welcome of the honorable Mayor of this 
city, or the open arm greeting of the worthy presi 
dent of the local jewelers’ club, because I am 
considered the one most able extemporaneously 
to reply to speeches I could not have heard until 
a moment ago. Far from it. Secause, were such 
the case, someone else besides myself would now 
be upon this platforn, fidgeting from foot to foot, 
the muscles of his legs and arms and body shive: 
ing and quivering, keeping back only with a 
supreme effort the tendency of the voice to break 
and tremble, wondering if there is one in the 
entire audience who does not hear the loud, rapid 
and irregular beating of his imprisoned heart, 
and scared to death that he will not remember the 
beginning of his next sentence, which is already 
causing him great worry. No, ladies and gentlemen, 
I have been selected to give the response because 
the conformity and rule of previous conventions 
have demanded that the vice-president of the asso- 
ciation be intrusted with that duty. 

Your Honor, Mr. Breitmeyer, and you, Mr. 
Warren, I know will appreciate the difficulty of 
an inexperienced speaker to answer suitably and 


creditably, for an organization as great as the 
\meric'n National Retail Jewelers’ Association, 
the very flattering, sincere and overpowering 


encomiums, which both of y« 


yu have heaped upon 

us, and I feel certain you will pardon my inability 
to make mere words express the gratitude we owe 
mu for for the unheard of salutation you have so 


eloquently given us and the very essence of hospi- 
tality which seemed to ooze out of your every 
breath. 

At times like this, I would I were endowed with 
the spontaneity of a Cicero, that I might reply 
in appropriate language, or that I possessed the 
wisdom of the sages to have enabled me to antici 
pate your splendid efforts and prepare myself 
accordingly. But realizing my limitations, I will 
make no attempt to reply directly, and thereby 
make proriscuous my inefficiency, but instead, 
with your permission, Mr. Breitmeyer, and yours, 
Mr. Warren, I will tell the people here of the 
little social visit I had with you about two months 


I was in Detroit at the time and every paper 
was filled with remarkable stories of the comet. 
All kinds of conjectures were rampant as to what 
would happen in case the scientific wonder would 
so far forget himself as to attempt to brush a 
fly from off his head with his 1,000,000 miles of 
tail, and countless thousands feared the noxious 
gases which would envelop the earth 1 hroad 
zones of death. 

Personally, I was never ~uch worked up or 
afraid of Halley’s comet, for I tread the straight 
and narrow path that leads to virtue and seltzer 
water. My conscience is clear. Like the majority 
of jewelers who are active in association work, 
I have always given the world a pretty square 
deal, and expected, in case anything did happen, 
to receive similar treatment in the next. Cons 
quently it ws with no little pleasure that I ac- 
cepted the invitation of Mr. Breitmeyer and Mr. 
Warren to climb to the top of the water tower of 
this beautiful city and examine this much talked 
of wonder while it was at its zenith, 

It was probably 2 o'clock in th rorning 
when we reached the top of the tower, and while 
waiting for the comet to appear we spoke of many 
subjects and eventually drifted to jewelers’ conven- 
tions. When 1] asked Mr. Breitmeyer’s opinion om 
the subject, he said: “I have welcomed many 
onventions, have seen them go through their 
sutine, elect their officers and adjourn, but not 
ne of them but what did what all other conven 


tions hod dene before them I want the jewelers 
do something that is different. I know that 

r ' 1 does anything out of she ordi 

nary he is hooted or condemned by those 
people who are slaves of conformity and rule. 


I believe in trying to be right, brave and honest 
Some people cannot even be right, or brave, 


est, except by a set of rules. A set of rules 
hich were probably made by some poor souls 
vho died befote railroad trains, or telegraph, or 
telephone, or wireless, or automobiles were evet 


ade or thought of 

‘Such rules are as silly to-day as the candle 
git which was used in making them I believe 
making rules under the happier, richer and 


e enlightened conditions under which we live. 


ee et ae 
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jewelers’ con 
things, not 
them, but 


siacerely trust tnat when tie 
adjourns it will have done 

tuerr grandfa,sers bad done 
under all modern conditions they should 


ana 
vention 
because 
because 
be done.” 

That kind of sentiment about 
the morning always did affect me peculiarly, and 
it seemed to work the same way on Mr. Warren, 
for, opening up, he said: “I liken the national 
association to a mother and the State associations 
to children. Like a mother, and with a _ per 
versity that has been a feminine characteristic and 
world since the day ot .\dam, 
encumbrances in- 
throw them 


two o’clock in 


the wonder of the 
as he finds her troubles and 
creasing, she does not attempt to 
from her, but hugs them more passionately to her 
bosom, and seems to live for them alone. They 
may rob her of much needed sleep, because they 
do not pay their dues on time; they may cause 
her to work like a galley slave to get them to do 
themselves what no one but a mother would 
about, but her troubles are her own, 
She 


for 
care a rap 
and you had better not interfere with them. 
has her little family troubles, but nothing short 
of a steam derrick can pull her from them. \s 
she sees son after son grow into desirable maturity 
and observes the grandchildren (jewelers’ clubs) 


7 all > 
springing up everywhere, she forgets all her 


troubles.” 
We became silent after that, and just as I be- 
sweet sensations of 


gan to experience the first 
from the 


warning cry 
awoke me. 
The comet was 
Situated as 


losing consciousness, a 
Mayor and Mr. Warren 

A fearful sight met my 
approaching us at lightning 
we were on the top of the tower there was no 
possibility of escape. We hesitated not an instant, 
but clasping hands together we sprang wildly into 
space. As we jumped I grasped unconsciously at 
the atmosphere, and feeling something brush by 
my hand, I clutched the harder. I had an Okla- 
homa grip upon it and goaded to desperation by 
the sure death, which I knew awaited us if I let 
go, and encouraged by the continued cheers of my 
two companions, I held on for dear life and a few 
three of us were safely and 
astride the tail of Halley’s 


vision, 


speed. 


later the 
seated 


moments 
comfortably 
comet 
Then it was that our real 
the comet, twisting its head toward us, 
itself as the incarnate spirit of a jeweler’s soul, 
everlasting cycles through 
s past, at a jeweler’s 


surprise came, for 
introduced 


doomed to travel in 
infinite space, because, in age 
convention, he had voted to stamp the limit of 
time, instead of the thickness of gold, within the 
lid of the filled case. He had overheard our con- 
versation, and having been himself a jeweler, 
could not resist the temptation to come nearer and 
tell us what he knew about the jewelry 
“I remember the first pair of earrings 
gave to his bride, Rebekah. I recall distinctly the 
workmanship on that 
During the building of Solomon’s Tem- 
elaborate hollow ware, but it 


business. 
Isaac 


very golden calf of 


Aaron's, 


poor 


ple I saw some 
was crude at best. Contrary to what historians 
say I know that Nero’s emerald was imperfect. 


During the Crusades the self-appointed defenders 
of Christ were good carvers, but not on metals. 
The Colonial people of Boston were strong on tea 
parties, but they used no silver in serving it. 
“The changes I saw in 1835, political and econ- 
were indeed remarkable. The great 
had led the old guard on its last 
Corsican Man of Destiny had 
sleep of death. ‘The 
with the sword 


omical, 

Napoleon 
charge and the 
passed into the 
United States of America, armed 
and justice, had 


dreamless 
and shield of equality twisted 
the tail of the British lion in 
encounters and established herself in the 
of nations. The star of the empire had 
new world was 


several desperate 


sister- 


hood 
crossed the western seas—and the 
in a riot of development. Detroit, with its then 
less than 5,000 of population, had become the 
boundary line of a great nation destined to do 
things which would stretch to the straining point 
the imagination of a Munchausen. 

“But marvelous was the change I saw 
present visit. Little wonder that I lost my tail. 
I saw electricity completely harnessed, producing 
Detroit machines 
nothing to propel 
them 


on my 


light and power. I saw 
the streets with 
smell. I saw 
with no 


heat, 
riding along 
them but a 
Marconis across the means of 
transmission but the wings of the wind. I heard 
them talk to each other at great distances, and 
the mountains and the forests and the buildings, 
which intervened, did not interfere. I saw huge 
wings, with Detroit engines underneath them, rid- 
ing like birds upon the wing, with nothing but 
the mechanism of their toys to support them. 


peculiar send 


ocean 


“I beheld Detroit, a magnificent city, with 
churches and hospitals and boulevards and pub 
lic parks and paved streets, which are the wonde: 
and admiration of the civilized world But more 
than that! 1 became acquainted with over 300,000 
of the most animated, breathing, living and pulsat 
ing specimens of humanity that were ever blessed 
with the Divine spark of human life [ saw a 
city of people so well beloved that from all parts 
of this great country they flock to it Summer 
after Summer to imbibe into their own souls the 
fundamental, spiritual truths, which is inherent 
in the entire citizenhip, that they must live for 
purity and not impurity, for kindness and _ not 
rudeness, for help and not hindrance, for unsel- 
fishness and not selfishness.” 

I do not know how long the comet might have 
continued in that strain, but that my two friends 
asked him to spare their blushes and at the same 
time assured me that it was the speed at 
we were traveling that caused their chest to pro 
their heads to appear ab- 


which 


trude excessively and 
normal 


He spared 


their blushes and, turning to me, 





JOS, MAZER, VICE-PRESIDENT. 


jeweler, from a 
par with the 
leave his bow 


said: “On my last visit the 
commercial standpoint, was on a 
shoemaker. Grudgingly 
lathe when a customer came in to ask about a 
ring or pin. It was with a sigh of genuine re- 
lief that be would return to his bench to complete 
his pivoting job, and he would pray and hope and 
pray again that the would stay 
away until after he had finished his work. Then 
were not troubled with mail-order houses. 
never heard of dollar watches. They 
gold or solid silver. Advertising was 
considered undignified. A plain price mark was 
an acknowledgment of Charlatanism. Good win 
dow displays were undreamed of, and a one-price 
policy seemed as impossible to the jewelers in those 


would he 


customers 


they 
They had 
sold solid 


deys as the complete watch seems to be to some 
of them now. 
“To-day I note with admiration your organi 


zation your harmony I look at 
the members of the Detroit Jewelers’ Club and 
there is ano.her set of men in 
duplicate what they will 
But let me tell 
next visit in 


I marvel! at 


onder whethe: 
this country who could 
do for the coming convention 
you what I expect to find on my 
1985. 

“The horse will be legislated off the 
because of his uncleanliness, as is the cow and 
the pig to-day. Airs. v1] oss the great 
Atlantic in 36 hours as easily <s the steamboat 
now does in six days. The earophone will be in 
every man’s pocket ° for instant communica- 
tion with his neighbors The seeoscope will make 
t possible for all to look upon the absent 
The writograph will immedi 
order to your jobber or 
districts will be re 

Oklahoma will lend 


eastern sisters 


s*reets 


faces 


of those they love. 
your 
Tenement 
Detroits. 
wealth to its 


tely transmit 
manufacturer 


laced by modern 


I 


from its surplus 


oe 
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be unknown, except t 
their school histories 


» children, 


Partisanship wi 
vho will read about it in 
warship will rest side by sid 
during th 
have gained 


In the museum. the 
with the instruments of torture used 
Inquisition. The women will then 
the right to vets, and the superstition of creeds 
ind dogmas will have vanished from this earth. 

‘In matters pertaining to the jewelers’ associa 
tion the vice-president will never be expected 
to make the response to the address of welcome 
unless he is actually capable of holding down his 
pledge their support t» 
after they reach the 
before they get there, but 
wait until just before election time and then vote 
for the man whom they honestly and sincerely 
believe best able to fill the position, regardless ot 
whether they ever thought of him before of not. 
Promotion in office will be based upon ability, and 
superstition of seniority, a 


job. Delegates will not 


a candidate three minutes 


convention, or even 


not upon the ancient 
superstition which ought to be killed at your next 
convention 

“The repair end of 
then be as thoroughly divorced from the mercantile 
shoe business to-day. 


the jewelry business will 


end of it as is the case in the 


I know I make you squirm when I say it, but 
think it over, not once or twice, but many dozen 
times before you decide I an wrong. I know 
you are not ready for it now, but on my last 
visit you were not ready for marking goods in 


plain figures, you were not ready for the ‘one 


price to all principle, you were not ready to ad- 
vertise, and you were not ready for lots of other 
things which to-day are considered as the funda- 


mental 
“The jeweler who will place a value 
merchandise competitor, or tell 


a customer how 


requisites of all successful institutions 

upon the 
bought from his 
much a ring or watch is worth, 
which the customer claims a friend of his wants to 
pawn to him, will be as rare as a seven 
days will 


sell or 
headed 
be unable to get free engravers they will never do 
free engraving any more than the house builder 
painting. \ filled case will be guar- 
a certain thickness of gold, and it 


calf. \s the jewelers in those 


does free 


anteed to have 


will depend upon the care the customer gives it 
as to how long it will last. You will never loan 


your customer a watch while his is being cleaned 
any more than the laundry will lend you a shirt 
while yours is being Only the disrepu- 
table will not be members of the association, 
Everybody will bring their wives to the meetings, 
everybody will pay their dues on time, and Claude 
Wheeler will receive prompt answers to his letters. 
“There are lots of other things I would like to 
tell you, but I am afraid I might infringe upon 
grandest president an association 
ever had, your Mr. Archibald. There is one thing, 
however, that I do want you to do. I want you 
to tell the boys at Detroit what you said before 1 
butted in and also what I told you to-night. I 
rtain that when they hear it they will 
gather themselves in a circle, and clasping 
others’ hands in the grip of that grand brother- 
hood which the millennium is expected to produce, 
will pronounce a vow with you, saying: ‘I, as a 
member of the State and National Jewelers’ As- 
sociation, in the presence of this august body, do 
promise and vow 


washed. 


the speech of the 


feel c 
each 


sincerely 


most solemnly and 
that I will hereafter continuously and _ strenu 
ously erdeavor to do all the right things, under all 


circumstances, which in this talk it was implied 
I should do, and to avoid all errors and frailties, 
which in it I heard censured and condemned. And 
may my customers who are in my city be with 
me or forsake me, as I keep or fail to keep this 
solemn vow.” 

Ladies and gentlemen, when the comet finished 
his obligation we noticed that the tears were fairly 
running down-his cheeks, and with a sob that 
seemed to shake him to the farthermost part of his 
tail, he said to us, “Please, boys, don’t ask me 
to talk to you any more, it breaks my heart when 
I think that soon I will have to put you back to 
the tower from where I got you, and I am afraid, 
if we become any better acquainted and my like 
for you continues to increase, that J will lack the 
courage to do what is right.” 

But, Mr. President, ladies and gentlemen of the 
American National Retail Association, 
the comet did not lack the courage to do what is 
three of us could not have been here 


1 ’ 
Je weilers 


right or the 
to-day. 
Secretary 


he association 


Wheeler’s report showed that 

has a total membership of 

3.400 and that three-fourths of the State or- 
ganizations show a distinct increase in mem- 
Kansas Retail Jewelers’ As 


bership. The 
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M O N O ¢ R A M S things from where they are plenti- 
ful to where they are needed. 

A clearing house for the right 
5 goods at the right prices. 
From the Jewelers’ Circular The New York markets are always 
over-crowded with salable merchan- 
dise with which we are constantly 


44 pp., each containing 48 monograms in touch, and which is never shown 
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We are your personal _represen- 
tatives, and always on the _ look- 
out for new goods and staples at the 
lowest prices, just as if you were 
here yourself. If you come to the 
FLEXIBLE COVERS. PRICE $1.00 markets you would shop to see where 
you could get the best goods for 
the least money. THAT IS JUST 
WHAT WE DO FOR YOU. 
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a New York Office to take care of 
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sociation, with 60 members, has affliated 


with the national body. 

Mr. Wheeler gave a general review of the 
work done in the past year and was 
roundly applauded when he concluded. 

Shortly after 11 A, m. Steele F. Roberts 
addressed the convention. His subject was 
“Conquering and to Conquer,” and he 
said: 

STreeLe F, Roserts’ Appress, 

When our forefathers signed the Declaration of 
Independence it was a question of all hanging 
together—when the organization of the American 
National Retail Jewelers’ Association was first 
the retcil jewelers of the country said 
hanged if they would join. But 
like all wise men when, after a few years, the 
jewelers discovered that the association was a 
boon to their business, they were all anxious to 
the ground floor, and the number of 
wise men has been increasing ever since. Four 
years ago a score of delegates assembled in a 
city in the State of New York, and with a member- 
ship of 130 organized the American National Re- 
tail Jewelers’ Association, and Rochester became 
the credle of liberty to the retail jeweler. 

At Chicago, three years ago, 40 delegates were 
present, representing a membership of 678, and 
the retail jewelers throughout the country began 
to take notice. When an enthusiastic convention 
of the association met in Cincinnati, in the year 
1908, with an enrollment of 1,567 members and 
passed resolutions condemning the watch company 
methods of disposing of their surplus stock, the 
manufacturers all put their ears to the ground. 
At Omaha, last year, the association threw aside its 
swaddling clothes and stepped forth into the full 
noonday of its existence as a re@ognized national 
organization of the retail jewelers of America, 
and the jewelry trade of America was astounded 
at the large assembly of jewelers, jobbers and 
manufacturers, 

Diaronds, watches, jewelry, silver and material 
to the value of more than $1,000,000 was displayed 
in the exhibition hall, where could be seen every- 
thing pertaining to the trade from a new fangled 
hairspring to a $50,000 diamond tiara. 

* * > * * 


launched, 
they would be 


get in on 


* 


And now we assemble here at Detroit, a year’s 
march nearer the inspiring goal, when this asso- 
ciation, “conquering and to conquer,” shall have 
seated in its convention delegates from every State 
in the Union representing a membership of 10,000 
retail jewelers. 

It is an inspiration to stand before such an 
intelligent body of men—the flower of the jewelry 
profession in America—men who have assembled 
here for the laudable purpose of concentrating 
their energy, time and gray matter into the work- 
ing out of a plan to solve trade conditions, har- 
monize grievances and uplift the mental, moral 
and financial condition of every retail jeweler in 
the United States. 

* * * * * 

At the beginning of this, our fifth annual con- 
vention, we have entered upon a period fraught 
with great possibilities. This convention is not 
called together as a mutual admiration society— 
it is here to do things—to make jewelry history 
that will go down to the welfare and profit of 
every jeweler in the land. This association is the 
crystallization of the needs and wants of the retail 
jewelry trade for the past 30 years, a clearing 
house of ideas that have been tested by successful 
merchants under every condition. 

The character of an organization is known by 
the character of its members, and we, as an intelli- 
gent body of men, united for a worthy purpose, 
should give the association our most earnest 
thought, care and labor, that it make take its 
fitting place among the foremost commercial or- 
ganizations in this country. May our fidelity and 
zeal for the success of this association ever dwarf 
any animosity or personal ambition to dictate or 
control its offices or policy, but united may we 
constantly strive for the common weal. 

It is said that true greatness is measured by 
what men do to make other men better, and so 
with our splendid association, it speaks to every 
jeweler in the land, great and small, rich and 
poor, and asks him to cast his lot with us and 
united, elevate our business to a highcr plane of 


merchandising and promote fraternity and good 
fellowship among the craft. 
“Conquering and to conquer” has been the 


insignia and watchword of the goldsmith and jew- 
eler since the history of the world began. Do you 
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following in the footsteps of 
most honorable lineage? 
in bronze and precious 

years beore the dawn of the Chris- 
Abram’s servants presented Rebekah 
bracelts of gold and silver, the 


realize that you are 
a line of 
Tubal Cain was a worker 
metals 4,000 
tian era. 

with earrings and 


ancestors of 








handiwork of Egyptian 1,000 years 
before Solomon sang of the priceless value of 
rubies and pearls, and of the diligent seekers after 
fine gold and the skill of the workers therein. 
And down through the <ges of sacred and pro- 
fane history, we learn that the goldsmith and jew- 
eler versed in science and art amassed great 


banker and treasure house 
of the people. In ancient days the goldsmith was 
an arbitrator in war and peace at whose mandate 
dictators trembled, for in his 


d wealth to create or 


wealth and became the 


kings, queens and 
hands reposed the power a1 
destroy a throne or dynasty. And so in history, 
literature, science and art, the goldsmith has left 
the footprints of his royal calling as the peer of 
professions, and though the tech- 


all trades and 
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nique which then reigned supreme has in these 
latter days been tempered with commercialism, 
yet, nevertheless, the nobility of the craft remains. 

With the blood of such a noble ancestry ting- 
ling in your veins let me lead you to the mount 
of observation and unfold to your view the fore- 
most position the jewelers of to-day occupy in 
the great world of commerce, industry and art. 

MAGNITUDE OF THE JEWELRY TRADE. 

In the United States there are 19,000 retail 
jewelers in 3,100 cities and towns, whose annual 
saleé aggregate $140,000,000. There are 670 job- 
bers and wholesale jewelers with annual sales of 
$21,000,000. 

Statistics collected by the United States Census 
Bureau from the manufacturers of watches, jew- 
elry, silver and kindred lines for the year 1905, 
corrected and revised by data gathered from the 
manufacturers, trade journals and boards of trade 
in the several States, are as follows: 


Facto- Em- 


Class. ries. ployes Capital. Production. 
Watch rove: 

ments .... 15 12,000 $23,650,000 $16,750,000 
Watch cases. 18 5,100 17,700,000 12,000,000 
Gold jew- 

elry . uke .1,023 26,400 89,678,000 53,225,000 
Silver and 

gold plate.. 420 6,281 10,568,000 12,139,000 
Sterling _ sil- 

WOE eens - 98 8,580 23,901,000 20,701,000 
Clocks ..... 388 17,904 9,703,000 8,868,000 
Watch and 

clock mate- 

WE coaven 17 620 2,425,000 4,287,000 

Total ....2,629 66,885 $127,625,000 $127,970,000 


The importation of diamonds for the fiscal year 
of 1910 is estimated at $45,000,000; the importa- 
tion of watches, clocks, silver and jewelry for the 


fiscal year of 1910 is estimated at $6,000,000, 
making total ix portations for the year, $51,000,000. 

This makes the grand total annual amount of 
business transacted by the retailers, jobbers, manu- 
facturers and importers of watches, diamonds, 
jewelry, silver and clocks in the United States, 
$340,000,000, while the total number of employes 


is 168,000. 


It is estimated that 20,000,000 people in the 
United States (aside from the dealers) have in 
their possession, diamonds, watches, jewelry and 


silver to the amount of $6,000,000,000. If, as in 
the ancient days, the people, in the time of war, 
attested their loyalty to kings and rulers by placing 
their jewels as sacrifice on their country’s altar, 
what a tidy sum this $6,000,000,000 would be in 
our day to appease the wrath of the gods of war 
or bring victory to the flag of our fathers. 

WHAT YOUR INDUSTRY HAS WROUGHT. 

Behold, retail jewelers, what your industry has 
wrought. You have made possible in the jewelry 
world this vast expanse in manufacturing, mer- 
chandising and importing. You are a unit, a po- 
tent factor, a link in this endless chain of com- 
merce and industry. You are the outlet, the dis- 
tributor, the consumer finder. Your daily sales 
are the potent current that keeps the wheels of 
the factories moving, the thousands of mechanics 
employed and the millions of dollars of capital 
profitably invested. 

In addition to the maximum number of 19,000 
full fledged jewelers I have quoted, we have 8,000 
including the vest pocket brigade 
and several regiments of “fly by night’? skir- 
mishers and “merry go round” solicitors. Now, 
lest we become unduly elated over the wealth and 
wagnitude of the jewelry trade, let us take up 
some of the important details and factors that go 
to make a successful jewelry business and pro- 


near-jewelers, 


gressive association. 

This organization is a.crucible or melting pot 
in which the jewelers of this country, great and 
poor, obscure and pre-eminent, 
amalsgamted into a homogeneous 


small, rich and 
are fused and 
trade association. 

As sparks fly upward I see the flux of fraternal 
brotherhood diffused, I see burned as dross the 
petty jealousy, unjust competition, antagonism and 
all unseemly qualities and conditions, until puri- 
fied and refined, I am shown a pure metal bearing 
the assay of th \. N. R. J. A., 1,000/1,000 
24-karat fine, the highest type of business manhood. 

THE STATUS OF THE JEWELER. 

How stands the retail jeweler in comparisom 
with other merchants in his city? What is his 
status? What is his civic, commercial and moral 
rating? The jeweler should be the foremost citi- 
zen in his city or town, the prosperous man, the 
well to do man, the leader in commercial, social 
and civic affairs—honored, respected and revered 

His popularity, intelligence and grasp of 
affairs in the commonwealth should elect 
him to the legislature, where his marked ability 
would eventually be rewarded by a seat in the 
halls of Congress. And although the lawyers have 
seemingly pre-empted the Presidential chair, we 
shall some day cast aside all precedents and cus- 
toms and place in the White House at Washington 
the noblest citizen of all trades and professions, 
a 24-Karat jeweler. 

Some retail jewelers say their town is a dead one 
—people walk by their shops and read their sign as 
though it were an epitaph on a tombstone. If so, 
it is up to you to make your town a live one—step 
out into the arena of the public square, make a 
bonfire of your weather-beaten sign and shutters, 
and then to make sure that you are alive to the 
situation, go and sit down on the burning embers 
for a moment, then get busy. 

Make your store front as attractive as a nickel- 
odeon, start the music of your personality, get 
the people inside and show them not the moving 
pictures of a mail order catalogue, but the real 
goods in your showcases; put a new film in 
your cranium, turn on the current of your per- 
suasive eloquence, and the people will throng into 
buy the highest priced goods, pay you 


by all. 
public 


your store, 


a gocd profit, and thank God vou are not as other 
men in your town. 
THE FOUR STEPPING STONES. 
In former years the complaint has been that 
the average jewele r was not progressive, not 


abreast of the times, lacked business energy, had 
not that 14-karat hardwood finish quality, that he 
had no initiative, which is nothing else than the 
ability to do for one’s self, think for one’s self, 
start something, keep it moving and bring it to a 
climax. 

All this has been 


changed now and there is 











~~ 
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hope, there is a future, there is a shining road to 
success for every ambitious craftsman—for the 
watchmaker toiling at the bench, the jewelers in 
small town, the jeweler in a city side street, 


the 
the jeweler in the avenue, for every jeweler, 
great and small. And these are the four decisive 
steps that shall lead you to the goal—the Amer 
ican National Retail Jewelers’ Association, the 
trade journals, modern business wethods, and a 
determination to win. Herein contained are all 
the cardinal principles of co-operation, publicity, 
trade acumen and optimism that go to make a 
successful retail jeweler. 

It is the province of this association to take the 


hundreds of faint hearted, plo 


he hand and show them how 
of 40, 50 and even 60 years 


jewelers by 


lite men 





“find themselves,” 
and by pursuing modern business methods turn de- 
their latter days with 


feat into victory, and crown 


pecce and plenty. And if this association can 
turn 100 pessimistic jewelers from the beaten 
path of hopeless despair and lead them into the 
optiristic road of sunshine and success, it will 
have accomplished a purpose so noble and inspir 
ing as to dwarf into ter insignificance the 
quibbling over the flotsar ind jetsam of a de- 


partment store jewelry stock. 
There is a tide in the affairs of jewelers, which, 
taken at its flood, leads on to fo 
patience and aptness for the busi- 

you into 
diligent 


ing, courage, 
ness is the tidal wave that shall sweep 
affluence and renown, The hand of the 
maketh rich, and the wise jeweler never specu- 
lates. To the well-balanced jeweler there is 
practically no limit to his trade possibilities if in 
addition to a modern store and salable goods he 
adds a mighty stock of business enthusiasm. 


Love your business; it is your name, your glory, 
your sign among the people. Bubble over with 
it in season and out of season; eat, nk and 

bones. Read 


sleep jewelry; engrave it on your 
the trade journals, hitch your ambitions to a 
star, fear no competition, look for new worlds to 
conquer, and let your goal be a million and the 
White House. 

Don’t pay any attention to the jeweler who 
tells you that there are no opportunities these 
days. He was with us 50 years ago, and he will 
still be around preaching the same rot 50 years 
from now. There never was a time nor will 
there ever be a time when opportunities are so 
many and so great as to-day. If you have it in 
you to succeed, lack of present-day opportuni- 
ties will not stand in your way. Taking the whole 
world into consideration, there are 3,000 weddings 
every 24 hours in the day—jewelers, think of 
the gift opportunities. The country is growing 
the jewelry trade is growing; every boy born yes- 
terday means a customer for a watch a few years 
hence; every girl born this morning will wear a 
diarond ring before she is out of her teens; pro- 
lific nations make prolific jewelers. 


THE JEWELER’S PROFITS. 


A cleaner, more honorable, self-sacrificing mer- 
chant never lived than the average retail jeweler, 
but when it comes to a question of profit on his 
goods, he is the most slipshod, spinal columnless, 
palsified coward and hypocrite that ever stood be- 
hind a counter. His average net profit is as tan- 
gible as the fog that rises over these lakes each 
morning, but in the minds of the public this 
same profit has a Shylockian air of about 100 to 
200 per cent. p 

\ word of warning to the retail jewelers in 
the large cities whose annual sales aggregate 
$100,000 to $1,000,060, to whom the wail of the 
small jewelers in the cities and towns for trade 
protection is as sounding brass and tinkling cym- 
bal. Let me warn you that the old-time slogan 
of large sales and small profits has been exploded 
by the most progressive merchants in this coun- 
try. You may treble your sales, but unless in 
the aggregate such sales show a margin of profit 
above your fixed charges and running expense, 
your labor and trade expansion will have been in 





vain. 

We shall continue to live in a fool’s paradise 
as long as we shut our eyes to the fact that to 
conduct a successful business each sale must 
show a margin of net profit. The average town 
or country jeweler is a merchant prince in the 
ratter of prices, compared to the pauper prices 
obtained by some of the large jewelers in the 
metropolitan cities. : 

Whence comes the glory, honor or hope of fu- 
ture reward to a jeweler who, knowingly, sells 
his goods for a less percentage of profit than pays 
his fixed charges or running expense. If there 
was such a thing as a committee to revise profits, 
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there is just one man in the United States fitted 
to fill the position of chairman of that com- 
mittee, a man who could whip the weak-kneed, 
vacillating jewelers into line for their own pro 
tection, and that man is the grand old patriarch 
Joseph G, Cannon, 


MAI ROTEL AND I Ak MENT STOR! ( MP ITION 
We were taught that a rolling stones gathers no 
moss, but we have learned that down a mountain 
side it gathers great momentum. And so with 
this organization, in its infancy it may have gath- 
ered. some moss, but in these latter days it has 
grown in numbers and influence until it has be- 
come a mighty boulder sweeping down the moun- 
tain side of opposition, accentuated by increased 


membership and potency, until at last as a mighty 


avalanche of men, united for a purpose, it shall 
fall upon and crush to atoms all illegitimate 
com petition. 

In righteous indignation we cry out against 


the mail order houses, department stores and the 


ititude f fakers that prey our busin ss 
enticers who 


falsifiers, nefarious schemers and 
bait their traps with misleading catalogues and 
exaggerated advertisements and who, as a thief in 
the night, steal into the cities and towns and be- 
guile the legitimate trade of the retail jeweler. 
The department store owners and managers are 
adepts in the art of legerdemain. 

rhey advertise a cut price on a few hundred dol- 
lars’ worth of watches and jewelry, which they 
put up their sleeve, and when asked for cannot 
be found, but bluff you with the conventional 
trick of pulling out men’s, women’s and children’s 
apparel and offering it at a profit of 100 to 200 
per cent. Oh, they are foxy—not the little foxes 
that destroy the tender vines, but the gaunt kind 
of foxes that they have in Russia, that chew a 
nobleman up in two good bites. 

To meet this kind of gorpetition and average 
up profits, it may be that the retail jeweler will 
have to devote the second floor of his building 
to ladies’ gowns and millinery and the third floor 
to men’s clothing. If you do this you can sell 
your watches and jewelry at a 5 per cent. margin, 
and on the profit from the gowns, millinery and 
men’s clothing you will in a few years own a 
city block, live in a mansion on the boulevard, 
have a Summer residence on the lake, and in- 
dulge in a different make of automobile for each 
day in the week. 

I believe there is only one way to reduce the 
competition of the mail order and department 
store to a minimum, and that is to make the repu- 
tation of your store, the superiority of your goods 
and your advertising and personality of such 
dominant power that the public will be drawn 
irresistibly to your place of business in preference. 

Advertise, advertise, advertise, unlimber your 
tact, diplomacy and personality, convince your 
customers that there is no place like their home 
town to buy goods, and then give them attractive 
up-to-date goods at a fair price, and the battle 
against the mail order and department stores is 
won. 

You remember when Napoleon was told by his 
officers that the Alps were impassable, how he 
replied, “There shall be no Alps.’’ 

Men of this convention, there are- 19,000 jew- 
elers looking down upon you to-day and plead 
for deliverance from the impassable competition 
of the mail order and department stores. What 
shall your answer be? 

Let there be no wavering, but as the vanguard 
of this ermy of craftsmen, with clenched t-eth 
and determined will, let the answer ring out in 
loud acclaim until it shall vibrate and echo in 
every city, town and village in the land, “There 
shall be no mail order and department store com- 
petition.” The jeweler has risen supreme to all 
obstacles. The jeweler has come into his own by 
the tremendous force of concentration, organiza- 
tion and a determination to win. 

Jeweler, take your place in the great world 
in the midst of which you find yourself, by God’s 
appointment, and let it be your supreme aim and 
purpose to conduct an honest business and to 
make your fellow-men happier and better. 

NO ADVANCE IN JEWELRY PRICES. 

We réad and hear so much about discriminat 
ing tariff, increased price of merchandise of every 
description and high cost of living. Why, do 
you know, that with the one exception of dia- 
monds, every article in the jewelry store of to- 
day is offered to the public at a price 10 to 26 
per cent. less than it was 30 years ago, and sold 
at a smaller percentage of profit than any other 
like commodity on the face of the earth. 

COMPLETE WATCHES. 
I can see no cause for complaint for certain 
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grades of movements being cased complete, in 
fact, I think it is a decided advantage to have 
them so. Our mistake is in attempting to carry 
in stock many grades of the 15 different watch 
companies in the United States. All that is nec- 
essary is the makes of three or four watch com- 
whose movements give the best wearing 
and timing results, and then concentrate your 
selling efforts on their merits. Most watch buy- 
“ers care nothing about jewels, complex regulators 
and the dozens of technical points jewelers spring 
on them. What they want is an accurate time- 
piece, no matter who the maker, and they are will- 
ing to pay a fair price and take your word for it. 
The jewel question is a great sale wrecker, 
keep away from it after once mentioned, you 
it takes more than jewels to make a watch 
keep time, 50 jewels will not make a badly con- 
structed watch run properly. It is not the ap- 
pearance of the watch case, the movement or the 
jewels, but the expert salesman, that keeps the 
skilled mechanics in the watch factories employed 
in making high-grade movements. It is not more 
watches nor better watches, but better salesmen 
that is wanted in the jewelry business. 
There is a psycholigical moment in the mind 
of all watch buyers which, if once clinched, you 
sell them any make of watch you wish and 
let that make be the watch that keeps the most 
accurate time and pays the largest proht. Along 
with complete watches, let us have complete men, 
educated, permanent abiding jewelers, well poised 
balanced, perfectly adjusted to the buying, 
of a modern jewelry es- 


panies 


know 


can 


and 
selling and tonducting 
tablishment. 

“Dollar” watches are trade suicide to the legiti- 
mate jeweler, they should never have been placed 
on sale in a jewelry store, the proper place for 
their sale is in a hardware or notion store. Life 
is too short for a jeweler to sell and guarantee 
a dollar watch. 

Well, some may say, why may I not have the 
25 cents profit instead of letting it go to the 
dealer in other lines, it will help buy bread for 
my family. Yes, that is true, but it was never 
intended that a jeweler’s family should live on 
bread alone. Raise the quality of the watches you 
sell, create a demand for better watches, use your 
watch-making brains in demonstrating to the cus- 
tomer that a watch is not a toy, but a mathemat- 
ical and scientifically constructed timepiece that 
will last a lifetime, if properly cared for. A 
cheap watch lowers the reputation of both buyer 
and seller. 

If commended is the man who makes two blades 
of grass grow where only one grew before, how 
much more to be praised is the jeweler who sells 
a $25 or $50 watch where a $10 one was asked 
for. We should educate the public to a more 
discriminating taste and artistic conception of the 
beautiful in jewels and jewelry. 

FIXED SELLING PRICES. 

The manufacturers should foster and encourage 
the policy of a fixed minimum selling price on all 
goods—watches, clocks, jewelry and silver. If, as 
has been legally demonstrated, a manufacturer 
can fix and maintain, according to law, a fixed 
selling price on other commodities, we should cer- 
tainly be able to do so on many specified articles 
in the jewelry trade. As a question of protect- 
ing trade marks, quality and styles, this matter of 
a fixed minimum selling price is becoming more 
imperative to the manufacturers each year. 

I congratulate the manufacturers of watch 
movements and cases on the splendid success they 
have achieved in making and maintaining a fixed 
selling price on their production. Your ennobling 
act lifted the American watch business from the 
slough of loss and despair to the high plane of 
honorable merchandising and legitimate profit, 
and blazed the path and made feasible a fixed 
selling price for all jewelry commodities. 

An organized effort on the part of the manu- 
facturers instructing their traveling men to pro- 
mulgate an average profit policy among the re- 
tailers would mean a revolution in the selling 
prices of gold and silver wares, and an enhance- 
ment of thousands of dollars to the retailer’s 
present meager profits. I believe manufacturers 
should advertise, and such advertising be supple- 
mented by geenrous advertising on the part of the 
retail dealer. 

MANUFACTURERS MUST FIND A MARKET. 

With abundant capital, modern factories and 
scientific methods competition among the manu- 
facturers in our trade has been rife during re- 
cent years, with keen rivalry in production, styles 
and prices and,in the struggle for supremacy it 
will simply become a survival of the fittest. I can 
understand that the manufacturer must find a 
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market for his product, and unless he can market 
that product through the legitimate jeweler he 
other channels, which are necessarily 


must find 
order, department stores and premium 


the mail 
enterprises. 
Unless the capacity of a 
norially large, the retail jewelers by advertising 
and concentrated effort endeavor to 
nerease the demand for the consumption and dis- 
tribution of goods of merit as to entirely absorb 
the manufacturers’ productions. 
But should the manufacturer increase his out- 
or capacity beyond the buying or consuming 
»wer of the jeweler and the public demand, and 
mail order, department 
rice, then the burden 
manufacturer 


manufacturer is ab- 


should so 


uniosd his surplus to the 
stores and like at a cut 
guilt is on the 
yut of the question for 
uphold the 
manu factur- 


of treachery and 


and equity and justice is 
in his endeavor to 





the retail jeweler 
mark, price and quality of the 





er’s goods. With the manufacturer it is simply 
1 question, “Shall I sell sy goods in moderate 
juantity to a jeweler who will be a life-long 
customer, or shall I sell a large invoice of goods 
to a department store his year, who, next year, 
will absolutely refuse to buy my gocds at : any 
price??? 


I believe the day is coming when a certain num- 





ber of watch and case makers, jewelers and sil- 
versmiths will confine the sale of their product 
exclusively to the mail order and department 
stores and refuse to sell to the regu retailer 





or jobber, and this to my mind is the best solu- 


tion of the vexatious problem. 
> 

TRADE JOURNALS. 

should be immeas- 

splendid sup- 

journals. 


The spirit of us jewelers 
urably proud when we recall the 
port given this association by our trade 
I know I echo the sentient of every member of 
this organization when I say that the loyalty of 
our trade journals has made possible the phe- 
nomenal growth of this association. To be an 
up-to-date jeweler, it is just as necessary to be a 
several trade journals as it is to 
Think of the 


subscriber to 


have a stock of goods in your store. 
latent literary talent developed among the mem- 
bers of our association as evinced in the pages of 
our trade journals. 

We are grateful and proud of the fact that 


our jewelry periodicals are the peers of :ll trade 
country—‘‘Long live the pro- 
men behind the pencil.’ 
privileged me to make the 
opening eddress of the retail jewelers, I presume 
he had no idea that in so doing I would give a 
running talk on the whole gamut of the jewelry 
business. But you know when a man gets talk 
ing on a hobby and that hobby happens to be his 
own business, all you can do is to let him run 
down. 

AN ASSOCIATION OF 


journals in this 
prietors, editors and 
When your president 


RETAILERS, JOBBERS AND MANU 
FACTURERS. 

In conclusion, let me add that I hope, in the 
near future, to see an amalgavration of all the 
trade jewelry associations—the retailers, jobbers 
and manufacturers—ali unified into a congress of 
jewelers—on whose escutcheon will be inscribed 
the motto “‘United we stand—divided we fall.” 
Such a trinity of retailers, jobbers and manufac- 
turers is surely coming. The handwriting was 
on the wall of the Omaha convention, and here in 
Detroit it speaks in no uncertain voice. This 
association now has about 3,500 members, and 
by the end of the year we hope to see the number 
increased to 5,000, and if the plans of the mem- 
bership campaign fund committee are supported 
this association will meet in New York City, three 
years hence, with a grand enrollment of 10,000 
members, 

The times are auspicious for a 
ening. among the jewelers, organization is rife in 
the land. Every breeze that sweeps from the West 
and North brings to our ears the swelling tide of 
accession to our national organization. A chain of 
States in the East and South are ripe for the 
harvest and only await our gleaners to be gath- 
the fold. Let our slogan be—‘‘Get 


general awak 


ered into 
together.” 

Detroit jewelers prepared a 
gram of entertainment for the delegates 
and their wives which will keep the v sitors 
busy every minute that the convention has 
to spare from business. This evening will 
be given over to viewing the exhibit’on of 
manufacturers in the Hotel Cad llac, to 
which the public will be admitted. To-mor- 
row at 4.15 p. m. there will be a trolley ride 


have pro- 
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on the Shore*Line interu:ban to Lakeside, 
ending w.th a fish and chicken dinner at 
the Lakeside. This trip w‘ll take the visitors 
through Grosse Point, Detro't’s most 
aristocratic suburb on the shore of beautiful 
Lake St. Clair. Thursday evening thers 
will be a theater party at the Tempk 
Theater. 


Detroit, Mich., July 26.—President Arch- 
ibald’s annual address delivered at 2 o'clock 
this afternoon was as follows: 


PRESIDENT ARCHIBALD’S ADDRESS. 
Mr. Chairman, Ladies and Gentlemen: 

Another year has passed into memory. Another 
convention This convention 
marks the fifth milestone of this association. To 
this, the fifth annual convention of the American 
National Retail Jewelers’ Association, we bid you 
all 9 happy greeting and a rcyal welcome. 

It is in keeping with this” 
brief summary of the 
the jewelry trade. The history of organization dates 


season has come. 


occasion to give a 


organization movement in 


back to the year 1882, when Ohio organized the 
Watchmakers and Jewelers’ Association. The 
next State to organize was Pennsylvania, in 
1889, and was chartered as the National Retail 
Jewelers’ Association in 1890. The Missouri <As- 
sociation was formed the same _ year. Illinois 


and Alabama followed with State associations. In 
1892 delegates from Pennsylvania, Ohio, Missouri 
Pittsburg and formed the Na- 
The first na- 


and Illinois met in 
tional Retail Jewelers’ Association. 
tional convention was held in Chicago, July, 1893. 


Soon after, Iowa, Nebraska, Wisconsin and New 
York organized associations and affiliated with 
the national, The second national meeting was 
held in Cincinnati, July, 1894. The same year 


Massachusetts organized and affiliated with the Na 
The third national convention 
July, 1895. The fourth 
rational convention was held in Atlantic City, N. 
J., July, 1896. The fifth and last natioral conven- 
tion was held at Detroit—this very city—in July, 
1897, at which neither the president nor 
the secretary .put in an appearance. At this 
national organization virtually dis- 


tioral Association. 


was held at St. Louis, 


time 


meeting the 
handed. 

What a contrast there is in this meeting to-day 
with the one held exactly 13 years ago in this city 
of Detroit. 

The revival of the organization began in Michi 
1904, only seven later, when it 
formed the American Retail Jewelers’ Association, 
And, mark you, this city of Detroit was the cen- 


gan in years 


ter of this new organization spirit. 

In 1906 was formed our present Natioral asso- 
ciation. At the close of the first year we had 
at the close of the second year we 
close of the third 
have to 


678 members; 
had 1,780 
year we had about 
date about 3,500 members. 


members; at the 
2,900 members. We 
with 


During the Kansas affiliated 
States 


the National Association. Many 
could have been organized and affiliated this year 
expenditure. 


present year 
more 


if our finances had warranted the 
It takes more money to organize any State than 
Nevertheless we must push 


we get the first year. 
until every State is 


forward with organization 
within our ranks, 

It has been demonstrated that the annual dues 
member will not pay 
States. To assist 
adopted at the 


of one dollar from each 


expenses and organize new 


in this work, a_ resolutioi was 
last national convention empowering the presi- 
dent to appoint a national auxiliary finance 


committee, solicit voluntary 
subscriptions from retail jewelers. This 
i purposes, such as or- 


whose duty it is to 


money 
is to be used for specific 
ganization, legislation and matters of national im- 
The committee has been appointed and 
The responses to the appeal 
dollar to 
resporded 
who be- 


portance, 
they are at work. 
for voluntary 
five dollars have not been 
to. We trust that each retail 
lieves that all States should be organized, and who 
believes that organization is helping him, will re- 
auxiliary finance 


subscriptions from one 
generally 
jeweler 


spond to the ‘appeal of the 
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wish to put forth a strong effo 

States, and to put new life into 
some of the States already organized. It will be 
necessary to send an officer of the National Asso- 
ciation to assist in this The necessary 
of this work should be taken from the 


committee. We 


to organize all 


work, 


expenses 


auxiliary fund. 
A RETROSPECTIVE GLANCE. 

It is unnecessary to give more than a brief 
synopsis of the work of this association. Every 
man should be familiar with this work. Seven 
States have affiliated with this association in the 


past two years. A growing sentiment for organ- 
ization in the trade is the report from all parts 
of the country. This is the keynote to success— 
interest, sympathy and enthusiasm—all of which 
are awakening to a high degree. Competitors 
in business now meet each other in friendly -rela 
tions, and have lessened jealousy and price cut- 
ting on goods. 


The wholesale goods are 


houses that sell you 
more careful to whom they sell. Those who issue 
catalogues are more careful as to who receive 
thern. The jobbers have almost entirely ceased 
vending out discount sheets except under sealed 
mail. Legitimate firms have nearly all ceased 
selling goods to the catalogue house, and have 
ascertained the 


cencelea large orders when they 

destiny of their goods—the mail-order house. 

Some manufacturers have placed a_ restrictive 
jewelry, silverware, china, 


selling price on 
watches and many other lines to protect the legiti- 
mate retail jeweler. At least two sterling silver 
manufacturers sell their goods exclusively to the 
retail jeweler with a restrictive selling price. 
There is a restrictive minimum selling price on at 
least three brands of silver-plated flat ware. Some 
silverware makers sell the retail jewelers only. 
Some of our best gold-filled chain, locket and 
bracelet makers require their jobbers to sell the 
legitimate jewelers only. 

Five of our watch have a fixed 
selling price on every movement. All the other 
companies have a fixed selling price on all high 
grade movements. Many of these companies have 
adopted the policy of selling to the retail jew- 
elers only. 

The oldest and largest watch company adopted a 
their channels in distribu- 
tion of watches wholly to the retail jewelry trade. 
All wholesale dealers are enjoined not to sell 
directly or indirectly to any others than retail jew- 
elers. They further request mail order houses and 
similar concerns to omit listing their watches in 
their catalogues. These declarations carried out 
will place the watch business in the proper desired 
an honest effort has been 


companies 


policy which restricts 


channels. We believe 
made to maintain the policy. 

Great praise should be given all those compa- 
nies that took the advance step in protecting the 
retail jeweler by means of a fixed selling price, 
and in confining the sale of their goods to the 
retail jeweler. Due credit should be given .all 
those companies that have taken a forward step to 
protect the retail jeweler. 

Jobhers all over this country are 
retail goods and thus are protecting our int: rests. 
legitimate jobbers are notifying 


ceasing to 


Everywhere the 


the trade that they sell at wholesale and to retail 
jewelers only. 
Words of commendation should be given those 


watch companies who have gone into the courts to 
rights of the fixed selling price. 


maintain the 
should be given those watch compa- 


Equal praise 
nies who have gone into litigation to maintain their 
policies concerning the advertising of their goods. 
JEWELERS SHOULD JOIN STATE AND NATIONAL ASSO- 
CIATIONS. 

who honors his occupation 
desires to see his business grow should 
work. Every branch of in- 
dustry is organized. Single handed, the jeweler 
can do nothing for himself or his calling. He who 
prefers to stand alone at this time is untrue to 
himself, his calling and the people. Many retail 
jewelers have demonstrated that they are willing 
work for their advancement without 
roney for the 
who have 


Every retail jeweler 
and who 
join in organization 


to let others 
contributing either their time o1 
This class of jewelers are 


th 
t SC 


service 
not joined associations, 

The jeweler who desires to do his duty both as 
must see that the condi- 
moral as well as commercial 
g require his identification with all asso- 
ciation effort for his advancement. There are over 
200 State and national officers giving much time 
and even money to better the condi- 
The officers need your 


a man and a merchant 
tions to-day, on 


grounds, 


and energy 
tions of the entire trade. 
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support and you need their support. One jeweler 
can do little alone. It is by the uniting of forces 
that results can be accomplished. “The primary 
benefits of organization lie in making the mem- 
bers acquainted with one another, in cultivating 
the feeling of brotherhood, eliminating friction, 


dispelling misapprehension, and creating the fra 
ternal spirit.”” No member of the trade can be 
come a member of this organization without feel- 


ing his position strengthened and his self-reliance 
fortified. No man can attend these meetings 
without becoming a better man, as well as a more 
resourceful business associate. 

The annual State conventions which have just 
closed were attended with signal success. Evidence 
is given that the trade in general is rapidly be- 
coming ‘rere and more of a single mind on topics 
of trade discussion. The time is speedily approch- 
ing when no retailer who is alive in the jewelry 
business can afford to keep outside the great 
organization movement. Large and small mer- 
chants are mingling together to protect and to 
promote the interests of,all, and each is receiving 
benefits from association witl. the other. A power- 
ful army is being mustered that can know no 
defeat, for when might and right are arrayed to- 
gether, the combination is invincible. 

MUTUAL RELATIONSHIP BETWEEN MANUFACTURER, 

JOBBER AND RETAILER. 

For many years past the retail jewelry trade has 
blamed and censured the manufacturer and the 
jobber for all the abuses in the trade. Since the 
organization spirit has taken hold of the three 
branches of trade, a new spirit prevails. It is 
with great joy and much pleasure that we greet 
the manufacturer and the jobber to-day. It is an 
advanced step in high diplomatic life to have 
with us at this convention the president and the 
delegates from the National Association of Manu- 
facturing Jewelers. It is indeed with equal delight 
that we welcome at this convention the president 
and delegates of the National Wholesale Jewelers’ 
Association. It is indeed the crowning glory of 
this year’s work to see in this assembly as one of 
us the manufacturer and the jobber ready and 
willing to confer on all, matters for our mutual 
benefits. Possibly the greatest work of this year 
is the conswmmating of the good feeling among 
the different branches of the trade. We are so 
close together that we have had heart to heart 
talks. Such talks will conquer the greatest enemy. 
It is recognized that the manufacturers and the 
jobbers are now proving the sincerity of their 
offer to act in harmony with the retail trade. 
The situation has now resolved itself into mutual 
fidelity, and the stronger the organizations of manu- 
facturers and jobbers and wholesalers and retailers 
the better this fidelity will be assured. 

For the first time in the history of trade or- 
ganization, we find in existence three national 
associations of the three branches of the trade, 
the manufacturing, wholesale and retail, and all 
three are represented in this great gathering. All 
three branches of trade will address this conven- 
tion. The existence of these associations greatly 
facilitates the solution of all trade difficulties. 
The representatives of these three bodies can 
meet and act with authority on any grievance 
which may materialize in the course of their 
business relations. This convention marks a new 
era of good feeling and mutual support. 

In order to further the harmonious relation ex- 
isting to-day we concur in the recom endation 
made by the president of the National Wholesale 
Jewelers’ Association in the suggestion of a board 
of arbitration, consisting of representatives of 
manufacturers, wholesalers and retailers to con- 
sider and settle all questions of dispute or grievance 
arising in the various branches of the jewelry 
trade. I would therefore recommend that this 
association delegate to the national executive com- 
mittee of our association the power to act as a 
committee on arbitration. Since our association 
is the oldest one of the three, I would recommend 
that our executive committee be authorized to call! 
a joint meeting at a place designated, within 90 
d:ys, at which meeting a committee from the 
executive board of the National Association of 
Manufacturing Jewelers and a committee from the 
executive board of the National Wholesale Jew 
elers’ Association, and a similar committee from 
the executive board of the National Retail Jew 
elers’ Association meet. The purpose of this 
meeting would be to further the interests of the 
three branches of trade and to harmonize all 
differences. 


JEWELERS’ CLUBS OR ROUND TABLES. 
Every town, city ‘or county can have a local 
jewelers’ club or round table. Such organiza 


tions have been founded in many cities and towns 
during the past year, and it is gratifying to note 
that in most cases meetings are held quite fre- 





quently. At these meetings the jewelers become 

acquainted and get to know each other as men, 
It is not feasible for State of National associa- 

tions to meet oftener than once a year. The In- 


tervals between meetings are too long. Interest 
cannot be kept up unless we have some means 
to get the members together. The jewelers‘ clubs 
eems to solve the whole question. The unit of 
organization is ard must be the jewelers’ club. 
If this association is to live and flourish and 
perpetuate itself into history there must be a 
strong incentive used to organize ard keep up 
jewelers’ clubs in all cities and towns. I see 
in the jewelers’ club meeting a great chain that 
can be woven from man to man until the while 
jewelry trade becomes unified. 

I enjoin you to organize a club in every town, 
city and county. Attend the meetings of your 
club and learn who are your business associates. 
Discuss State and local conditions, Agree on 
all questions that will be beneficial to yourselves. 
$y these mutual agreements many dollars will be 
made hy every man and your conscience will not 
smite you. Make the social feature in your jew- 
elers’ club a strorg feature. The large jeweler 
and the small jeweler should meet on a common 
business level with common business sense. Again 
I say the iufe of this great organization move- 
ment must be kept afire in the jewelers’ club, 
Shall we do it? . 


PARCELS POST. 

We believe that the passage of a Parcels Post 
law would do a great injustice to all class of 
retail merchants. We believe it is the duty of 
this association to go on record in a strong reso- 
lution against the enactment of any Parcels Post 
legislation. We believe the Executive Committee 
should be instructed to take whatever steps they 
deem necessary to assist*in the prevention of the 
passage of a Parcels Post law. 

UNIFORM REPAIR LISTS. 

It seems to me that approximate uniform prices 
for repairs might be adopted in each State or 
by this association that would be equitable to both 
the retail jeweler and the consumer. This must 
be worked out slowly. The same price cannot 
always be charged for repairs in a small country 
town as can be charged in .a large city; for 
reasons that are known to all. However, we be- 
lieve in adopting a schedule on repairs to be 
placed in the hands of all retail jewelers and 
to be used as a guide in fixing the price on 
repairs, 

UNCLAIMED REPAIRS. 

In every retail jewelry store there are a large 
number of watches and articles of jewelry left 
for repair that have never been lifted. Every 
jeweler wants to get rid of the responsibility of 
keeping these goods and also wantS the money 
due for the repairs. 

Very few States have laws that will legally 
safeguard the jeweler who disposes of goods. In 
many cases where jewelers have sold the goods 
and the owner demanded them the jeweler was 
compelled to pay exorbitant prices for the goods 
sold, even though many years had elapsed. 

Many jewelers have taken the risk and sold 
the goods by advertising them. Some give a 
printed check on which due notice is given that 
the goods must be lifted within a certain time. 
Legal opinions differ as to this manner satisfying 
the demands of the law. 

This convention should go on record again 
urging each State association to prepare a law 
and endeavor to have the same passed, giving the 
privilege to every retail jeweler to sell all goods 


left for repairs after six months, This privilege 
is accorded the express companies to dispose of 
unclaimed baggage. If each State association 


would endeavor. to pass a law giving the right 

to sell unclaimed repairs the same can be enacted 

It will require a little activity on the part of the 

members of each State association to pass a law. 

Will you do your part? 

MANUFACTURERS SHOULD ADVERTISE TO THE CON- 
SUMER. 

After a careful investigation we fird that less 
advertising to the consumer is done by manufac- 
turers who sell to the jewelry trade than by 
those in almost any other line of business. By 
actual count we find in every 200 advertisements 
there are three articles advertised that are car- 
ried in the retail jewelry store. The demand for 
our goods must be created in the consumer. The 
manufacturer and the jobber can both help us 
very much. A public demand is created for every 
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article that the manufacturer advertises to the 
public continuously. 

We need this help to change the tastes of 
the public to our line of goods. The success 
of the retail jeweler makes success for the manu 


facturer and the jobber. Every dollar spent 
increasing a company’s Lusiness brings returns 
to the retailer who sells its goods. The su 


cess is mutual, as the profit of the one is meas 
ured by the prosperity of the other. The makers 
of goods should arouse interest in the purchas- 
ers, through newspapers, periodicals and other 
mediums to help the retailer to make ‘he sales, 
The manufacturers should assist in creating the 


demand for the goods ard the retailer must. do 


his share of advertising to stimulate a_ local 
demand. Thus we ask the manufacturers and 
jobbers to enlarge somewhat upon their means 
of advertising, creating a demard for our line 
of goods and urging the public to go to the retail 
jewelry store for their gifts. 

Due credit should be given especially to those 
watch companies and silverware companies who 
are advertising to the public through the period- 
icals and the daily press. 

THE STUDY OF ADVERTISING MATTER. 

The retail jeweler possibly does less advertising 
than any other class of merchants. To him we 
make* an appeal that he give more attention to 
advertising. 

Every piece of advertising matter received 
through the mail contains some thought ard brain 
work. The form of argument used, the brief catch 
phrases ard business thoughts are of practical 
worth to every merchant. Do not consign any 
advertising matter to the waste-basket until you 
have looked over it and gleaned the idea that was 
intended to be expressed. From the advertising 
matter that comes into our stores daily there 
can be gathered enough good ideas to formulate 
the best system of up-to-date advertising. Re- 
member that advertising is the mainspring and 
motor power of modern business. 


CONFLICTING DATES. 

It is the sense of this association that no con- 
flicting dates of State convention meetings should 
occur. The Executive Committee have urged 
time after time that each State write to the 
National Secretary before selecting convention 
dates. This was only partly adhered to by State 
officers. A few conflicting dates have occurred 
this year. The national association can offer no 
apology for those conflicting dates. The State 
officers have not complied with the request made 
by the executive officers. We trust that: each 
State officer will accept the suggestion and write 
the National Secretary before dates are set for 
coming State conventions. Make the office of 
the National Secretary a national clearing house. 
May we ask that this suggestion be complied 
with ? 

FRAUDULENT ADVERTISING. 


One of the greatest evils at the present time is 
the fraudulent advertising of goods. Some man- 
ufacturers make cheap jewelry, cheap watch cases 
and kindred goods, and sell them for what they 
are not. Mail-order houses, department stores, 
general stores, and even some jewelry stores ad- 
vertise goods, misrepresenting their quality. It 
has been brought to our notice at different times 
that some stores advertise discontinued watch 
movements and second-hand movements as stand- 
ard stock, the cut in price being attributed to 
various causes. This is also true with reference 
to many other lines of goods handled in a jew- 


elry store. This misrepresentation of goods 
should be a misdemeanor and should be pun- 
ished by law. All we ask is a law to enforce 


truthfulness to protect the people from imposition. 

There should be a national as well as State 
law making it a misdemeanor to advertise any 
goods that are not exactly as represented. Our 
association should put forth all honest efforts 
to have such a law enacted. Public sentiment 
must be aroused to the necessity of such laws. 
Universality of trade organization has given to 
the jewelers a power which gives them now 
sbundant opportunity to exercise a great power 
in behalf of the public, as well as of the trade. 
Every member of this association who knows of 
such misrepresentations should supply samples of 
the advertising to the officers of this association. 

I believe that a concerted effort taken by this 
national association, reinforced by each State asso- 
ciation, can have a law passed which will make 
fraudulent advertising by any one a misdemeanor. 
We believe that the executive officers of this 
association should be empowered to have a spe- 
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cial law drawn up and endeavor to have the same 
passed. 
MOROLOGICAL LAWS. 

Horological education is absolutely necessary to 
keep the American watchmaker abreast of mod- 
ern times. We favor horological laws that will 
require the watchmaker to pass a State examina- 
tion under a competent board. Let us urge 
better preparation of our mechanics. Let us re- 
quire more fundamental education for our appren- 
tices. Let us require years of service at the 
bench. Then let each apprentice pass a satis- 
factory examination. We would have no scarcity 
of skilled watchmakers to-day if there were a 
standard of requirement; for a high standard 
always brings earnest seekers for the standard. 
We commend the State of Wisconsin for estab- 
lishing a watchmakers’ examination two years ago. 
This course has been productive of much good 
to the jewelers in the State. Any other State 
having a watchmakers’ examination should re- 
ceive due credit. 

WATCHMAKERS SHORT COURSE AND EXAMINATION. 

We wish to commend the ‘‘Watchmakers’ Short 
Course and Examination,” as held in the State of 
Iowa from March 14 to 19 last. This course 
was held under the direction of an examining 
board appointed by the State President, and also 
made voluntary with the retail jewelers in the 
State. The course gave practical instructions in 
watch repairing of the more difficult order. Also 
provided for lectures on _ salesmanship, store 
methods and such like. In fact, it is a sort of 
post-graduate course to those who wish to improve 
their efficiency as watchmakers and salesmen. 

If all States would adopt some such a plan 
and hold a course of instruction once a year a 
great uplift would take place in the jeweler’s 
work. Every retail jeweler should take advantage 
of such a course of instruction. This is practical 
education. “It is education that makes the great 
difference in mankind.” We urge that during 
these short courses that practical lectures on sales- 
manship, store keeping, the cost of doing business 
and discounts be given much prominence. Also 
that a general conference be made a strong fea- 
ture, 

COMMEN DATION. 

A few words of commendation and encourage- 
ment should be extended to the diamond im- 
porters who are endeavoring to curtail the whole- 
sale smuggling of precious stones. The Precious 
Stone Importers’ Protection Association have of- 
fered a substantial reward and have contemplated 
legislation to reduce the smuggling of precious 
stones. The crime of smuggling has become so 
serious to honest importers and to the jewelers 
throughout the country that the aforesaid organ- 
ization was formed to grapple with the evil in an 
effective manner. Smuggling should be _ con- 
demned. 

The New York Jewelers Board of Trade should 
be commended and encouraged in the contem: 
plated work of enforcing the stamping law of 
New York State and bringing offenders to jus- 
tice. I believe each State should have uniform 
legislation with reference to the stamping laws. 
I believe this association should use some effort 
to assist and co-operate in the work of securing 
uniform legislation in all States. 

HONORARY LIFE MEMBERS. 

In accordance with the provisions of the con- 
stitution of this association, ome year ago we 
elected 16 honorary members. These men served 
their days of apprenticeship and became masters 
of the art. They are venerable men. They have 
come down to us from a former generation. 
Such men are yet known to many of us. It would 
be but a tribute to their useful lives and to their 
posterity for this association to make them hon- 
orary life members. The names of venerable retired 
retail jewelers should be presented to the execu- 
tive committee for consideration to-day. Let us 
do homage to those of our craft who are shadow- 
ing the evening hours of life. 

CODE OF ETHICS. 

A code of ethics is a set of rules governing 
human actions. The retail jeweler should live a 
code of ethics in every-day life. He can elevate 
himself to the highest plane of mercantile and 
professional life if he will live up to a sensible 
code. These rules should cover the pricing of 
goods bought elsewhere, treatment of business as- 


sociates, jobbers, manufacturers and customers. 


The code should include uniformity in prices, 
apprenticeship, credits, discounts and engraving. 
We think each State association should adopt 
a code and send a printed copy to each member 
of the association. Make it optional with the 
member whether he shall adopt it. 


This _ will 


assist to raise the standard of the craft. I will 
make a few suggestions: 

“Do not value goods purchased from another 
jeweler.” 

“Be on friendly terms with your business as- 
sociates.”” 

“To your customers speak only praise of yout 
business associates.” 

‘Deal with the manufacturers and the jobbers 
as you wish your customers to deal with you.” 

“Do not be a price-cutter.”’ 

“Be honest with yourself and all with whom 
you deal.” 

“Be polite, pleasant and thoughtful.” 

“Be cleanly; and be neatly dressed.” 

“Win the confidence of your community and 
cherish it.” 

“Live each day in business as though it were 
your last day.” 

COST OF DOING BUSINESS. 

It seems that there is a vague idea in the jew- 
eler’s mind as to the cost of doing business. 
Some jewelers say it costs them 15 per cent. to 
do business; others say it costs them 20, 25 and 
as high as 33 per cent. Very few seem to know 
exactly how much it does cost to do business. 

The retail jeweler must reduce the cost of doing 
business; or turn his stock more times in a year; 
or get more profit for his goods. All these 
would be profitable adjuncts to our business. All 
three can be improved if the real facts are laid 
bare. Therefore, we recommend that this con- 
vention instruct the executive committee to ap- 
point a committee of two retail jewelers to make 
a complete investigation by mail of the cost of 
doing business. This committee shall submit a 
list of questions to at least 1,000 retail jewelers 
all over the United States whose rating shall be 


from $2,000 to $50,000 each. The expense of 
this investigation shall be paid by the national 
association. This committee shall make a com- 


plete report one year hence to the national con- 
vention. 
TRADE-MARK. 

This association adopted a trade-mark, which 
mark is placed upon jewelers’ goods, wares and 
merchandise in a manner that will enable jewelers 
who are members of this association to determine 
quality and source of such goods. These marks 
will guarantee the quality to correspond with the 
quality marked thereon. The goods bearing this 
trade-mark shall be sold only to members of this 
associa‘ion. ‘The manufacturers chosen to make 
and dispense these goods shall be chosen by a 
committee selected by this association. Members 
of this association should give due consideration 
to the trade-marked goods. 

EDUCATION NEEDED. 

The retail jewelers need education. The retail 
jewelers need training in business methods. The 
teacher in the public schools must attend educa- 
tional meetings even in vacation time to keep 
abreast of the times. The lawyer, the minister 
and the physician must be students in their lines 
if they wish to gain eminence in the professions. 
Even the farmer is being taught how to farm. 
How to do intensive farming is the question with 
the modern farmer. 

The retail jeweler should study the scientific 
problems in the trade. He should study salesman- 
ship. _He should study art. He should be an 
originator in artistic lines. He should be a judge 
in the artisan’s craft, His knowledge of art should 
be so valuable that the lover of beautiful goods will 
purchase from him because he knows you speak 
with the authority of a master artisan. We wish 
to impress upon the retail jewelers the necessity 
of greater attention to the artistic side of their 
own vocation if they wish to preserve and em- 
phasize the time honored trade individuality. 

The retail jeweler can improve himself in all 
these lines if he reads the trade press; if he 
studies; if he thinks; and if he attends the jew- 
elers’ conventions. What do you think of a retail 
jeweler who does not take a trade paper? What 
do you think of a retail jeweler who never attends 
a jewelers’ convention? What do you think of a 
member of this association who has no door plate 
and who is ashamed to display his certificate? 
What do you think of a member of this association 
who will not pay his dues? What do you think 
of a retail jeweler who never discounts his bills 
and expects his jobber to carry him? 

INDUSTRIAL EDUCATION. 

The American boys who are going through our 
schools and colleges should have an opportunity 
to take industrial education in our lines as a part 
of their chosen school work. The official heads of 
school departments in all large towns and cities 
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should adopt some system in connection with the 
regular school work whereby boys can fit them- 
selves for life by means of industrial education. 
We, as representative men of many States, should 
promulgate these ideas in our own respective cities 
and States, 

CONDEMN THIS BILL. 

\ bill was introduced into the last Congress 
known as-Senate Bill 8503 and House Bill 26501. 
The purpose of this bill is to prevent the fixing 
of a selling price on any article handled in inter- 
state commerce. This association has gone on 
record in former conventions in favor of a fixed 
selling price. Every retail jewelers’ association in 
the land believes in it. No doubt this convention 
favors a fixed selling price. Therefore we recom- 
mend that this convention go on record in a 
strong resolution against the passage of Senate 
Bill 8503 and House Bill 26501. We further 
recommend that the executive committee be in- 
structed to use all reasonable means to prevent 
the passage of this law at any time. 

THE COMPLETE WATCH. 

We do not favor the manufacturer selling com- 
plete watches except in the high grade movements. 
Some of the reasons we assign against complete 
watches in all grades are these. Our investment 
in watches would necessarily be much increased. 
It would bring about undesirable combinations be- 
tween case and movement manufacturers. It 
would place the case manufacturer at the mercy 
of the movement manufacturer. It would divert 
to the mail order channel the output of case 
companies who were_not invited into the alli- 
ance. The liberty and discretion of the jeweler 
would be curtailed by his being forced to handle 
an undesirable case in order to get a desired 
movement. It would force merger of the watch 
movement and watch case industries. Nearly all 
State conventions of retail jewelers have reso- 
luted, in unmistakable terms, against the complete 
watch, except in high grade movements. This 
convention should so record its verdict. 

THE STAMPING OF WATCH CASES. 


We believe the time has come when the case 
manufacturers should stamp the thickness of gold 
in the case. We believe the case manufacturers 
should use their influence to have a law passed 
making it obligatory to stamp the thickness of 
gold in the lid of the case. The time limit could 
be retained until the public becomes accustomed 
to the new order of things. We believe the 
case manufacturers should adopt such a policy 
voluntarily. What company will make the start? 
We recommend that this convention go on record 
in favor of such a law, 

President Archibald closed his address 
with a strong plea for the “fixed selling 
price,” showing how it could be established 
on nearly all lines. He thanked the officers 
and members for the co-operation given 
him and closed by saying: 

We wish to thank the secretary of this associa- 
tion, and also the others officers for the assistance 
and the loyal support they have given me in this 
work, We wish to thank the State officers and 
the members of this association for their words 
of encouragement and for their honest labors for 
the perpetuity of this organization. 

We take this occasion to thank most heartily 
the Detroit Retail Jewelers’ Club for the able 
manner in which they have handled this great con- 
vention problem. 

May this association continue to grow in power 
and efficiency. May its influence be extended 
wider and wider till the most glorious achieve- 
ments in commercial life shall have been accom- 
plished. 





The jewelry store of H. H. Martin, 136 
E. Main St., Lock Haven, Pa., was en- 
tered recently by burglars, who were evi- 
dently frightened away before they could 
secure any booty, as nothing was missing. 

William Lorack, manager of the New 
England Jewelry Co., lowa City, la. was 
bitten in the face by a water moccasin 
while bathing in the Iowa River recently. 
The snake leaped from the water when the 
jeweler came to the surface. The bite was 
quickly followed by poisoning and severe 
swelling. 
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GORHAM SILVER 











THE EXTENDED KNOWLEDGE OF 


the superior value of the Silver productions of The 
Gorham Company is, in itself, a very great ad- 
vantage shared by the leading jewelers offering 
these wares to the purchasing public. They are 
known to be and are accepted as the best Silver- 
ware ever manufactured, and while 


GORHAM QUALITY 


is so widely known, no less appreciated and no less 
extended is knowledge of the value and significance 
of the Gorham Trade-Mark. This is 
an accepted guarantee of EQLO Sterling 
quality 925/000 fine and of artistic 
skill in design and workmanship exhibited in no 


other silverware. 
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Retail Jewelers ) ligpecawenhenwaly 

National Con- . greatest conven- 

3 tion is now on and 
vention. the sessions will be 
continued at the Cadillac Hotel, Detroit, 
to-day, to-morrow and Friday. As told in 
another column, the members of the Ameri- 
can National Retail Jewelers’ Association 
began to gather in that city Monday night 
and started their regular proceedings yes- 
terday morning. Not only is the attend- 
ance at this convention the greatest in the 
history of the trade, but the standing of 
the jewelers who are participating and the 
character of the addresses that have been 
and will be delivered is very high and dis- 
tinctly representative of a great organiza- 
tion, such as this has grown to be. 

A feature of the convention program is 
the time allotted to manufacturers and job- 
bers to address the retailers on topics that 
affect the interests of both, and to give the 
wholesalers and manufacturers a chance to 
present their side of the story. The entire 
day’s session to-day will be given over to 
this purpose, it being known as “Manufac- 
turers and Jobbers’ Day,” and the conven- 
tion will hear from such representative men 
as A. G. Schwab, president of the National 
Wholesale Jewelers’ Association; R. E. 
Budlong. of the National Association of 
Manufacturing Jewelers; H. A. Bliss, 
manager of the Gorham Mfg. Co.; Guy V. 
Dickinson, vice-president of the Elgin Na- 
tional Watch Co.;_R. A. Kettle, of the 
Waltham Watch Co.; A. M. Dueber, presi- 
dent of the Dueber-Hampden Watch 
Works; Jos. Franks, president of the 
Rockford Watch Co.; C. F. Miller, presi- 
dent of the Hamilton Watch Co.; C. W. 
Harman, of Jos. Fahys & Co.; S. D. Rider, 
vice-president of the South Bend Watch 
Co.; Jacob Bunn, of the Illinois Watch Co., 
and others, 

This is the one forum in which all ele- 
ments of the trade can address one an- 
other, air their grievances and make sug- 
gestions, and if the convention accom- 
plishes nothing more than bringing the rep- 
resentatives of the three great branches of 
the trade together for interchange of ideas 
it would in that alone do a great work. 
However, the other sessions of the conven- 
tion are devoted to matters that relate ab- 
solutely ‘to the retail jeweler and the con- 
duct of his business, and the instructive 
papers delivered and the discussions there- 
on will long be remembered by all who 
participate in the proceedings. 





OW that an effort 


State Laws for Gold : 
is being made 


and Sliver Stamp- to enforce the State 


ing. stamping laws and 
the subject is being brought prominently 
before the trade in public, jewelers in 
States which have no legislation on the 
subject should endeavor to co-operate with 
the United States Stamping Law Commit- 
tee in the fight to extend this State legisla- 
tion through all parts of the Union. The 
National stamping law covers the selling 
in one State of articles made in another, 
or the depositing in the United States 
mails of articles which will not assay up 
to the quality marked thereon, but does 
not cover the making and selling of spuri- 
ous articles where these are done within 
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the jurisdiction of one State, as here the 
State laws alone apply. 

To meet this objection THe JEweELers’ 
CIRCULAR-WEEKLY, some time ago, had 
drawn a bill which conforms in all essen- 
tials to the National stamping law, but 
covers the regulation of the marking of 
gold and silver articles made and sold 
within the State. This bill was endorsed 
by the United States Stamping Law Com- 
mittee and, through its efforts, has already 
been enacted in a number of States, among 
others, Rhode Island, New Jersey, North 
Carolina and Colorado, and the effort to 
have it introduced and passed in other 
States is now being renewed. 

Jewelers who are desirous of co-operat- 
ing with this movement can obtain copies 
of the bill by addressing the editor of this 
journal, 





Ralph W. Thayer, Jamestown, N. Y., 
Files Bankruptcy Petition at 
Buffalo. 


3UFFALO, N. Y., July 20.—Ralph W. 
Thayer, a jeweler of Jamestown, N. Y., 
filed yesterday a voluntary bankruptcy pe- 
tition in the United States District Court 
in Buffalo. The schedules show his liabili- 
ties amount to $7,695.48 and his assets to- 
tal $4,549.35. 

One of the heaviest claims against the 
bankrupt is that of Lowell & Darrow, of 





Binghamton, N. Y., for about $1,577. 
The claim of M. Rosenbloom & Co., of 
Rochester, totals about $2,099. Among the 


‘ther creditors, whose claims are not heavy, 
are: King & Eisele, J. A. Oppenheimer, 
Queen Cty Material Co., Hull Bros. Um- 
brella _Co., George E. Darling, M. Adels & 
Co., E. & J. Bass, J. D. Bergen Co., Lewis 
Saati New Haven Clock Co., Theo, 
Yankhauer, Meyerowitz Bros., I. Ollendorft 
Co., L. W. Rubenstein and John Slember 
& Co., Schneider & Betz, Weiss Mfg. Co.} 
Heintz Bros., Hamilton Watch Co., Inter- 
national Silver Co. and Keller Jewelry Mfg, 
Co. 

Mr. Thayer has been in the jewelry busi- 
ness for a number of years. He started 
for himself in 1897, and six years later 
formed the firm of Arnson & Thayer, which 
dissolved in 1905. Of recent years he had 
conducted business alone. 








The S. K. Merrill Co., Providence, R. I., 
has: devised a new shaped oval locket to 
contain a mirror and powder puff. These 
new creations have not as yet been placed 
in the sample lines, but will be sent to the 
New York and Chicago salesmen in a few 
days. The unusual shape of the mirrors 
has been the cause for delay, but the firm 
states that they will be shown within a week. 
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Now on Their Way 
to You with Trunks 
Marked “C & B” 


“ The 
Best 
House 
Is 
Always 
the 
Re-Order 
House” 


Our traveling men never went out on 
their Fall trips so confident as they did this 
week. 


Why shouldn't they? Their trunks are 
replete with goods YOU never saw before— 
nobody has seen them but ourselves and the 
manufacturers and importers. 


There is going to be a crush of orders 
soon for the grade of goods we are sending 
out this week in our men’s sample trunks— 
the very latest and salable in Sterling and 
German silver mesh bags—and a general 
line of distinctive jewelry. Everything in 
watches, diamond jewelry in brooches and 
pendants that will give YOUR store a touch 
of exclusiveness—and then, you. know, we 
have always been in the fore as a material 
house—YOU don't have to scatter your 
orders— put them all down in the order book 
of the C & B salesman. 


CROSS & BEGUELIN 


23 Maiden Lane 3 3 3 New York 














Harrisburg, Pa. 





D. O. Thomas, a Lebanon optician, while 
fishing at Strack’s Dam a week ago landed 
30 fine perch in e’ght hours. 

Local retail merchants have decided upon 
Sept. | for their annual outing at Hershey 
Park. A program of sports will be ar- 
ranged. 

Jewelers of Harrisburg and surrounding 
Pennsylvania railroad towns are happy be- 
cause the threatened big strike of trainmen 
has been averted. 

Joseph Rinkenback, who is associated 
with his father in the jewelry and optical 
business on N. 3d St., is recovering from a 
severe attack of illness. 

George H. Brown, who conducts a store 
at Mazeppa, was severely injured by his 
horse -falling upon him at West Milton 
Camp Grounds last week. He was uncon- 
scious for some time. 

Members of the Harrisburg Retail Mer- 
chants’ Association will hold special sales 
on the morning of July 29 and spend the 
afternoon at Reservoir Park, where a fine 
program will be given, including daylight 
fireworks, vaudeville show, moving pictures, 
band concert, etc. 

On the annual run of owners of Max- 
well automobiles to Carlisle and Mechanics- 
burg last week, L. A. Faunce, on behalf of 
the donors, presented Andrew Redmond, 
local Maxwell agent, with a 20-inch gold- 
lined silver loving cup on an ebony base. 
The cup is suitably engraved. 

Business men in cities along the main 
line of the Philadelphia & Reading Rail- 
road have been warned of the appearance of 
fraudulent pay checks on this company, 
ranging in amount from $30 to $60. About 
10 Reading business men were swindled in 
this manner, but as far as known no 
Harrisburg merchants were caught. The 
forged checks are printed from a plate and 
on a blue paper almost similar to the or- 
iginal. The workmanship is cleverly ex- 
ecuted. The bad checks are of the V num- 
bered series which were issued months ago. 

Middletown is rapidly recovering from 
the disastrous fire of April 9 which de- 
stroyed two business blocks in the heart of 
that town. On the corner of Union and 
Brown Sts. Walter Fuerneisen, jeweler, has 
the foundations laid for a moving picture 
theatre for Edward Condran. Mr. Fuer- 
ne‘sen has also about decided to erect three 
brick dwelling houses on E. Emaus St. to 
replace the three frame dwellings destroyed 
by fire. Architect Dice, of Glen Rock, will 
construct the new building for E. H. Klahr, 
the jeweler. This building will have a 
frontage of 20 feet, the same as the former 
building, but it will be about 20 feet deeper. 
The front will be faced with a cream 
colored brick, and will be of attractive 
design. The cellar walls have been con- 
structed for the rear portion of the build- 
ing. For the front portion of the building 
the old side walls will be used. 





R. K. Luhar, Ghekampa, Baroda, India, 
has recently written to the Manufacturers’ 
Record, asking information in regard to a 
complete equipment for manufacturing 
about 125 clocks per day. Mr. Luhar con- 
templates beginning the manufacture of 
time pieces in Baroda. 
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New York Notes. 





Brown & Mills have moved their New 
York office from 65 Nassau St. to 9 Maiden 
Lane. 

The New York Novelty Case Co. has 
moved its headquarters from 30 Maiden 
Lane to 723 Walnut St., West Hoboken, 
N. J. 

George Heywood, New York represent- 
ative of the Horton-Angell Co., 15 Maiden 
Lane, started last week for a vacation in 
Rhode Island. 

The Keystone Watch Case Co. has de- 
clared the regular semi-annual dividend of 
3% per cent., payable Aug. 1 to stock of 
record of July 21. 

Arthur Lesser, representing Borrelli & 
Vitelli, 401 Broadway, returned last Thurs- 
day from a 10 days’ trip to Providence, 
Boston and other eastern cities. 

Joseph Weening, 156 E. 86th St., said to 
be a diamond cutter, was overcome with 
the heat recently and, following a collapse, 
died in the Hudson St. Hospital. 

A jewelry store is being opened in the 
office of Abram Wolf on the Middleneck 
Road at Great Neck, L. I., by Edward 
Belinson, of Port Washington, N. Y. 

K. Finberg and J. Span, both of Savan- 
nah, Ga., were in this city last week, 
making their headquarters at the Hotel 
Astor. They spent some time calling on 
the trade. 

The Jewelers Security Alliance received 
a telegram last week from Lowe Bros., 
Port Byron, N. Y., stating that their store 
was broken into and a quantity of watches 
and jewelry stolen. 

J. M. Tuttle, with Hyman & Co., suc- 
cessors to Hyman, Berg & Co., Chicago, is 
at present in this city and is making his 
headquarters at the Prince George Hotel. 
He expects to remain in town until July 30. 

J. H. Noyes, secretary of the Jewelers 
Security Alliance, starts early in August 
for a cruise along the coast of Maine. 
During his trip he will visit Christmas 
Cove. He expects to be away about a 
month. 

The Oppenheimer, Brussel Importing Co., 
Flatiron building, is moving to rooms 1108 
and 1109, where it will have increased space. 
The company formerly occupied room 1102, 
on the same floor as that which it will now 
occupy. 

Judge Hand, in the United States Dis- 
trict Court, Wednesday granted a discharge 
in bankruptcy to Arthur H. Kirkpatrick, 
who was formerly vice-president of Chester 
Billings & Son, 353 Fifth Ave. The lia- 
bilities are placed at $136,816. 

J. W. Owsley, of Chickasha, Okla., and 
G. W. Haltom, Fort Worth, Tex., were in 
town last week, making their headquarters 
at the Hotel Cadillac. They were among 
the out-of-town callers at the offices of 
THE JEWELERS’ CrRCULAR-WEEKLY. 

The Lucky Watch Protector Co. is the 
name of a concern incorporated under the 
laws of this State to manufacture watch 
protectors with a capital of $6,000. The in- 
corporators are: A. N. Sagel, Bridgeport, 
Conn.; Fred. Hirsh and Benjamin Slade, 
New’ Haven, Conn., and R. Berklinicke, 
New York City. 

The Jewelers Board of Trade has sent 
out a letter to creditors of Peter Eisen- 


stein & Co., 51 Maiden Lane, against whom 
a petition in bankruptcy was filed in Jan- 
uary. The letter states that the liabilities 
amount to $3,763, of which $2,863 is in 
unsecured claims, and that the assets total 
$1,585. It is stated that there will probably 
be a small dividend to creditors. 

The firm of Sarkin, Harris & Kramer has 
been incorporated to manufacture gold and 
silverware and to deal in crockery, leather 
goods, etc., with a capital of $10,000. The 
incorporators are: I. J. Sarkin, 86 Madison 
St., and Milton Harris, 1043 Tinton Ave., 
both of New York City; L. Kramer, 36 
Hinsdale St., Brooklyn, and Leo S. Gott- 
helf, 335 E. 79th St., New York City. 

F, J. Wilkins, who is at present the gues! 
of J, Adelsberger, with E. M. Gattle & 
Co., at his villa at Peekskill, N. Y., had a 
narrow escape from death or serious in- 
jury, recently, while camping for a night 
on a mountain near Peekskill. A large 
bear attacked Mr. Wilkins, but Mr. Adels- 
berger, who is an expert marksman, shot 
and killed the bear before it had done any 
damage. 

The Country Life aeroplane trophy, 
which is offered by Country Life for a 
flight from Garden City, L. L, to Con- 
necticut, has been on exhibition at Tiffany 
& Co.’s during the past week. The trophy 
is mounted on a substantial base, from 
which rises a triangular pedestal, On this 
stands the figure of a goddess of victory 
holding high above her head a diminutive 
model of an aeroplane. C. A. Heber is 
the sculptor of the trophy. 

Henry Castle, for 27 years in the employ 
of Tiffany & Co., died recently at his home 
in Newark, N. J., following a short illness. 
He was born in Birmingham, England, 68 
years ago and came to Newark with his 
parents when two years old. He was well 
known in musical circles and was a brother 
of Sidney Castle, former musical director 
of the Chicago Musical College. He is sur- 
vived by a son and a daughter. The inter- 
ment was in Greenwich Cemetery. 

Tkree young men entered the store of 
Joseph Kosenthal, 209 E. 106th St., last 
Wednesday night and told him that if he 
did not give them a watch, which one of 
them claimed he had left with the jeweler 
to be repaired, there would be trouble. The 
jeweler came from behind the counter and 
dreve the men out of the store. Two of 
them fled, but the other, who said he was 
Charles Lapoma, sank to the sidewalk and 
said he was shot. A policeman could find 
no trace of injury and arrested him. He 
was sentenced to serve five days in prison 
on a charge of attempted assault. 

Alois Wirsching, inventor of the stock 
quotation ticker, and of several clocks, died 
recently at his home, 188 S. 8th St., Will- 
iamsburg. He was born in Vienna 79 years 
ago and came to America when he was 17 
years old. He was an apprentice to an 
electrical engineer, the profession being 
then in its infancy. While he was super- 
imtendent of a large electrical concern he 
assisted in installing a large fire alarm 
system in New York. He invented a clock 
that ticked for two years without rewind- 
ing, and at the time of his death he was 
working at another clock which was de- 
signed to run for a number of years with- 
out being wound up. 
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George Wolfson, a former employe of 
the Swiss Clock Co., 65 Barclay St., and 
I'rank Goldtaub, a saloonkeeper, were held 
in $1,000 each by Magistrate Murphy in the 
Tombs Police Court last week for trial. 
Wolfson is charged with stealing six 
cuckoo clocks and 29 alarm clocks from 
his employers and giving them to Goldtaub 
to dispose of. Detective Daly, who made 
the arrest, told the magistrate that Wolf- 
son had confessed to the theft. Timepieces 
had been disappearing from the company’s 
store for some time, and the police were 
asked to investigate. After the alleged con- 
fession Daly went to Goldtaub’s salon, 
arrested hini and confiscated the clocks 
which he said he had found there. 

Isidor Barkass, who conducts a jewelry 
store at 1389 Hester St., hired an Armenian 
as an assistant recently, but the man re- 
fused to tell his name. On the morning 
of July 19, while the jeweler was attending 
to business away from the store, his new 
assistant was found shot in the head and 
died before an ambulance arrived. The 
man had been taciturn in his manner, but 
his employer could give no reason for the 
act. When the police searched the dead 
man’s room, at 24 Montgomery St., they 
found a number of papers written in 
French, which proved to be _ passports 
bearing the name of Setrak Azaneffoff. 
They also found some money of foreign 
denomination, including Russian and Chi- 
nese coins. 

Word was received in this city last week 
that the Appellate Court in Paris has re- 
versed the decision of the lower court, 
which had declared itself incompetent to 
distribute the fortune of Charles Woog, 
who at one time lived in this city under the 
name of Charles Rubens. Mr. Rubens will 
be remembered by the older members of 
the trade as an important factor in the 
Maiden Lane watch and diamond trade 
some years ago. He left a will in which 
he claimed a residence in New York and 
bequeathed his fortune to his two friends, 
H. R. Ickleheimer and Julia Heidelbach. 
The courts of New York have affirmed his 
residence here. Nephews of Rubens con- 
tested the will on the grounds that the 
maker was a Frenchman and seek to have 
his estate distributed in accordance with 
the French law. Under the decision ren- 
dered by the Appellate Court the case will 
be tried in Paris. 

The July Bulletin of the proceedings of 
the Merchants’ Association of New York 
has been issued. It contains a number of 
articles treating subjects of general in- 
terest, among which is the recent legisla- 
tion which has to do with the hours of 
labor for minors under the new laws of 
New York State. Attention is also called 
to an amendment to the labor law to better 
provide for the safety of those employed 
in factories. This new provision requires 
that no door, window or other opening on 
any floor of any such factory shall be 
obstructed by stationary metal bars, grat- 
ing or wire mesh and that any such ob- 
struction shall be so constructed as to be 
readily removable. The employers’ liabil- 
ity legislation, which is the summary of 
important laws enacted by the recent legis- 
lature regulating employers’ liability for 
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injury inflicted on workmen in the course 
of their employment, is also outlined. A 
number of other interesting matters are 
taken up. 

\. D. Prince, Washington, D. C., has 
been in town of late spending a vacation. 

Thomas E. Fleming, a New York jeweler, 
was a recent visitor at Atlantic City, N. J. 

James Harrison, of Barnett Bros., Chi- 
cago, is spending a vacation in New York 

George Zucker, president of the George 
Zucker Co., died recently at his home in 
East Orange. 

M. L. O’Connell, with the L. E. Water- 
man Co., 173 Broadway, is spending a va- 
cation at Milford, Pa. 

Charles Hanni, representing Sussfeld, 
Lorsch & Co., 37 Maiden Lane, is spending 
a vacation in California. 

D. Silverberg, of Silverberg Bros., El 
Paso, Tex., was in town during the past 
week buying Fall goods. 

George H. Sylvia is at the Hotel Earling- 
ton this week showing the complete line of 
the Pairpoint Corporation. 

Salvator Mazza, formerly connected with 
B. Fu C. Mazza, 68 Nassau St., is no 
longer associated with that firm. 

E. A. Luthy is no longer in the emp!oy 
of Cooper & Forman, 1 Maiden Lane, and 
has no further connection with this firm. 

Chester Howard, salesman for W. E. 
Richards & Co., 13 Maiden Lane, is spend- 
ing a vacation camping, down on Cape Cod. 

Foster Clark, of W. G. Clark & Co., 
North Attleboro, Mass., was among the 
out-of-town visitors in the city last week. 

Mayor Henry Fletcher, Providence, was 
in town last week, and called at the local 
offices of Fletcher-Burrows & Co., 180 
Broadway. 

E. H. Tiffany, jeweler and notion buyer 
for the Callender, McAuslan & Troup Co., 
Providence, was at the firm’s local office 
last week. 

Richard Kohn, New York representative 
of the J. D. Bergen Cut Glass Co., has re- 
turned from a vacation at Lake George and 
other resorts. 

The firm of L. & F. Bernhardt & Co., 
Atlantic City, has been incorporated to 
deal in jewelry and novelties, with a capi- 
tal of $10,000. 

Gimbel Bros. have commenced buying 
jewelry for the jewelry department of their 
new store, in this city, which they expect 
to open about Sept. 1. 

Sigmund and Nathan Katz, Baltimore, 
Md., were in town last week purchasing 
jewelry and fixtures for a new store they 
are to open in Baltimore. 

B. H. De Jong, a diamond importer, 3 
Maiden Lane, returned last week on the 
Kronprinz Wilhelm, after a short visit to 
the European diamond markets. 

Walter Hallem, New York representa- 
tive for the S. K. Merrill Co. and the E. 
L. Spencer Ce., is spending a two weeks’ 
vacation camping at Scituate, R. I. 

John Bolland, of the J. Bolland Jewelry 
Co., and George Hess, of the Hess & Cul- 
bertson Jewelry. Co., St. Louis, Mo., are ex- 
pected in town. the first part of next week. 
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O. H. Hull and E, B. Frank have charge 
of the display of silverware and cut glass 
for the Pairpoint Corporation at the Hotel 
Cadillac during the National Convention of 
the retail jewelers this week. 

George E. Feagans, of Brock & Feagans, 
Los Angeles, Cal., is spending some weeks 
in New York, stopping at the Prince George 
Hotel, prior to making a two months’ 
pleasure and buying trip to Europe. 

Samuel Lenkowsky, importer of dia- 
monds, 71 Nassau St., will arrive in this 
city to-day on the Kaiser Wilhelm II., after 
having spent several weeks visiting the dia- 
mond markets of Antwerp and Amsterdam. 

Among the out-of-town visitors in this 
city last week were: A. B. Cohn, Los 
Angeles, Cal.; Benjamin J. Gittelson, of 
the Gittelson Jewelry Co., Minneapolis, 
Minn., and Albert Pfeifer, Little Rock, Ark. 

Joseph Irons will exhibit a complete 
sample line of J. Hoare & Co.’s cut glass, 
the Poole Silver Co.’s plated ware and Wil- 
liam A. Rogers, flatware, at the Grand 
Hotel, 31st St. and Broadway, from Aug. 8 
to Sept. 15. 

C. N. Gray, assistant secretary of the 
Jewelers’ Board of Trade, is spending a va- 
cation in the New Hampshire mountains. F. 
E. Knowles, manager of the collection de- 
partment, returned Thursday from a vaca- 
tion near Boston. 

James S. Burhans, who was at one time 
in the jewelry business in this city, but who 
retired about 30 years ago, died recently of 
acute indigestion at Westfield, N. J. He 
was instrumental in organizing a volunteer 
fire department at Westfield. 

The Thomas F. Brogan Co., which has 
conducted a\manufacturing jewelry busi- 
ness at 7 W. 38th St., has discharged its 
liabilities and transferred its assets to 
Thomas F. Brogan, who will continue the 
business individually at the same address. 

Two young men who broke into the 
store of Julius Jorgenson & Son, 2263 
Broadway, in June, and secured a quantity 
of silver novelties valued at about $150, 
and were arrested and held for Special 
Sessions, were recently sentenced by Judge 
Foster in Special Sessions to a term in 
the Elmira Penitentiary. 

Leopold Stern, of Stern Bros. & Co., on 
behalf of the Jewelers’ 24 Karat Club of 
New York City called upon ex-President 
Roosevelt last week to try and arrange for 
him to attend the next annual dinner of 
the club, which is to be held in January. 
Ex-President Roosevelt was unable to make 
any arrangement to attend. 

Metal cigarette cases and articles of like 
character composed wholly or in chief value 
of silver, German silver, white metal, brass 
or gun metal, have been excluded from 
classification under Par. 448 of the tariff 
act of 1909, according to a communication 
received by the Collector of Customs in this 
city from the Treasury Department. 

Harris Ricowich, 220 Madison St., has 
filed a voluntary petition in bankruptcy, 
with liabilities of $4,964.30 and no assets. 
The chief creditors are Ira Cantor, $900, 
and Louis Kupelowitz, $500 (both for 
money loaned); Jefferson Bank, $400; 
Louis Cohn, $600, and Goodman Rabino- 
witz, $500. There are about 20 other cred- 
itors for sums ranging from $30 to $100. 
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Ray Higgins, who was arrested in this 
city Monday after breaking jail at Potts- 
ville, Pa., as ‘told on another page, was, 
previous to his first arrest in this city, em- 
ployed for a week by Charles Reiss, 15 
Maiden Lane. Mr. Reiss became suspicious 
of the man and discharged him. He later 
discovered that two gold watches were 
missing, one of which he has succeeded in 
recovering, 

Charles F, Preusser, a jeweler at Manila, 
Philippine Islands, has been in New York 
City during the past week. Saturday after- 
noon, accompanied by John R. Morss, 
Walter B. Ballou and Roswell Blackinton, 
Jr., they left on an auto trip in Mr. Ballou’s 
car from North Attleboro, through Prov- 
idence to Point ‘Judith and back to Nar- 
ragansett Pier, where they stayed that 
night. They left Sunday night for Newport 
by way of Jamestown and returned to 
North Attleboro by Fall River. 

\ passenger on the Kronpring Wilhelm, 
who returned to this city last week, was 
stopped by Inspector Timothy Donohue as 
he was leaving the boat. The Government 
agent went through his pockets and says 
that he found a diamond pendant and a 
dainty diamond-set gold watch worth about 


$800. Donohue took the man before Dep- 


uty Surveyor Raczkiewicz. He was told 
that the Government would hold the jewelry 
and if he wanted to know further particu- 
lars he could call at the surveyor’s office, 
but he did not appear. 

Toy brooches were held Monday by the 
Board of United States General Appraisers 
to be entitled to duty under the pro- 
vision of the tariff of 1909 as “toys,” and 
not at 60 per cent. under the provision in 
the law for jewelry. It appears that the 
brooches are not valued at more than one- 
fourth of one cent each and are claimed to 
be dutiable at 35 per cent. General Ap- 
praiser Sharretts, who writes the decision 
for the board, sustains the contention of 
Adolph Strauss & Co., the importers, for 
the lower classification. 

Max Sperber, a saloonkeeper at 6 Clin- 
ton St., who was a passenger on the Kron- 
prinz Wilhelm, which arrived July 20, was 
found to have concealed on his person a 
diamond necklace valued at upwards of 
$500, which he failed to mention in his 
baggage declaration. The necklace was 
seized by the Surveyor’s officers, and upon 
submission of the facts in the case the Col- 
lector directed that Sperber be placed un- 
der arrest. He was subsequently arraigned 
before U. S. Commissioner Russ and held 
in $1,000 bail. His examination was ad- 
journed for two weeks. 

Mrs. Sarah H. P. Pell, who refused to 
pay duty on a diamond pendant attached to 
a pearl necklace she had bought abroad, be- 
cause the diamonds, four small ones, had 
been originally set in earrings which had 
been bought here, obtained an order last 
week from Collector Loeb’s law division 
permitting her to send the diamonds back 
to Europe for resetting in a ring. When 
she landed from the White Star Line 
steamer Adriatic on Thursday the necklace 
was taken by the customs men for appraise- 
ment. Mrs. Pell objected to having the 
diamonds included in the appraisement, say- 
ing she would rather throw them overboard 
than pay duty on them. She had them put 
in a necklace in Paris. 
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Providence. 


Mr. and Mrs. W. I. Macomber have been 
spending the past week at Field’s Point. 

M. F. Williams and family are at their 
cottage at Lakeview Farm for the season. 

Mr. and Mrs. Brodford M. Griffam have 
opened their cottage at Highland Beach. 

Mr, and Mrs. Henry Fletcher have been 
visiting at Narragansett Pier the past week. 

Samuel A. Baldwin, of the Fessenden 
Co., is at Shirley Hill, N. H., for two 
weeks. 

Mrs. Irene Cochrane, bookkeeper for Ar- 
thur E. Smith & Co., Franklin, is on her 
vacation. 

Maurice J. Karpeless, manager for Mar- 
tin Low & Taussig, has returned from a trip 
to Europe. 

The Auto Brass Mfg. Co., 56 Friendship 
St., has just put a 16 horsepower auto into 
commission. 

Herbert A. Monroe, of Southbridge, 
Mass., has been visiting relatives at River- 
side, this State. 

L. Barnett, of L. Barnett & Co. New 
York, has been spending a vacation in this 
city and vicinity. 

J. Parker Ford, of Ford & Carpenter, 
was in New York last week calling upon 
the firm’s customers. 

The S. & B. Lederer Co. is advertising 
for pearl workers, such as carvers, shapers, 
polishers and cutters. 

The Gorham Mfg. Co. has just added a 
delivery truck of 3,000 pounds capacity to 
its trucking facilities. 

The employes of the Metals Product Cor- 
poration will hold their annual outing at 
Boyden Heights, Aug. 6. 

Redlich & Co., New York, have been call- 
ing through the local newspapers for chas- 
ers on sterling hollow ware. 

Fred J. Mills, of Brown & Mills, of this 
city, was a visitor among the firm’s trade 
in New York the past week. 

Earl Kettlety’s /na has been chosen as 
one of the Narragansett Bay defenders in 
the big interbay catboat races. 

Robert E. Budlong, Jr., with S. K. Mer- 
rill & Co., returned Wednesday from Maine, 
where he has been with his father. 

The George J. Kelley Co., 171 Westmin- 
ster St., this city, is offering a well-equipped 
manufacturing jewelry plant for sale. 

R. Wallace & Sons Mfg. Co., Walling- 
ford, Conn., has been calling through the 
daily newspapers of this city for die-sinkers. 

J. A. Davis, the Chicago representative 
for B. A. Ballou & Co., Inc., has been 
taking a vacation in this city and vicinity. 

The factory of Henry A. Kirby, 85 Spruce 
St., closed Friday noon until Aug. 3, when 
it will start on a 55-hour-a-week schedule. 

Mr. and Mrs. Frank N. Young and their 
son Everett left Saturday for an automo- 
bile trip of 10 days to the coast of Maine. 

Howard Knight, of Livermore & Knight, 
has been slightly under the weather the 
past week, occasioned by the heat condi- 
tions. 

Stephen H. Patterson, a well-known jour- 
neyman jeweler, died at the home of his 
parents, 76 Pleasant St., this city, on Sun- 
day last. 

Manufacturers in this city and vicinity re- 
ceived a visit last week from A. B. Cohen, 
of Scranton, Pa., who has been here in 
search of new goods. 





A. D. Lowenthal, manager of the Jewelry 
Palace, Louisville, Ky., expects to be in this 
city next week to look over new goods for 
the Fall trade, 

Frederick B, Luther, of Wilkam H. 
Luther & Son, has registered a 12 horse- 
power runabout with the State Board of 
Public Roads, 

Charles Kelley, with the Tilden-Thurber 
Co., is enjoying his annual vacation, a por- 
tion of which he spent yachting on Nar- 
ragansett Bay. 

Stone-setters on cup and box settings and 
bench hands, male and female, are desired 
by the Bloch Protected Hatpin Co., Sag 
Harbor, N. Y. 

Rufus L. Griffith, Mr. and Mrs. Walter 
Griffith, Ralph Griffith and Miss Olive Grif- 
fith are registered at a hotel at Weepapaug 
tor a few days. 

Frederick W. Andrews, with Andrews & 
Co., refiners, 23 Mathewson St., has just had 
a surg.cal operation on his face, from which 
he is recovering. 

William Smith & Co., 407 Mulberry St., 
Newark, N. J., formerly of this city, is 
calling for a spring ring and swivel maker 
on gold and silver. 

Lewis Darling, of Pollard & Darling, and 
family have gone down to their seaside 
cottage at Cole’s, overlooking Narragansett 
Bay, for the season. 

Alfred K, Potter, of E. A. Potter & 
Co., has recently registered a 22.5 horse- 
power automobile at the office of the State 
Board of Public Roads. 

Clinton Lockwood has started in business 
for himself as a toolmaker and die-cutter, at 
23 Broad St. He was for several years in 
the employ of C. D. Heron. 

William L. Mauran, of this city, who is 
the largest stockholder in the Holmes Mfg. 
Co., is president of the new mill, which is 
to be erected in New Bedford, Mass. 

A handsome bronze tablet has just been 
delivered to the Kent County Court House 
at East Greenwich by the Gorham Mfg. 
Co., to be placed on the wall of the corri- 
dor. 

Mr. and Mrs. Samuel Steiner left Friday 
night on a motoring trip to Atlantic City, 
stopping for a few days at New York, 
Philadelphia, and expect to be gone two 
weeks. 

Irons & Russell Co. have completed or- 
ders for badges of several Knights Templar 
commanderies to be worn during the tri- 
ennial conclave to be held at Chicago dur- 
ing August. 

The foliowing traveling representatives 
were in the city the past week: F. H. 
Elliott, for Smith, Patterson Co., Boston, 
and A. R. Dorchester, of Garland-Fisher 
Co., New York. 

The factory of George H. Fuller & Son 
Co., Pawtucket, will be closed from July 27 
to Aug. 8 for the purpose of giving the em- 
ployes a vacation and to make necessary re- 
pairs in the plant. 

J. A. Limbach, Chicago representative 
for the Theodore W. Foster & Bro. Co., 
of this city, was in Providence the past 
week on an automobile trip through the 
New England States. 

A second dividend of 20 per cent. is be- 
ing paid through the Manufacturing Jew- 
elers’ Board of Trade to the members who 
are creditors of Lapp & Flershem, Chicago. 
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This makes a total of 45 per cent. that has 
been disbursed. 

The Peacock Co., of this city, furnished 
the souvenir badges for the First Regiment, 
Rhode Island Uniformed Rank, Knights of 
Pythias, for the biennial encampment to be 
held in Milwaukee in August. 

John A. Cunningham, who has been rep- 
resentative for Marshall & Co. of this 
city, at Chicago, has severed his connection 
therewith and discontinued his office in the 
Heyworth building, that city. 

Among those who are participating in the 
Rhode Island Yacht Club cruise on Narra- 
gansett Bay this week are Clarence M. 
Dunbar, commodore of the club, in Artmar, 
and Dr. F. T. Rogers, in the Annaweta. 

An overheated blower caused a slight 
fire in the Doran building, 150 Chestnut St., 
Monday evening. Engine 7 was called on a 
still alarm and soon extinguished the flames 
before any material damage had been done. 

The Gorham Mfg. Co. has recently 
shipped from its bronze factory in this city 
a replica of the famous statue of Washing- 
ton in Richmond, which is to be presented 
by the State of Virginia to the city of Paris. 

Thomas Catlow, of the George N. Steers 
Co., Pawtucket, has offered a handsome 
loving cup for motor boat races on Narra- 
gansett Bay. This supplements one given 
by the Tilden-Thurber Co. for similar 
events. 

The case of Fishel, Adler & Schwartz 
against the University Art Shop was heard 
in the Sixth District Court on Friday, be- 
fore Judge Wright, and decision was given 
for plaintiff for $48.60 and costs on book 
account. 

The case of Colitz & Kaplan against Max 
Scholter was called in the Sixth District 
Court, before Judge Wright, Friday. This 
is a suit on book account, and on motion 
judgment was entered for the plaintiff for 
$14 and costs. 

George J. Lederer, who has been in 
charge of the New York office of the Provi- 
dence Stock Co., has been transferred to 
this city to assist in the management of 
the factory here. He will be succeeded by 
William J. Cowan. 

George W. Dover, of the George W. 
Dover Jewelry Co., has just invented a 
ratchet to use on the cranking handle of 
automobiles, which is intended to preclude 
the possibility of the crank flying back and 
injuring the operator. 

The works of the Gorham Mfg. Co., at 
Elmwood, with the exception of the bronze 
foundry, closed on the 16th for the re- 
mainder of the month. During the shut- 
down several important improvements and 
alterations are being made. 

Horace L. Manchester has been making 
a cruise with a party of friends in his power 
yacht San Toy about Narragansett Bay the 
past week, during which the various forts 
at the entrance to the bay, where the com- 
panies of the State militia were on tour of 
duty, were visited. 

Mr, and Mrs. Everett I. Rogers, Morgan 
Rogers, Randolph Rogers and Miss Carabel 
Hiscox, of Philadelphia, left on Monday 
for a motor trip through the Berkshires, 
Vermont and New Hampshire, with Jack- 
son as their objective point, where they will 
spend the rest of the Summer. 

The Clinton Mfg. Co. has been making 
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extensive changes and improvements in its 
plant at 2 Fountain St. There has been a 
material shift in the arrangement of the 
office so that the factory space has been 
greatly enlarged and other changes have 
been made in the arrangement of the ma- 
chinery. 

John H. Heilmann, one of the oldest jour- 
neymen jewelers in this city, died Sunday 
of advanced age and the effects of ex- 
cessive heat. He was in his 86th year. 

A meeting of creditors of E. Maltz, Chi- 
cago, was held at the rooms of the Manu- 
facturing Jewelers’ Board of Trade Friday 
afternoon. The firm has been petitioned 
into bankruptcy and a receiver appointed. 
The total liability is given as about $9,000. 

Matthew Stein and Jacob Olin, individ- 
ually and as copartners, as Stein & Olin, 
jewelers, at 190 N. Main St., this city, have 
been summoned to appear before Judge 
Arthur L. Brown in the United States 
Court on Aug. 5 at 10 a. M. to answer to a 
petition filed by D. C. Percival & Co., of 
3oston, and others, that they may be ad- 
judged bankrupt. 

Robert E. Budiong, of S. K. Merrill & 
€o., of this city, is ill at his Summer place 
in Maine. He had expected to attend the 
convention of the National Retail Jewel- 
ers’ Association at Detroit the current 
week and to address it as president of the 
recently organized National Manufacturing 
Jewelers’ Association, but will be unable to 
do so. 

The auction sale of the stock, tools, ma- 
chinery and fixtures of the Macomber Mfg. 
Co., 109 Friendship St., which was adver- 
tised for Friday forenoon has been post- 
poned for two weeks. The trustee in bank- 
ruptcy stated that there was some question 
as to the property to be disposed of and 
the continuance was taken to bring matters 
into better shape. 

John H. Collingwood, of J. H. Colling- 
wood & Co., enamelers, is seriously ill at 
his home in Hillsgrove with an acute at- 
tack of stomach trouble. He was stricken 
on the 16th inst., and has been confined to 
his bed since, with the exception of one 
day. Last Tuesday he ventured out for a 
short time and caught a slight cold, which 
has aggravated the illness. 

The probability of a special factory build- 
ing at the plant of the Gorham Mfg. Co., at 
Elmwood district, of this city, in the near 
future, for the stained glass operations of 
the concern is said to be very good. The 
concern at present has orders enough on its 
books to keep the stained glass department 
in New York busy for more than a year, 
the present bookings aggregating upward of 
$60,000. 

The following have been elected to their 
respective offices of the Gorham Savings 
Bank and have qualified therefor: Presi- 
dent, John S. Holbrook; vice-president, 
Fred, C. Lawton; trustees, John S. Hol- 
brook, Fred C. Lawton, William E. Keyes, 
John F. P. Lawton, E. Frank Aldrich, Jo- 
seph Baker, Jr., Ambrose R. Peck, Chris 
topher Webster, E. Walter Crocker, George 
H. Sherman; board of investment, John S. 
Holbrook, Fred C. Lawton, Ambrose R. 
Peck and Christopher Webster; treasurer 
and clerk, Henry V. Gardiner. 

Among the foreign importations received 
through the Providence Custom House dur- 


ing the past week were the following: From 
3remen, 12 packages of imitation precious 
stones and one of manufactures of metal; 
from Canada, one package of jewelry; from 
Genoa, one package of terra cotta; from 
Hamburg, two packages of imitation pre- 
cious stones, two of manufactures of metal 
and five of glassware; from Havre, one 
package of imitation precious stones and 
two of manufactures of metal; from Liver- 
pool, one package of manufactures of metal. 

The funeral of Philip Linton, late presi- 
dent and treasurer of the P. & A. Linton 
Co., manutacturing jewelers of this city, 
was held Thursday morning at the Cathe- 
dral, Right Rev. Matthew Harkins, Bishop 
of the diocese of Providence, celebrating a 
solemn high mass of requiem, assisted by 
eight priests. Many relatives and friends 
from this and other New England cities 
were in attendance, and many floral tributes 
were in evidence. Among the attendants 
was William Chambers, New York repre- 
sentative of the firm. Burial was at St. 
Francis Cemetery, 

During the recent shutdown at the Roger 
Williams Silver Co., 101 Sabin St., a com- 
plete change has been made in the interior 
arrangements of its plant. The office, which 
was formerly located at the front of the 
building has given place to a sample room, 
with the office next to the rear. This has 
necessitated numerous changes in the fac- 
tory arrangements. The sample room has 
been fitted up with handsome showcases 
wherein the firm’s products are tastefully 
displayed. In the shop considerable new 
machinery has been added, including a com- 
plete battery of polishing heads. 

A decree has been entered in the case of 
Conly & Straight, refiners, of this city, 
against the William C, Greene Co., manu- 
facturing jewelers, by Judge George T. 
Brown, in the Superior Court, on the re- 
ceivers’ petition for leave to sell the prop- 
etty of the respondent company. The de- 
cree grants the privilege of sale, providing 
the property brings not less than $60,000. 
The sale will include the charter, trade 
name, etc. According to the decree the 
revenue from the sale is to be applied first 
to the payment of the creditors in full, and 
then equal payments to the stockholders. 
John A, Straight is the receiver of the 
compariy. By the terms of the decree Fred- 
erick E. Burton, of Attleboro, has been re- 
lieved of all liability. 

The: employes of the Hamilton & Hamil- 
ton, Jr., Co., of this city, enjoyed an after- 
noon at Boyden Heights Saturday, the 
firm assuming the entire expense of the out- 
ing. Shortly after 1 o’clock the employes, 
numbering 170, with their families, assem- 
bled at the company’s shop on Eddy St. 
and marched to the Union Station, where 
they were met by three special electric cars, 
which they boarded. A _ band furnished 
music, and upon arrival at the Heights a 
programme of games for the men, women 
and children was given, followed by a base- 
ball game and a shore dinner. Dancing 
concluded the day’s festivities. The com- 
mittee of arrangements included R. M. 
Hamilton, R. S. Hamilton, J. W. Lee, C. F. 
Drake and H. B. Nye. 

The committee of ways and means for 
the convention of the Atlantic Deeper 
Waterways Association, which is to be held 


THE JEWELERS’ CIRCULAR-WEEKLY 91 


here Aug. 31 and Sept. 1, 2 and 3, of which 
James R. MacCo!l is chairman, has begun 
a hustling campaign to raise the necessary 
funds for financing the affair. A number 
of manufacturing jewelers have been ap- 
pointed to membership on this committee 
and an appeal has been sent to all the 
manufacturing jewelers of this vicinity, 
signed by Arthur E. Austin, Barton A. 
Ballou, Nathan B. Ballou, John M. Buffin- 
ton, Frederick D. Carr, Harry Cutler, Henry 
Fletcher, Theodore W. Foster, Ralph S. 
Hamilton, George H. Holmes, Englehart 
C. Ostby and Everett L. Spencer. , The 
letter has brought many subscriptions, 
ranging from $10 to $100, and more are 
coming in. 








Attleboro. 


The Attleboro Chain Co. is closed for a 
week’s vacation. 

The R. F. Simmons Co. started its fac- 
tory on a 13-hour schedule last week. 

Bates & Bacon have resumed operations 
after having been closed for a week’s vaca- 
tion. 

R. H. Trester, salesman for the Stand- 
ard Button Co., spent last week at Gard- 
ner, Mass. 

C. A. Murphy, salesman for the Ballou 
Mfg. Co., left last week on an extended 
western trip. 

Most of the shops in town will close on 
Saturday evening for their annual one- 
week vacation. 

The Bliss Bros. Co. shut down last week 
until Aug. 1, and the Attleboro Mfg. Co. 
until the same date. 

The new residence of J. A Sworbell, the 
local designer, was totally destroyed by 
fire on Friday evening. 

Charles T. Parker, salesman for Bates & 
Bacon, has been enjoying a two weeks’ va- 
cation on the Jersey coast. 

Mrs. Tyndall, the mother of the Tyndall 
Bros., manufacturing jewelers, died last 
week at her home in New Hampshire. 

John A. Cunningham has severed his 
connections with the Remington Co., of 
this town, as their western representative. 

Ralph H. Smalley, Chicago representa- 
tive of the James E. Blake Co., has re- 
sumed his duties after spending three weeks 
in town at the factory. 

The plant of the Bell Finding Co. has 
been sold to Frank B. Feltham, Provi 
dence, who will continue the business under 
the name of the Jewelers’ Findings Co 

D. E. Makepeace, Harry E. Clap, W. H. 
Saart and Mrs. Fannie Tappan donated the 
use of their automobiles to carry the mem- 
bers of the All Saints’ choir on their out- 
ing to the Poham Club down the Narra- 
gansett Bay. 

The following men acted as pall-bearers 
at the funeral of Edwin T. Bright, the 
manufacturing jeweler, which was held at 
the Congregational Church: E. D. Gilmore, 
Martin L. Chapman, A. B. Carpenter, Will 
iam L. King, E. J. Odgen and Aldon 
Mann. 

The Walter E. Hayward Co. is moving 
into the new part of the factory building 
which was recently constructed and now 
has one of the largest single floor plants 
in Attleboro. It is expected by the man- 
agement that the new wing will be running 
before the first of August. 
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Pillars of Strength 


HE ESTABLISHED reputation 
of this house for half a century, 
the scrupulous fairness that has char- 
acterized its dealings and relations 
with the trade, its attitude of absolute 
independence, its skill, experience and 
care in the selection of stocks, the very 
wide range, superior quality and rea- 
sonable prices quoted for the goods 
presented, the favorable location to 
meet the convenience of the New 
England trade, the thorough familiar- 
ity with all the requirements of that 
important constituency and the ade- 
quacy and perfection of the service 
rendered—these are some of the Pillars 
of Strength that give this establish- 
ment its well recognized stability. 


D. C. PERCIVAL & CO., Inc. 


373 Washington Street BOSTON, MASS. 


ELGIN 
WATCHES 





WADSWORTH 
CASES 





ILLINOIS 
CASES 





DIAMOND 
JEWELRY 





RICH 
SILVERWARE 





ALL AMERICAN 
MADE CASES 





WATCHMAKERS’ 
MATERIALS 

















HAMILTON 
MOVEMENTS 








Diamonds Imported Dtrect 


JEWELERS’ 
MATERIALS 








SELECTION 
PACKAGES 

















2 eee peers 





July 27, 1910. 


Boston. 





E. D. Cole, salesman for D. C. Percival 
& Co., is at Oakland, Me. 

W. E. Taylor, of New Orleans, La., was 
one of the trade visitors here the past 
week. 

Charles May and his family are at Block 
Island for the greater part of the month 
of July. 

Harry L. McGachie, head of the ma- 
terial department of E. A. Cowann, is 
occupying his Summer home at Scituate. 

Alfred E. Myers this week, with a party 
of friends, is motoring around the Cape 
Cod “good roads” circuit in his touring 
car, 

\. Atkins, of the John W. Boyce Co.,, 
has just returned from the beach, and H. 
Heller, of the same firm, this week is at 
Old Orchard, Me. 

President E, C. Fitch, of the Waltham 
Watch Co., and E. C. Fitch, Jr., returned 
last week from a four weeks’ outing at 
Mr. Fitch’s forest camp in Labrador. 

R. Bold, watchmaker at the Montreal 
office of the Waltham Watch Co., returned 
this week, after a pleasant trip to this city 
and Maine and New Hampshire Summer 
resorts. 

The New England Watchmakers’ Club 
will have its midsummer outing Aug. 14, 
members and lady guests going to the 
Squantum Inn, where a shore dinner will 
be served, 

“Phil” Thurlow, widely known in the 
Boston trade, and formerly with George 
W. Hazen, of 1 City Hall Ave., has started 
in business on his own account at 8 City 
Hall Ave. 

Walter C. Harris, traveling representa- 
tive of Harris & Lawton, is at his farm 
in Hampton, N. Y. Carl F. Lawton, of 
the jobbing department, is at the White 
Mountains for a week. 

H. E. Alsterlund, who owns the Hotel 
Chatham estate at Chatham, Mass., has 
been on Cape Cod the past week looking 
after the property, and incidentally enjoy- 
ing a recreation period at the shore. 

Charles G. Perry, vice-president of the 
Ripley-Howland Mfg. Co., was married 
July 23 in this city to Miss Howland, 
daughter of the late George H. Howland, 
one of the founders of the concern, of 
which Mr, Perry is a member. 

Buyers in town during the week included: 
M. P. Foss, Pittsfield; Mr. Scott, Scott & 
Co., Antrim, N. H.; W. L. Persons, Hud- 
son; Robert Lohnes, Worcester; J. H. 
Wood, Fall River; J. A. Brightman, South- 
bridge, Mass.; John J. Keefe, Newport, 
ae 8 

E. H. Saxton, of the Washington build- 
ing, takes his recreation this Summer in 
automobile trips a few days at a time. 
Last week with a party of friends he went 
over the road to Guilford, Conn., and re- 
turn, for an outing of three to four days 
in his touring car. 

A. J. Barnett, traveler for M. Myers, 
starts this week on a transcontinental trip 
for the house, visiting the principal northern 
cities en route to Portland, Ore. Mr. My- 
ers will also leave shortly, to traverse a 
more southern route, with the Pacific Coast 
as his objective point. 

Hyman Freeman and Max Sharmetz, pro- 


prietors of the Lenox Jewelry Co., both 
have their suburban residences at Scituate, 
Mass., for the Summer season. The com- 
pany has installed many new fittings in 
the quarters to which it has just removed 
in the Jewelers’ building. 

Dr. O. B. Shreve, of the Shreve, Crump 
& Low Co., returned from Europe on the 
Zeeland, arriving last Thursday. Charles 
H. Crump, of the company, and R. Stan- 
ley Sanderson were scheduled to sail for 
their return trip on the Cymric from Liv- 
erpool July 26. Major William P. Shreve 
: home from an outing at Shrewsbury, 
Va, 

Major Francis R. Appleton, of New 
York, vice-president of the Waltham 
Watch Co., was at the Boston office on a 
brief business trip last week. Ivan Lake, 
the new manager of the New York office, 
was also in Boston for a day to confer 
with the sales committee of the company. 
The Waltham factory reopened Monday 
after the annual midsummer shutdown 





Newark. 





A. Rosenberg is spending 10 days at the 
“Rudolph,” Atlantic City. 

J. J. Kraus, of the Steeber-Kraus Co., 
67 Hamilton St., is on a trip through New 
York State. 

Julius Koch, of Long & Koch., Inc., 10 
Oliver St. is spending 10 days at the 
“Rudolph,” Atlantic City. 

C. H. Davidson, representing Kohn & 
Co., Camp and Orchard Sts., has just left 
for a trip through the middle west. 

Arthur J. Thurstans, of Thurstans & 
Waters, Richardson building, Columbia St., 
is spending two weeks at Belmar, N. J. 

G. P. Acciani, who has recently been se- 
cured as a salesman by the Newark Jew- 
elry Novelty Mfg. Co., left Monday for a 
trip through New York State. 

N. J. Fisher has just begun a manufac- 
turing jewelry business in room 400, Rich- 
ardson building, 50 Columbia St. He con- 
ducts a special repair department. 

Arthur Rosenberg, representing Alling & 
Co., 13 Orchard St., left last week for a 
trip which will cover the south and the 
Pacific ;Coast. He will be gone until the 
latter part of September. 

D. L. Nesler, representing Ziething & 
Co., 68 Orchard St., has just started for a 
three months’ trip through the middle west. 
S. Caro, representing the same firm, left 
last week for a trip through the south. 

William N. Peal, of Strobel! & Crane, 21 
E. Kinney St., is on a trip to Boston and 
Portland, Me. William S. Gregory, of the 
same firm, who has just finished a trip 
through the south and who is now at Chi- 
cago, will leave the latter place in a few 
days for a trip to the Pacific Coast. 

Joseph H. Wright, a retired New York 
jeweler, who has resided at Plainfield, N. J., 
for several years, died at his home on So. 
Front St., Plainfield, July 16, He was 74 
years old. The funeral services were held 
on Tuesday afternoon, July 19, at his late 
home. A Masonic service was held at 
Woodlawn Cemetery, New York City, 
where the interment took place. 

John Harris, Trenton, N. J., left last week 
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for an extended tour of the middle west 
nd Canada. His first stop will be Detroit, 
where he will attend the National Conven- 
tion of the American National Retail Jew- 
elers’ Association. Mr. Harris is the second 
vice-president of the New Jersey State 
association and is a New Jersey delegate to 
the convention. He attended the conven- 
tion last year in Omaha. 

R. J. Davies, of the Davies-Mason Co., 
%) Oliver St., Newark, who was married 
on July 4, 1910, at Dover, N. J., to Miss 
Winnifred T. Cullen, of Brooklyn, an au- 
thoress, has spent his honeymoon on an 
extensive automobile trip. Mr. Davies has 
endeared himself to all baseball enthusiasts 
in jewelry circles by his brilliant plays in 
some of their games. Mr. and Mrs. Davies 
wil reside on the Eastern Parkway, Brook- 
lyn, N. Y, 

Philip Wagner, 65 years old, who was a 
stone setter for Enos Richardson & Co. 
for the past 25 years, died at his home, 182 
Runyon St., Sunday, July 17, after a long 
illness. Mr. Wagner was born in Germany 
and came to America in 1879. He settled 
at once in Newark, where he has resided 
ever since. He is survived by a widow, 
two daughters and four sons, The funeral 
services were held from his late home on 
Wednesday afternoon, July 20. Interment 
was in Fairmount ‘Cemetery. 


Canada Notes. 


J. A. Julien, Montreal, has made an as- 

signment, and Mrs. M. A. Gledhill, Fort 
Frances, Ont., has given a chattel mort- 
gage to J. C. Scott for $2,200. 
The Tate-Brown Optical Co., London, 
Ont., has been dissolved. W. R. Brown 
continues the business at London, and J. G. 
late takes over the branch at Hamilton 

W. Coutts, manager of the stationery de- 
partment, and J. Dobbs of the silver de- 
partment of Ryrie Bros., Ltd., Toronto, 
have gone on a fishing expedition to the 
Magnetewan River. 

Out-of-town jewelers calling on the 
Toronto, Ont., trade last week included: 
Christopher Burgener, Linwood; F. Grun 
dry, Lucknow; W. J. Hollingshead, Wood- 
bridge; R. A. Bassett, Whitby, and George 
Hvynds, Acton—all Ontario. 

\ magnificent piece of solid silver plate 
has been discovered in the vaults of Mol- 
son’s Bank, Montreal, which has an interest- 
ing history. It belonged originally to a well- 
known family of Montreal, who came to 
Canada from France. It depicts with a 
well-executed design a court scene of the 
time of Louis XIV., and the plate once be- 
longed to the family of the great Napoleon, 
if not to Napoleon himself. This much is 
known. The plate was eventually placed in 
the care of Molson’s Bank, which is one of 
the oldest established banking institutions in 
Canada. There it lay for many years and 
was forgotten, while its owners passed out 
of existence. A short time ago it was 
brought out of the vaults and disposed of 
to Mr. Watson, of Montreal, a dealer in 
antique jewelry, through whose efforts its 
history was traced. It is now on view in 
his store on Windsor St. Its value is 
placed at $5,000. 
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Chicago Notes. 





3en Schuette has returned from a week’s 
outing. 

B. F. Frease, Valparaiso, Ind. was a 
caller here last week. 

Chas. J. Jacobs made a trip to Minne- 
apolis and St. Paul last week. 

Slade, Tenney & Weadley recently incor- 
porated with a capital of $21,000. 

J. Harris has accepted a position as city 
salesman for Emil Braude & Bro. 

G. S. Titus is making a ‘central eastern 
trip. He will attend the Detroit conven- 
tion. 

Erle R. Sheppard, Newark, stopped here 
on his return from a four months’ trip to 
the Coast. 

Herman Hirsch, son of A. Hirsch, who 
accompanied the latter to Europe, has re- 
turned home. 

Sam Zimmern, of Henry Zimmern & Co., 
stopped here last week on his way to the 
Pacific Coast. 

A. Paulson, representing the Waite- 
Thresher Co., is on a vacation at Lauder- 
dale Lake, Wis. 

Chas. S. Purdy is making a trip through 
the central east and will attend the De- 
troit convention. 

Geo. W. Cureton and family and W. R. 
Stevens and family spent a week’s outing at 
Twin Lakes, Wis. 

A. H. Cohn, western representative of 
the Lyons Mfg. Co., in Chicago, has just 
returned from a coast trip. 

Ira A. Jones, of Ira A. Jones & Co., will 
attend the convention at Detroit with 
Johnson-Carlson line of cut glass. 

Jules. Mayer, with the Mauser Mfg. Co., 
spent last week in Chicago, prior to leav- 
ing for a trip to the Pacific Coast. 

Sol Eppenstein, of the Illinois Watch 
Case Co., is spending a few days fishing at 
Lake Geneva with a party of friends. 

A. Jassman, buyer for Meier & Frank, 
Portland, Ore., stopped here on his way 
to New York and other eastern points. 

R. Wallace & Sons Mfg. Co. will be rep- 
resented at the convention in Detroit by 
J. H. Nicolas and R. H. Martin, of the 
Chicago office. 

F. G. Thearle, of C. H. Knights-Thearle 
Co., is making a special diamond selling 
trip this season, being away about four 
days each week. 

M. E. Kinsley, Chicago manager of the 
Oneida Commuity, Ltd., is spending a vaca- 
tion at Kenwood, N. Y., and G. W. Whit- 


man, traveler from the Chicago office, is 


on a vacation at Oneida, N. Y. 

Chas. Hoefer, of the Woodstock-Hoeter 
Watch & Jewelry Co., Kansas City, Mo., is 
having an outing at Wausau, Wis., accom- 
panied by his family. 

Dan Axman has severed his relations 
with the Quaker City Glass Co., and will 
leave this week on a southern trip for the 
Central Cut Glass Co. 

Ed. C. Foutz, formerly in business at 
Olney, Ill, has accepted a road position 
with F. W. H. Schmidt and will cover ter- 
ritory in Illinois, Indiana and Kentucky. 

Kadish Bros. & Co. have recently located 
in Chicago, with offices in the Bedford 
building. They are handling the inter- 
change of products of manufactures be- 
tween the United States and the Philippine 
Islands, especially in the jewelry lines. 

A. R. Oughten and F. B. Tinker, repre- 
senting the Jennings Bros. Mfg. Co., War- 
shansky & Cohen, Krantz, Smith & Co., 
Rochester Cut Glass Co., and the Empire 
Cut Glass Co., will both attend the Detroit 
convention, having their display at the 
Cadillac Hotel. 

The quarters of the Keystone Watch 
Case Co., in the Heyworth building, and 
those of the Philadelphia Watch Case 
Works, are being thrown together as far 
as a common entrance is concerned. ‘This 
arrangement affords the companies consid- 
erable additional space. 

W. S. Tompers, local manager for D. A. 
Hart Co., Attleboro, left last week for a 
week at Niagara Falls and Toronto. After 
a short visit to the factory he will spend 
the month of August assisting A. McGowan, 
manager of the New York office of the D. 
A. Hart Co., in receiving buyers. 

Meyer H. Lebolt and Joseph Y. Lebolt, 
directors of Lebolt & Co., have given notice 
of a special meeting of the stockholders of 
the company to be held Aug. 9, for the pur- 
pose of submitting to a vote of the stock- 
holders the question of increasing the num- 
ber of directors from three to five, and 
the capital stock from $50,000 to $600,000. 

While Martin Springer, a retail jeweler 
at 1546 W. 12th St., had closed his store 
at the noon hour a few days ago to go to 
lunch, two men cut a hole in the front 
window. One.of the thieves reached in 
and took out a tray containing eight dita- 
mond rings and four other rings valued at 
about $500. It all happened while hundreds 
of persons were near by, and the further 
breaking of the glass in trying to get an- 


’ 


other tray attracted passers-by, who then 
attempted to catch the thieves. The neigh- 
borhood was searched but no trace of the 
robbers was found. 








Indianapolis. 





Charles Mayer, Jr., has returned from 
rrout Lake, Wis. 

W. J. Hoffman 1s seriously ill at his 
home with symptoms of typhoid fever. 

C. J. Kiefer, of L. F. Kiefer & Son, is 
home after a short fishing trip to Lake 
Maxinkuckee, 

A. W. Gray, of Gray, Gribben & Gray, 
has been at home several days because of 
the serious illness of his son. 

After a two weeks’ vacation in southern 
Indiana, George Keifer, traveler for Charles 
W. Lauer & Co., has returned home. 

Charles W. Lauer, Jr., traveler for 
Charles W. Lauer & Co., will go to Michi- 
gan this week for a two weeks’ vacation. 

A. R. Gray, of Gray, Gribben & Gray, is 
home after an automobile trip through 
southern Indiana, during which he spent 
several days with relatives at Madison. 

Carl F. Walk, of Julius C. Walk & Son, 
has decided to abandon his plans for a 
two months’ tour of Europe this year. 
Mr. Walk had expected to leave this 
month, 

The building at 132 W. Washington St. 
is being remodeled and will be occupied by 
the store of Henry D. Burgheim in a few 
weeks. Mr. Burgheim is now located in 
N. Illinois St. 

Among Indiana retailers in the city last 
week were: Allen Pickett, Newcastle; 
John W. Hudson, Fortville; Mr. Cooper, 
Mooresville; Clyde Porter, Tipton, and 
J. F. Harding, Brownsburg. 

\ugustus P. Craft, president of the A. P. 
Crait Co., has returned from a vacation 
trip which he made in his automobile. He 
drove from this city to Chicago, and from 
there to Milwaukee, stopping at fishing 
places along the way. 

The Opera House Jewelry Co. has been 
organized and incorporated at Muncie, with 
an authorized capitalization of $25,000, and 
will conduct a retail business. Principal 
stockholders and directors are George A. 
Kiein, A. M. Klein and E. M. Klein. 

Merchants of Indiana Ave. are back of a 
movement to have the name of the street 
changed to Speedway Ave. In former years 
the street had a bad reputation, but has 


























96 THE JEWELERS’ CIRCULAR-WEEKLY 


improved wonderfully in the last few 
vears. Gray, Gribben & Gray, located at 
Indiana Ave. and Ohio St., are opposing 
the proposed change 

Wolf Sussman, a pawnbroker and jew- 
eler at 251 W. Washington St., was ar- 
rested a few days ago for petit larceny, and 
his case will be tried before Justice Holmes. 
The complaint was made by Meyer Frankel, 
who says he bought a pawn ticket from 
\Jlis Duvall for a ring, and Frankel says 
the ring offered him on the ticket was not 
the one pawned by Duvail. 


San Francisco. 





FL. Blake has left on his regular trip 
with the lines of the Alvin Mfg. Co. 

Leo Stein, well known in local jewelry 
circles, is expected back shortly from an 
eastern trip. 

Sydney Weinshenk, of 
shenk, is now in Europe, 
for his firm . 

Robert J. Levison, of the California Jew- 


Mayer & Wein- 
purchasing stock 


elry Co., is enjoying a vacation at the pres- 
ent time at Lake Tahoe. ; 
R. Simpson, formerly of San Francisco, 
has gone to the Iditarot district, Alaska, 
and is opening a store there. 
Leon Aurich, manager of the 
department of Nordman Bros Co., is back 
again from a vacation spent at Lake Tahoe. 
Leland Myers, of R. & L. Myers Co., is 
taking a vacation after his strenuous auto- 
mobile trip to Reno early in the month. He 
is spending a short time at Guerneville with 


material 


his family. 

Visitors to San Francisco during the last 
few days included F. F. Daunt, Merced; 
C. A. Fox, Taft; W. H. Mitchell, Kings 
City: F. B. Mitchell, Roseville; H. Ober- 
lin, Fresno, and J. Jacobs, Sacramento. ' 

G. F. Arnold, a traveling man carrying 
the lines of A. Eisenberg & Co. is in 
Southern California at the present time. J. 
Feige, also representing this wholesale 
house, is covering the northern territory. 

Within a short time the lines of Font- 
neau & Cook Co. will be carried on the 
coast by Mr. Wise, formerly with the firm 
of J. S. Lehrberger & Co., and headquar- 
ters will be established at 704 Market St. 
The initial sample line will be received 
within a few days. 

After having been in Europe for over 
two years studying the lapidary art in some 
of the finest shops on the continent, Fritz 
Barkan has returned to this city and is 
again with the California Jewelry Co. He 
will commence work at once in the gem- 
cutting department of this firm. 

Chester Montgomery, of the firm of 
Montgomery Bros., Los Angeles, is in San 
Francisco this week accompanied by his 
wife. He states that his firm has just 
joined the Convention League formed in 
the southern city and expects this to prove 
a great thing for Los Angeles. 

J. Monach, of Granat Bros., 88 Geary 
St., has started out on a trip that will last 
several months, it being his intention to 
visit every place of importance in Califor- 
nia and the neighboring States. He is 
figuring on a trip east as soon as this work 
is completed and will then purchase sup- 


plies. This firm occupies the entire fifth 


floor at their new location and have in- 


stalled a large amount of new machinery. 

Ed. Forrester, who commenced business 
here a short time ago in a wholesale way, 
and who has offices in the Koenig building, 
at Post and Kearny Sts., reports a good 
business. J. Weingarten has just returned 
from Eureka and vicinity with his line and 
found conditions there in splendid shape. 
Al. Newman, f@rmerly a manufacturers’ 
representative here, kas joined Mr. For- 
rester’s staff. 

Shreve & Co. were the means of bring- 
ing a fraudulent check passer to grief re- 
cently through a transaction at their store. 
\ man purchased a watch at this store 
and tendered a $75 check in payment. Later 
an investigation was made and the check 
was found to be valueless. A description 
of the man was given to the police and 
his apprehension followed. His name is 
given as William A. Small and he is well 
known to the local police. 








Los Angeles. 


H. H. Custead, Mesa, Ariz., is spending 
two weeks in Los Angeles and vicinity. 

Geo. Germain, of the E. Bastheim Co., is 
spending a week fishing at Catalina Island. 

Clarence Diebenkorn is making a tour of 
southern California for the E. Bastheim Co. 

Mr. Erickson, of Erickson & Howe, 
Douglas, Ariz., is here with his family to 
spend the heated season. 

Walter E. King, Stockton, Cal., stopped 
here a few days ago while en route on a 
steamboat trip to San Diego. 

T. C. Girton, head of the repair depart- 
ment of the Whitley Jewelry Co., has gone 
to Lake Tahoe for an outing. 

Will Stammers, Selma, Cal.; E. W. Cos- 
grove, Colton, and R. W. Cummings, Ven- 
tura, have been recent visitors here. 

Louis C. Roessler, salesman with the 
Whitley Jewelry Co., is taking a week’s 
vacation at the nearby Summer resorts. 

Jacob Kaplan, head jeweler with J. Wies- 
enberger, has returned from a two weeks’ 
vacation, which included a trip to San 
Francisco and Reno, Nev. 

J. C. Van Why, salesman for Mont- 
gomery Bros., who has been taking a short 
vacation on account of ill health, is con- 
valescent and has returned to the store. 

The Adams & Abel Co., wholesalers in 
the Forrester building, have installed two 
large new safes in their office. All three 
of their salesmen are on the road and re- 
port good business. 

S. C. Osgood, watchmaker and engraver 
from Kingman, Kans., was in this city a 
few days ago on his way to Santa Ana, 
Cal., where he has taken a position with 
J. H. Padgham & Son. 

Miss Wiedeman, of the Whitley Jewelry 
Co., is making a trip through the East, ex- 
pecting to be absent about six weeks. She 
will visit Chicago, New York, Boston, 
Washington and other large eastern cities. 

Brock & Feagans have just sold 17 prizes 
selected from various departments of their 
store, to be awarded at the 25th annual 
southern California championship lawn 
tennis tournament, to be held at Long 
Beach, Aug, 1 to 6. 

The name of the S. S. Schepps Co. has 
been changed to the Schepps-Harris Co. 
John T. Harris, of the company, passed 
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the State examination in optometry in this 
city, June 13-14, and will have charge of 
the optical department. 

P, J. Koke, A. C. Bitterman and A. J. 
Van Buren, traveling men now on the road 
for Hambright & Walsh, all report good 
trade in their respective fields. Mr. Koke 
is in the State of Washington, Mr. Bitter- 
man in central California and Mr. Van 
Buren in southern California. 


Colin Care, brother of Arthur P. Care. 


head of the material department of the E. 
W. Reynolds Co., has taken a position in 
the manufacturing department of the Whit- 
ley Jewelry Co. Vivian Care, another 
brother, has taken a position with Birn- 
baum Bros., 457 S. Spring St. 

Julius Wiesenberger, when last heard 
from, was at Interlaken, Switzerland, in- 
tending to go from there to Italy and thence 
to Buda-Pesth, returning by way of France, 
and intending to sail from Havre, Aug. 
20. He and his party are in good health 
and have been enjoying their trip very 
much. 








Pacific Coast Notes. 


B. E. Burns, Mountain View, Cal., died 
recently. 

The Standard Jewelry Co. has just 
opened a store at Stockton, Cal. 

B. Meyes & Son have moved into new 
quarters at 115 San Pablo Ave., Oakland, 
Cal. 

G. W. Crowell, Riverside, Cal., has given 
his son an interest in his business at that 
place. 

C. H. Wallace, Beaumont, Cal., was ar- 
rested recently for selling optical goods 
without a license. 

The new store of E. C. Waters & Co., 
Sacramento, Cal., has been completed and 
is now being occupied. 

Clark Myers, who recently disposed of 
his store at San Diego, Cal., has opened 
for business at Escondido. 

Henry Cassriel expects to occupy a store 
at Coalinga, Cal., within a short time, in a 
new brick block that is being erected there. 

A fire occurred recently in the building 
adjoining the one occupied by William 
Dupen & Son, Chico, Cal., but the damage 
done to this firm’s stock was very limited. 

Work has been commenced on the fit- 
ting up of the new store of M. M. Lich- 
tenstein and I. H. Lichtenstein, at Bakers- 
field, Cal., and this will soon be ready for 
business. 

C. W. Ernsting, of the Ernsting Co., 
San Diego, Cal., is in the east at the present 
time selecting Fall and holiday stock. Dur- 
ing his absence the business is being man- 
aged by Geo. Heston. 

A. E. Robinson, of the exhibit depart- 
ment of the Pacific Gem Co., is showing his 
fine collection of gems, principally Cali- 
fornia stones, at Santa Barbara, Cal., at 
the present time. He is covering the coast 
territory, allowing a few days for the 
showing of the stones at important busi- 
ness centers. 


Charles Opdycke, for some time an em- 
ploye of the Empire Cut Glass Co., Thorn- 
ington, N. J., committed suicide recently. 
Acquaintances say that he had been de- 
spondent and brooding for some time. 
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St. Louis. 


Frank J. Cordes, of J. W. Cary & Co., 
is spending his vacation at Stubblefield, Il. 

A new merchants’ license has been issued 
to the Caster Jewelry Co., 1723 Market St. 

S. J. Arnold, Texarkana, Tex., is visit- 
ing friends in St. Louis and making pur- 
chases. 

William Betz, of the Brooks Jewelry & 
Optical Co., is spending his vacation at 
Centralia, Me. 

The Mermod, Jaccard & King Jewelry 
Co. has filed an attachment suit in Justice 
Spaulding’s court against O. F. Spaete. 

L. A. Fassett, of Weiss & Fassett, has 
just returned from a trip through Iowa 
and will remain in the city for some time. 

Russell Stone, of the Kelley-Vawter Jew- 
elrv Co., Marshall, Mo., has been in St. 
Louis during the past week on a vacation 
trip. 
Charles S. Erber, president of the Erber 
Jewelry Mfg. Co., has just returned from 
a trip to New York and other eastern 
points. 

Mrs. I. J. Spieldoch, of the Erber Jew- 
elry Mfg. Co., will leave in a few days for 
Indianapolis, Ind., where she will visit for 
10 days. 

Oscar Blankenmeister, secretary of the 
Blankenmeister-Oberting Jewelry Co., has 
provided himself with a motorcycle and is 
taking frequent spins into the surrounding 
country. 

Samuel Kober, diamond salesman for 
Jacob Strauss & Sons, New York, who 
spent his vacation with relatives in St. 
Louis, has gone on a trip through the 
southwest. 

O. L. Ross, northwestern representative 
of the L. Bauman Jewelry Co., came down 
a few days ago from his home in Sioux 
Falls, S. Dak., to get his samples, and will 
leave Saturday night for his territory. 

Otto Buder was a member of the com- 
mittee in charge of an outing and picnic 
given Wednesday at Forest Park High- 
lands by the South Broadway Merchants 
and Manufacturers’ Association. 

H. Estinghausen, president of the Attle- 
boro Jewelry Co., who has been traveling 
in Germany, is spending a few days at his 
native town, Wener. He will later spend 
some time in Berlin, and will return to St. 
Louis about Sept. 15. 

Miss Alice Kaltmayer, for several years 
with the Aller-Wilmes Mfg. Co., was mar- 
ried, Wednesday, to William E. Hillger. 
They left for Denver on their way to Cal- 
ifornia. They will be gone several weeks 
on their wedding trip. 

Herman Mauch and John Zeitler will 
leave Monday evening for Detroit to at- 
tend the National Convention of jewelers. 
Gerhard Eckhardt and William Chlanda 
are thinking of going, but are not sure 
that they will be able to get away. 

Ernest A. Niehaus has filed in the United 
States District Court a petition for dis- 
charge from all his debts and _ liabilities, 
under the bankrupt act. Creditors have 
been notified that a hearing on the petition 
will be held Monday, Aug. 1, at 10 o’clock, 
to enable them to show cause, if any, why 
the petition should not be granted. 

J. Reed Elliott, president of the Elliott 
Jewelry Co., has returned from Montgom- 


ery City, Mo., where he attended the 
funeral of Mrs. Lela Vogt, wife of George 
P. Vogt, of the firm of A. Vozt & Son. 
The funeral took place from the Methodist 
Church in Montgomery City, Thursday 
afternoon, and was largely attended. 

Among the out-of-town dealers in St. 
Louis during the past week were: N. P. 
Jensen, Marissa, Ill.; Albert Peiser, Ed- 
wardsville, Ill.; H. Schermer, of Schermer 
Bros., Madison, Ill.; S, J. Arnold, Tex- 
arkana, Ark?; W. J. Krug, of the Krug- 
White Jewelry Co., Staunton, IIl.; Miss 
Lizzie Wick, of the Wick Jewelry Co., 
Belleville, Ill., and R. G. Rutherford, Mt. 
Vernon, II. 

The traveling representatives of the 
Blankenmeister-Oberting Jewelry Co. have 
all gone out on their Fall trips and are all 
sending in good orders. A. L. Blanken- 
meister is in Missouri and Kansas, George 
Oberting in Illinois, Kentucky and Ten- 
nessee, and Lawrence Oberting in Missouri 
and Iowa. Arthur Amherst and Miss 
Alma Weinsberg have been added to the 
office force of the company. 

Julius and Joseph Lowenstein will open 
a manufacturing and jobbing establish- 
ment on the sixth floor of the Globe-Demo- 
crat building as soon as the necessary ma- 
chinery and stock can be installed. Julius 
Lowenstein is now in New York making 
purchases. He is expected to return in a 
few days. He was until recently in charge 
of the shop of the Lee-Kehl Mfg. Co. His 
brother was also with the same firm. 

S. E. Morrison, formerly with William 
Weidlich & Bro., has taken charge of the 
new jewelry line that is being put in by 
the Gerber-Buschmann Cutlery & Silver 
Co, at their establishment in the Victoria 
building. The jewelry line will be added 
to the lines of silver and cut glass hitherto 
carried by the firm. Mr. Morrison is one 
of the best known jewelry men in St. 
Louis. Miss Stalla Borgading, formerly 
cashier of the Weidlich Co., has taken the 
same position with the Gerber-Buschmann 
Co. 


Omaha. 





O. W. Emmert, with J. T. Cooper, is 
spending two weeks with his father in 
South Dakota. 

Alvin Kaas, of S. W. Lindsay, leaves 
soon for Duluth, Minn., where he will re- 
main two weeks. 

Henry Schneider, with A. Edholm, is 
spending his vacation in Chicago, Mil- 
waukee and Detroit. 

L. Boiseu, watchmaker for the C. B. 
Brown Co., has returned from a trip to 
California and Reno, Nev. 

T. L. Combs left on Sunday for Detroit, 
Mich., where he will attend the National 
Retail Jewelers’ Association convention. 

H. C. Damm, with Fred Brodegaard, is 
spending his vacation in Chicago. Fritz 
Jacobson, of the same firm, is in Des 
Moines, Ia. 

Mr. Brantfruerer, Columbus, attended the 
great Saengerfest convention last week, of 
which he was a singer, and purchased goods 
before returning home. 

A record to be proud of is that of E. B. 
Franks, representing the Pairpoint Corpora- 
tion, who in a conversation with S. W. 
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Lindsay told of being on the road for 20 
years without missing a trip in all that 
time. 

The Ryan Jewelry Co. gave a diamond, 
which was dropped in the crowd by Glen 
Curtiss in his flight at the aviation meet, 
held in Omaha, July 23-27. 

Louis Wetz, vice-president of the A. F. 
Smith Co., was among the noted citizens of 
Omaha who rode horseback at the head 
of the Saengerfest Parade, July 23. 

Phil Folsom, Ashland, Nebr.; Mr. Bow- 
man, Lindsay; J. L. Lucas, Ogallala, and 
E, F. Strain, Gregory, So. Dak., were in 
this city, buying Fall goods and replenish- 
ing stock last week. 

The following out-of-town jewelers were 
here recently and will attend the American 
National Retail Jewelers’ Association con- 
vention in Detroit: E. B. Fauske, Pierce, 
Nebr.; Fritz Hoefer, Aurora, Nebr.; O. C. 
Zinn, Hastings; Wm. Anderson, Broken 
Bow; A. D. Ackerman, Fairbury, and J. A. 
Anderson, Stromsburg, Nebr. 

Last week was a banner week in the sale 
of loving cups and prizes in Omaha. T. L. 
Combs supplied six sterling loving cups, 
two of which were trophies for the Happy 
Hollow Bowling tournament, and four in 
the golf contest of the Happy Hollow Club. 
An elaborate pin was awarded to the ladies’ 
contest. A. Mandelberg supplied a silver 
cup, to be given to Frank Harwood during 
the convention of the National Advertising 
Association. The C. B. Brown Co, supplied 
six handsome, large and costly cups, which 
will be given as prices at the Cheyenne 
Frontier Celebration. Prizes for the City 
Tennis Tournament, consisting of gold, 
silver and leather articles, were also sup- 
plied by the C. B. Brown Co. The Ryan 
Jewelry Co. furnished the World-Herald 
with a sterling trophy cup and dish for the 
aviation meet prizes, also prizes for the 
golf contest of Happy Hollow Club. The 
most gorgeous and costly cup was sup- 
plied by A. Edholm to the passenger de- 
partment of the Union Pacific Railroad, to 
be given to E. L. Lomax, general passenger 
agent of the Union Pacific Railroad, who 
recently resigned and who will reside in 
California. This cup stands 24 inches high. 
On one side is engraved the Lomax crest, 
while the other side contains the inscription, 
“E. L. Lomax, From Your Boys, Passenger 
Department, Union Pacific Railroad Co., 
July 1910.” A beautiful cut glass punch 
bowl and high ball set were supplied to 
the club by Mr. Edholm as prizes, also a 
copper cup with stag handles to Sunderland 
Bros. & Co., to be given to L. T. Sunder- 
land. 








Fahler & Landis, Allentown, Pa., have 
secured the order to furnish the “Joint 
Judges’ Cup,” a large silver piece, for the 
Appalachian Exposition, to be held at 
Knoxville, Tenn. The cup will be hand- 
somely engraved on the one side with the 
seal of the exposition, and on the other 
with the inscription, “To That Exhibitor 
Whose Birds of One Variety Show the 
Highest Degree of Excellence of the 
Greatest Uniformity of Type and Breed- 
ing.” Since last August the firm have sold 
over 500 cups. Mr. Fahler will be assisted 
in engraving the cups by two expert en- 
gravers from the factory. 














D. D. Patten is now in charge of the 
jewelry department of the T. M. Roberts 
Co-Operative Supply Co. 

W. McMillan, formerly of Minneapolis, 
has taken a position as watchmaker with 
E. A, James, Sheldon, Ia. 

Sam Cutts, head salesman for H. H. 
Green & Bro., spent last week at Lake 
Pulaski, near Buffalo, Minn. 

Lloyd Brown, with George H. Johantgen, 
has returned from Lake Independence, 
where he spent a week’s vacation. 

William M. Stone has returned from 
Annandale, Minn., where he and Mrs. Stone 
have spent the past two months, 

Max Blumencranz, of the Blumencranz 
Jewelry Co., is making a combined busi- 
ness and pleasure trip through the east. 

Oscar Holmes, Cambridge, Minn., was in 
the Twin Cities last week. Mr. Holmes 
has recently moved his store to new and 
larger quarters. 

A. E. Barker, 1311 N. Washington Ave., 
has completed his 27th year in the same lo- 
cation, and is now arranging to enlarge the 
store and stock. 

Harry H. Rush, salesman for the Blum- 
encranz Jewelry Co., and Mrs. Rush have 
returned from Lake Minnetonka, where 
they spent a week. 

Ossie M. Cohen, of Cohen Bros., 1s tak- 
ing his vacation in the form of a trip 
through the West, including a visit to Yel- 
lowstone Park and other resorts. 

Cards are out announcing the engage- 
ment of Miss Florence Rachel Burton, ot 
704 Ashland Ave., St. Paul, to Joseph H. 
Green, of H. H. Green & Bro., Minneapo- 
lis, 

Olaf Wicklund, Minneapolis, recently 
committed suicide in a St. Paul hotel by 
turning on the gas. Letters seemed to 1n- 
dicate that he was despondent because he 
was consumptive, 

R. H. Winters, of the R. G. Winters 
Jewelry Co., is enjoying an extensive pleas- 
ure trip through the East, visiting New 
York, Boston, Baltimore, Richmond, Mont- 
rea] and other cities. 

Adolph Leber, with the R. G. Winter 
Tewelry Co., and a brother. of W. C. Leber, 
who suffered a severe sunstroke about 
three weeks ago, is reported to be very low 
and is not expected to live 

H. J. Meyers was recently found guilty 
of pe ddling on the streets without a license 
and was given a sentence of 45 days in 
the workhouse, Meyers was caught attempt- 
ing to sell a “phony” ring to David Tapper, 
a young Swedish immigrant 

A number of improvements are being 
made if the store of the Guarantee Jewelry 
Co., at 252 Nicollet Ave. The mirrors are 
being taken out and new wall cases put in 
in order to provide room for an increase in 
stock. Additional show cases are also to 
be installed. 

A miniature cyclone which struck the 
north shore of Lake Minnetonka Thursday, 
July 21, did considerable damage to the 
country home of W. C. Leber. Mr. Leber 
had six acres of garden and orchard, in- 
cluding 500 apple trees and a quantity of 
garden truck and flowers. He lost ‘all his 
garden truck and flowers, besides 75 bush- 
els of apples. His apple trees were stripped 
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bare of leaves as well as fruit, and many 
of them were uprooted. 

Ned Dockman, who formerly had charge 
of the watch department of Jeffery & Har- 
ris, has bought out the store owned by I. 
Weisman and Sam Glassberg on lower 
Nicollet Ave., and gone into business for 
himself. It is understood that Mr. Weis- 
man is looking for a new location in Min- 
neapolis, and has several places under con- 
sideration, 





Cincinnati, 

Joseph Mehmert is in the west looking 
after the western trade. 

Mr. Phillips, of Richter & Phillips, is 
visiting the trade in the south. 

1, Herman, of Herman & Loeb, is in 
Illinois looking after the trade. 

A. A. Oakes, with the Oskamp Jewelry 
Co., is visiting relatives at Danville, Ill. 

E, J. Fox, of Lindenberg & Fox, with 
his family, are spending the Summer at 
Omena, Mich. 

Charles S. Miller, with the Ansonia Clock 
Co., is spending a few days in the city call- 
ing on all his old friends. 

Jno. P. Owen, with M. A. Mead & Co., 
Chicago, is visiting his brother, William 
Owen, the Elm St. jeweler. 

Wm. Pflueger and J. B. Osthoff, of the 
Joseph Noterman Co., are attending the 
National Jewelers’ Convention at Detroit, 
Mich. 

Burton Fox, of Fox Bros. & Co., is 
spending his leisure hours touring the 
suburbs and nearby towns in his new auto- 
mobile. 

The Cincinnati Wholesale Jewelers and 
Manufacturers’ Association held their reg- 
ular monthly meeting Thursday, July 21, 
at the Sinton Hotel. 

Local jobbers have extended to the mem- 
bers of the family of W. H. Haupt, of 
Bartelsville, Okla., their sincere sympathy 
in their bereavement. 

A. Westhoff, superintendent of the re- 
pair department of the Frank Herschede 
Co., is spending a couple of weeks at 
French Lick Springs, Ind. 

William Shire, of Paris, Ky., secretary 
of the Paris Baseball League, spent the 
past week in the city looking up ball play- 
ers as well as buying stock for the Fall 
trade. 

Out-of-town jewelers who visited the 
city during the past few days were H. C. 
Reed, Blanchester, O.; K. McLoney, Miam- 
sburg, O.; J. M. Washburn, Anderson, 
Ind., and V. Duncanson, Lynchburg, O. 

Wallace Miller, of the Miller Jewelry 
Co., is in the South; Mr. Hovecamp, with 
the same firm, is in the central States, and 
J. C. Miller in the east; all report fair busi- 
ness and good prospects for the Fall trade 

\n attempt to rob the jewelry store of 
George Fruh, at 1107 Harrison Ave., re- 
cently, has led to the capture of a man who 
has been wanted by the police for a year 
or more. He gave his name as William 
Gist. His arrest was due to the shrewd- 
ness of Mrs. Fruh, who was the only occu- 
pant of the store at the time of the rob- 
bery. She calied to the motorman and con- 
ductor of a street car to stop the man, and 
they left the car and pursued him. Pa- 
trolman Weber, who was close by took up 
the chase, and captured the fugitive. 
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Detroit. 





Bert N. Moore, Los Angeles, an old De- 
troit boy, is spending his vacation with 
relatives here. 

Thomas U. Balkwill, who does repair- 
ing for the trade in the Loyal Guard build- 
ing, has returned from a fishing expedition 
to Muskoka, 

Harry Kahn, connected with the Imperial 
Jewelry Co., Gratiot Ave. who was mar- 
ried last week, is spending his honeymoon 
in New York. 

E. F. Hill, with Noack & Gorenflo. who 
has been holidaying in Toledo, will cut his 
vacation short in order to attend the na- 
tional convention in this city. 

Edward A, Malkentine, of Miami, Fla., 
is spending a few weeks in Detroit ani 
vicinity. Mr. Malkentine is an old Ann 
Arbor (Mich.) boy, who has been in the 
south several years. 

James N. Martinek, Traverse City, called 
on the wholesale trade last week. Mr. 
Martinek reports that the past season has 
been fairly prosperous for up-State mer- 
chants, and the outlook for the future is 
bright 

C. H. Kellar, traveler for Noack & Go- 
renflo, was called to Toronto, Ont., last 
week, owing to the illness of his mother. 
He found her in a serious, but not critical, 
condition, and after a short visit returned 
to this city. 

The officers of the Retail Jewelers’ Club 
were entertained Friday night at a dinner 
given by the Jewelers Board of Trade at 
Log Cabin Inn. Fish, chicken and frogs 
were prominent features of the bill of fare. 
\fter-dinner speeches constituted the bal- 
ance of the programme. 

One of the oldest tricks known in police 
circles was used Saturday at Flaschsmann’s 
store, 1185 Gratiot Ave., and a man got 
away with $85 in cash and $265 in jewelry. 
While one man in a buggy engaged Mr. 
Flaschsmann in conversation another cut 
out a screen in the rear, opened the safe 
and got away with the valuables. 

J. Jose, who recently moved his store 
from Grand River Ave. to 2489 Jefferson 
\ve., was the victim of a bold thief last 
week, who got away with $175 worth of 
property. The thief broke the show win- 
dow some time during the night by throw- 
ing a stone through it, and then he 
cleaned out all the property on display. 
The loss is covered by burglary insurance. 

The following out-of-town jewelers 
called on the trade last week: E. N. 
Goethe, Orion; R. H. Gregory, Lapeer; 
Walter Mason, Mt. Clemens; Carl F. Bay, 
Milan; E. H. Cressey, Saline; Fred Tews, 
Lenox; Jess Patterson, of R. S. & J. D 
Patterson, Port Huron; W. W. Bugg, 
Jackson; George Carhart, Pontiac; L. J. 
Fatal, Plymouth; F. L. Showerman, Ypsi- 
lanti; Charles Monfort, Utica. 

One of the most striking electric signs 
in the city is that just erected by the Elgin 
Watch Co., on top of the Valpey building, 
in the heart of the business district. The 
sign is about 30 feet square and outlined 
in incandescent lights. In the center is a 
watch several feet in diameter which al- 
ways shows the correct time. Occupying 
as it does such a prominent place, it can 
be seen for a great distance. 
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Henry Cassriel will shortly begin busi- 
ness at Coalinga, Cal. 

R. Dvinsky has opened a store at 129 S. 
7th St., Philadelphia, Pa. 

P. Thurlow has opened a store at 8 City 
Hall, Ave., Boston, Mass. 

A new store has just been opened at 
Stockton, Cal., by the Standard Jewelry Co. 

W. J. Ingram has started in business for 
himself in the Oliver building, Pitts- 
burg, Pa, 

George Hunt, Jr., is a new diamond set- 
ter in Philadelphia, Pa. having recently 
started in business there at 731 Sansom St. 

The Lucky Watch Protector Co. has 
been incorporated under the laws of the 


State of New York, with a capital of $6,- . 


000, to manufacture watch protectors. 

Roy D. Parker, who has been employed 
for the past three years by A. M. Ambler 
in Middletown, N. Y., will engage in busi- 
ness for himself in that city in the near 
future. 

Sarkin, Harris & Kramer is the name of 
a new concern recently incorporated in 
New York, with a capital of $10,000. 
The firm will manufacture gold and silver- 
ware and deal in leather goods, crock- 
ery, etc. 





Milwaukee. 





Fred Osterwald, manager of the New 
York office of Bunde & Upmeyer, was here, 
last week, while on his regular western 
trip. 

C. E. Doolittle, Brodhead, Wis., has es- 
tablished branch stores at Stoughton and 
Orfordville, which he will conduct in con- 
nection with his business at Brodhead. 

Plans are now being made at New Lon- 
don, Wis., for the entertainment of the 
Fox River Jewelers’ Association at its 
meeting, to be held in that city on Aug. 
25. The membership in this association 
has passed the 40 mark and includes those 
engaged in the trade in a majority of the 
towns between Fond du Lac and Green 
Bay. 

Friends of John Gaard, the Beloit, Wis., 
jeweler who sold his business over a year 
ago and started on a trip to Stavanger, 
Norway, have heard nothing from him 
since that time, and all efforts to locate 
him have proved fruitless. Letters which 
have been sent to Stavanger have been un- 
answered. It is generally believed that 
Gaard met with foul play while en route 
to his native land. The reason for this 
belief is the fact that he still owns prop- 
erty in Beloit and his friends cannot see 
why he would fail to write about business 
matters, at least, if he were still alive. 


The stock of C. A. Brown, Appleton, 
Minn., was badly damaged by fire recently. 
The fire was caused by fireworks. 


Denver. 





Dave Parkins, of Syman Bros.’ Jewelry 
Co., has just returned from a very success- 
ful fishing trip. 

I. C. Weil, formerly of the I. C. Weil 
Jewelry & Curio Co., is now business man- 
ager of the Wide World Magazine. 

Von Cummings, who has been spending 
several weeks in the city, has returned to 
his home at Pagosa Springs, Colo. 

C. L. Clark, of the Ed. Lehman Jewelry 
Co., who just returned from the Horn trip, 
has left on his regular trip to the north- 
west. 

Mitchell Erlich, formerly with the W. W. 
Hamilton Jewelry Co., is now located in 
New York with one of the large wholesale 
houses. 

L. F. Cornwell, Pueblo; W. H. Dow, 
Fort Morgan; S. Salamon, Platteville; 
Henry Curtis, Littleton; Alvin Herman, 
Brighton, were in the city last week buy- 
ing stock. 

The following representatives were in this 
city last week: W. S. Sammuron, Towle 
Mfg. Co.; Albert Lowenthal, Albert Lowen- 
thal Jewelry Co.; Mr. Wood, International 
Silver Co. 

W. W. Hamilton, of the W. W. Hamilton 
Jewelry Co., left July 19 on a trip around 
the State. H. L. McLaughlin, of the same 
firm, also left the 19th for his regular trip 
to the northwest. 

The store of Waring & Mangham at 
Aztec, N. Mex., was totally destroyed by 
fire last week. A few articles were saved, 
but the greater part was lost. The loss is 
partly covered by insurance. 

At the regular meeting of the Wholesale 
Jewelers’ Association, held here July 15, it 
was unanimously voted for the wholesalers 
of Denver to take one day of the year and 
give a picnic for the benefit of all employed 
in the wholesale houses. The picnic this 
year will be held at Glacier Lake, Aug. 20, 
and a special car will be chartered. It is 
entirely free to all connected with the 
wholesalers and a pleasant time is looked 
for. This year is for employes only, but 
if it proves a success tickets will be sold 
to anyone who wishes to go. 





Kansas City. 





J. H. Whitesides, Liberty, Mo., whose 
daughter has been seriously ill, reports that 
she is now convalescing, 

O. P. Templeton, a druggist at Fairfax, 
Mo., has added a jewelry department to 
his store, which will be in charge of Mr. 
Furnigh. 

C. C. Hoefer, of the Woodstock-Hoefer 
Watch & Jewelry Co., is away on his 
annual vacation. He will visit relatives in 
Wisconsin and later in the northern lakes. 

Monday, July 18, the store of Waddie 
Hudson, Tahlequah, Okla., was robbed of 
diamonds valued at $2,000. The robbers 
forced their way through the rear door 
and by stooping below the counter reached 
the front of the store. Bloodhounds were 
put on their trail, but no captures have 
been reported. 

The Greene Jewelry Co. has completed 
a trophy to be offered in the private own- 
ers’ division of the Kansas City Star’s Au- 
tomobile trophies tour from this city to 
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Trinidad, Colo., and return. This trophy 
consists a a miniature motor car, in 
silver and 14-karat gold, mounted on a 
mahogany base. The lamp, gas tank and 
trimmings are of gold, and the car is mod- 
eled after the “Big Six” that carried the 
pathfinders of the tour. The silver hood 
may be raised on either side. 


Buffalo, N. Y. 





J. H. Ullenbruch recently sustained a 
sprained ankle. 

Fred Dorn returned from the Elks con- 
vention at Detroit last week. 

A large electric sign has been erected by 
Lang & Mitchell, optometrists. / 

The Frontier Jewelry Co. has sent its 
men out for the Fall and Winter trade. 

According to a report received by the 
Buffalo police a watch was stolen recently 
from J. P. Simcox. 

The Niagara Optical Co.’s baseball team 
recently defeated the Buffalo Optical Co.’s 
nine in a lively contest. 

A quantity of jewelry and cash were re- 
cently stolen from souvenir stands at 
Niagara Falls. The store of Miss Nellie 
McKinley was the chief sufferer. 

Messrs. Wile and Warner and the entire 
staff of traveling men, including I. Slohm, 
N. Slohm, Messrs. Stern, Leseritz and 
Goldstein are on the road for White, Wile 
& Warner. 

Best & Co., jewelers, are members of the 
Genesee St. Business Men’s Carnival As- 
sociation, Albert J. Best is looking after 
his store at Niagara Falls. Mrs. Best and 
family are at Chautauqua Lake. 

Louis Schutt, of Schutt & Petersen, spent 
a week in New York recently. He was ac- 
companied by Mrs. Schutt and Mr. and 
Mrs. Richard Petersen. Fred Petersen and 
wife will go to Detroit for their vacation. 

The Buffalo Optometrical Society will 
hold its next meeting in September. Julius 
Hansen, secretary, will return in a few 
weeks from Hartford, Conn. E. G. Wise- 
man, president, spent Sunday in Rochester. 

John C. Yung, 184 Genesee St., will 
spend a week at his Summer cottage at 
Wilson, N. Y. While acting as financial 
secretary for the Genesee St. Business 
Men’s Carnival Association, Mr. Yung is 
being assisted by his brother, Oscar Yung, 
and expects his brother to remain with him 
during the Summer. In the Fall Oscar 
Yung will go back with King & Eisele. 

Jewelry or optical goods were recently 
bought in the Buffalo market by the fol- 
lowing: C. F. Hurd, Medina; I. Traub, 
Niagara Falls; M. J. Bernstein, Niagara 
Falls; C. S. Kerr, Silver Creek; I. K. 
Blumenthal, Corning; F. D. Kelsey, East 
Aurora; A. B. Morse, Eldred, Pa.; G. D. 
Pencill, Middleport; D. G. Erdle, Cherry 
Creek: William Lewis, Arcade; G. R. 
Kingar, Angola. 

The employes of King & Eisele recently 
held their annual outing on Niagara River 
and around Grand Island. Baseball, bowling 
and other features were included in the 
program. It is reported that the event was 
the most successful of its kind in the history 
of this well-known house. A. E. Ketterer 
is covering New York State and Pennsyl- 
vania for King & Eisele. He is represent- 
ing the material and optical department. 
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Philadelphia. 


J. G. Buseman has started on a short 





vacation trip. 

S. Smith visited friends at Atlantic City 
during the week. 

Louis Spoerhase has gone to Saratoga for 
a short vacation. 

R. C. Wilde has the agency for the Merie 
den Cut Glass Co. 

A. F. J. Dorn, Camden, N. J., 
his family at Seaside Park. 

The Flanagan Optical Co, has opened a 
branch store in Chester, Pa. 

Miss Hilton, daughter of W. R. Hilton, a 
local jeweler, is seriously ill. 

M. C. Williams, a Trenton jeweler, is 
enjoying an ocean trip to Portland, Me. 

George Hunt, Jr., recently started in busi- 
ness as a diamond setter at 731 Sansom St. 

A. Rutherford, of Taylor & Co., Newark, 
N. J., was a visitor to this city during the 
week. 

Samuel Chestnut will spend the latter 
part of July at Atlantic City with his 
family. 

Harry Haas is a weekly visitor to New 
Brinton, Pa., where he has a host of 
friends. 

A. H. Blase, jeweler of Pittston, Pa., 
expects shortly to open a new store in this 
vicinity. 

Ira Garman, with Mrs. Garman and fam- 
ily, have gone to Massachusetts on a pleas- 
ure trip. 

A. Gallaschick, with Joseph Parker, will 
spend his vacation at Atlantic City with 
his family. 

John F. 
some time, is 
County, Pa. 

F. Schenuit has just returned from Eu- 
rope and is resting at his country home at 
Lansdale, Pa. 

A. Atkins was here last week in the in- 
terest of the New Engfand Watch Co., 
Waterbury, Conn. 

Col. J. Warner Hutchins is on a cruise 
up the Hudson to the Great Lakes and the 
Thousand Islands. 

M. Sickles & Sons have added to their 
delivery service an electric automobile for 
their local delivery. 

R. Dvinsky, watchmaker, formerly with 
W. Estis, 709 Sansom St., has opened a 
shop at 129 S. 7th St. 

John Oberholtzer, with Joseph B. Bechtel 
& Co., is back again after a quiet but pleas- 
ant stay in the country. 

H. B. McFarlan rounded out the week- 
end by motoring to the shore, where his 
family are sojourning. 

Miss Marie Lieberman, daughter of 
Frank Lieberman, has returned from a 
visit to Wildwood, N. J. 

William Moss, with C. S. Kepner, Ches- 
ter, Pa., has returned from a short visit 
to his home in Western, Pa. 

Edwin Koshland, with Charles Koshland, 
702 Chestnut St., has started on a three 
weeks’ trip through the south. 

William H. Lehmkuhl will represent 
Koshland Bros. Co, in Philadelphia and 
vicinity during the coming year. 

Walter Engle has started on an automo- 
bile trip with his family through New 
York and the New England States. 

H. Nurock has opened a new store on 


is visiting 


Blisard, who has been ill for 
recuperating in Berks 


Broadway, near Federal St. He will still 
continue his old store at 1124 Broadway. 

William Doeble, manufacturing jeweler, 
805 Sansom St., will spend the month of 
August at Sellersville, Pa., with his family. 

L. J. Meyer, jeweler, has started on a 
pleasure trip with his family to Niagara 
Falls, Thousand Islands, Canada and Maine. 

A. Sauter has returned from a month’s 
trip to Ventnor and will spend the balance 
of the Summer with his family in Bucks 
County. 

H. Muencenberger, formeriy in business 
for himself in Norristown, Pa., has en- 
gaged in the repair work in this city for 
the trade. 

Fred Williams, son of W. H. Williams, 
Trenton, N. J., is now connected with the 
New York Standard watch factory at 
Jersey City. 

Samuel Abraham, a local jeweler, and 
Miss Ellen Garr, vaudeville performer, 
were married last week in Media by Justice 
F. F. Williamson. 

Miss Easton, with E. Herz, and her sister, 
Miss Ruth, with Joseph B. Bechtel & Co., 
are anticipating a delightful and novel va- 


cation at Wildwood, where they have rented , 


a bungalow. 

J. E. Caldwell sailed Saturday, July 23, 
for Europe. Mr. Caldwell will tour the 
Continent in his car, combining business 
and pleasure, and will be absent about 
three months. 

Robert Ritchie, watchmaker for A. H. 
Hadley, was confined to his home recently 
from the effects of an operation on one of 
his eyes. He has now fully recovered and 
is again about. 

A. Bornstein, 725 Sansom St., has disposed 
of his manufacturing jewelry department 
to H. Wilson. Mr. Bornstein will hence- 
forth associate himself with the wholesale 
jobbing business. 

William Broeg, chairman of the stewards 
of the Elkins Masonic Lodge, was warmly 
congratulated at the annual meeting by the 
Master upon the success of the banquet 
of which he had full charge. 

A. Peters, who retired from the engrav- 
ing business at 725 Sansom St. about three 
years ago and later purchased a small farm 
at Souderton, Pa. on the advice of his 
physician, died suddenly July 4. 

J. E. Caldwell & Co. exhibit in their win- 
dow this week a fine collection of handsome 
silver cups, which they have just completed 
for the power boat race from Holly Beach 
to Camden, which will take place July 26. 

J. Fred Weaver has purchased the stock 
and fixtures of the late firm of Weaver & 
Wilson, jewelers and diamond setters, 127 
S. 8th St., and will continue the business on 
the second floor of the old address after 
July 30. 

Frank Hurlburt, of the firm of H. O. 
Hurlburt & Sons, who is on a business trip 
for the firm, has been held up in Canada 
on account of the strike. The traveling 
representatives for H, O. Hurlburt & Sons 
will start on their initial trips next week. 

A handsome silver loving cup, dubbed 
“the Kensington Cup,” was presented by 
the Kensington Board of Trade Friday to 
the Atlantic City Business League. The 
cup was distinctly a Kensington production, 
having been made and designed by S. J. 
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Lyons, a Kensington jeweler and silver- 
smith. 

W. H. Cain, a local jeweler, will spend 
next week in Wiimington on business and 
will later start for San Francisco, where 
he has been called to test a railroad device. 
Mr. Caine is vice-president of the Auto- 
mobile Safety Appliance Co., Wilming- 
ton, Del. 

John R. Haldeman, a jeweler of Line 
Lexington, Pa., and Prof. James S. Harto, 
a chemist of Indiana, are enjoying a certain 
amount of notoriety upon their recent dis- 
covery of a chemical process to transform 
into oil paintings, pictures and photographs 
of all sizes, and enlarging if necessary 
afterward, 

The former firm of Williams, Brown & 
Earle has been incorporated as the Will- 
iams, Brown & Earle, Inc. The old mem- 
bers have been elected as officers: Mr. 
Williams as president, Mr. Brown as vice- 
president, and Mr. Earle as secretary and 
treasurer. The authorized capital is $300,- 
000, of which $252,000 is paid in. 

The following jewelers were visitors to 
this city during the week: R. O. Beitel, 
Nazareth, Pa.; C. C. Crooks, Baltimore, 
Md.; M. F. Davis, Wilmington, Del.; O. J. 
Stahl, Reading, Pa.; L. J. Reznor, Port 
Alleghany, Pa.; D. D. Krause, North 
Wales, Pa.; W. I. Hartenstine, Pottstown, 
Pa.; George Ware, Atlantic City, N. J.; 
Frank Kline, Spring City, Pa.; H. B. Mc- 
Farlan, E, Dowingtown, Pa., and H. L. 
Kramer, North Wales, Pa. 

Ira D. Garman, president of the Pennsyl- 
vania Retail Jewelers Association; George 
S. Katz, vice-president; H. F. Seltzer, Will- 
iam Sutton, Charles H. Hambly, all mem- 
bers of the executive staff, left Saturday 
as delegates to the American National Re- 
tail Jewelers Convention at Detroit, Mich. 
The Philadelphia delegates represent the 
largest State association. The national 
president is also a member of the executive 
committee of the Pennsylvania association. 

The statement that John A. Ross, pro- 
prietor of a coin and antique shop at 1602 
Market St., was a defendant in a police 
case before Magistrate Fitzpatrick was er- 
roneous, inasmuch as Mr. Ross was only 
connected with the case in the capacity of 
a character witness, testifying as to the 
honesty of his manager, Edward Goeckler. 
Mr. Ross is not active in his business, 
which is managed entirely by Goeckler. 
The case was one in which a colored man 
was charged with selling a collection of 
coins valued at $5,000 for $2.50, The col- 
ored man claimed to have sold them at a 
store on lith St. and also at the Ross 


store. 








The Kohli Jewelry Co. was the successful 
bidder for the regimental prize watch to be 
given by the Regimental Association at 
Janesville, Wis., for the highest aggregate 
score in the Wisconsin regiments of the 
National Guards at Camp Douglas. 

T. Wilson Broadhead has sold his store, 
at Kennerdell, Pa., to Wilson Cross’ Sons, 
whose store in that place was recently de- 
stroyed by fire, and repurchased his old 
stand at Raymilton from S. R. & W. W. 
Reagle, to whom he had sold it a few 
months ago. Mr. Broadhead will resume 
charge of the post-office at Raymilton, Pa. 
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Pittsburg. 


W. Biggs, of the John M. Rob- 
returned from _ his 


Creorge 

& Son Co., has 

vacation, spent at Cambridge Springs. 
Capt. Wm. Klein, of the Washington In- 


erts 


fantry, and Sergt. Harry WHeereon last 
Thursday night took part in the Firemen’s 
Carnival in Bellevue. 

The employes of Heeren & Co. 
heid their annual picnic last Saturday at 
Bradford Grove, more than one hundred 
enjoying the occasion. 

Charles W. Wattles, of W. W. Wattles 
& Sons, who left for Europe several weeks 
ago, has arrived safely. Mr. and Mrs. 
Sam, Sipe are also in Amsterdam. 

The Hardy & Hayes Co. during the last 
week made a handsome display of cups 
played for in the golf contest on the links 
of the Stanton Heights Golf Club, July 23. 

George S. Dunbar, of the Geo. B. Barrett 
Co., went on the road Monday of last week 
in the interest of his house. John R. Alli- 
son, who has been city salesman for the 
same house, also started on a trip. 

Among the out-of-town jewelers in 
Pittsburg buying stock were A. B. Kurtz, 
Connellsville; H. S. Johnston. Apollo; Asa 
Joseph, Donora; Frank Bloser, New Ken- 
sington; E. J. Harris, Moundsville. 

J. Alexander Hardy, of the Hardy & 
Hayes Co., recently took all of the em- 
ployes of the firm to Forbes Field to wit- 
ness a game between the Pittsburg and 


3ros. 


the New York baseball teams, as_ his 
guests. 
H. B. Hayes, of the Hardy & Hayes 


Co., is spending his vacation on the golf 
links of the Sewickley Country Club, 
where, he says, he gets real enjoyment and 
good out-door exercise. Thomas Sheaffer, 
of the same house, is also spending his va- 
cation in the country, 

D. R. Spahr, of Tarentum, came to 
Pittsburg last week, bought diamonds and 
other jewelry valued at $515 and lost them 
shortly afterward. The next day he remem- 
bered that he had visited a department store 
and went there, and the clerk who had 
waited on him, much to Spahr’s surprise, 
handed him a package containing the gems. 
It had been picked up by the clerk who 
waited on him and held to await the call of 
the owner. 

The wholesale and retail trades’ baseball 
teams of the Jewelers’ 24 Karat Club of 
Pittsburg played a lively game recently on 
the 22d St. grounds, resulting in a victory 
for the “wholesalers” by a score of 14 to 
1. The batteries were Wymard and Johns- 
ton for the “wholesalers” and Steele and 
Freund for the “retailers.” Judging from 
the fast ball played, Capt. Jones of the 

connected with the W. J. 
Johnston Co., says that he believes he 
could defeat the “retailers” again easily, so 
another game will be arranged for. 

Henry Zilliken, Wellsburg, W. Va., State 
Senator from the First West Virginia dis- 
trict, who was a candidate for Congress 
from the same district last week, withdrew 
from the race and nominated John W. 
Davis, of Clarksburg. Davis did not con- 
sent to run until great pressure had been 
brought to bear on him, and then Senator 
Zilliken, who is a retail jeweler at Wells- 
burg, an officer of the West Virginia Retail 


“wholesalers,” 


Jewelers Association and well known in 
Pittsburg, withdrew and gave Davis the 
field to himself. The district is Democratic, 
and Zilliken is a leader of the State De- 
mocracy. 

Sol Cerf, of Sol Cerf & Co., 
from an unusually severe “burn” last week. 
Mr. Cerf went to Greensburg for an out- 
ing at the West Moreland Country Club 
and started to play golf. The sun was not 
shining, so he went bareheaded, But he 
discovered his mistake that night, A brisk 
wind had been blowing all day, and Mr. 
Cerf was burned as badly as if the sun had 
been shining. His head blistered, as did 
his face and hands, His eyes were swollen 
shut, and for four or five days he suffered 
excruciating pain. Mr. Cerf says that he 
suffered a similar fate at the seashore sev- 
eral years ago, when he was badly sun- 
burned, but will never go bareheaded again. 

The sudden death of Mrs. Emma Roth 
Ganter, the wife of Oscar C. Ganter, which 
occurred July 17, as noted in the last issue, 
was a shock to the friends of Mr. Ganter, 
who is one of the oldest jewelers in Pitts- 
burg. It appears that Mrs. Ganter was in 
her usual good health when she retired, 
but before morning was seized with an at- 
tack of indigestion. She was found lying 
unconscious on the floor by members of 
her family and remained unconscious until 
her death. Mrs, Ganter was born in Dia- 
mond Square, 55 years ago, and for many 
years was a member of the German Lu- 
theran Church in Smithfield St. Three 
children, Carl G. Ganter, Mrs. Joseph Al- 
len and Mrs. H. D. Close, all of Pittsburg. 
survive. The funeral was held Tuesday 
afternoon, July 19, from her late residence, 
3347 Forbes St. 


suffered 





Columbus, 0. 





Frank D. Ausman, St. Mary’s, president 
of the Ohio Retail Jewelers’ Association, 
was a Columbus visitor Thursday. 

W. G. Bancroft, of the Bancroft Bros. 
Co., is in Boston, and from there will go 
to New York, to buy goods for the Fall 
and Winter trade. 

George A. Harrington, president of the 
Harrington Co., met with a painful acci- 
dent on Monday of last week. While on 
the street car his hat blew off, and he put 
his head out the side of the Summer car 
to watch where it went. Another car com- 
ing at this time in an opposite direction 
struck him, cutting a bad gash in his fore- 
head above the eye. He was taken into a 
near-by store and from there to a hospital, 
where the injury was dressed. There will 
be no serious effects. 








Contractors are now at work remodeling 
the jewelry store of Charles J. Salick, at 
Watertown, Wis. A new front will be in- 
stalled and the interior will be rearranged 
to give more space. 

Burglars recently made a haul in Lowe 
3ros.’ jewelry store, Port Byron, N. Y., 
and a reward has been offered for infor- 
mation leading to the arrest of the thieves. 
About $125 worth of stock was secured. 
This is the third time the store has been 
robbed in two years. On the first occasion 
the safe was blown up and about $600 in 
stock secured. 


THE JEWELERS’ CIRCULAR-WEEKLY 101 


Lancaster, Pa. 





Joel L. Murcheson, Baltimore, is visiting 
Lancaster relatives. 

John J. Burman, of Ezra F. 
Sons, visited Havre de Grace last week. 

Edward H. Hackleton, Boston, formerly 
of this city, has returned home from a va- 
cation visit to Lancaster. 

Aug. Rhodes was one of a party which 
made a fishing trip to Sure’s Landing, 
Maryland, on the Susquehanna River, July 


Bowman's 


18. 

William Z. Sener, a director of the 
Hamilton Watch Factory, and family, have 
gone to Eagles’ Mere, Pa., for their Sum- 
mer vacation. 

A. W. Moyer, manager of the Non-Re- 
tailing Co., was in New York last week, 
and on Saturday was a guest of the 24- 
Karat Club, at their annual clambake. 

Arthur Abraham, diamond dealer, 
York, who has just returned from a trip to 
Europe, spent several days last week as the 
Peters, of the H. S. Meis- 


New 


guest ore. A 
key Co. 

William G. Foehl, clerk for S. Kurtz 
Zook, and wife, are visiting New York. 
Edwin D. Mason, salesman for Mr. Zook, 
was one of a fishing party that visited the 
Susquehanna River last week. 

Mrs. William F. Meiskey, wife of a mem- 
ber of the H. S. Meiskey Co., and one of 
Lancaster’s popular vocalists, has gone to 
Atlantic City to receive instruction under 
Perley Dunn Aldrich, one of the country’s 
great teachers. 

T. Wilson Dubbs was elected a member 
of the board of directors of the new 
Lancaster Chamber of Commerce on July 
21, which was formed by the merger of the 
Lancaster Board of Trade and the Retail 
Merchants’ Association. 

Dr. C. F. Markel, medical examiner in 
Columbia for the Prudential Insurance Co., 
was presented last week with a solid gold 
watch charm with a diamond centerpiece 
by the company as a token of appreciation 
for 20 years’ services. It was furnished by 
H. L. Aberlin & Bro., Columbia. 

Charles F. Zeigler, Lancaster, 
now in Stockton, Cal., with his brothers, 
James and John Ziegler, jewelry manufac- 
turers, who left this city some years ago, 
writes to friends that he recently traveled 
to the top of Mount Mokulmne, the third 
highest peak in California, which is 1,250 
feet in height. 

Among the jewelers who recently visited 
Lancaster were Jacob Dubbs, Mifflin, Pa. ; 
Frederick Macy, one of the proprietors of 
the Evans Jewelry store, Reading, Pa.; W. 
W. Harbinger, Honeybrook, Pa.; S. P. 
Zane, Christiana, Pa.; N. E. Paul, Balti- 
more; James Chadwick, Pittsburg; J. D. 
Clifford, Pittsburg, Pa. 

Miss Elizabeth Charles, 
entered the Ezra Bowman _ Technical 
School as a student in engraving. E. S. 
Biddle, a student of the school, is back 
from a two weeks’ vacation trip to his 
home in Gettysburg. Clarence Whelpley, 
Erie, Pa., having finished a course in 
watchmaking, has returned home. 


who is 


Mountville, has 








F. B. Stark, Jamestown, N. Dak., has 
moved his stock into the new Taber build- 
ing on Fifth Ave. 
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it 


James P. Black left last week for a 
business trip through Maine. 

Howard Grant is making a western trip 
in the interests of Riley & French. 

Frank Kennedy, salesman for the Paye 
& Baker Mfg. Co., was in town last week. 

Howard Ballou, of R. Blackinton & Co., 
has returned from an automobile trip to 
Novia Scotia. 

Earle Robinson, salesman for Sturtevant 
& Whiting, is enjoying a two weeks’ vaca- 
tion at Oaks Bluff. 

Fred L. Ward, salesman for Riley & 
French, has been enjoying a vacation at 
Squirrel Island, Me. 

John Holloran, foreman for the W. & S. 
Blackinton Co., is enjoying a two weeks’ 
vacation in Montreal. 

S. Leboth, buyer for Rothchild & Co., 
Chicago, was in town last week placing 
orders with the local firms. 

W. C. Dabol, New York salesman for G. 
C. Hudson & Co., left Sunday evening for 
New York, where he will resume his duties. 

Prescott D. Batchelder, who injured his 
eye at the factory of the H. H. Curtis Co. 
several weeks ago, is able to resume his 
business duties again. 

William Riley, of Riley & French, has 
purchased the land from the Town Im- 
provement Society which was formerly used 
for horsesheds. 

Alfred Lindroth, of this town, has re- 
ceived his honorable discharge from the 
Adjutant General of Rhode Island as first 
lieutenant in the Rhode Island National 
Guard. 

George Semple, New York salesman for 
the W. & S. Blackinton Co., returned to 
New York last Saturday evening after 
spending a vacation in town with his 
parents. 

The bracelet makers of the H. D. Mer- 
ritt Co. were forced to work overtime last 
week in order to fill the large number of 
orders that are coming in. 

Announcement was made last week of 
the marriage of Miss Dorothy Chisholm, 
daughter of Mr. and Mrs. Alpin Chisholm 
of the Bugbee & Niles Co. to Ralph Wil- 
marth, Attleboro. The marriage took 
place in Nashua, N. H. 

The selectmen have filed a protest with 
the railroad commissioners against N. Y., 
N. H. & H. R. R. Co. for raising the rates 
between North Attleboro, Providence and 
Boston. It is claimed that the railroad has 
discriminated unjustly against North Attle- 
boro. Chairman John Rose, of the select- 
men, who is foreman of the H. F. Barrows 
Co., is leading the fight for lower rates. 

An old relic of the pioneer days of the 
jewelry trade has been found and is now 
on exhibition in the show window of the 
Barden Bros.’ Co., of this town, and is at- 
tracting considerable attention, particularly 
from the manufacturing jewelers and sales- 
men who are home for a vacation. The 
relic is the first jeweler’s sample case that 
was ever carried out of North Attleboro, 
which was then a part of Attleboro. It 
was used by Barton I. Draper, who, with 
his brother, John D. Draper, made gold 
beads, which were worn a great deal in 
those days. Another case just like it was 
possessed by Edmund Ira Richards, who 





THE JEWELERS’ CIRCULAR-WEEKLY 


made his first trip with Mr. Draper, going 
to New,York in the early 30’s. There were 
no luxurious parlor cars to carry the ad- 
vance agents of the jewelry trade at that 
time, and the salesmen were forced to make 
the long trip of 200 miles with a horse and 
wagon. The sample case is a small flat 
wooden box and is quite a contrast to what 
is now required by the salesman to carry 
his samples. Several of the jewelry sales- 
men are anxious to borrow the case so that 
they may put it on exhibition in New York 
City. 


Baltimore. 





Sigmund and Nathan Katz, of the firm of 
S. & N. Katz, 105 N. Charles St., who were 
in New York several days last week pur- 
chasing goods for their new store, returned 
to the city on Sunday. 

At a meeting held last Monday by the 
firm of B. Kahn & Bros. Co., 305 W. Lex- 
ington St., Benjamin Kahn was elected 
president and general manager of the firm, 
and Isidore Ash, secretary and treasurer. 

The show windows in the store of the 
Hennegan, Bates Co., 7 and 9 E. Baltimore 
St., attracted considerable attention last 
week, many handsome silver loving cups, 
pitchers and vases of various designs having 
been exhibited. 

The handsome silver loving cup which 
was donated to the Inter-Club League of 
Baltimore by the A. G. Spalding Co. and 
which is on exhibition in their show 
windows, 208 E. Baltimore St., was made 
by the firm of Dieges & Clust, New York. 
The cup, which resembles a large vase, is 
of unique design. On top there are three 
small silver baseball bats supporting a silver 
baseball. 

Arthur Wallenhorst, 13 S. Gay St., re- 
cently installed in 29 Engine House, Park 
Heights Ave., a clock which is said to be the 
only one of its kind ever constructed. The 
dial fills what was formerly a circular 
window three feet in diameter. The ma- 
chinery, which is concealed in the interior, 
operates the hands on both dials. One is 
visible from the street and the other from 
the inside of the engine house. 

The new store of S. & N. Katz, 105 N. 
Charles St., was thrown open to the public 
Monday morning. The store has undergone 
a thorough renovation and many improve- 
ments. The ceiling is of pure white with 
light blue frescoing. Four handsome ma- 
hogany show cases have been installed on 
the north wall. They begin a short dis- 
tance from the entrance to the store and 
run clear back to the optical department. 

Several of the jobbing houses here are 
connected with the rebate movement of the 
Merchants and Manufacturers’ Association, 
the largest organization of wholesale mer- 
chants in this city. This organization offers 
a rebate of one-half of a merchant’s round 
trip fare to this city, providing that the 
merchant purchases more than $1,200 worth 
of goods in this city. Each merchant from 
whom the visiting buyers purchases goods 


pays a part of the merchant’s fare in pro- 


portion to the amount of goods he buys at 
his house. 

Joshua Sterrett, colored, who, with his 
brother, Thomas A, Sterrett, was arrested 
Friday of last week on the charge of steal- 
ing a gold watch, the property of Mrs. 
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Thomas V. Richardson, of Cockeysville, was 
dismissed Thursday by Justice Thomas J. 
Hunter, as not guilty. As told in THE 
JEWELERS’ CIRCULAR-WEEKLY last week, the 
watch was supposed to have been stolen 
from Mrs. Richardson’s home when several 
out-buildings were burned in January, 1909. 
The watch was found among the effects of 
the late Charles M. Rowe, a jeweler of 
Cockeysville. 

As a precaution against its window being 
smashed during the night and valuable jew- 
elry stolen, the firm of Charles C. Crooks 
Co., 114 W. Baltimore St., recently installed 
a burglar proof device which is said to be 
the first one to be installed in a jewelry 
store in this city. The firm’s window is 
crowded from bottom to the ceiling with 
thousands of dollars worth of jewelry 
which attracts considerable attention. The 
device, which is something similar to the 
grating used in the banks, is lowered down 
on the inside of the window each night. 
The contact of a brick or whatever might 
be used in smashing the glass with the 
device would cause an alarm to sound. 

The famous Cassie Chadwick necklace of 
pearls and diamonds, which has been in 
this city for some time at the store of the 
Castelberg National Jewelry Co., 106 N. 
Eutaw St., was sold on Wednesday night to 
Le Petite Adelaide, the dancer. The neck- 
lace, for which the dancer is said to have 
paid $20,000, was once pawned by Cassie 
Chadwick and was held security for loans 
by the Citizens’ National Bank, of Cleve- 
land. It contains 225 pearls of uniform 
size, each weighing five and one-half grains, 
and 140 diamonds aggregating about 10 
carats. It was purchased from the Cleve- 
land bink some time ago by the Baltimore 
concern. The sale was made in New York. 








Paris Pearl Markets, 


Paris, July 15.—The pearl market during 
the first fortnight of June continued active, 
but in the latter part of the month business 
dropped to a considerable degree, and July 
opened «uietly and has continued this way 
so far. Some dealers have been making 
offers on goods, but the consignees of 
Indian merchants have refused all offers 
so far and hold out stiffly for the prices 
demanded, and this has, to a certain ex- 
tent, prevented speculation being active. 

The fact that the holidays are approach- 
ing and no foreign buyers are coming here 
makes’ business exceedingly quiet generally 
at the present time, and little will be done 
until the middle of September, at which 
time the gem and pearl markets are ex- 
pected to be quite active. G.K. 





Max Bartikowsky, Wilkes-Barre, Pa., 
who conducts a jewelry store and pawn 
shop, was arraigned before the mayor re- 
cently, charged with receiving,stolen goods. 
Agnes Slakus confessed that She had sold 
Bartikowsky a diamond ring for $8 The 
pawnbroker testified that the girl came to 
his place’ of business and related a sad story 
about’ her little brother being sick. She 
said her mother had sent her out to raise 
money on the diamond. The stone was 
examined and found to be worth about $75. 
It was found that the diamond had been 
stolen. 
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TRAVELERS’ THIN MODEL BRUSHES 
Sterling Mounted Backs 
(Patent Pending) 








Thin Model Brushes 


(One of Our “Travelers’ Line,”’) For the Auto- 
mobile. For the Traveling Ba, For the 
Office. For the Home. 

Supersedes the old style, thick, clumsy clothes brush and whiskbroom. Cased in 
leather envelopes, singly or in pairs, cloth and hat brush together Ebony backs, or of 


French Ivory cocoa-bola, imitation shell. Single brushes $10.50 a dozen upwards, 
Send for price list. 


TILDEN-THURBER COMPANY 
PROVIDENCE, R. I. 
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Special Notices. 


Payable invariably in advance. 

Rates, 75c. per insertion for notices not exceed- 
ing 3% words; additional words, 2c. each. 

SITUATIONS WANTED, Ic. a word each in- 
section; minimum charge, 25c. 

Heavy type, 5c. a word; minimum charge, $1.25. 

Display cards, $2.00 per inch. 

In all cases, if answers are to be forwarded, 10c 
extra to cover postage must be enclosed. 


All arswers to advertisements 
addressed care The Jewelers’ Circu- 
lar-Weekly, should be sent to the 
New York Office, unless the Chicago 
Office is specifically mentioned. 








Situations Wanted. 


SALESMAN, sold various jewelry, desires position 
with a good house. “Z., 132,” care Jewelers’ 


Circular-W eekly 











MODELER, experienced in all lines of metal 
work, desires work. Address “‘H., 111,” care 
Jewelers’ Circular-Weckly 





POSITION WANTED at once, by a young woman 
‘ 25,” 


as assistant engraver; good references. Mine aay 
care Jeweiers’ Circular-Weekly. 





WATCHMAKER and jeweler, 10 years’ experi- 
ence, wishes permanent position. Address “J. 
Michelstein, 223 E. 4th St., New York. 





YOUNG LADY, having five years’ experience, 
wishes position in wholesale jewelry house. 
“B., 133,” care Jewelers’ Circular-Weekly. 





WATCHMAKER and registered optometrist, mar- 
ried and temperate, wishes steady position at 
once. Address W., Box 145, Williamston, Mich. 





SITUATION WANTED by experienced travel- 
ing man for middle west; best of reference. Ad- 
dress “‘F., 130,’’ care Jewelers’ Circular-Weekly. 





WATCHMAKER, thorough mechanic, over 20 
years’ experience, desires good steady position. 
Address “‘V., 134," care Jewelers’ Circular- 
Weekly. 





WANTED by all-around jeweler and engraver, 
must be steady position; not afraid of work. 
Address “‘K., 126,” care Jewelers’ Circular- 
\\ eekly 





POS: TION WANTED by man 19 years’ experi- 
ence as salesman, etc., in jewelry department, 
mail order house. Address M. Udell, West- 
field, N. J 





BOOKKEEPER and office manager, understands 
jewelry business; will also assist in selling in 
the office or outside **M., 112,” care Jewelers 


Circular-Weekly. 





SALESMAN, well acquainted with jobbing trade 
east and west, desires position; exemplary habits, 
attentive to business and not afraid to hustle. 
sox 108, North Attleboro, Mass. 





ENGRAVER, general letter and monogram ‘en- 


graver; at present employed, would like a 
change; western States preferred. ee 
123," care Jewelers’ Circular-Weekly. 





YOUNG MAN desires position as clock repairer, 
experienced on French and English work, can 
do plain watch repairing; state salary. ‘Clock, 
110,” care Jewelers’ Circular-Weekly. 


ENGRAVER, young man, desires position at gen- 
eral letter engraving; do first class work, also 
wait on trade; south or west preferred; good 
reference. “‘H., 3393,’ care Jewelers’ Circular- 
Weekly. 


WATCHMAKER, jeweler, plain engraver, knowl- 
edge of opti cs, 12 years’ experience, capable of 





taking full charge; Al reference; salary, $25 per 
week, “H. J., 104,” care Jewelers’ Circular- 
Weekly. 





WATCHMAKER AND ENGRAVER, graduate op- 
tician, good jewelry repairer andsalesman, desires 
position in south or west in first-class store; no 
bad habits. ‘“‘R. K. H.,” 223 Fredonia Ave., 


Peoria, Il. 
A GOOD EXPERIENCED manufacturer would 


like to accept a job as foreman or take charge 
of factory; also has all kinds of models if 
needed. Inquire Box 65, care Jewelers’ Cir- 
cular-Weekly. 








SALESMAN, thoroughly familiar with jewelry and 
silverware, is open for good line for Texas, 
Oklahoma and adjoining States; can furnish 
good references. Address ‘“‘A., 9,”’ care Jewelers’ 
Circular-Weekly. 





COMPETENT JEWELER in all branches of re- 
pairing, also new work and diamond setting, 
wants steady position; best of references; Pa- 
cific Coast preferred. Address “J. S., 10,” care 
Jewelers’ Circular-Weekly. 





SALESMAN, 23, acquainted east, west and south 
to W ashington, desires position with jewelry or 
stone house; experience in both lines; can fur- 
nish good references. “Salesman, 103,” care 
Jewelers’ Circular-Weekly. 





EXPERIENCED MAN to take charge of store 
with privilege of buying, age 30, 12 years’ expe- 
rience, salesman, jeweler, watchmaker, plain en- 
graver, with knowledge of optics. ““W. H., 105,” 
care Jewelers’ Circular-Weekly. 





YOUNG MAN wishes permanent position in 
west: eight years’ experience as jobbing jew- 
eler and good plain engraver; can do some stone 
setting, also assist on clock work. “G., 143,” 
care Jewelers’ Circular-Weekly. 





ENGRAVER, 12 years’ experience, can do plain 
jewelry and clock work, wishes position as assist- 
ant watchmaker, under a first class man; best 
of references; south preferred; open Sept. 8 
“E., 3264,” care Jewelers’ Circular-Weekly. 





GOOD WATCHMAKER, jewelry repairer and 
also manufacturer and plain engraver, three 
years’ experience, single, wants permanent posi- 
tion; salary, $20 per week; can take place any 
time or at once. Frank Jirovksy, Wahoo, Nebr. 





GOOD WATCHMAKER, jeweler and engraver 
desires to make change; good workman; 11 
years’ experience: neat, moral habits, single, age 
26: can furnish good references. Address 
“Watchmaker,’’ 1116 Garrison Ave., Ft. Smith, 
Ark. 





POSITION as first class letter and monogram 
engraver; jewelry repairer and stone setter; can 


do good gold plating and coloring: also good 
on pierced monogram work; would like to lo- 
cate with reliable firm. Address “H., 124,” care 


Jewelers’ Circuiar-Weekly. 





Al WATCHMAKER, optician and_ engraver, 


salesman, will be open for a position with a 
good firm about Sept. 15; can take complete 
charge of store: only steady positio m and hig gh- 


est wages considered. Address “O. F. E., 125, 
care Jewelers’ Circular-Weekly. 





WATCHMAKER and salesman wishes permanent 
position in first class store in charge of watch 
department to receive and deliver work, or posi- 
tion as first watchmaker and salesnran; salary 
$30 per week; American; best references. ‘“‘P., 
145,”’ care Jewelers’ Circular-Weekly. 





SITUATION WANTED by jewelry engraver, can 
assist in watch repairing; will consider only a 
permanent position at a good salary. Address 
“*M., 8,”" care Jewelers’ ee Weekly. 





POSITION WANTED by all around man, watch- 
maker, optician, salesman; do sove jewelry re- 
pairing and clock work; all tools; references, 
etc. “S., 106," care Jewelers’ Circular-Weekly. 





FIRST CLASS jeweler on new work and dia- 
mond setting, would like a position in the west, 
Oregon or Was ishington _preferred; can give best 
of reference. “‘D., 138,” care Jewelers’ Circular 


Weekly. 





SALESMAN, desires position with manufacturer; 
thoroughly acquainted with jobbing trade, east 
or middle west; best references as to character 
and ability “B., 128, care Jewelers’ Circular 

Weekly 


eS 


EXPERIENCED SALESMAN for the Pacific 
northwestern territory, one who is qualified and 
well recommended, desires engagement; only a 
representative line backed by a _ representative 
house considered; manufacturers’ line preferred. 
“Ready, 44,” care Jewelers’ Circular-Weekly. 





WATCHMAKER, first class repairer, special staff 
pivoter on anker and cylinder, wants position; 
15 years’ experience on Swiss and Avrerican 
watch work; nationality, French-Switzer; 30 
years old, speak broken English. Address Alex- 
ander Wuillenmier, 859 S. Harrison Ave., Can- 
ton, O. 








FIRST CLASS watchmaker, 16 years on railroad 
and complicated watches, also a fine engraver, 
good salesman, wants position with a first class 
house; first class references, fine appearance, 
good habits, Ohio or Indiana preferred \d- 
dress “F. G., 146,’ care Jewelers’ Circular- 


Weekly. 


THOROUGHLY experienced salesman, well a 
quainted with the trade in New York Stat 
New England and Pennsylvania, now with larg 
company, desires to make a change, manufa 
turer’s line; no commission proposition enter 
tained. Address “Capable, 101,” care Jewelers 
Circular-Weekly. 





W \T¢ HMAKER and clock repairer, good m« 
chanic, can repair any kind watches or clocks 
20 ye ars’ experience in Europe and America, 
Jewish nationality and speaks little Englis 
wants steady position in west; salary not mair 
object; best references. Address ‘‘M., 85,” car 


Tewelers’ Circular-Wecekly. 





WATCHMAKER, 38 years old, of good appear 
ance, with 21 years’ experience in Europe and 
America, exceptionally good on complicated 
Swiss, English and railroad work, wishes posi- 
tion Nov. 1; can take care of watch department; 
no bad habits; is a swift worker and sure, 
“Careful, 81,” care Jewelers’ Circular-Weekly. 





=NGRAVER, very fine workman, now employed, 
wishes to make change; open for re-engagement 
Oct. 1; first class on gold and silver; heraldry, 
crests, inscriptions, ribbon and _ ornamental 
monograms, facsimles, old English and _letter- 
ing of every description ; also good on gold 
medals and class pins; single, steady, tee-to- 
taler; state salary and full particulars first let- 
ter; only first class, permanent positions con- 
sidered; for sample impressions and references. 
Address “‘Competent, 127,"’ care Jewelers’ Cir- 


cular-Weekly. 


Side Lines Wanted. 


SALESMAN WANTS jewelry side line, manu- 
facturer’s preferred, for trip to Coast. H. 
Hoffman, 161, care Jewelers’ Circular-Weekly. 

















WANTED, LINES tto sell to the jobbing trade, 
San Francisco, Los Angeles, Portland and Seat- 
tle. Julius Wise, manufacturers’ agent, 704 
Market St., San Francisco, Cal. 





PACIFIC COAST REPRESENTATIVE desires, 
on commission basis, up-to-date popular price, 
filled and white stone novelty line, also 10 karat 
complete gold line; will guarantee results and 
new accounts. “Results,” B. B. & Co., 54 W. 
21st St., New York. 


MANUFACTURERS LINES on commis- 
sion to sell retail trade in south, trade 
established, furnish best reference. 
“G., 140,’’ care Jewelers’ Circular- 
Weekly. 











belp Wanted. 


ENGRAVER, one who can do jewelry repairing 
and clock work. J. Lyons, 2258 N. Front St., 
Philadelphia, Pa. 











DIE CUTTERS on medal, sea! and class pins; 
steay —- Langrock Bros., 388 Second 
Ave., New York. 





GOOD WAGES to first class optician nnd watch- 
maker; must have references up-to-date. L. H. 
Hall, Trinidad, Colo. 





GIRL to take charge of shipping card jewelry, etc.; 
experienced only. Rhinestone Products Co., 101 
Crosby St., New York. 





ARTISTS, experienced on medal and_ school 
pins; steady position. Langrock Bros., 388 
Second Ave., New York. 





WANTED, young lady to do general office work; 
state age and salary expected. Box No. 137, care 
Jewelers’ Circular-Weekly. 





FIRST CLASS watchmaker and engraver; per- 
manent position, re ferences, good wages. W. 
W. Hower, Clearfield, Pa. 





GILDER or electroplater wanted for locket, etc.; 


one understanding making solution, etc. 
141,”’ care Jewelers’ Circular-Weekly. 





CITY RETAIL JEWEL RY HOUSE desires .com- 
petent salesman, Yew York experience preferred. 
“*J., 88,’ care Jewelers’ Circular-Weekly. 





WANTED, second watchmaker, residing in of 
near Cincinnati, experience and reference; per- 
manent position. Lange, Vine & Arcade, Cin- 
cinnati, O. 








WANTED, good watchmaker, young or middle- 
aged, married man preferred; have a_ perma- 
nent position for right man. L. T. Fanning, 
Jackson, O. 





cee a «aa ge gis as Seal 
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MELP WANTED.—Continued. 


only those 


WANTED, experienced stock clerk; 
Fred 


with many years’ experience need apply. 
Kaufman & Co., 565 Broadway, New York. 





WE HAVE several good side lines for men now 
calling on jewelry trade; west of Kansas and in- 





cluding Kansas. Address 18 Jacobson Block, 
Denver, Colo. 
ENTRY CLERK WANTED, experienced, familiar 


with jewelry and watches; apply in own hand- 
writing. Address “‘M., 90,”" care Jewelers’ Cir 


cular-Weekly. 





LOCKET MAKER wanted, a man understanding 
jointing, soldering, etc.; a competent man 
wanted. Address “J., 142,’’ care Jewelers’ Cir 


cular-Weekly 





SALESMAN WANTED to cover New York City, 


New Jersey and surrounding territory for 10- 


karat jewelry mansufacturers; state full par- 
ticulars. ‘“‘X., 160,” care Jewelers’ Circular- 
Weekly. 





SALESMAN, for Pacific Coast; a good line of 
rhinestone hat-pins and novelties for department 
store trade. Rhinestone Products Co., 101 Crosby 
St., New York 





MAN in material department, some ex- 
perience necessary; best of references required; 
wholesale jewelry 30x 162, care Jewelers’ 
Circular-W eekly. 


YOUNG 





WANTED, first class watchmaker and jeweler; 

permanent eee. at good salary; references re- 

uired. Address “A. W. L., 3171,” care Jewelers’ 
ircular-Weekly 





WANTED, a first class watchmaker, one with ex- 
perience; if you can engrave all the better; 
steady position for right man. . J. Lukens, 
Wheeling, W. Va. 


® 





optician and jeweler, 
optometry; per- 


CLASS watchmaker, 
registered to practice 


FIRST 


must be 





manent position; state salary. Louis Kades, 
Newburgh, 
WANTED, a skilled hammerer and silversmith, 


good wages; refer- 


willing to work in country; 
care Jew- 


ences required. Address ‘ ‘Steady, 73,” 
elers’ Circular-Weekly 


FIRST CLASS WATCHMAKER, one capable of 
doing work on railroad watches, prefer one who 
can do plain engraving. A. Thomas, 363 3d 
St., Niagara Falls, N. Y 


WANTED, RELIABLE 
line of aluminum small 
novelties on a commission 
Fargo Co., Taunton, Mass. 


WANTED, a first class jewelry repairer and stone 
setter, who can do engraving; salary $20 per 
week to start. Address “X. Y. Z., 150,” care 
Jewelers’ Circular Weekly. 


WANTED, 


sterling silver 








SALESMAN tto sell our 
household utensils and 
basis. The E, A, 








SALESMAN to carry a small line of 


hollow ware on commission; good 





sellers as the prices are right. “Silver, 100,” care 
Jewelers’ Circular-Weekly. 
WANTED, AT ONCE, a good watchmaker, plain 


engraver in New York state: good position to 
™ ” care 


the right man; send reference. a; 67, 





Jewelers’ Circular-Weekly. 

WANTED, good engraver who ~— to learn 
watch repairing, or a good w chmaker who 
wishes to learn engraving. “L, 118,” care 
Jewelers’ Circular-Weekly. 





FIRST CLASS WATCHMAKER and 
prefer Swede or Norwegian; nice new 
must have good references. Address “M., 82, 
care Jewelers’ Circular-Weekly. 


optician; 
store; 


” 


WATCHMAKER who can do good work; a steady 
position, Illinois; salary, $20 per week; write 
letter giving references, experience, age, etc. 
Address “*J., 79,’ care Jewelers’ Circular-Weekly. 





SALESMAN WANTED to carry a line of silver 
rings as a side line, on commission to retailers, 





covering _ Philadelphia, Baltimore and Wash- 
ington teuben, 117,” care Jewelers’ Circular- 
Weekly 

TWO SALESMEN for line of highest grade 


Britannia hollowware and Sheffield plate: 0 
ritories, New York and New England and mid 
dle west; salary or commission. Box 554, Taun- 
ton, Mass. 








WANTED, first class jeweler and engraver, a man 
who can repair clocks; steady position; send 
samples of engraving; references and _ salary 
wanted in firs: letter. Little Long Co., Char- 
lotte, N. C. 

WANTED, AT ONCE, Al watchmaker, optician 


and engraver; American, sober and industrious; 
permanent situation at good salary; send refer- 
ences. Address Capo-Hohuson Jewelry Co., 
Tucson, Ariz. 


JEWELRY MANUFACTURER in Newark re- 
quires the services of a young lady for carding 
jewelry and making herself generally useful in 
office. Address Box 136, care Jewelers’ Cir- 
cular-Weekly. 








JEWELERS, men experienced on fraternity work 
preferred, though not essential; steady work, 
good wages, only reliable, skilled ‘mechanics need 
apply. Burr, Patterson & Co., 75 Fort St., W., 
Detroit, Mich. 





SALESMAN, one who can prove that he can 
reach incoming department store buyers and city 
department stores for a top notch line of rhine 
stone hat-pins. Rhinestone Products Co., 101 
Crosby St., New York. 





WANTED, AT ONCE, AI, all around workman, 
watchmaker, jeweler and engraver, own tools; 
good, permanent position to right man. Address, 
sending sample of engraving, photograph and 
reference to Box 882, Norfolk, Va. 


WANTED, 
work; must be honest, 
chance of improvement, 





a man to do plain watch and je welry 
willing to wait on trade 
pleasant position, nice 





| WATCHMAKER, to take charge of repair depart- 


ment in retail store; must have thorough knowl- 
edge of complicated watches; must be of good 
appearance and have very best of references; 
state age and salary; send photo if out of town; 





good permanent position to right party. “B., 
22,”’ care Jewelers’ Circular-Weekly. 
WANTED, experienced designer on 


sterling silverware; good salary and 
steady position to the right man. Ap- 
ply in person Thursday afternoon and 





evening, July 28th, to Mr. Howes, 
Hotel Imperial, New York. 
SPLENDID OPPORTUNITY for a _ practical 


watchmaker to buy an old established jewelry 
and optical business in a New England city 
cf 10,000 inhabitants, a few hours’ ride from 


Boston; must be sold at once; death of’ owner 
cause of selling; do not answer this ad. unless 
you have cash and mean _ business. Address 


“K., 42,” care Jewelers’ Circular-Weekly. 





WANTED, traveling salesman with es- 
tablished trade in one or more of 
these states: Illino's, Indiana, lowa, 
Minnesota, Nebraska, to handle a 
large line of gold filled jewelry as a 
side line. Address ‘‘J., 151,’”’ care Jew- 
elers’ Circular-Weekly, 503 Heyworth 
Bidg., Chicago, Ill. 





WANTED, a salesman for the north and 
middle west by a Providence manu- 
facturer to sell direct to the retail 
trade; good chance for a man of 
ability; the line is high grade and an 
important one; all communications 
treated confidential. ‘‘H., 144,’’ care 
Jewelers’ Circular-Weekly. 





WANTED, JEWELRY SALESMAN, by 
Chicago manufacturer of gold jew- 
elry, mountings and diamond 
mounted goods; must have established 
trade in west and middle west; good 
salary for live man. Address ‘“‘J., 

















town, with good prosp ts; -rmanent positior Ps 
W. F. Stricker, Chester, 8. Spree og 19,’’ care Jewelers’ Circular-Weekly, 
eee = ; 503 Heyworth B'dg., Chicago, III. 

WANTED, AT ONCE, a first class, practical 
watchmaker, one who is obliging and willing to 
do an horiest day’s work; state salary expected 
and experience in first letter. Address “Sam, Business Opportunities. 
89,’’ care Jewelers’ Circular-Weekly. 

WANTED, traveling jewelry salesman, with ac- | MANUFACTURING JEWELER wants salesman 
quaintance in Indiana and _ Illinois, to handle with trade and capital for partner. Address Box 
a large general line for Chicago jobbing house. 74, care Jewelers’ Circular-Weekly. 

Address “V., 2231,” care Jewelers’ Circular. 
Weekly, 508 Heyworth Bidg., Chicago, IN. FOR SALE, nice jewelry store, manufacturing 





WANTED, an experienced watchmaker who can 
do good work and nice engraving; an_ all 
around man in store; a permanent and good po- 


sition; salary, $25 per week; send reference and 
sample of engraving. S. Spitz, Santa Fe, N. 
ex. 





AM LOOKING for a competent watchmaker 
who can do plain engraving, a good all around 
hand; Hudson river city; give all particulars 
and save correspondence; pleasant and perma- 
nent position. Address “Hudson River, 50,” 
care Jewelers’ Circular-Weekly. 


_ 





WANTED, first class watchmaker, 
and salesman who understands taking in 
sober and industrious; send photo, 
and samples of engraving; $20 to $22 per week 
for right man; steady position year round. A. H. 
Furstnow, Fond du Lac, Wis. 


good engraver 


work; 





WANTED, two first class workmen; one en- 
graver and manufacturing jeweler and an ex- 
perienced watchmaker; good salary. Hartwell 
Jewelry Co., Oklahoma City, Okla. 


WANTED, WATCHMAKER, one who can do 
plain engraving preferred; state salary and ex- 
perience; a good and permanent position to the 
right man. B. Yehley, Delaware, O. 








COMPETENT, 


experienced watchmaker, married 
man preferred; give 


names of last two em- 





ployers; send picture with first letter; state 
salary expected. Box 582, Franklin, Pa. 
WANTED. experienced watchmaker. capable of 


doing all kinds of watch work and taking full 
charge of that department; answer with refer- 
ence. ‘“G.,”” care Carrier 6, Columbus, O 





WANTED, 
material and supnly 
tisement give full 
dential, 121,’ care 


experienced material traveler by large 
hovse: in answering adver- 

narticulars. Address ‘‘Confi- 

Jewelers’ Circular-Weekly. 


A RESPONSIBLE Kansas City firm wants an 
experienced traveling salesman to handie their 
line of fine jewelry, watch materials and jew 
elers’ supplies; liberal commission; large terri- 
tory; answer eo references required. Ad 








dress ‘‘Missouri, 3363,’’ care Jewelers’ Circular 
Weekly. 
WANTED, about Noy. 1, engraver, must be good 


on monogram and lettering, 
opportunity to learn copper 
cutting; send references, sample of 
particulars in first letter; state wages 
John T. Cooper, engraver, 614 Paxton 
Omaha, Nebr. 


position permanent; 
plate and steel die 
work and 
\ddress 
Block, 





WANTED, AT ONCE, competent stone setter who 
can also do ordinary gold mounting job work 
and can take charge of gem department; mod- 
erate salary to start; good opening; ideal winter 
climate; send references and full details as to 
experience, etc. The Francis E. Lester Co., 
Mesilla Park, N. Mex. 


reterences 
. 





jewelry store in town; 


town, 5,000 people; only 
Elam, Char- 


$500. will handle proposition. C. S. 
lotte, N é 





FOR SALE, in the best corn belt in Illinois, a 
first class jewelry store; wish to retire and take 
a trip to Europe. “V., 3279,” care Jewelers’ Cir- 
cular-Weekly. 





BUSINESS OPPORTUNITY, chronometer, watch 
and nautical business for sale, New York City; 
splendid opportunity. Address ‘Chronometer, 
109," care Jewelers’ Circular-Weekly. 





jewelry and optical store, if taken at 
! business cause of selling; in good 
town of 4,000; about $1,800 will 
A. W. Johnson, Spencer, Ia. 


A SNAP, 
once; other 
county seat 
handle the deal. 


WANTED TO BUY, a jewelry store complete; 
will pay spot cash for entire store or any part 
of the diamond or watch stock; all correspond- 








ence strictly confidential. Dan I. Murray, 3 
Maiden Lane, New York. 
SALESMAN, splendid chance for man used to 


first class trade to buy interest with long estab- 
lished manufacturer’ of high class diamond 
mountings. Apply to ‘Mounting, 119,” care 
Jewelers’ Circular-Weekly. 





FOR SALE, a good chance for a practical man, 
jewelry and optical business in a Virginia town 
of 2,000 inhabitants; I mean business, must be 
sold at once; will stand close investigation. 
Address “I. R., 3368,’ care Jewelers’ Circular- 


Weekly. 





FOR SALE or exchange, jewelry stock in city of 
10,000; good business; conditions favorable; 
also a stock in a city of 4,000; splendid oppor- 
tunity; only store in city; $4,000 will handle 
either proposition. Address 309 N. State St., 
Litchfield, Ill. 
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BUSINESS OPPORTUNITIES.— 





Continued. 
A CORNER STORE room, brick, suitable for 
watchmaker and jeweles in booming Lorain; 


party with some capital is bound to make a _ suc- 
cess. Enquire of Klein & Drechsler, Lorain, Nebr. 





ATLANTIC CITY, N. J., exceptional opportunity, 
$7,500 to $10,000 will buy good paying jewelry 
and optical business with lease; established 15 
years. Address “‘W., 2207,” care Jewelers’ Cir- 
cular-Weekly. 


WE WILL 


store or will pay 





BUY for spot cash a complete jewelry 
highest prices for any part of 


the stock; immediate returns; strictly confi- 
dential; reference: First National Bank. Address 
j. E Micks Co., Elkhart, Ind. 





DIAMONDS at great bargains, $45 per carat and 
up; mounted rings and other diamond jewelry 


bought from private people sold at half the 
reguiar price; sent on memo. bill to rated 
dealers; sold for cash only. Dan I. Murray, 3 


Maiden Lane, New York. 





NO HARD TIMES with my customers, three of 
my men-are selling on average $500 per day 
at 25 per cent. profits over cost to the jeweler. 
Write me for particulars. Shail I send you 
one of my men; all correspondence strictly con- 





fidential. Dan. I. Murray, 3 Maiden Lane, New 
York. 

FOR SALE, an _ up-to-date jewelry and china 
store in a live town in northern Ohio; old 
established trade; a clean stock which would 
invoice about $4,000; can reduce; good fixtures; 
ill health the reason for selling. Address 
Richter & Phillips, 5th and Vine Sts., Cincin- 


nati, O. 





FOR SALE, new, up-to-date fixtures, good, clean 
stock, situated on 16th St., Denver, Colo.; price, 
$8,000; owner has two stores and desires to con- 
fine himself to one; four years’ lease; will reduce 
stock to some extent if desired. Write or call, 
Halpren & Halpren, 411 Continental Bldg., 
Denver, Colo. 


LOOKING FOR MAN who has $20,000 cash or 
equivalent, to buy my interst in old established 
incorporated retail jewelry business, paying 
handsome profits; has advantageous future; in- 
vestigation solicited only by those who have 
wherewith. “Opportunity, $255,” care Jewelers’ 
Circular-Weekly. 








| PAY CASH for your surplus stock of 
diamonds, watches and jewelry; busi- 
ness confidential; National Bank ref- 
erences. H. Schwartz, 903 Hey- 
worth Bidg., Chicago, Ill. 


60 TO 100 PER CENT. saved if you buy your 
belt pins, hat pins, lavallieres, long chains, 
scarf pins, etc., direct from the factory in half 
dozen and dozen lots from $7.50 per gross up 
to $18 per doz.; selection packages sent to rated 
jewelers. Dan Murray, manufacturer, 183 
Eddy St., Providence, R. 


1 PAY 20 PER CENT. more than any- 
one else for your surplus diamonds, 
watches and jewelry; money sent by 
return mail; bank references. Emil 
Noel, 541 East 46th Place, Chicago, 
il. 











WANTED, a business partner with $10,000 to take 
half interest in a going manufacturing Massa- 
chusetts corporation, making high class silver 
plated ware and Sheffield plate; first class trade 
established and plenty of orders; highest refer- 
ences given and required. Address “‘C., 96,” care 
Jewelers’ Circular-Weekly. 


| HAVE $20,000 cash to invest in a good 
established retail jewelry business in 
New England; if you want to retire 
and can show me a good proposition, 
write “Cash, 62,” care Jewelers’ 
Circular-Weckly. 








FOR SALE in Canada, jewelry business, with 
side line of china, kodaks and stationery, in the 
fast-growing town of Burlington, Ont.; popula- 
tion, 2,000; situated in the best fruit growing 
district of Canada; is also a Summer resort on 
Lake Ontario; stock about $3. 000; excellent 
chance for live man. B. S. Hicks, Burlington, 


WANTED TO SELL an interest in a first class 
jewelry store, with best reputation; establis hed 
15 years in best location in a Georgia city of 
about 38,000 inhabitants; must be a practical 


workman, jeweler and engraver or optician pre- 
ferred; am a watchmaker myself; stock and fix- 
tures invoice about $15,000; will sell half interest 


or part to right man. Address “X., 75," care 


Jewelers’ Circular-Weekly. 


FOR SALE, modern jewelry shop in 
Chicago; complete equipment, old es- 
tablished profitable trade; splendid 
opportunity for right man to step 
into developed business; present 
owner willing to retain interest. Ad- 
dress “B., 18,”’ care Jewelers’ Circu- 
lar Weekly, 503 Heyworth Bldg., Chi- 
cago, Ill. 


JEWELRY BUSINESS, established 20 
years, employing 100 hands; annual 
business about $200,000; no liabili- 
ties; running full time; has shown 
profit every year since business 
started; this business has no element 
of speculation; has been built up upon 
very conservative principles; best of 
reasons for selling. For further par- 
ticulars address Geo. J. Kelley Co., 
171 Westminster St., Providence, 
Rm. 1. 


BUSINESS ESTABLISHED over 50 years; an- 
nual sales past 10 years from $18,000 to $33,000; 
fine agricultural and manufacturing town of 
about 10,000 in Piedmont section of South Caro- 
lina; best location, very little competition, rent 
reasonable, good run of repair work and a 
strictly good proposition to a practical man; 
stock clean and everything up-to-date; will in- 
voice about $12,000 to $15,000; will take about 
$10,000 to handle same, but will make terms with 
good parties for part, and want to give possession 
by Sept. 1 or sooner; open to investigation; no 
auctioneer proposition considered, and if you 
want a good thing and have got the money this 
will pay to look into; best reasons for selling 
and particulars on application. “‘W., 3062,” care 
Tewelers’ Circular-Weekly. 


DO YOU WISH TO RETIRE? Are you 
looking to raise ready cash quickly? 
We are ready to purchase your entire 
or surplus stock of diamonds and 
jewelry, no matter how large it may 
be; we also advance liberal cash on 
same; highest prices paid for entire 
stocks; communicate with us before 
consulting others and get quick re- 
turns; communications strictly con- 
fidential. Address Brooklyn Purchas- 
ing Syndicate, 608 Broadway, Brook- 
lyn, N. Y., Telephone, 2328, Williams- 
burg. 























To Let. 


DESIR: ABLE. DESK ROOM to let: all conveni- 
ences; best location on Lane; Room 407, in 
“= of elevators, 9-11-13 Maiden Lane, New 
ork. 








TO SUBLET at low rental, in Silversmiths’ build- 
ing, 15-17-19 Maiden Lane, New York, most de 
sirable office: north light Address “R. H., 
2309,” care Jewelers’ Circular-Weekly 











Miscellaneous. 


PORTRAIT MINIATURES copied from any 
photo on watches, dials, brooches and lockets 
—— Engraving Co., 45 Maiden Lane, New 
o 








LOST, 14 DIAMOND RINGS. Lost in one of the 
south Atlantic States on June 15, a small pocket 
case containing 14 diamond rings, one a princess 
cluster, one a two-stone diagonal Tiffany, each 
stone weighing 4% carat; another, just like it, 
but having much smaller stones; four gents’ Ss. 
S. rings, one a claw and one a tooth mounting 
stones in these four rings weigh from % to vA 
carat each, and seven S. S. Tiffany rings, as- 
sorted weights, from about % to 1% carats 
each; should any reader of this see or hear of 
any rings being shown or offered for sale or 
pawn answering above description, please advise 
by a message or night lettergram, collect. 
“Pp, . J., 3377,” care Jewelers’ Circular-Weekly. 


Wanted to Purchase 


WANTED, a. second-hand watch sign in good 
condition; give size and price. A. E. Prescott, 
North Creek, N. 3 

















WANTED, tools and machinery to equip an up- 
to-date jewelry manufacturing plant. Address 
Weiss & Fassett, Globe-Democrat Building, St- 
Louis, Mo. 





WANTED, dies and cutters for mesh bag frames; 
must be in good condition. Address, with ful? 
particulars, ““Mesh Bags, 95,” care Jewelers’ Cir- 
cular-Weekly. 


Legal Wotice. 


Notice is hereby given that M. L. Goldstone was 
and now is the sole owner of the firm of S. B 
Ross & Co., heretofore conducted at 68 Nassau 
St., and that S. B. Ross * no longer connected 
with said firm, 4 GoLDSTONE, 

518 Fifth py New York City. 
Dated, New York, July 20, 1910. 


OPPENHEIMER & STERN.—In pursuance of 
an order of Hon. Mitchell L. Erlanger, a Justice 
of the Supreme Court, New York County, notice 
is hereby given to all persons having claims against 
the firm of OPPENHEIMER & STERN, of the 
City of New York, State of New York, to present 
the same, with vouchers thereof, to the subscribers, 
at their place of transacting business, at the office 
of their attorney, EPH. A. KARELSEN, No. 87 
Nassau Street, in the City of New York, on or 
before the 10th day of September, 1910. 

Dated, New York, the 14th day of June, 1910. 

BERNARD STRAUSS, 
Mitton B. Rosensack, Receivers. 
Eru. A. Karetsen, Esg., Attorney for Receivers, 
87 Nassau Street, New York ity. 























FOR RENT 


Office Room in 
CHICAGO 


in the Heyworth Building. 
Vault Room for Samples, 
Electric Light; Free Tele- 
phone, Services of Typewriter 
and all conveniences. 


RENT $25. PER MONTH 
Apply Jewelers’ Circular-Weekly, 
11 John St., N. Y. City, or Room 
503, Heyworth Building, Chicago 


























Lost. 
STOLEN, WALTHAM OPEN FACE, 12 ‘size, 21 
jewel, bridge movement, No. 9.598.772, Crescent 


case; if offered for sale or renair notify “R. 
H., 3149,” care Jewelers’ Circular-Weekly. 











LOST, 12 size, open face, Vacheron & Constantin 
movement, No. 349,781, in 14K. sun ray case, 
National Watch Case Co.. No. 73,101: liberal 
reward, “C. V., 3385,” care Jewelers’ Circular- 





Ont., Can. 
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Gems and Precious 
Stones 
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Published by 


The Jewelers’ Circular Pub. Co. 
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(im woicw 1s CONTAINED ALIST OF THE LATEST PAT- 
ENTS GRANTED BY THE UNITED STATES AND GREAT 
BRITAIN. THE UNITED STATES PATENTS THAT HAVE 
EXPIRED AND THE REGISTERED TRABE-MARKS. 





UNITED STATES PATENTS. 





ISSUF OF JULY 19, 1910 
964,620. WATCH-POCKET. Martna W. Dana, 
Ottawa, Ill. Filed July 23, 1909. Serial No. 
509,226. 

An article of manufacture comprising a watch- 
pocket, a tongue of flexible material connected to 
said pocket adapted to be placed around a belt, 
a flap carrying a fastening device on the back of 





fastening device on the tongue 

adapted to be secured to said flap device, a guard 

formed out of the tongue adapted to hold the 
pocket closed and means for holding the guard 
against the pocket. 

964,624. ART OF MAKING CLUSTER-SET- 
TINGS. James A. Doran, Providence, me & 
Filed Feb. 19, 1910. Serial No, 544,843. 

The improvement in the art of making cluster 
ich consists in form- 
ctions in 


the pocket, a 


settings from sheet metal, wl 


ing a series of contiguous upright proj 


the metal with intervening solid portions, then 


separating the metal of the projections to form 

the prongs, and then cupping these solid portions 

in the reverse direction to the projections and 
developing the intervening connections of the 
several settings. 

964,625. CLUSTER-SETTING FOR JEW- 
ELRY. James A. Doran, Providence, R. I. 
Filed Feb. 19, 1910. Serial No. 544,844. 

Circular cluster-setting stock, comprising a sheet 





of metal having a plurality of pronged bearings or 
seats arranged in any number of circles around 
a central bearing or seat, and integral connecting 
bars between the individual bearings or seats. 
964,699. POCKET CIGAR CASE. ALLsTon 
SarGENT, New York. Filed April 28, 1910. 
Serial No. 558,163. 
A pocket cigar case comprising a body and a 
cover, one of said meabers having interior, longi- 


tudinal, cigar-spacing ridges and absorbent mate- 
rial located so as to provide evaporation between 





the cigars contained between said ridges. 

964,743. TIMING SYSTEM. Tueopore S. Brinn 
SCHEDLER, Detroit, Mich. Filed Nov. 15, 1909. 
Serial No. 528,031. 

In an electrical apparatus for timing clocks, the 
combination with an electric circuit including a 
master clock and an electromagnet, of a timing 
device in operative relation with said magnet, said 
timing device comprising a vibrator actuated in 

















unison with the master clock, means for holding a 

hairspring in the vibrator so that the vibrations 

of said hairspring will be in unison with the vi- 

brator and the master clock, and means for mark- 

ing the hairspring at the point where it is to be 
pinned to the movement. 

964,928. SEPARABLE BUTTON. Frank H. 
Mooney and Franx S. Crane, Chicago. Filed 
Aug. 16, 1909. Serial No. 513,104. 

A separable fastener comprising a hollow stem 
having the bore thereof enlarged at one end and 
provided with retaining means, a sleeve, the outer 
diameter of which corresponds with the inne: 
diameter of the small end of said stem, said sleeve 





being provided at one end with a plurality of lon- 
gitudinally extending spring fingers, each having 
an inwardly inclined shoulder arranged on its 
inner face, a stop arranged on the inner face of 
said sleeve near its other end and a locking rod 
operable within said sleeve and provided with a 
head 6f a diameter greater than the inner diameter 
of the spring fingers and having its outer end 
reduced to facilitate its insertion. 
DESIGNs. 

40,775. LINK FOR ORNAMENTAL CHAINS. 

Otis B.¢ Crossman, Chartley, Mass., assignor 


to Bates & Bacon, Attleboro, Mass. Filed 
May 13, 1910. Serial No. 561,263. Term of 
patent 3% years. 


40,776. SPOON, FORK OR SIMILAR ARTI- 





CLE. Lestre A. Brown, Wallingford, Conn., 
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assignor to R. Wallace & Sons Mfg. Co 
Wallingford, Conn. Filed May 23, 1910. 
Serial No. 563,038. Time of patent 7 years. 


TPADE MI PK. REG STR’ D JULY 19, 1910 
78,898, WATCH MOVEMENTS, Tue Osxkamp- 
Nottine Co., Cincinnati, O. 
Filed March 28, 1910. Serial No, 48,692. Pub- 
lished May 17, 1910. 
78,899, WATCH MOVEMENTS. Tue OsKkamp- 
NottinG Co., Cincinnati, O. 
Filed March 28, 1910. Serial No. 48,693. Pub- 
lished May 17, 1910. 


BRITISH PATENTS. 
(ABRIDGMENTS OF SPECIFICATIONS, 1909, FROM The 
Illustrated Official Journal.) 


#SU" OF JULY 6, 1810 
6,253. THIMBLES. A. Constantine, Hands- 
worth, near Birmingham. March 16. 

A thimble or finger-guard is fitted with a lining 
comprising galvanic and- magnetic elements. In 
the example shown, a composite ring, b, c, form- 
ing the inner lining of the thimble is made up of 
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a perforated ring b of zine and a studded ring c 
of copper; the copper studs d projecting through 
the perforations in the zine ring. Between this 
ring and the outer shell a is placed a steel lining 
e, which is divided by a saw-cut et and mag- 
netized., 
6,367. DRESS PINS. A. 
many. March 17. 

In brooches, scarf-pins, etc., which are provided 

with an additional pin for greater security, the 


SUTTCHER, Tilsit, Ger- 


~ 


FIC 4 





second pin ¢ is so mounted as to be capable of 

movement in any direction, so that the point of 

its insertion into the fabic may be varied. 

6,389. ELECTRIC CLOCKS. P. Poerro, Paris, 
March 17. 

In a secondary clock which is driven by the 
expansion and collapse of bellows 66 acting on 
a ratchet lever 65, the teeth of the ratchet-wheel 
64 are fully radial and are beveled up to the 
right. A correcting-detent 68 is provided with a 
double-beveled nose-piece 67. 

6,435. DRESS PINS. T. W. Farnztt, Birming- 
ham. March 17. Period for granting patent 
not yet expired. 

Hat-pins are combined with small mirrors, which 
form the head. In one form of the invention, 
shown in Figs. 1 and 2, the mirror 2 is mounted 
transversely to the pin, and has an ornamental 


FIC.1. 


FIC.S. 
2 





hinged cover 5. In another form, shown in Figs. 
4 and 5, two mirrors set back to back are mounted 
in the same plane as the pin. In a further modi- 
fication, the mirror is made to slide in a case form- 
ing the head of the pin. 
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BALANCE JEWEL 
with olived hole 
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Ruby $2.50 Per Dozen 
Gauged 
or Assorted Holes 











BALANCE JEWEL 
with straight hole 














Ruby $2.00 Per Dozen 
Gauged 
or Assorted Holes 





BALANCE STAFFS 
with oil grooves 


a. 
Polished $3.00 Per Dozen 


Gauged 
or Assorted Pivots 
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without oil grooves 
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ELGIN 


Balance Staffs and Jewels 


TO THE RETAILER: 


You realize beyond question that the main 
cost to you in repairing watches is the wage you 
pay your watchmaker. Minimize this cost and 
add to your profits by using the best material. 
The best for Elgin watches is the kind we make. 
As manufacturers of watches that are made to 
last a lifetime and then to be handed down, our 
interest in supplying good watch material is of 
greater importance than the mere sale. The use 


Elgin Material 
In Elgin Watches 


combined with your skill in making repairs is a 
mutual interest. It saves you time and assures 
the continuous satisfactory performance of our 
watches. Our reputations, yours as repairers and 
ours as manufacturers, are sustained. No items 
of repairs are of greater importance than Balance 
Staffs and Balance Hole Jewels. Insist upon having 
the genuine Elgin. Your material jobber will 
supply them with assorted pivots and holes or 
with pivots and holes gauged, as you prefer. 
Gauged pivots and holes will save you time. 


ELGIN NATIONAL WATCH COMPANY 


Factories: ELGIN, ILL., U. S. A. 
NEW YORK OFFICE: GENERAL OFFICES: 
15 Maiden Lane 131 Wabash Ave., Chicago 


July 27, 1910. 

































































Setting the Minute Hand of a Watch. 


Written expressly for The Jewelers’ Circular-Weekly by Walter Gribben. 























OME users of watches are particular 

to have the minute hand coincide with 

the second hand; that is, to have the min- 

ute hand point exactly to one of the mi‘- 
' 


ute divisions of the dial at the same tim: 


variations should be equal in 
direction, the following 


maximum 
amount in 
method was used: 

In a Swiss watch of fairly good quality 
the minute and second hands were com- 


each 


Position of Minute Band 
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the second hand points to 60 on the sec- 
onds dial, but with many watches this is 
an impossible thing to do, as the dial is not 
always uniformly divided, and if the hands 
coincide in one part of the dial, they will 
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pared as the former passed each mark on 
the dial; the results of these observations 
are shown in table 1 and graphically in 
Fig. 1. That is, when the minute hand was 
at 0 on the dial, the second hand pointed 


Position of Minute Zand 
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Position of Second Hand 
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FIG. 2 


not do so when the minute hand is in 
another part of the dial. 

In order to set the minute hand so that 
the variation of the second hand from 60 


should be the least possible, and so that the 


to 49 on its dial; when the minute hand 
was at 1 the second hand was at 50; when 
the minute hand was at 2 the second hand 
was at 48, and so on. By inspecting the 
curve in Fig. 1 it is seen that there are 


small inaccuracies of graduation of the 
dial, shown by the various small peaks pro- 
jecting upwards and downwards, but in ad- 
dition to this there is a gradual rise to the 
general figure of the curve, lasting through 
about half a circumference, and a gradual 
fall thrcugh the other half. This feature 
indicates an eccentric dial, the center of 
graduation of the dial not being exactly the 
same as that of the center of movement of 
the minute hand, 

The mean of all the readings of the 
seconds dial, as shown in table 1, is 55, the 


— rasce 1. c— TABLE 2.—-—_ 
ae os = > S2 oe S25 4 
49 30 66 éa 64 30 61 
1 50 31 62 1 5 31 57 
2 48 32 63 2 66 32 60 
3 50 3S 62 3 66 33 62 
4 50 34 62 4 65 34 58 
5 54 35 66 5 68 35 60 
6 50 36 62 6 69 36 59 
7 49 37 61 7 68 37 60 
& 50 38 60 8 68 38 59 
9 51 39 59 9 69 39 59 
10 55 40 61 10 67 40 58 
11 52 41 57 11 68 41 57 
12 54 42 56 12 71 42 58 
13 52 43 56 13 71 43 56 
14 52 44 56 14 71 44 59 
15 57 45 54 15 69 45 60 
16 53 46 54 16 68 46 56 
17 4 47 53 17 70 47 55 
18 56 48 52 18 69 48 57 
19 56 49 53 19 70 49 57 
20 2 a0 50 20 72 50 61 
2 58 51 52 21 68 51 65 
22 58 92 51 22 68 52 66 
23 60 53 52 23 67 3 66 
24 59 D4 50 24 66 54 64 
25 61 55 55 25 65 55 67 
26 60 56 50 26 62 56 65 
27 61 57 51 27 59 57 63 
28 62 58 50 28 60 58 64 
29 62 59 48 29 62 59 65 


TABLE SHOWING THE RESULT OF SOME INTER- 


LSTLNG OBSERVATIONS. 


variations from coincidence being as much 
above this figure in some instances as 
are below it in others. In other words, t 

is the average height of the curve in Fig, 
1, and shows, with the particular relative 
setting of the minute and second hands at 
the time when the observations were made 
that the average point of coincidence was 
when the second hand stood at 55 seconds, 
and this becomes the coincident point when 
the minute hand stands at 10 minutes and 
also at 55 minutes. This is seen by follow- 
ing the horizontal line representing 55 sec- 
onds, and it will be noted that it intersects 
the curve at the vertical lines that repre- 
sent the 10 minute and 55 minute positions 
of the minute hand. 


As th So h AD ] 


‘ond hand stands at 55 when it 
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WALTHAM WATCHES 


COLONIAL SERIES 


Riverside Maximus 
Enamel Dial 











COLONIAL SERIES 
Gold and Gold Filled Watches 

















These watches are a noteworthy addition 
to the Waltham line. They are exceptionally 
thin and may be had with Enamel, Silver Fin- 
ish or Gilded Metal dials of artistic design. 
Colonial Series watches appeal to the most critical 
buyers. 

Colonial Series watches are to be had in five 


grades of movements as follows: 


Riverside Maximus—23 jewels, adjusted to tem- 
perature, isochronism and five positions. 

Riverside—19 jewels, adjusted to temperature 
and five positions. 


Royal—17 jewels, adjusted to temperature and 
three positions. 


No. 1425—17 jewels. 
No. 1420—15 jewels. 


All Colonial Series watches are cased and 
timed at the factory. They are delivered to the 
trade in display boxes. The retail selling price 
on these watches is fixed and plainly printed on 
the contract notice which is placed in the box 
with each watch hefore leaving the factory. 











WALTHAM WATCH COMPANY 
WALTHAM, MASS. 
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should stand at 60, it might be sifted on 
its arbor 1-12 turn ahead, but a more easily 
applied remedy is to set the minute hand 
back a trifle, so that it is exactly on the 10 
minute mark when the second hand is at 
60. ‘This will give the best setting pos- 
sible with that particular watch and dial, 
as then the variations from coincidence will 
be the same in amount in each direciion. 

Another example is that of an English 
watch, the results of the observations on it 
being shown in table 2, and again graphic- 
ally in Fig. 2. This shows with the par- 
ticular relative setting of the minute and 
second hands when the observations were 
made, that the average points of coin- 
cidence were when the minute hand stood 
at 0, 54 or 58 minutes. Therefore, these 
are the three points on the minute dial, at 
one of which the minute hand should stand 
while it is being set to coincide with the 
second hand. 





The Microcosm of a Watch. 


1TH no little astonishment the world 
learned lately that a gramme of 
radium represents a value of $75,000. This 
sum, at first sight, appears to be out of all 
proportion to so small a quantity, and many 
may feel inclined to question, what could 
be done with so minute a guantity of the 
rare mineral? ‘That, however, the gramme, 
which looks so infinitesimally small to us, 
may nevertheless represent a _ respectable 
quantity will be evident, says the Deutsche 
Uhrmacher Zeitung, from the fact that in 
watchmaking, for instance, we are accus- 
tomed to deal with much smaller units of 
weight. 

The balance of a lever watch, with its 
16 to 18 screws, consists of 24 separate 
parts. The weight of such a balance, in a 
man’s watch, is only 0.7 of a gramme 
The weight of the balance in a six-ligne 
watch, for instance, that represents prob- 
ably the most minute object in this ligne, 
amounts to only 0.02 of a gramme. If we 
remember that each of the above-men- 
tioned parts must have a form of the most 
aecurate pattern and that we expect of the 
balance the tremendous task of 432,000 
vibrations in 24 hours, without any inter- 
ruption, we can picture to ourselves what 
a gramme of any substance amounts to. 

In the museum of the municipal school 
of watchmaking at Geneva, among other 
curiosities in the line of watch technique, 
we can see a watchworks of five milli- 
meters diameter, which was completed in 
1856, and the weight of which is not more 
than 0.033 gramme, It consists of 22 parts 
and goes well. The artist who made this 
little masterpiece refused an offer for it 
from the English court of $4,000. 

As the watch-work weighs 0.033 gramme, 
the English court was willing to pay 
$121,212 for the gramme of metal. Sub 
sequently, however, no connoisseur was to 
be found who was willing to pay even ap- 
proximately so high a price, and a few 
years ago the little gem came into the pos- 
session of the watchmaker’s school for 
$160. 


The Fox River Jewelers’ Association will 
meet in New London, Wis., Aug. 25. Pleas- 
ure trips will be the order of the day. 
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Railroad Watch Inspection and Its Relation to the Jeweler. 


Address of L. H. Walters, Hillsboro, Tex., before the Texas Retail Jewelers’ Asscciation. 








BOUT 15 years ago, the time to which 
we now frequently refer as “the 
early days of watch inspection on the 
Katy,” | could have entered into this sub- 
ject with a great deal more enthusiasm 
than 1 can to-day. Then it was that 
there was something big in the watch in- 
spection for the jeweler, then it was that 
it seemed that every railroad man needed 
a watch. There were no _ restrictions 
placed on the jeweler or inspector as to 
the number of watches he could supply to 
each employe, and each month’s watch- 
order business was quite a factor in build- 
ing up his bank account. 

It was no trouble for-a live man as 
inspecto: to go out over his division for 
a day or two and come back with from 
$500 to $1,000 watch-order business, and 
during the “carly days” he could draw on 
lis imag'nation a litthe and make himself 
believe (although he had no specific license 
from the railroad company to do so) that 
each employe ought to provide himself with 
a nice diamond or even a bicycle or piano 
for his home, and occasionally sandwich 
one of these in on a watch order, but, of 
course, this was before he learned that 
business of this kind was positively pro- 
hibited by the railroad company. 

In those days the inspector was _ pro- 
vided with annual passés, to use at will, 
could apply for special passes and procure 
them to points far beyond the limits of 
his inspection territory, and really felt as 
if he were one of the officials of the road 
Towever, even then, with all these advan- 
tages and privileges, there were troubles 
and days of “blues.” You would probably 
have had a splendid watch-order business 
the preceding month, especially if it was 
during the busy season, and counting on a 
magnificent check to come from the treas- 
urer’s office, but lo and behold! you find 
your check is like the “nigger’s fish—it 
sho’ had shrunk some.” 

You glance over your deduction list and 
note one after the other payment short, 
ard some of them entirely blank. You 
hastily prepare a list of the shortages, 
make inquiry at the superintendent's office 
to learn that this, that and the other one 
had “left the service, nothing due him; 
iast heard of him he had gore to Mexico,” 
etc. But you console yourself that maybe 
next month will not be so bad, and, with 
the “open policy’ and no restrictions on 
you, you can hump yourself and _ sell 
enough the next month to even up with 
your losses. 

Then again, just as you are feeling like 
you are at peace with the world, and espe- 
cially with all the railroad men, in stalks 
a big, burly boomer brakeman. He has 
blood in his eye, he is six feet tall and 
weighs 200 pounds, slams his watch down 
on the showcase with an oath and says 
the blank watch is “no count” and won't 
keep any time. You examine his watch 
and find it is running nicely and only 
abovt 10 or 15 seconds out of the way. 


You question him and soon find out that 
he has just been discharged, but that you 
have caught the full amount out of his 
time, and his real trouble is that he wants 
you to take the watch back and refund 
him his money—maybe he will be willing 
to allow you a smal amount as rent for 
the time he has had it. 

Of course, you are not at all willing to 
do anything of the kind, and besides you 
know very well that if he had happened 
not to nave any time or very little time 
in when he was discliarged his name would 
have been on your next month’s delinquent 
list, and your watch and the “boomer” 
would have likely been in Mexico or some 
other out-of-the-way country. You po- 
litely tell him that you cannot take watches 
hack under those circumstances, when he 
immediately begins to abuse you and cuss 
cut the blankety-blank firm. Then it is 
you feel that you would give the world to 
be the nigger Jack Johnson just for a 
few minutes in order to be able to give 
him the proper attention, but instead you 
are compelled to submit to his abuse till 
one of the clerks can call the sheriff's 
force in to take charge of him. 

These are only a few of the trials and 
troubles of the watch inspector, but there 
is one other | might mention which at times 
is the most aggravating of them all, and I 
regret to say it is brought about by some 
members of our own craft. You have 
secured the position of inspector in a legiti- 
niate and business-like manner from some 
big railroad company, you are conducting 
your business in an honest, straightforward 
manner, charging a reasonable profit on 
the watches you sell and doing all you can 
to treat your customers right and keep 
them satisfied. 

There is another jeweler around the cor- 
ner or across the street who gets it into 
his head that you are not entitled to as 
much business as you are doing, and he 
is going to try and get this job of watch 
inspector by fair or foul means. He hasn't 
zot the courage or energy or forethought 
to go after a proposition when he might 
have gotten it in a legitimate manner, but 
waits till you develop it and get it and 
hegin to make something out of it, and 
then lie begins his dirty work. He knocks 
every watch you sell that he happens to 
come cc1oss, tells the customer that he 
could order it for so and so, and that he 
has been robbed, etc., and sooner or later 
gets on the good side, or, more properly 
speaking, bad side of a few of the “boomer” 
class of railroad men by “setting up” the 
beer occasionally, or giving them a cheap 
emblem pin or charm, and soon finds one 
or two in this class that he can use for 
his purpose. 

He hatches up some “cock and bull story” 
and gets these boomers to file a complaint 
to the superintendent‘s office against the 
inspector, alleging all kinds of mistreat- 
ment in regard to their watches, or the 
inspection generally, or possibly getting up 
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a petition signed by a number of dis- 
gruntled employes, some of whom you wil 
always find in every bunch of railroad men, 
whom no one could please for any length 
cf tine, asking to have the present in- 
spector removed and Mr. Jones, the jew- 
eler around the corner, appointed in his 
stead. 

he superintendent, of course, will feel 
called upon to investigate the charges and 
take the matter up with you. Frequently 
you can Ccispose of the matter at once by 
correspondence; at other times you are 
compelled to quit your business and de- 
vete your valuable time to getting up data 
and testimorials from the more responsible 
employes to refute the infamous charges 
that kave been brought against you. 

I am giad that there are only a few of 
these jewclers, and for these few I have 
the vtmost contempt. 

Even now we still have these same 
troubles, but only to a moderate degree, 
curtailed on account of the great decrease 
in the amount of business that we are al- 
iowed to do, 

Yhings have changed in 15 years, Our 
friends and representatives in the Legisla- 
ture and the newspaper men got into a 
squabble and cut themselves as well as the 
watch inspectors out of their annual trans- 
portation, and the inspector dots well now- 
adays if he gets a limited pass to make 
his semi-annual inspection trip, 

The railroads seemingly have become 
more or less indifferent to the time service, 
have placed restrictions on the sale of 
watches, in most cases limiting you to one 
watch to each employe, no matter how 
Jong he remains in the service, and it seems 
that the supervisors of wages spend a 
great deal of their time in digging into 
the watch inspector’s deduction orders to 
see that this rule is not violated, and that 
he is confining himself strictly to the sale 
of standard watches only, 

But wit all these restrictions and de- 
privation of privileges, the inspector is re 
cuired to give the same attention to the 
time service, employ the same additional 
help, keep che same records and books, and 
custom ainong the jewelers of the country 
has made it popular to do it all without 
salary, and you cannot blame the railroad 
companies. 

The fact is the railroad watch inspector 
who does his duty to the company should 
be placed on the payroll at a reasonable 
salary and be provided with transportation 
the same as other employes holding semi- 
official positions, as the amount of work 
and responsibility attached to the office 
jutifies it. 

Of course, there are advantages to the 
jeweler hoiding this position, even though 
no salary is attached to it. It brings him 
in touch with a much larger trade circle, 
not only zmong the employes of the rail- 
road, but he forms friendships and ac- 
quaintances over his territory, who develop 
into customers in a short time, that would 
take lim much longer and require con- 
siderable money in advertising to reach. 

It. recuires him to keep a larger stock 
of and more variety of high-grade watches 
than he would otherwise keep, all of which 
helps to raise the standard of his mer- 
chancise «n¢ educates his customers out- 
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side of railroad service in buying higher- 
grade watches and other goods, which is 
beneficial in general to the trade. It also 
enables him to buy in larger quantities, 
thereby imsuring him better prices or at 
least the right prices, and when there is 
anything doing on the inside he is pretty 
apt to have it offered him. 

The watch inspection is good advertising 
for the jeweler if he uses it to the best 
advantage It requires him to at all times 
employ only the best and most reliable 
mien at the bench, which necessarily enables 
him to turn out first-class work to his cus- 
tomers, and they recognize the fact that 
by virtue of his position as watch inspector, 
and the large railroad corporations en- 
trusting him with the care and responsi- 
bi‘ity of all the watches carried by their 
employes, he must be reliable and compe- 
ient to take care of their wants and busi- 
ness in his particular line. 

The railroad watch inspection is just 
what you make it both for yourself, from 
«. profitable standpoint, and the efficiency in 
service that you give the railroad com- 
pany You can be a drone inspector, con- 
tent with an occasional “blow in” watch 
sale, careless and indifferent toward the 
interest of the railroad company, or you 
can be a live one, go out and. push the 
busiress and do all you can to require the 
cmployes to live up to the time-service 
rules 

So, with all its trials and troubles, I 
regard the watch inspection as being a 
vaiuable asset to the business of any jew- 
eler JI have been in the jewelry and piano 
business in Texas 17 years, successfully 
conducting three stores, all of which for 
15 years have been connected with railroad 
watch inspection, and it is with pardonable 
pride that I point to the fact that in all 
these years I have never failed to discount 
a bill, and up to the present summer have 
never borrowed a doliar, and I attribute a 
part of my success to being a railroad 
watch inspector. 





Some Remarks on Clock and Watch Oils. 





By H. REINECKE, 

hi my long experience of about 70 years 

I have often been interested in the dis- 
cussion on the merits of lubricating oils 
for clocks and watches, with a view to 
knowing their special merits, partly as a 
lubricator per se and partly as to the time 
that any of such oil will retain its efficiency 
as a harmless lubricator. In discussing such 
matters, it is to be borne in mind various 
metals or other material absorb in friction 
a greater or less percentage of the motive 
power. In like manner various lubricators 
or oils also consume more or less of the 
motive power at the moment of application, 
and in the course of time. 

During most of the time that I have 
used clock or watch oil I have been in the 
habit of purchasing it from watch ma- 
terial dealers, and only in two or three in- 
stances I have had recourse to testing un- 
tried oil myself. .One instance was at the 
suggestion of a clever Frenchman, a hor- 
ologist, who gave me the following instruc 
tion, which I followed with some en 
thusiasm: 

“Place several gallons of the purest and 
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the best olive oil in a number of open glass 
jars, and expose them to about 25 degrees 
F. On the surfaces of the resultant frozen 
oil there will remain fluid portions which 
were to be filtered through a wooden funnel 
which had been made of either cedar, elde: 
or linden wood. Such a funnel was to be 
made different from an ordinary funnel, in 
such manner that the lower extremity had 
no opening, but in its place a very thin 
translucent skin, 

\fter partly filling the large part of the 
funnel with some freshly burnt charcoal the 
filtering is proceeded with, which is a slow 
process, the oil Oozing out in drop-like por- 
tions. This oil was used principally on the 
escapements of cylinder watches, where it 
rendered excellent service as a durable lub 
ricant. Olive oil of a more common refine 
ment was used on the larger bearings of 
cylinders and verge watches. 

Another instance presented itself when, 
in the year 1845, I was residing in the is 
land of St. Thomas, when a whaler, who 
had entered the harbor in distress and 
whose chronometer needed my service, of- 
fered to me for sale a quart bottle of por 
poise oil, and who informed me that the 
usual way of collecting the porpoise oil 
from the jaws of the fish by heat or pres- 
sure was not the proper mode, but the best 
oil was collected from the bone of the en- 
tire fish, which had to be stripped carefully 
of all the flesh. The bone was to be hung 
in the scorching sun, when the drainage had 
to be collected and filtered through animal 
charcoal, as oil collected in the last de 
scribed manner was immediately ready to 
be applied to clocks or watches. 

I have tried samples of such oil on a 
large Fusee cylinder watch made by Urban 
Jurgensen, of Copenhagen, on which | 
found remnants of the oil, after the watch 
had been running about eight years in a 
perfect liquid and clean condition, In test- 
ing the quality of oi] for a lubricant it is a 
common habit to omit the consideration of 
its electrical conductivity and its affinity 
for oxygen, either of which is a serious 
factor. To the poor conductivity of oliv: 
oil may be ascribed its great popularity as 
a lubricant for a length of time, which 
conductivity is said to be 677 times less 
than in some other oils. The only poor 
use of the Colza oil, which has some ex- 
cellent properties as a lubricant, is its great 
affinity for oxygen, which is the greatest 
of any oil known. On account of this prop- 
erty it was largely used in former years in 
the so-called “Carcel Lamps,” in which 
luminous light was produced by pumping 
the oil to the burning wick by a mechanical 
contrivance. As a lubricant this Colza oil 
was used on the mainsprings of French 
mantle clocks, etc. 

Intelligent horological authors have en- 
deavored to take advantage of the different 
good properties of several oils by recom- 
mending a mixture of them. The older 
English chronometer makers are said to 
have gained wonderful resu'ts by such 
mixing. 








The T. M. Hobb jewelry establishment, 
Middlesboro, Ky., was robbed recently of 
jewelry valued at several hundred dollars 
The robbers broke a plate glass window 
with stones. Two negroes have been ar- 


rested. 
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EXCELSIOR WATCH 


ANY jewelers make the mistake 

of assuming that the trade of the 

man with only a few dollars to 
spare 1s not worth going after. 


Forgetting that every big retail busi- 
ness counts its multitude of small profits as its most 
valuable asset. 


That families of small income spend every year 
six billions for food, nearly two billions for clothing, 
a hundred and fifty millions for books and papers. 


There’s a great field among these people for the 
Excelsior Watch—a low-priced timepiece that can 
be depended on. 


Put in a good showing of Excelsior Watches and 
gO after these customers. It’s the beginning of a 
new era for the store. 


EXCELSIO9 The Excelsior Watch has 7 jewels, 

sean, | quick train and cut expansion 

pe eric $00} = balance with Breguet hairspring. 

. Stem-wind and pendant-set (18 
size hunting, lever-set). 


Made in 0, 6, 12, 16 and 18 sizes—open face 
and hunting. Plain polished, engine turned 
and fancy engraved cases of three grades 
—Gold filled, 20 year; Gold filled, 10 year, 
and Silverode. Retail prices, $4.50 to 
$11.00. 
Every Excelsior Watch is cased at the 
factory, adjusted in its own case, and sold 
complete—with a printed price ticket at- 
tached that makes the price uniform every- 
where and insures your rightful profit on 
every side. 


Inquire of your jobber and write to the factory for literature. 


New York Standard Watch Works 
Jersey City, N. J. 
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OKLAHOMA 
THE PACE MAKER 


Address Delivered by Jos. Mazer, at 
the Oklahoma Retail Jewelers’ Ass'n, 
Oklahoma City, Okla., May 12, 1910 





As all of you are aware, there are many grades of 
filled cases on the market to-day. And whether they 
are good or bad does not in any way seem to 
bother some manufacturers, for they have no hesi- 
tancy in guaranteeing them to last anywhere from 
twenty to thirty-five years, whichever stamp is 
the handiest at the time the employe does the 
stamping. 

When you buy an automobile, do you receive a 
guarantee that it will last you a definite time re- 
gardless of the number of miles you run it? When 
you buy a pair of shoes do you have them guar- 
anteed for a definite period of time regardless of 
the number of steps you take in them? When you 


buy a tailor made suit of clothes do you receive a 
guarantee that it will last you so many weeks or 
months regardless of the character of the use you 
give it? I think I am safe in saying that not an 
article of merchandise in the entire category of 
things useful to men as- adornment or necessary 
to science and commerce as invention or machinery 
that has a definite statement of time attached re- 
gardless of the character of use which it may 
receive as has the watch case. 

If you sell your filled case to a plasterer whose 
pockets are filled with grinding particles, if you 
sell it to a college professor who is the very per- 
sonification of cleanliness, or sell it to a grocery 
clerk, who is possibly a happy medium, except for 
the extra bumps he gives it, the length of life at- 
tached to that case is the same. Ladies and gen- 
tlemen of the Oklahoma Jewelers’ Association, I 
think the time has now arrived when we must 
again show to the world that Oklahoma is the 
pacemaker. The time has arrived when we must 
as jewelers, assume that same position in the mer- 
eantile world to which our superior training en- 
titles us, but which our own lack of initiative has 
so far prevented us from obtaining. Let us rather 
tell the man that the filled case we are selling 
him as a definite thickness of gold in each of the 
lids, and that that thickness, if used with judgment, 
should last him so many years. But also, let us 
tell him that if he places that case against a grind- 
stone that it will not last him more than so many 
minutes. Let us explain to the shoe man that in 
that manner does he sell us our shoes. To the 
clothing man let us say that in the same manner 
and under the same guarantee does he sell us 
our clothes. The hardware man so sells us and 
guarantees the edges of his planes or the teeth of 
his saws. The automobile man, if he guarantees 
anything at all, so guarantees his tires, and thus 
could I continue indefinitely. 

Let us tell the man who wishes to buy the filled 
watch that we have several grades of filled cases, 
not dependent upon the luck which the fellow ir 
the factory had in reaching for the proper stamp, 
but entirely upon the thickness of the gold on 
those lids. 

I want to see a resolution passed condemning the 
practice of putting a stamp bearing a limit of time 
within the case, and let that resolution appeal to 
the national body, and all the casemakers, to do 
what they can to have a law passed, similar to the 
stamping law, which will make it a crime to stamp 
anything but the thickness of the gold in the lids. 
Pass that resolution, and give the other States a 
chance to be become accustomed to the pace, and 
when our object is finally attained, you will sell 
better cases to your own customers. 
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4 Gold Pride of Elgin 


THE GOLD-FILLED WATCH CASES 


That do not Require a Guarantee for any Specified 
Number of Years 











These are the kind that every jeweler in the United States ought to 


liandle. 
Elgin *4 Gold Pride Cases Are Truthfully 
Better Than the Average Solid Cold 


Their construction includes nearly as much gold as is used in the 
light weight pure gold case. 


44 Gold {Pride Means That 252 of the 
: Actual Weight of the Case is Solid.Cold 


For Example, if a 16 size % Gold Pride weighs a total of 32 
dwts., exclusive of case springs, crown and crystal, WE GUAR- 
ANTEE THAT SUCH A CASE CONTAINS 


At Least 8 Dwts. of Solid Cold 


Think what that means in wearing surface. 25% of the outside 
thickness of the watch case back is solid gold. 

For example, if the total thickness of the case back is 21/1000. 
25% of that being solid gold makes the gold surface 64/1000. 


How is That for a Gold Shell? 


4% Gold Elgin Prides are practically solid gold shells stiffened with 
metal. 
The two illustrations hereon show “4 gold Elgin Prides, Plain 
and Engine Turned. The only gold filled cases of the kind manufac- 
tured. They are finished throughout in the very finest manner pos- 
sible. In fact, we are confident in saying that 


Elgin Pride Cases Represent Watch Case 
Making in Its Highest Perfection 


Mr. Jeweler, if you really want to handle the very best grade of 
gold filled watch cases obtainable, add to your stock a variety of these 
% Gold Elgin Pride cases made in 12 and 16 size Hunting and Jointed 


Open Face. Bassine plain and Jurgenson engine turned. 


ILLINOIS WATCH CASE CO. “u's...” 














115 























116 


THE HOROLOGICAL REVIEW July 27, 1910. 

















The McIntyre 


Not a watch that will sell itself, but one with sufficient Good Talking Points, enough 





Real Quality to make its sale an easy matter. 


A “ONE QUALITY ONLY” WATCH 


intended for the man who counts worth, not price. Built to win the admiration and 





the respect of the most particular trade; the crowning achievement of a long cherished 
ambition to produce in America, with American workmen and American methods, some- 


thing just a little better than the world’s best. 





We believe that we have created something that will set the Watch World to thinking. 
Its introduction comes after a decade of labor in the perfection of the model and in 
securing Letters Patent both at home and abroad, 


Such a watch, YOU can sell 


Fixed retail prices that insure to you, such a margin of profit as you are justly 
entitled to. 
Direct to Exclusive Agents only 


Booklet for the asking 


McIntyre Watch Company 


Kankakee, Illinois 

















A UNIVERSAL selling plan that means more sales 





OMEGA 


The Watch of Matchless Merit 


Exclusive factory sales agents 


being established. 


NOW. 


UNITED STATES ACENCY 


OMECA WATCH CoO. 


21-23 Maiden Lane 
New York 




















Application should be made 
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No. 6162. FIRE FLY 


ONE-DAY ALARM ALSO 
N>. 6162. ONE-DAY TIME 
Fine Mat Finish, Gilt Case 


Height, 4 inches. Dial, 2 inches 


Dial as it Appears at Night 


LATEST NOVELTY! 





ADIUM 


CLOCKS 








These watches are furnished with 
a special dial, on which a dot of 
radium compound is placed above 
each numeral. The hands are also 
covered with this wonderful com- 
pound. This radium compound is 
always plainly visible at night and 
enables one to read the time in ab- 
solute darkness. If the watch is 
looked at on awakening in a dark 
room, the location of the hands is 
plainly indicated by the luminous 
dots, and the time can be easily 
read. 

In order to properly test these 
watches, it is necessary to look at 
them in a perfectly dark room; 
semi-darkness will not do; the 
EYE as well as the watch should 
be in the dark. 

All other luminous compounds of 
“Phosphor,” etc., depend upon ex- 
posure to daylight for their lumi- 
nous properties. Unlike all of 
these, this RADIUM COM- 
POUND does not depend upon 
daylight for its luminous proper- 
ties. It is guaranteed to last, and is 
not affected by dampness or other 
climatic changes, 








These watches, besides being used 
as an alarm in the morning, can also 
be carried in the pocket and set toa 
special time to remind owner of any 
important engagement. 








ASK FOR 


| CATALOGUE 
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No. 6623. FIRE FLY 
EIGHT-DAY TIME 


Fine Mat Finish, Gilt Case 
Height, 3 inches. Dial, 2 inches 





No. 6365=R. ALARM WATCH 


Showing Watch Set up for Night Use 


Gun Metal Case 
Fine White Enamel Dial, 1°4 inches 


SUSSFELD, LORSCH & CO. 


37 Maiden Lane, NEW YORK 
IMPORTERS OF CLOCKS 


PARIS 
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Sessions Clocks 








The Avondale is one of 
our new Cabinet Clocks 
fine enough for the library. 
Inexpensive enough for 


the kitchen. 

WRITE FOR CIRCULAR 
Our Marbleized Parlor 
Clocks and Mahogany in- 


laid patterns are leaders 
in quality and price. 











“AVONDALE” 





THE SESSIONS CLOCK CO. 
FORESTVILLE, CONN., U.S. A. 


37 Maiden Lane 


124% inches high. 10 inches wide. Well 
finished golden oak cases. 8-day. Strikes 
hour on cathedral gong, half hour on a cup bell. 
Iveroid Dial. Oval Glass. Plain Brass Sash, 
For sale by wholesale clock dealers, List $5.30 





New York Salesroom, :: 


HALL 
CLOCKS 


ELLIOTT’S 
CELEBRATED 
TUBULAR 
CHIMES 


Harris & 
Harrington, 


12 BARCLAY ST., 
NEW YORK 


Sole Agents to the Trade 
for 


J. J. ELLIOTT & CO. 
LONDON 














AUDEMARS, PIGUET & CO., 


Manufacturers of Superior 


Plain and Complicated Watches. 


Represented by 


A. WITTNAUER CO., 


9-41-13 Maiden Lane, NEW YORK. 











Practical Course in 
Adjusting 


Published Price, $2.50 
Special Reduced Price, $1.50, Postpaid 





All Jobbers, or 
Jewelers’ Circular Publishing Co. 
















SOLE 


JULES JURGENSEN —SOLE— 
Watches and Chronometer 6 Nass st. New York 


PARIS—“ THE GRAND PRIX ”—1900 AGENTS 





















Learn Watchmaking 


_ Refined, profitable labor. Competent men always 
in demand. We teach it thoroughly in as many 
months as it formerly took years. Does away 
with tedious apprenticeship. sleoay earned while 
studying. Positions secured. Easy terms. Send 
for catalogue. Address 


St. Louis Watchmaking School, st touis, m& 





By JOHN J. BOWMAN 





THE MANIPULATION OF STEEL IN WATCH WORK 


A MANUAL OF MODERN METHODS 


A New Book on a Live Subject, equally useful to the experienced workman and to the apprentice. 

It is written in plain English, is meant to’ be easily understood, and it will be a pleasure to you to read it. 

It covers, in a manner never before accomplished, the subjects of manufacture, varieties of steel, correct treatment 
in hardening and tempering, filing, grinding, turning, polishing; the use of the watchmaker’s lathe and attachments, in- 
cluding new and original methods, and devicés, with instructions for making them. 


64 Pages, Leatherette Cover, Illustrated. 


REDUCED PRICE 50 CENTS, POSTPAID 


rey THE JEWELERS’ CIRCULAR PUBLISHING COMPANY, 


1t John Street, Corner Broadway 
NEW YORK 
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The Illustration of our Ball-Bearing Pendant and Bow Speaks for Itself. It is the 
Only Pendant on the Market Which Gives Absolute Security. 


BEWARE OF 


USE OUR BALL- 
IMITATIONS 


BEARING BOWS 
FOR REPAIRING 


When buying watch cases in- 
sist on cases with our Ball-Bear- 


ing Pendant and Bow. Patented July 25, 1905, May 21, 


1907, March 30, 1909. Patents 
Pending. Patented in Foreign 
Countries. 


Watch cases in gold, gold-filled 
and silver with stationary or 
swivel Ball-Bearing Pendants and 
Bows are already on the market. 





Our Ball-Bearing Bow is used 
extensively in Europe 








THE WACHTER MFG. CO., Hartford, Conn. 


OWNERS OF ABOVE-MENTIONED PATENTS 











HOROLOGICAL DEPARTMENT 
BRADLEY POLYTECHNIC INSTITUTE 


Formerly Parsons Horological Institute 
PEORIA, ILLINOIS 


rr» 
“LARGEST AND BEST WATCH SCHOOL PN AMERICA Cw? 
We teach Watch Work, Jewelry, Engraving, Z S 
Clock Work, Optics. Tuition reasonable. Board 
and rooms near school at moderate rates. 
Send for Catalog of Information . Zo 





IF IT’S A 





REPAIRING REPAIRING TRADE MARK REGISTERED 
Watches—Clocks—Jewelry 
My shop is now at ROOM 8 
76 Nassau Street NEW YORK 


Thanking my old customers for past favors 
and hoping to receive your work soon 


VALER HOLY 


IT’S STANDARD 

















W. H. Swenarton ss 
(Br-Lraminer A. S, Patent Office) 
Counsel tn Patent Causes . ROY WATCH 
2R Ss .N York 
me” — Scabe-Piaxks CASE CO. 


21-23 Maiden Lane, New York 








704 Market Ste, San Francisco 


THE JEWEL SIZE TAVANNES 


(FITTING AMERICAN CASES) 
Scientifically built, perfectly finished, carefully assembled and made by the finest machinery, thus ensuring 
absolutely accurate construction and interchangeability of parts. 


THE MATERIAL COMES IN FINISHED FORM, 


“READY TO USE.” Pendant setting, hunting and open face 
(with second hand). 























ee 
. 


ALL TAVANNES WATCHES ARE FULLY GUARAN- 
TEED AND ADJUSTED TO TEMPERATURE. 


THE NAME TAVANNES IS A GUARANTEE OF AC- 
CURACY AND DURABILITY. 


TAVANNES WATCH COMPANY 


ADOLPHE SCHW0OB, Sole Agent for the United States, 2 and 4 Maiden Lane, New York 
131 WABASH AVE., CHICAGO, ILL. 704 MARKET STREET, SAN FRANCISCO, CAL. 
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Let us Lend you 
a helping Hand 


SEA OF UNFAIR 
COMPETITION (aN 














f The Land of better ~ 
~ and more satisfied Customers 

























Get out of the sea 
of unfair competition 












and get a firm footing on the 






land where you can make 
better profits and more satisfied cus- 
tomers. We can help you do this — 






By giving you absolute protection against 
the Mail Order Houses, Department Stores and 
all such unfair competition — 











By giving you a watch that, when sold, will 
remain sold — 


And by actually helping you to create more 
business and to sell more watches. 


Here is our hand - now let us help you 


Just a line will bring you our latest price- 
list and discounts on all grades, including our 
new specially designed railroad models, and in- 
formation that will be of interest to you as a 
legitimate retail jeweler. 













‘* To-morrow will always be yesterday 





South Bend Watch Company 


Makers of High-Grade Watches 
Highest Quality Filled Cases 


SOUTH BEND, 
INDIANA 

















C. W. BAKER, Vice-Pres. 


BAKER & COMPANY 


INCORPORATED 


PLATINUM, GOLD AND SILVER REFINERS, ASSAYERS 
SMELTERS AND MANUFACTURERS 





PLATINUM AND GOLD SETTING 


NEW YORK OFFICE ° ° 


DEPARTMENT 


30 Church Street 
Telephone, 3811 Cortland 


WORKS - 408 N.J.R.R. Ave., NEWARK, N. J. 


Telephone. 3 Waverly 


PLATINUM AND GOLD SETTINGS CARRIED IN STOCK 
AT BOTH ADDRESSES 




















No. 236. 
7” 3” x 22%” 

With arched roof 
going through from 
front to back, and 
not a flat board top 
behind an arch 
moulding. Weight 
movement D, 8 trains, 
chiming Westminster 
at each quarter and 
before the hour on 
tubular bells. Solid 
mahogany. 


$300, List. 


Bawo & Dotter, isis 


26-34 Barclay Street 
NEW YORK 


Makers of the “ Elite’ Tubular Chime 
Hall and Mantel Clocks 


Why was the “Grand Prize” awarded to 
the “Elite” in 1904 at St. Louis by the 
International Jury? 

Because the works, the bells and the cases, 
of the “Elite” combine the highest merit; 
we use no light bells because light tubular 
bells produce thin sounds and lack tone 
quality. We use no two trains % chiming 
clocks, They do not give satisfaction. 

Clocks not chiming at the fourth quarter 
before the hour are not complete and do 
not render the proper bars of the chimes 
at their respective quarters. 

When selecting, 

Try to look inside. The mechanism and 
the bells, more than the case and dial, make 
the clock good. 


Largest Assortment of Movements, 
Dials and Hall Clocks 





Prompt Deliveries 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the 
members of the trade generally communicate with 
Tue Jewerers’ Circutar-WEEKLY regarding any 
advantageous device or plan which they are utilizing 















in connection with their business. 












































A Simple, Practical and 





| Window Shutter Fastening for the 


Inexpensive Rolling and 








7? the small and medium jeweler the 
protective devices described herewith 
are recommended, which have not only 
been conceived in theory, but with which I 
have formerly, says George Nicolaus, of 
Hanau, in the Deutsche Goldschmiede 
Zeitung, secured my own rollmg and win- 
dow shutters, which worked faultlessly for 
years, and which, moreover, wih the ex 
ception of the rolling shutter bolts, Figs. 1 











Fic. 1. hig. 3. 

and 2, every jeweler can make for himself 
First, to secure the rolling shutters. If 

the shutters are of iron the simplest method 

of closing up the store is by means of the 

catches attached to the lower edge. If, 











Fic. 2. 


however, as is the case in the majority of 
small and medium-sized towns, the rolling 
shutters are of wood, locking them is of no 
use, because the gentlemen of the burglar’s 
profession simply cut through one of the 


slats above the lock and raise the shutter 
from this point. By means of an iron 
spring bolt, which any locksmith can make 
from directions, and which is to be attached 
to the upper edge of the show-window 
casing, the raising of the rolling shutter 
can be simply and absolutely certainly pre- 
vented. Fig. 1, a, shows us the lowered shut 
ter, b is the show-window casing, with its 
upper side c. In the rolled-down shutter, 
in one of the slats above the show-window 
casing, a hole is made (see Fig. 1, d). On 
an iron plate a bolt, as shown in Fig. 2, is 
mounted; around an iron pin a spring is 


" 
| | li i 









fastened (Fig. 2, b), the tongue of which, 
a, constantly presses the bolt forward and 
holds it fast. The plate, with the bolt, is 
so attached to the top of the show-window 
casing that the bolt springs into the hole in 
the rolling shutter (Fig. 1, d). This pre 
vents the shutter being raised from the out 
side. If we desire to roll the shutter up in 
the morning, we first draw the bolt by 
means of the chain pull Fig. 1 e and retain 
our hold on it until the shutter is complete 
ly rol’ed up. 

A further security for the rolling shutter, 
which, on its being raised without due 
authority, sounds a bell signal, is shown 
in Fig. 3. In the lower edge of the shutter 
an ang'e iron is attached (Fig. 3, a), which 
passes through a hole in the bot:om of the 
show-window casing, where it encounters 
a metal spring, b, which it presses down; 
c is an opposing spring. Both springs are 
connected wi.h the conductors d of the 
battery of a bell. If the shutter is raised 
but a centimeter, the bolt a goes up with it, 


the spring b is released and jumps on to the 
counter spring c, closing the circuit of the 
bell and sounding an alarm. Of course, for 
the daytime a switch is introduced into the 
bell circuit. 

The securing of a simple window shutter 
—for instance, that of a ground floor work 
shop—can be effected with the aid of the 
apparatus described herewith. First, through 
the cross-work of the sash a hole is bored 
(Fig. 1, a); further, two metal springs are 
so contrived that one extends over the hole 
in the cross-work (Fig. 4, b), partly cover- 
ing the second spring c. Both springs are 
connected up in the circuit of an alarm 
bell. To the opposite side of the sash cross- 
work (the outer side) an apparatus as fol- 





Fic. 5. 
lows, shown in Figs. 5 and 6, is screwed. 
A piece of brass tube is fitted at one end 
with a cover in which a hole is bored (Fig. 
5, a), so that only a rim is left. To both 
sides ears are attached (Fig. 5, b), by means 
of which the tube can be fastened with 
screws to the sash cross immedia‘ely over 
the hole bored. 

Before screwing the tube down, a metal 
bolt, passing through a spiral spring, is 
inserted. The bolt is previded, at its upper 
end, with a butting piece for the spring. 


e\eaya\aye eee woot 1 
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Fic. 6. 


The ‘action of the apparatus may be de- 
scribed as follows: The device is fastened 
outside, over the bored hole; the bolt pess 
ing through the spiral spring which it con- 
tains is made so long that when the win- 
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Storekeeping Department. 





dow shutters are closed the end presses 
against the shutters. This presses the bolt 
through the hole in the cross-work towards 
the inside of the window, where it strikes 
the spring (Fig. 6, b), and keeps it away 
from the second contact spring, in this 
manner opening the circuit. 

If it is sought to open that side of the 
shutter, if only to the extent of a centi 
meter, the bolt, impelled by the spiral 
spring, moves outward, the contact springs 
on the inside come together, the circuit is 
closed, ringing the alarm bell, and the 
owner is warned. 

Fig. 6 shows in a the window shutters, b 
the apparatus, the bolt in which is forced 
inward by the window shutters, thereby 
keeping the contact springs b and ¢ apart 


Most of Us. 





OOK wiser than we talk. 
Find fault because 
sighted. 
Make mistakes; only a few profit by 
them. 
Do best in after life what we played at 
most in youth. 
Enjoy ourselves most when we forget 
ourselves most. 
Can talk, but only one here and there can 
really converse. 
Find it easier to be good than great; 
there’s less opposition. 
Wish to be loved, but overlook the pr 
viso: We ourselves must love first. 
Would get on better if we gave as much 
attention to fair work as we do to fair 
play. 


we're near 


Fail to grow because we hold to the im 
pression that we’re contained between our 
hat and our boots. 

Would enjoy greater privileges if only 
we showed ourselves more appreciative of 
their accompanying responsibilities. 

Would be better off if we’d give more 
thought to how much we could do without 
and less to how much we could accumu- 
late—Warwick James Price in the. Book- 
keeper. 





Competition. 


HERE is not a shadow of doubt that 
“competition is the life of trade.” Many 
merchants who feel secure in having a loyal 
line of patrons gradually lull themselves 
into the belief that their business is estab 
lished, and sometimes get careless in their 
efforts to draw new trade. But let a live 
competitor encroach on their district and 
their is a marked change The entire store 
is freshened, his windows are no longer 
neglected, lights are improved, customers 
are served more carefully and he advertises 
in more ways. The result is astonishing 
The new merchant thrives and the old 
dealer finds that it is possible to increase his 
business and marvels at the fact he never 
thought of doing that which is now bring 
ing new customers. 
Before the exhilaration of competition 
had been felt there was a marked sluggish 
ness of method. 


A SHORT time ago a firm in Elgin, IIl., 
devised an advertising campaign in 
which postal money orders played a part very 
satisfactory to the advertiser, but some- 
what upsetting to the postal authorities, 
The advertiser secured from the post office 
about 500 money orders payable for two 














\N EFFECTIVE DISPLAY OF HAT PINS MADE 








27, 1910. 


Pias Displayed on Ribbons. 


HE accompanying illustration shows an 
artistic and effective display of hat pins 

made in the show window of the jewelry d 
partment of A. Hamburger & Sons, Los 
Angeles, Cal. The pins were inserted 
through ribbons, the latter fastened at the 
top over white enamel drapery poles and 











RECENTLY BY A. HAMBURGER & SONS, LOS 


ANGELES, CAL. 


‘ents each to as many individuals. A form 
letter was then prepared which notified the 
reader that his time was probably worth 
about $10,000 a year, and as it would take 
him about half a minute to read the cir- 
cular the money order for two cents was 
sent as payment. 

\s a result practically every one who 
received a circular read it, but very few 
of them cashed the money orders, says the 
N. Y. Sun, and in a short time the postal 
uthorities were in rather serious diffi 
cnities 

Every money order issued, no matter how 
small, must be entered on the books, and 
if they are not redeemed in a certain time 
the Federal authorities must know the rea- 


son why Consequently every order not 
cashed required an investigation. As a 
result each two-cent money order pur 


chased by the Elgin merchant represented 


about a dollar’s worth of red tape 


drawn tight to an anchorage on the floor of 
the window. 

This design is original with H. Jehlinger, 
manager of the department. The display 
is especially effective in that it shows in 
comparatively compact form the heads of 
all the pins. The jewelry department of 
Hamburger & Sons is one of the largest 
and perhaps the largest in the west, having 
some 500 feet of running counter space 


[he seven establishments in Meadvi'le, 
N. Y., are now closing their stores on 
Friday afternoons during July and August. 

Burglars, who are supposed to have used 
automobiles, have aroused the Anistook 
County officials by recent'y entering the 
store of H. A. Sawyer & Co., Fort Kent, 
Me. They took jewelry valued at $2,500. 
They have been operating in a direct line all 
through the country and this leads the au- 
+} 


thorities to believe that they travel by auto, 
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The Law and the Retailer. 


By Bernhard Raymond, LL.B., 
of the New York Bar. 


























The Law Governing the Sale of Goods 
by Sample. 

(Continued from issue of July 138.) 
HE court held that the statements con- 
tained in a circular did not amount to 
anything more than the extravagant praise 
with which dealers are prone to recommend 
their wares. A purchaser cannot rely upon 
mere dealer’s talk to impose upon a seller 
the obligations of a warranty. Under cer- 
tain circumstances, however, positive affir- 
contained in the advertisements, 
circulars and catalogues have 
strued to constitute express warranties, as 
Bradford ws. 
Manutfac 


mations 


been con 
for instance in the case of 


Manly, 1 Mass., 144. 


Snow vs. 


turing Co., 69 Alabama, 111. Hawkins vs. 
Pemberton, 51 N, Y., 198. 


Still merely to advertise an article as 
perfect of its kind, or as unsurpassed and 
unsurpassable, is not such a representation 
either as to its quality, condition or char 
acter as will support a warranty. While it 
is not necessary that the vender should in 


warrant the sub 


tend by his assertions to 
ject of a sale, yet to have that effect they 
must not be merely expressions of opinion, 
but clear and positive affirmations made at 
the time of the sale for the purpose of 
assuring the buyer of the fact affirmed, and 
so received and relied upon by him as to 
induce him to make the purchase. Ship 
pen vs. Bowen, 122 U. S. 581. 

The detailing of the merits claimed for 
the article and the incidental references so 
far as being positive affirmations of fact 
are only descriptive statements leading to 
the assertion that the seller is in a posi 
tion to guarantee them, and while no par- 
ticular words are necessary to constitute a 
warranty, and while the intention of the 
seler is not essential, yet where, as in the 
language quoted, there is specific dis 
avowal of present intention to warrant the 
purchaser cannot extend a mere willingness 
to tender a warranty when called for intoa 
present obligation. 

\ssuming, however, that the 
of the circular could be made the basis of 
an express warranty, there must be no lack 
of evidence that the purchaser relied on the 
statements contained in said circular, to hi 


language 


damage. 

The Law Governing Accord and 
Satisfaction 

\ clear and accurate perception of the 
law involving the principles applicable to 
questions frequently presented for solu- 
tion as to whether the acceptance of cash 
or a check in payment constitutes a com- 
promise and settlement in iull of a dis- 
puted claim is of inestimable value to the 
busy merchant of a highly developed com- 
mercial age 

It is generally accepted that an ounce 
of prevention is worth more than a pound 
of cure, still effective remedies for legal 
complications one cannot well afford to 
dismiss with a mere waive of the hand. 
No matter how shrewd, experienced or 


tactful a merchant might be, he is not 
wholly immune from the commission of 
errors of judgment, oversight or under- 
estimation of the various phases that com 
inercial transactions daily assume. — In other 
words, it is human to err, and business 
disputes are therefore unavoidable, but 
when they do arise it is important to know 
hew one may successfully settle and adjust 
a dispute instead of causing a disagree 
ment more complicated and irreconcilable, 
as is frequently the case. 

In the course of business events, whether 
one is engaged in selling, buying or other- 
wise entering into contractual relations with 
the business world, disputes will inevitably 
arise, and circumstances are presented 
which make one desirous to terminate a 
controversy or dispute by the payment of 
an amount which one considers just, fair 
and sufficient either to satify a claim of 
another or to avoid loss of time in hunting 
up proof, litigation or, in other 
words, to buy peace. 

One infrequently lears in an active busi- 
ness office letters dictated as follows: 

Enclosed please find check for $150, all that 
remains of the contract price. After making de- 
ductions, as per contract, there are a great many 
deductions that I am entitled to make but, rather 
than go to litigation with you, I am meeting you 
more than half Hoping this will end the 
matter, I remain, etc. 

Or words to this effect : 

\s I am very busily engaged in attending to the 
advertising department of our establishment and 
cannot spare time to hunt up proof of payment, I 
check for the sum of $500, and expect in 
Yours, etc. 


avoid 


way. 


enclose 
return a receipt in full. 

Having done that, one goes peaceably to 
sleep superinduced by the innocent hope 
that everything is finally compromised and 
adjusted once and forever. Before the 
lapse of many days one is aroused to the 
realization that the check sent had been 
amicably received by the claimant as a 
part payment and not at all in full settle- 
ment of the disputed amount; hence the 
importance to know when the giving of a 
check, in full payment by one and accept- 
ance and retention by the other constitutes 
what is known as accord and satisfaction. 

In innumerable instances, had one antici- 
pated that the other would retain the check 
sent in ful! payment, cash it and still have 
the right to sue for an amount the recip- 
ient of a check regards as 2 balance, one 
would have never sent the check in the 
first place, for the reason that had the dis- 
cuted amount not been reduced by such 
payment it would be well worth one’s time 
to resist and fight such claim, but, since 
the amount. as is frequently the case, is 
reduced to an insignificant sum unworthy 
of contest and litigation, one is almost per- 
suaded to pay the further sums claimed 
as a balance, and thus the other party has 
practically his own way and often suc- 
ceeds in securing an amount to which he 
is in equity and good conscience not en- 
titled. 

Such disputes will frequently engage one 
in interminable correspondence to the ex- 


123 


tent of causing one to lose his temper. 
Language to this effect is used: 

I forward check for $200 to your order inclosed 
in my letter of May 9, 1910, upon the express con- 


di:ion therein named that the same was inclosed 
as payment in full satisfaction of your claim 
aga.nst me t date , 

I do not recognize that you have the right to 


retain the amount so offered upon the distinct un- 
derstanding that payment was made in full satis- 
faction of your claim against me to date, and will 

of the offer. Either keep 
condition named or return 
Yours, etc. 


repudiate the condition 
upon the 
return mail. 


the money 
same to me by 


Well, this apparently sounds like strong 
it has no greater legal sig- 
the challenge of a man, to a 


language, but 
nincance than 
wood.n pump to fight a duel. 

An accord and satisfaction is a sub- 
stituted and a new agreement between the 
parties to the dispute in the place of the 
former one and the execution of such new 
agreement by each of the parties thereto 
ou his part. Lawson Rights, Rem. and 
Prac., p. 4228, sec. 2067; Am, and Eng. 
Kney. of Law, p. 94; Kromer vs. Heims, 
75 N. Y, 574, 

It therefore follows that the necessary 
and indispensable elements of contract must 
be present in order that there may be an 
iccord and satisfaction. The elements of 
contract are assent and consideration. One 
cannot be a party to a contract unless he 
assents thereto, nor can there be a contract 


valid in law without a_ consideration. 
\Where the party to a dispute accepts a 
smaller sum, the payment of which the 


other party is legally obligated to make, 
there is no consideration for the accept- 
ince of a smaller sum, since the payor is 
bligated to pay the full sum in the first 
place. There must therefore be some con- 
sideration for the acceptance of a lesser 
mount in settlement of a larger claim. 

The law, however, in the case where the 
demand is unliquidated and unascertained 
and involves an honest dispute in evident 
good faith, the forbearance of the dispute 
is deemed to furnish a sufficient considera- 
tion for the acceptance of less than the 
sumt first demanded. Baird vs. U. S., 96 
U. S. 430: 2 Chitty Cont., p. 1127. 

A tender of payment in the form of a 
negotiable check having endorsed upon it 
words indicating that its use by the ac- 
ceptor is intended by the payor as an ac- 
ceptance of the amount in full satisfaction 
of the claim imports a sufficient considera- 
tion, and if it is accepted in settlement 
such acceptance would bar a further re- 
covery. Any benefit or even the possibility 
of a benefit to the creditor, which he re- 
ceives with the acceptance of less than the 
amount of an unascertained debt in 
satisfaction thereof is a sufficient considera- 
for the agreement to discharge the 
Jaffray vs. Davis, 


ful] 


tion 
remainder of the debt. 
124 N. Y. 164. 

Such a benefit or possibility of benefit 
to the creditor will be presumed from the 
conversion of part of a simple contract 
into a negotiable check, promis 
other security. 2 Greenleaf 


cemand 
sory note or 
Evid., sec. 28. 

In the absence, however, of an endorse- 
ment upon the check, as above mentioned, 
the facts must not fail to show that the 
creditor assented to the proposition that 
the check be received in satisfaction of the 
demand against the payor. 

(To be continued.) 
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RETAIL 
ADVERTISING 











Making Business for the Dull Days. 


Written expressly for The Jewelers’ Circular-W eebly. 




















N°! many years ago merchants used to 
throw down the gauntlet during Au 
gust because they felt that there was no 
business and the time-honored dulness had 
to be continued. But this was before the 
creative power of advertising was under- 
stood cr realized. It has since been learned 
that advertising not only sells goods that 
are in demand, but actually creates a de 
mand which did not hitherto exist. This 
power to create a demand is now recog 
nized as one of the most, 1f not the most, 
important function of advertising. “But 
what,” it may be asked, “can the jeweler 
create a demand for, when every member 
of the human race is mopping his perspira 
tion-covered skin with his handkerchief and 
longing for the rest and coolness of the 
mountains or the saline breezes of the 
surf?” To reply in the form of an old bro- 
mide, “It all depends.” 

The retail jeweler located in a Summer 





Going Away? 


Remember Your Watch 


But before sctting out, wouldn’t it be 
advisable to have that watch examined 
by a competent watchmaker, cleaned, 
oiled and repaired, if necessary? You 
will fee! better when you are confident 
that you have the correct time with you. 
Our many years of experience as watch 
repairers m7*ke us fully competent to 
give you the best results obtainable. 


John J. Success 
21 Main St. Phone, 2013 Main 
ROME, N. Y. 











SUMMER ADVERTISEMENT CALCULATED TO 
INCREASE THE WATCH REPAIRING 
BUSINESS. 


resort has, of course, a great many advan- 
tages. He can advertise and sell souvenir 
jewelry, a high grade of post cards, the 
better class of fans, such as are frequently 
carried by jewelers or art stores, besides 
keeping his watch repairing department busy 
by proper newspaper advertising. 

[t is the jeweler located in the city from 
which there is a Summer exodus that must 
cudgel his brains if he wants to win any 
laurels for 
busy making preparations to take a vaca 
prospect 


enterprise People who are 


tion are too preoccupied with th 


of recreation to give much thought to the 
purchase of jewelry. ‘The one word which 
looms up conspicuously before their minds 
is “Vacation.” Why not, then, follow their 
own trend of thought with some good live 
human interest advertising, making the 
watch repairing department the center of 
exploitation ? 

\ suggestion along the lines mentioned 
is embodied in the advertisement in the 
first column 

\nother ad appropriate as a means of 
edvertising the watch repairing department 
during the Summer months might be con- 
structed thus: 





Every Man 


Needs a Vacation and 
Every Man then Needs 
His Watch— 


q@ lf you have ever gone into the coun- 
try and wandered off for a long jaunt 
after breakfast, you remember how you 
were late for dinner because you had no 
watch with you. 

@ The situation is embarrassing and 
discomforting. Perhaps you had a 
watch, but 1t stopped or ran irregularly, 
making things just as inconvenient for 
you as if you had no watch at all. 

@ Therefore, it wou'd undoubtedly be 
advisable before leaving for your recrea- 
tion trip to submit your watch to the 
inspection of our expert. He is paid to 
tell you honestly just what ails it. 

@ We have built up a reputation by 
7 honesty and accommodation. If your 
watch is accurate you will take pleasure 
in the thought that you have with youa 
reliable watch. If it is impaired in any 
way we will correct it at a very mod- 


erate cost. 


John J. Success 
21 MainSt. Phone, 2013 Main 


ROME, N. Y. 


July 27, 1910. 


made it pay. He sends neatly printed an- 
nouncements to these persons advertising 
souvenirs of the resort. He makes a spe- 
cial feature of souvenir advertising in the 
local newspaper and runs advertisements 
like this: 





Before Going Home 
Buy A Souvenir 


You will surely be pleased when you 
arrive home and have with you some 
little token which will bring back to your 
mind the scenes and incidents of the 
place where you spent your pleasant 
vacation. 

We have dainty Jittle trinkets and 
novelties in sterling silver in the shape 
of brooches, finger rings, pendants, 
necklaces and la va'lieres which will add 
to the weirer’s charms and serve as neat 
souvenirs, 

Our prices range from — to —. All 
of this stock is set with beautiful semi- 
precious stones. 


John J. Ross Co. 
Asbury Park, N. J. 




















ANOTHER TIMELY AD. EMBODYING AN _ ELE- 
MENT OF HUMAN INTEREST. 


\ jeweler located in a Summer resort 
secures an extended mailing list by sending 
a boy dai‘y to the hotels, where the names 

re taken from the register. This jew- 
| 


las 


ler follows this plan every year and 


ADVERTISEMENT A'APTED TO THE NEEDS OF A 
JEWELER LOCATED IN A SUMMER RESORT. 


Che month of August, which is the time 
when many merchants think there is noth- 
ing to do, should be used not only to adver- 
tise the stock suggested, but a'so to prepare 
for September merchandizing. 

August is a good time to look around and 
make seasonable purchases for September, 
when weddings are very numerous. The 
jeweler should buy his stock early as he 
has a larger assortment to select from and 
he will not be so rushed with other work 
which would divert his mind from the diffi- 
cult task of buying properly. 

Dull days can also be used to frame up 
attractive show window cards, to construct 
newspaper advertisements and to rearrange 
the store and to do numerous other little 
things which could not be done at a busier 
time, A scrapbook should always be kept 
ccntaining copies of the advertisements 
which have previously been published in the 
newspapers. 

August should be utilized, moreover, to 
think up and get into shape business litera- 
ture for the holiday season, including book- 
lets, circular letters and regular newspaper 
advertisements. Just as a watch needs good 
oil in order to run accurately, so business 
needs lubrication in the shape of advertis- 
tising, window displays and preliminary 
preparation, in order that it, too, may run 
as it should—profitably. 





No Undertaking for a Quitter 


| F there is one: enterprise on earth that 
a “quitter” should leave severely alone, 
it is advertising. To make a success of ad- 
vertising, one must be prepared to stick 
like a barnacle on a boat’s bottom. He 
should know before he begins it that he 
must spend money, lots of it. Somebody 
must tel! him that he cannot hope to reap 
results commensurate with his expenditure 
early in the game—JoHN WANAMAKER. 
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Retail Advertising Department. 





Newspaper Advertising. 





(From “Retail Advertising Complete,”* by Frank 


FARRINGTON. ) 
A DVERTISING that stands out day after 
day and gets read day after day and 
continues to bring in business, does not 
do it solely because it is big. Quality counts 
in advertising more than in most things. 

When man has started with a small 
space and begins to want to grow, it of:en 
becomes a question whether to increase th¢ 
frequency of his insertions or to increase 
their size. 

In the case of the weekly papers in the 
smal] places, nothing less than every weck 
is good advertising anyway, so that case 
need not be considered. But in the case of 
the advertiser in the daily it is a question. 
However, the facts and experience warrant 
the advice that points to the same space 
more often. If you need a half column 
every other day, make it a half column 
every day if the other change is too much 
of a financial leap. 

You can always take greater pains with 
the ad and make less space say the same 
thing better and more prominently. There 
is nothing like writing advertising copy for 
making a man good at it. The more you 
write the better you will write it; and while 
it is wise to read other people’s ads and 
study their make-up and reason out why 
they have attracted your attention; and 
while it is worth while to read any good 
literature with a view to improving in 
English and expression, still the old re- 
liable way to learn to write ads is to write 
them a!l the time and keep writing them. 
Cut them down after they are written 
Make half the words say the same thing. 
Eliminate the fancy language. Get right 
down to the meat of the whole business 
and say it in just what words are abso- 
lutely necessary. 

Your store needs a name. Has it a good 
one already? Then it does not need a new 
one. If its present name is unattractive, 
hard to pronounce or too common or too 
much like a competitor’s, change it. Don’t 
hesitate any more than you would hesitate 
to change your store’s location if you found 
that you could better yourself. 

What’s in a name? Well, it has been said 
that a good name is rather to be chosen 
than great riches. I say that there have 
been many cases when a good name has 
been the making of great riches. Whatever 
you get, get a good name. * * * 

Neither should one choose a fancy name 
just because it is fancy or because it sounds 
pretty and rolls off the tongue nicely. 
* * * Don’t try to get a freak title that 
is meaningless and only odd and bizarre. 
Brown, the Shoefitter, is a little nearer 
“Henry, the Hamfatter,” than is necessary, 
and “Brown's Shoe-fly Shop” is too much 
altogether. Be sensible. 

When you have chosen a name, and you 
will have to choose it for yourself, as no 
ready-made name in a book can just hit 
the case, then find out how that name can 
be written or printed to show up to the 
best 2dvantage If it lends itse'f readily 


*Reprinted by courtesy and permission of the 


Byxbee Publishing Co., Chicago 


to autographic form with a long artistic 
dash running back under it, adopt that. If 
otherwise, pick out an artistic type letter 
with some individuality and different from 
all the rest in town and use that steadily. 

V hatever style is chosen ought to be in 
the imprint upon all forms of the store ad- 
vertising in a size suitable to its location. 
Have electros made of the name in the 
adopted style, getting various different sizes 
and the use of these at all times will guar- 
antee the same form of lettering. 

This name plate should be used at the 
top of your newspaper advertising if you 
use a large space, and it is well to use it 
top ard bottom both if the space goes down 
over a middle fold of the paper so that the 
reader does not see top and bottom at once. 
In the small newspaper ad, however, the 
name at the bottom of it is enough. The 
large, full page ads often do not use the 
name plate at the bottom, depending upon 
the artistic heading which follows their 
peculiar style to be sufficient. 

Next to the name in importance, as some- 
thing that is to be used regularly with the 
advertising, is a catch phrase. * * * 
One of the best phrases ever originated for 
the use of the retailer is that “Money back 
if you want it” sentence which has been 
used all over the country by various deal- 
ers, and which will still serve many in the 
smaller places where it has not yet ap- 
peared locally. 

The merchant who is first to adopt that 
and feature not only the phrase but the 
policy as well, has a peg upon which to 
hang a good line of store talk and one that 
will bring business, for the money-back 
policy is nowadays the only policy that can 
succeed largely. 

The first rule for a catch phrase is that 
it shall be catchy. * * * There is noth- 
ing to prevent your adopting in your store 
the catch phrase of some other merchant in 
a similar line in another section of the 
country. In fact, a man often succeeds in 
proportion as he is able to use the ideas of 
other men. 

The tyro in advertising regards the illus- 
trating of an advertisement as the acme of 
completeness. When he has reached the 
point where he can run cuts in his ads, 
then thinks he, he has arrived. Not so. 
There are as many illustrated ads that 
would be better without their cuts as there 
are that are improved by them. A bad cut 
is the worst handicap you can put upon 
an advertisement, almost. 

The buying of syndicate cuts from a 
house that offers to illustrate your ads for 
so much per is about the worst thing you 
can do, unless it is to buy the whole ad 
ready made from such a house. Ready- 
made clothing will occasionally fit, but 
ready-made ads never. Make your own 
ads and make them fit, and if you can’t do 
that, hire some one else to do it for you, 
but don’t subscribe to any so-called “Service 
Bureau,” which will send you every so often 
the same kind of “dope” they send hun- 
dreds of other men in your line; ads that 
are turned out ir the office by a $10-a-week 
stenographer, 

When you can have your ads il'ustrated 
with cuts that show the goods or that draw 
attention to them in a catchy way and make 


the ad more valuable, do it. The insertion 
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of a picture is per se of no value. The pic- 
ture must have a reason for being there. 

There is little excuse for being or trying 
to be funny in an advertisement. Funny 
pictures will side-track the customer every 
time. * * * The women are the readers 
of most advertising. Even many of the 
goods so'd for men are sold through 
women’s influence, and the matter prepared 
to sell the goods must be suitable to attract 
and hold their attention. 

If you are able to be funny, send your 
jokes, printed or pictured, to the comic 
press and get something for them—or get 
them back—but don’t try to mix up humor 
with business. It is too much like play- 
ing jokes upon customers or telling them 
funny stories when they themselves would 
rather be talking business. 

When you do get to the point where you 
can illustrate your newspaper advertising 
proper'y, then get cuts that are suitable. 
If you are advertising standard goods, you 
will often find it possible to get cuts of the 
goods right from the makers of them and 
at little or no expense, as the manufactur- 
ers will be as anxious as you to have the 
sales increased. 

When you want cuts unobtainable in this 
way, get in touch with a reliable cut house 
and have the kind of illustrations that you 
want made to order. They will cost more 
than the hand-me-down kind, but they are 
worth more. 

For use in newspaper advertising do not 
try to use half-tones. Half-tones on the 
coarse wood-pulp paper will only make 
blotches. Get line cuts with good strong 
outlines and little filling save a touch or 
two to give a little detail. Black and white, 
silhouette cuts are good for the newspapers 
and generally catchy in appearance. 

Be very careful about using old cuts over 
again, unless positive that there is nothing 
in the way of an old style of cut of garment 
that might make the illustration look old 
fashioned to the women. When you are 
advertising to the women, no style is too 
late. 

The dignity that is suitable in cuts is even 
more important in type. Slang phrases and 
careless expressions detract from the value 
of an ad. There is much sense in the ad- 
vice to advertisers, “Don’t get gay.” 

When you have a boy in the store who 
exhibits a tendency to play horse instead of 
working, you generally lose no time in 
either straightening him out or discharging 
him. It should be the same way with the 
sort of advertising that does not stick right 
to the text. 

There is such a thing as too much dig- 
nity when it manifests itself in superfluous 
words and ultra dignified language. Be 
only just so dignified as your announce- 
ment requires. Flippancy and banter may 
do outside of business hours, but they have 
no place in advertising, 

When you get out to advertise, get the 
co-operation of the newspaper. Unless you 
are going to begin in a small way, see the 
manager of the newspaper and explain to 
him your plans to some degree, and, if pos- 
sible, get him interested in them. He wants 
you to get more trade so that you will in- 
crease your space. He will be able to help 
you with advice, perhaps. 


(To be continued.) 
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DURING THESE HOT DAYS 


Thaw Out the Frost of “Lack of Interest” and Create a Desire for 


PAIRPOINT CREATIONS 





























This Cut represents 


a few of our 



















































ARTISTIC 
BRASS 
' NOVELTIES 
: 
wediuaeiin 
' OUR EXHIBIT 
at Hotel Cadillac, 
Detroit, during the 
Convention will be 
in charge of 
0. H. Hull 
and 
E. B. Frank. 
a, B1605 Si 81603 z 3 81600 | <u f 
THE PAIRPOINT CORPORATION 
Photograph Books Cut Glass : = BRANCHES —— — 
showing any of there | Siver Pia, NEW BEDFORD, MASS. — hI tre 
ee MONTREAL Coristine Building, St. Nicholas St. 
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and Decorated Glass Ware, Bric-a-Brac, Lamps, Art || * ae 
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the Coope Sale. 


Old Italian Majolica at 


ANY famous auction sales of objets 

dart in the past were eclipsed by the 
great Coope art sale recently held at Chris 
tie’s, in London. Especially for old Italian 
majolica, Chinese vases, Limoges enamels, 
etc., prices were realized that have hardly 
ever before been equaled, for, while many 


in 1862, brought £3,700, or $18,500. This 
piece, of which we present an illustration, 
has the center finely printed with a figure 
of Narcissus depicted in Italian costume of 
the early part of the 16th century, standing 
in a landscape near a Corinthian column, 
which is surmounted by the figure of Cupid 
The well of the dish is decorated with a 
narrow band of sopra-bianco work; the 














LARGE 


paintings were sold (at this and other re- 
cent auction than they 
brought years ago, these objects show a 
most phenomenal increase in value. 

The first day of the sale was devoted to 
faience and old Italian majolica. A Siena 
dish, 10% inches in diameter, which was 
exhibited at the South Kensington Museum 


sales) for less 











URBINO DISH, 


border is painted with caryatid-winged 
figures, masks, festoons and arabesques in 
pale blue, slightly heightened with other 
colors, on siena background. Around the 
edge runs a band of beading in blue, bor- 
cered by green. The back is penciled with 
a minute design of overlapping scales in 
blue and brown, with a formal flower in 


the center. It was formerly in the Rattier 
collection 

A few words regarding the origin of 
majolica painting may be interesting. This 
art is generally supposed to have been first 
Lucca della Robbia, 


practised in Italy by 





SMALL GUBBIO DISH. 


the reputed discoverer of a white stannif- 
erous enamel which he applied to terra- 
cotta. This artist, who was born about the 
year 1440, eceuted many famous works in 
this material during the course of the cen 
tury, the earliest of which now extant 
bears the date of 1468. 

A small Gubbio dish, signed on the back 
by Maestro Georgio and dated 1527, sold 
for £1,200, or about $6,000. This dish meas- 
ures only 8% inches in diameter. It has 
a sunken center, painted with a cardinal’s 





FIGURE GF NARCISSUS. 


SIENA DISH WITH 


coat-of-arms and hat, in red, brown ax 
blue, with a brown band circling the well. 
The border is flat and painted with con- 
ventional vases, honeysuckle ornament and 
scrolls in red, brown and green on a dark 
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Everyone Has His Own Peculiar Ways 


ZS We all have. They make or 
c break us,and volumes could be 
written onthe subject. We have 
a peculiar way in not knocking 
others; but instead, we knock 
on the door of your memory 
to remind you that it is now 
time to buy. The season is 
coming “when the green- 
backs begin to fall,” and it 
behooves you to get busy. 

L. ok us over before you are through. See 
Modern Stained Glass Patented, that's all we ask. 
Wlen you buy our goods, you are assured of an 
“ever green” harvest of profits. 


No. 5021 Special 
Spread 23 in 
Height 25 in 


Zit. E RedWild Roses 
Green Foliage, Golden 
Arbor on White Ground 


Net, $27.00 


MAY WE SEND YOU OLR NEW > 
ILLUSTRATED BOCKLET J «+ 


EDWARD oO. COLES 


General Sales Agent 
JOHN MORGAN & SONS 


61 East Ninth Street, Near Broadway, New York 














The Automatic Eyeglass Holder 


MADE IN A VARIETY OF DESIGNS IN 


White, Black Enamel, Gold, Silver, Rolled Plate and Gun Metal 
Retails for 50 Cents 


and Upwards 
With a Liberal Discount to the Trade 
THOROUGHLY GUARANTEED 

















These Goods are advertised in the Magazines 
as being sold by Jewelers and Opticians 





KETCHAM & McDOUGALL, Manufacturers 


15-17-19 Maiden Lane, NEW YORK, (Silversmiths Bldg.) 
Catalogue Sent Upon Application Kindly note our change of address to the Silversmiths Bldg. 





THE BEST YET 


Jacques — 
LeCoultre 


SAFETY 
RAZOR 


ORE simple, more 
durable, more 
shapely and especially 
more easily kept in good 
condition than any other 
safety razor. Note the 
flexibility of its protecting 
comb, which allows the 
blade to fall easily in posi- 
tion and adjust itself auto- 





matically. 


Send for Price-List 


MATHEY BROS., MATHEZ & CO. 


Sole Agents 15-17-19 Maiden Lane, N. Y. 





JEWELRY WITH SEMI- OR REAL 
ENAMEL MINIATURES 


Any Any photograph repro- 
Fretty articles 
= presents. Lux 
ous catalogue of about 
3,000 different qualities 
of mountings free on 
application. 

No. 10 Catalogue, 
English edition, with 
= oe 

logue, 


Cata 
Eneiish Sesuene with- 
out prices. 
Btate aa | the edition 





Correspondence in English, German, Swedish, 
French, Italian and Spanish. 
JULIUS SCHLOSS & CO., Frankfurt o/Main 91, Germany 














m?mccs For OLD GOLD AND SILVER 


} Bbc ccccccccce S4c. per dwt. 14 Ky... 27°27! Béc. per dwt. 20 Kt....------. 80c. per dwt. 
{ESSUREE PEsccuReR PEocCURES 


We pay the highest market price for Silver. Prompt attention given 
to consignments sent by mail or express. 


A. ZAREMBOWITZ, «asriiouston sr. NEW YORK 


JACOT MUSIC BOX CO. 


MIRA MUSIC BOXES 
AND MIRAPHONES 
25 West 35th St. NEW YORK 

















WORKSHOP NOTES 


For Jewelers and Watchmakers. Cloth Postestd. 
$2.50. Published by The Jewelers’ Circula 
Co., 11 John St., New York. 














PATENTS PENDING 





RUECKERT “CLIMAX” TRAY 
NO GLUING—NO SEWING 


SLIDE PARTITIONS UNDER RETAINING STRIP 
LIGHT WEIGHT—STRONG—PRACTICAL 
NO WEAK POINTS 


RUECKERT MFG. CO., Atrctenors: mass: 








PROVIDENCE, R. I. 
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biue ground, the whole having a brilliant 
luster 

An Urbino large dish in a wooden frame, 
painted in brilliant colors with the Rape of 
Helen, was sold for £500, or about $2,500. 
Fra Zanto is the name of the artist, who 
took the subject from Mare Antonio’s en- 
craving after Raffaelle. It shows numerous 
figures in combat, figures in galleys and 
ruined buildings in the background. A 
tablet in the front bears: the inscription, 
“Raptus Helenae.” The dish measures 182 
inches in diameter and is dated 1537. 

The sum of £71, or $3,550, was paid for 
an Urbino christening bowl and cover, the 
interior painted with a nativity scene, sur- 
rounded by sopra-bianco fluting. A panel 
with a similar subject is repeated on the 
cover, bordered by a green laurel wreath. 
The exterior of the bow! and the base are 
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The Right to Use the Name Limoges. 
HINA importers of New York have 


received an_ interesting document 
from Limoges, in the form of a circular 
issued by the Chamber of Commerce in 
that city, im regard to the exclusive right 
by Limoges china manufacturers of the 
word “Limoges” on chinaware. 
The following translation of the circular 
recently appeared in the Pottery, Glass and 
Brass Salesman: 


CIRCULAR FROM THE CHAMBER OF LimoGES REGARD 
ING THE RicHt oF THE Exctusive Use OF 
THE Worp LIMOGES ON CHINAWARE. 

Limoces, May %.—Manufacturers at Limoges 
have for some time had cause to complain that 
china manufacturers whose products were foreign 
to Limoges and who had only salesroo1s in our 
city were stamping their products with the name 
of “Limoges,” either alone or added to the name 
of the real place of manufacture, often situated 





URBINO CHRISTENING 


landscape paintings in colors, with yellow 
riband and foliage borders. It measures 
five inches in height and eight inches tn 
diameter. Another Urbino christening bow! 
and cover is accompanied by a stand and 
shows a fine decoration with a mother and 
child, Cupid, ete. 

Among the pieces that brought handsome 
prices were many other specimens of Ur- 
bino ware—a Caffaggiolo dish, a Pesaro 
plate, some Castel Durante Tazzas, a De- 
ruta vase. etc. The enamels and porcelains 
at this auction sale will be described in a 
separate article C. A. B. 

Harry Campe, salesman for Schaul & 
May, jewelers of Atlanta, Gi., who was ar- 
rested in Chicago on a charge of failing 
to account for $6,000 worth of diamonds 
belonging to his employers, was brough 
back to Atlanta recently from Chicago by 
officers and was held in $5,000 bond to 
await examination. Campe made a _ hard 
fight at Chicago against extradition and 
was spirited across to Indiana by the 
sher’ff and then extradited to Georgia. 


BOWLS AND COVERS. 


far from Limoges, this being done in order to 
influence their customers and benefit from the 
old jand_ recognized’ reputation of Limoges 
products, 

Such a procedure is strictly forbidden by the 
law of Aug. 4, 1824, which prohibits in a most 
absolute way, under severe penalty, the use on 
manufactured articles of a name other than the 
one where goods are acutally manufactured, 
Whether that name is used alone or added to 
another. 

The law on this point is explicit and binding 
The manufccturers at Limoges uave just obtained 
from the Tribunal of Commerce at Bourges a ver- 
dict which is decisive, although the manufacturer 
who was on trial endeavored to plead his igno- 
r-nce of the law, also promising not to make use 
of such stamp in the future. The judgment as 
rendered recognizes as an indisputable principle 
the right of the Limoges china manufacturers to 
the exclusive ownership of the name “Liroges.” 
It forbids the party on trial to manufacture and 
sell goods stamped “Limoges’’ and to the Limoges 
manufacturers who started the suit allows full 
damages. 

The Chamber of Commerce, in the name of the 
Limoges manufacturers and requested as well by 
the parties interested in the case, makes the fore 
going public in order to avoid a repetition of acts 
which the manufacturers at Limoges are fully 
determined not to tolerate in the future 

Cuarces Lamy, 
President of the Chamber of Commerce 





ANY retail iew 
elers find the 
electroliers meet with 
a ready sale to their 
‘ustomers and are also a useful adjunct in 
the deccrative scheme of their stores. In 
order to fulfil this demand the jeweler 
who has as a part of his stock a selection 
cf electroliers is anxious to get such as 
re beth novel and beautiful. Many new 
designs are now being exhibited at the 
salesrooms of John Morgan & Sons, 61 E. 
‘th St.. New York, which include several 
arranged with artistic drop lights -sus 
pended from a dome by chains of ham- 
mered brass. ) 


FINE ELECTROLIERS 


One is shown with a square 
dome, from which hang a number of pen- 
dant globes in the same floral decorative 
style as is the dome. The glass from which 
the domes are made is the invention of W. 
J. Peterson, who is in charge of the factory 
of the concern in Brooklyn. The process 
of color application produces most artistic 
effects. Some of the electroliers are deco- 
rated .with grape patterns, showing red 
grapes and green foliage against a white 
groundwork. Others are in conventional 
ornamentation in red, green, blue and gold 
on amber groundwork. Floral effects in 
colors are also used in the decorative ten- 
dencies. 
a 
A S the season ad 
vances new and 
attractive lines in cut 
glass are making their 
appearance in the New York salesrooms. 
Florito ware is among the latest additions. 
This line is made up in rock crystal ef- 
fects in vases, jugs, bowls and comports. 
Many pretty floral designs are shown in 
flowers, leaves and ferns artistically blend- 
cd and of particular brilliancy. Zeeland 
ware in cut glass is also a new and attrac- 
tive line, and is shown in punch _ bowls, 
electroliers, vases, etc. These lines are 
shown at the warerooms of the Jewel Cut 
Glass Co., 57 Park Pl., New York. 
THE RAMBLER. 


cur GLASS 
NOVELTIES 





When Albert Gunther arrived on the 
President Grant recently he declared only 
$12 worth of personal property. After an 
examination of his trunks the inspectors 
discovered articles on which $10.13 was 
collected. In one of Gunther’s trunks was 
a case made to hold two watches, but which 
contained only one. 
tioned he 


After being ques- 
admitted that the watch was 
bought in Germany and said it cost 280 
marks 


“? 
a 


lds and two diamonds. 


He also wore a ring set with emer- 
This, he said, he 
bought three years ago, but had not de- 
‘lared it. He was taken before Surveyor 
Henry and the watch and ring were held 
for duty. Gunther said he 
ranch in a suburb in Ogden, Utah 


resided on a 
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How about those 
last Returns 
of yours? 


Possibly, within the last 
few days you have re- 
ceived a check repre- 
senting the returns from 
the refining of your 
Wastes. 


Did the amount of it 
coincide with your ex- 
pectations? If not, why 
not? 


Send your next lot of 
Wastes to us and we can 
readily help you to de- 
termine if you were 
justified in feeling dis- 
appointed—and, if so, 
why. 


Handy & Harman 


Plant: 202 John St. 
Bridgeport, Conn. 


Office: 22 Pine St. 
New York City 











A Holtzer-Cabot 
Lathe Motor 


will do all the work now done by foot or hand 
power with a big saving in time and energy. Runs 
from any lamp socket. 

t H. P. capacity. 





A Universal Too] May be used for grinding, buffing, | 


drilling, sawing, sandpapering, etc., 
or may be belted to any light machine. Very handy when 
used with flexible cable and chuck. Any speed between 300 
and 3,600 Revs. 


We make other types. Send for circular of Jewelers’ 
Electrical Specialties. 


The Holtzer-Cabot Electric Co. 


Boston Specialists in Small Motors Chicago 




















BEANS 
FOR DUMB-BELL LINKS 


2 | 3 P| ="3) 
| j =] 
876 875 874 


KEPT IN STOCK IN 10 AND 14 KARAT 
GOLD AND IN STERLING SILVER 


LINK SPLIT LINK 
—— — 
280 
2615 


N. B—WE ALSO CARRY A COMPLETE 
STOCK OF HOLLOW BALLS SUITABLE 
FOR LINK BUTTONS AND NECKLACES. 


HERPERS BROTHERS 
18 CRAWFORD STREET, NEWARK, N. J. 
New York Office, 41-43 Maiden Lane 
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[Answers are also solicited from jour readers to the questions published on this page.} 
No attention paid to communications unless accompanied by full name and address of the writer. 


QueEsTION No. 2612.—Lacquered Nickel. 
—Is it necessary to lacquer nickel goods? 
1 know such metals as gold and platinum 
do not require this operation, but would 
like to know if nickel will retain its bril- 
liant color or be free from tarnish without 
lacquering ? WL. 

ANSWER:—One would scarcely expect 
that gold or platinum goods would be 
lacquered, as these metals are non-corrosive 
and do not tarnish upon exposure to the 
air. The object of lacquering metal goods, 
says the Brass World, is to prevent their 
tarnishing under the influence of the at- 
mosphere or similar agencies. Non-tarnish- 
able metals, like platinum and gold, cer- 
tainly do not require lacquering. Nickel is 
one of the most non-corrosive of the com- 
mon metals, and while it remains bright 
for a certain length of time, sooner or 
later, depending upon the nature of the 
atmosphere or handling to which it is sub- 
jected, it will tarnish, The tarnish is not 
a corrosion in the sense that copper or 
brass corrodes, but a mere superficial film 
which dulls the luster and color of the 
nickel. It is particularly apt to happen 
when the deposit contains iron, as it fre- 
quently does when an old nickel solution 
that has become contaminated with con- 
siderable iron from the anodes is used. 
The lacquering of all nickel-plated goods 
would neither be advisable nor necessary, 
and it would add to the cost and not give 
results of a value to warrant it; but there 
are instances, however, in which it is de- 
sired to protect the nickel against the at- 
tacks of atmosphere, corrosive gases or 
handling, and in these cases a thin coat of 
lacquer is an excellent thing. When lac- 
quering nickel-plated goods it is necessary 
to remove the buffing composition thor- 
oughly or the lacquer will peel. Vienna 
lime and similar white buffing compositions 
are now so extensively employed, and are 
more difficult to clean than rouge, that 
particular care is needed in their removal. 
When this is done, however, the lacquer 
will usually hold well and protect the nickel 
deposit against future tarnishing. When to 
use lacquer on nickel-plated work will have 
to remain with the maker of the goods. 

Question No, 2613—Tempering En- 
graving Tools.—What is a good temper- 
ing liquid for tempering gravers? T.E. 

ANSWER:—Tempering liquid for steel 
tools, such as gravers, consists of saltpeter, 
one ounce; alum, pulverized, two teaspoon- 
fuls; salt, one teacup; soft water, two gal- 
lons. Heat the steel to a cherry red and 
immerse in the liquid. The liquid may be 
kept in a covered stone jar, and is always 
ready for use. Gravers may also be tem- 


pered in mercury by heating the tool to a 
cherry red and immersing the point in mer- 
cury until cooled. Another method is to 
cut a slit in a piece of lead, heat the steel 
to a light red heat and press the point in 
the lead. The lead will melt around the 
graver, which will act the same as a liquid 
would, Steel to be tempered should never 
be heated beyond a light red; if beyond 
that, they will be burned and are useless. 

Question No, 2614.—Artificial Coral.— 
A necklace was recently left with me to 
be repaired, I found that it was an imita- 
tion of coral. Can you inform me how 
they are made? At. 

ANSWER :—Artificial corals are made as 
follows: Select branches and twigs of 
wood that are similar in shape to coral, peel 
off the bark and dry them thoroughly. Pre- 
pare two drams vermillion, add one ounce 
of resin, melt them together, and paint the 
branches and twigs over with this mixture 
while hot. The covered branches are now 
held over a gentle fire and turned around 
until the covering is perfectly smooth. Let 
cool, and the artificial coral is ready for 
stringing. 

Question No. 2615—Lacquering Gray 
Finishes.—/] am producing some French 
gray on novelties, but the color soon be- 
comes iridescent and dirty. What can I do 
to retain the fresh gray color? E.G: 

ANSWER :—AIl oxidized or French gray 
finishes should be lacquered. This will pro- 
tect the color, and if a suitable lacquer is 
used it will assist in bringing the gray out 
more diluted. 





A New Method of Making Medals. 
From the Brass W orld. 


HE method of making medals is by use 
of an ordinary press for medium sizes 
and hydraulic presses for large sizes. Not 
only is the amount of metal used consider- 
able, but much labor is involved. If medals 
are made from sheet metal with only one 
side struck up, they do not have a satis- 
factory appearance. Wm. E. Heeren, of 
Pittsburg, Pa., has recently invented and 
patented a method of making a medal with 
two sides from thin sheet metal, so that 
when placed together it has the appearance 
of having been made of solid metal. In ad- 
dition to this feature, is is possible to 
make the medal of two different kinds of 
metal which, for certain purposes, greatly 
enhances its value. The method used is as 
follows: 

Fig. 1 is a vertical sectional view of a 
portion of the device for producing a but- 
ton or medallion; Fig, 2 is a plan of a 
blank adapted to form a part of the button or 
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medallion; Fig. 3 is a cross-sectional view 
of a formative die having an alto-relievo 
former for pressing and shaping the blank 
shown in Fig. 2; Fig. 4 is a cross-sectional 
view of a prepressed blank or the anag- 
lyph portion of the button or medallion; 
Fig. 5 is a vertical sectional view of a por- 
tion of the device illustrating a prepressed 
blank and disk in position to be pressed 
and stamped; Fig. 6 is a similar view illus- 
trating a plunger stamping and pressing the 
disk and blank; Fig. 7 is a bottom plan of 
the plunger showing the intaglio die for 
stamping the disk; Fig. 8 is a plan, of the 
stationary die of the device; Fig. 9 is a plan 
of a prepressing blank, the cross sectional 
view shown in Fig, 4 of the drawings being 
taken on the line x—x of this figure. Fig. 
10 is a plan of a medallion constructed in 
accordance with my invention; Fig. 11 is 
a vertical sectional view of a device for 
producing a button or medallion having a 





PROCESS. 


VARIOUS STAGES OF THE 


mezzo-relievo configuration upon both sides ; 
Fig. 12 is a cross-sectional view of a pre- 
pressed blank having a solid body provided 
with a peripheral flange. 

Fig. 13 is an enlarged cross-sectional 
view of a button or medallion, illustrating 
a dovetailed connection between the blank 
and disk of the button or medallion. 

The device employed for carrying the in- 
vention into effect comprises a stationary 
die block 1, having a cylindrical die 2 sur- 
rounded by a detachable collar 3, said col- 
lar being of a depth approximately twice 
the depth of the die 2, whereby a die 4 car- 
ried by a plunger 5 can enter the collar 3 
and press metal or material between said 
dies. 

The buttons or medallions can be made 
of various kinds of material—metal, as alu- 
minum, white metal, tin, lead, etc., or an 
indurate plastic material as celluloid, rub- 
ber, or wax, whereby beautiful contrasts 
can be made to produce attractive and well 
designed buttons or medallions, according 


to one’s taste 
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No. H1037 SPEED 
THE HUMMER ACCURACY 
NEW MONOGRAM TIME-SAVER 





SAW MACHINE 


Can be used in every case instead of the hand saw. Permits both hands to handle 
the work with ten-fold speed and absolute accuracy. 

For making all sizes and kinds of monograms, belt pins, buckles and fobs; for 
cutting away superfluous solder, and for watchmakers in sawing plate or wire, 
where often a file is used. 

Size 9’ x 9” x 3”. Well made and finished. All joints, spindles and wear- 
ing parts are case-hardened and guaranteed. 

Kun by 'g twist belt connected with any small foot or motive power, requir- 
ing no more power than an ordinary watchmaker’s lathe. 


SWARTCHILD & COMPANY 


Spey HOUSE IN THe WorLes HEYWORTH BUILDING. MADISON ST. & WABASH AVE. CHICAGO, ILL. 
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CRUCIBLES 


Jewelers’ Supplies, 


JOHN AUSTIN & SON 





Etc. 
Assayers, Refiners and Smelters Established 1850. 
J.&H. BERGE, 
74 and 76 Clifford St., PROVIDENCE, R. |. 95 John Street, 
NEW YORK. 








We Do Our Owa Smelting 











] S Whiteley's 
Pl ATINUM in Sheet or Wire, Any Degree of Hardness TCH CKORO Coloring 

SCRAP REFINED OR PURCHASED oil Board $8.00 

THE ROESSLER & HASSLACHER CHEMICAL CO. DFO ey Kiscine 


52 John St.,N. Y. City 





#eW YORK OFFICE, 100 WILLIAM ST FACTORY, PERTH AMBOY. WN. J. 











=a SWEEPS »~» BULLION 


RETURNS FOR 
ines - Purchased and Refined— Buyers of Gold, Silver, Platinum, Plated Scrap— Assayers of Ores and Metals 
OLV 


toy IF. B. HAGSTOZ & SON PHILADELPHIA, FA. 








WM. F. RENZIEHAUSEN CO. 2 GONE and Suryer. 


43-47 Oliver Street, NEWARK, N. ek ———Refiners— 


Prompt Returns Made {cr eny Material Containing Precious Metals Dealers in Gold and Silver, and Rollers of Sterling Silver 
GOLD AND SILVER ANODES A SPECIALTY 








U. S. SMELTING AND REFINING WORKS 
L. & M. WOLLSTEIN, 16 JOHN STREET, NEW YORK 


SWEEP SMELTERS AND ASSAYERS 


Dealers in Gold and Silver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made for Sweeps and all kinds of Waste containing Precious Metals. 
Pesitively Riqhest Prices Paid For Old Go'd and Silver. IMPORTERS OF PLATINUM ORE AND BULIION ASSAYS A SPECIALTY 











L. LELONG & BRO,  isivens sno sweer smeirees 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. ——-Prompt.attention given to SMELTING | 




















July 27, 1910. 


THE 


JEWELERS’ CIRCULAR-WEEKLY 133 





THE GREAT AMERICAN 
JEWELRY CATALOG 


Is a publication of real practical value; 
it truthfully illustrates those lines of 
merchandise; best adapted to the needs 
of the Jewelry Trade; its reliability is 
unquestionable. 


SAPETY 


With implicit confidence you can use 
it when ordering goods; it insures you 
against deception; remember, for every 
dollar’s worth of merchandise you buy 
you are obtaining positive, intrinsic value. 
Write for this catalog; it means much 
to you. ; 


THE OSKAMP-NOLTING CO. 
Mammoth Wholesale Jewelers 
411-413-415-417 Elm St. CINCINNATI, OHIO 











SAND BLASTS 
AMERICAN SWISS FILES 


GAS FURNACES, BLOWERS, 4&c. 


ZEUNER’S BEST 
JEWELERS’ SAWS 












THE BLANCARD 


Pat. March 1, 1910 


The Lock 
High Shoulders 
and Partially 
Closed Back Give 
Added Strength 
Ample Space 
in the Bight 


Closed 
Bottom 





THE CATCH THAT CATCHES AND STAYS CAUGHT 


Our NEW SMALL. SIZE is adaptable for Handy Pins. It SETS 
CLOSE to the work. 


Send for Sample! 
Now in Use by the Leading Manufacturers 


BLANCARD & CO. 98-100 Maiden Lane, NEW YORK 











JEWELERS’ 
SUPPLIES 
FILES AND TOOLS * PEPE OO OOOH OOOO SESH OCOOOS HOSE SOO OOOOHOHOOOOOOOOH OHO SS ONE 
Established 1876 5 a 
‘ Established 1879 Manufacturer of z 
Eg P, Reichhelm e se 
ae: } LOUIS W. HRABA @ Fine Leather Goods ¢ 
0. 4 e oe 
24 John Street ca a 
New York > 29 East 19th St., New York Exclusively for the Jeweiry rade eo 
Price, $20.00 Price, $12.00 EO eee Ie I EL 
"—-eeererereereeerererrrrrrrrerrrwrregr,jfrr-yyrr-yryeyry--,vyreyyryrTyrTeywrvrvrvrvrvrvy 














A specialty of sales of high-class stocks. Re- 
sults guaranteed and your reputation well 
guarded. At all large sales I am aided by 
competent auctioneers who are gentlemen. 


W. H. BROKAW, Jewelry Auctioneer 


Diamond Exchange Building 


14 Maiden Lane, NEW YORK CITY 
TELEPHONE, CORTLAND 1624 


The most favorably known and successful man in the business 


18 YEARS EXPERIENCE 





if You Anticipate Holding 
an Auction Sale, Would 
be Pleased to Mail You 
the results of my late 
successes. 











Hundreds of letters of references from jewelers 
in all parts of the United States for the asking. 
All correspondence strictly confidential. If you 
want the best, write or wire to-day. 
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Absolutely Guaranteed Against Breakage Made in 14 and 10K Gold—14 and 10K Plate—Sterling Silver 


STERN BROS. & CO. 2343 sata ste New York 


To avoid delay use local address, 33-43 Gold Street 
Salesrooms and Offices of the Diemond Dept.: 68 Nassau Street, New York Diamond Cutting Works: 142 West 14th Street, New York 


BRANCH OFFICES: Chicago, Ill., 103 State Street; Amsterdam, Holland, 12 Tulp Straat; London, Eng., Audrey House, Ely Place. 
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Makers of Gold Jewelry to the 











Neck Chains 


Rings 

Scarf Pins Vest Buttons 
Studs Collar Buttons 
Hat Pins Brooches 
Screw Earrings Fobs 

Bead Neck Chains Crosses 
Charms Baby Pins 











POPULAR PRICES 


Jobbing Trade Exclusively 











Ring Mountings 
Festoons 
Emblem Goods 
Pocket Knives 
Lockets 
Bracelets 

Link Buttons 


Veil Pins 

Tie Clasps 
Locket Rings 
Barrettes 
Cigar Cutters 
Lapel Buttons 
Rope Chains 


Fob Seals, Silver and Gold Match Boxes, Cameo Goods, Gold and Silver Cigarette Cases, Silver and Gold Thimble 
Alberts, Class Rings 


VANITY SETS in Gold and Silver 


os NEW YORK 7 
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A NEW RECORD 
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“tous x PAPERS | RELIANCE PLATE. | k:xwoon parrern] 











echoes their praises, because he finds 
cc ” ° 

new and better records’ for his store. 

Both Community Silver and Reliance Plate are sold onl on 


a restricted price basis, hence cut-throat competition is avoided 
and every sale counts —yields a sure and generous profit. 


ONEIDA COMMUNIT®S, Lp. ONEIDA, N-Y. 
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